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1 Year $4, 2 Years $7 


$90 Soy Meal Ceiling Proposal Seen 


Austria to Buy 
Yugoslav Corn 
With MSA Funds 


WASHINGTON—Offshore procure- 
ment of corn through the use of Mu- 
tual Security Administration funds 
by Austria has been announced by 
MSA. Under the terms of the author- 
ization Austria will be permitted to 
spend $4.94 million to purchase corn 
from Yugoslavia. 

This action was first predicted by 
Feedstuffs several weeks ago. It is 
somewhat less than the full require- 
ments of Austria for feed grains and 
short of the full available amount of 
corn in Yugoslavia. 

Prior to this announcement Aus- 
tria purchased about 15,000 tons of 
corn from Yugoslavia under a trade 
agreement of the two nations with 
Austria using its own currency in 
payment. 

This is the first time since eco- 
nomic aid started under the Economic 
Cooperation Administration programs 
that U.S. economic aid funds have 
been authorized for off-shore procure- 
ment of feed grains. 

It is probable that later there will 
be U.K. purchases of corn from Yugo- 
slavia through the use of MSA funds. 
Also under consideration may be pro- 


curement of feed grains from Canada 
by the U.K. using economic aid money 
of MSA. 


WILLIAM J. BORST DEAD 

BROOKLYN, WIS.— William J. 
Borst, 52, since 1924 associated with 
his father in the William Borst & Son 
Feed Mill here, died March 4 in a 
Madison hospital following a long ill- 
ness. Since entering the industry he 
had also started three other firms, 
Borst & Willoughby Feed Mill, Belle- 
ville; Oregon Feed & Supply Co., and 
Borst Implement Co., Brooklyn. For 
many years he was a director of the 
Central Retail Feed Assn., and he 
served two terms as president of the 
Wisconsin Seed Dealers Assn. 


JAPAN REPORTED PLANNING 
EXPORTS OF OIL, OIL CAKE 


Japan is planning to resume ex- 
ports of vegetable oil and oil cake 
in the next fiscal year, according to 
reports from Tokyo. Exports of these 
commodities have been banned since 
World War II because of a domestic 
shortage, although the exports before 
the war were considered substantial. 

However, since last May, the gov- 
ernment has issued export licenses 
for selected items in connection with 
measures to dispose of excessive 
stocks of raw materials. 

The plans being drawn up call for 
exports to various currency areas in 


Surface-Active Agents Discussed 
at Distillers Feed Conference 


By MARTIN E. NEWELL 
and DON E. ROGERS 
Feedstuffs Editorial Staff 


CINCINNATI—The newest puzzle 
in the feed nutrition field—growth ef- 
fects produced in chickens by certain 
surface-active agents, like the deter- 
gents used in the laundry field—re- 
ceived a thorough discussion at the 
seventh annual Distillers Feed Re- 
search Conference here March 12. 

C. M. Ely, research scientist 
with the National Distillers Products 
Corp., summarized experiments on 
3,500 chicks in 108 experimental 
groups which were fed.various growth 
stimulants, which showed positive re- 
sponses in 60 of 63 trials in which 
these surface-active agents were 
used. 


“Low cost formulated surface-ac- 
tive agents appear to have a good 
chance for potential commercial use 
if present tests continue to be favor- 
able,” he said. Considerable testing 
still is required, the speaker added, 
and the newness of the concept makes 
any predictions for the future highly 
speculative right now. (The full text 
of Dr. Ely’s address will appear in 
an early issue of Feedstuffs.) 

More than 250 commercial feed 
men and research scientists attended 
the one-day session of the Distillers 
Feed Research Council. 

An unprecedented and almost com- 


pletely unexpected upsurge in popu- 
lation is focusing increasing attention 
in this country on the problem of 
maintaining the quality of the human 
diet, Dr. Herrell DeGraff, Cornell 
University, stated in a discussion of 
feed supplies and livestock produc- 
tion. 

Numbers of productive livestock on 
farms are now higher than at any 
other time except during the early 
war years and the output of livestock 
product foods never has been higher, 
he said. Yet, because of the sharp 
population increase, per capita sup- 
plies of dairy products and meat are 
not being maintained. Meat consump- 
tioh per capita was 17 Ib. (11%) less 
in 1951 than in 1947 and milk con- 
sumption, expressed as total milk 
equivalent, was down last year 70 Ib. 
(9%) from the postwar high in 1946. 

“These facts are focusing broader 
interest than usual on some basic 
facts of our food economy which in 
times of greater food abundance we 
may frequently overlook,” Dr. De- 
Graff said. “The first of these is that 
the supply of feedstuffs sets the ceil- 
ing on the number of livestock on 
farms. Second, the average efficiency 
with which feeds are converted into 
livestock products sets the ceiling on 
the output of our livestock industry. 
And, third, the volume of livestock 

(Continued on page 8) 


OPS EXPECTED TO SUGGEST 
BOOST, DECONTROL OF OIL 


Presentation of Proposal Expected at Industry-OPS Wash- 
ington Session March 19; Beans Would Continue 
Under Present Controls 


LOCATION FOR ALFALFA 
SCHOOL CHANGED 


LINCOLN, NEB.—Because the ad- 
vance reservations exceeded housing 
facilities of Grand Island, the Nebras- 
ka alfalfa production conference 
March 26 will be held at the Hotel 
Cornhusker, Lincoln. The school is 
attracting nationwide attendance in 
addition to the approximately 200 
Nebraskans who are planning to at- 
tend. The meeting was scheduled orig- 
inally to be held at the Yancey Hotel 
in Grand Island. 


proportion to the amounts of raw 
materials for oil and oil cake produc- 
tion supplied by those areas. How- 
ever, there would be additional em- 
phasis on exports to dollar areas. 

Government estimates indicate that 
the annual exportable amount of oil, 
including soybean and other oils, 
would be 37,000 metric tons—18,000 
tons to the dollar area, 7,000 to the 
sterling area and 12,000 to the open 
account area. The annual exportable 
amount of oil cake, including soy- 
bean, linseed and other oil cakes, 
would be 31,200 metric tons—8,500 
to the dollar area, 6,700 to the ster- 
ling area and 16,000 to the open ac- 
count area. 


OPS EXPECTED TO DEFER 
ISSUING MILLFEED ORDER 


WASHINGTON — It is reported 
that top price officials in the Office of 
Price Stabilization have decided to 
defer the issuance of a millfeed price 
order. 

The officials are said to have agreed 
to concur in a recommendation of 
the milling industry that there is no 
need for a millfeed order at this time. 


FEEDSTUFFS FEATURES 


Joe Brooks...26 New Products. . .54 
Convention Calendar 


Index to Advertisers 

Feed Markets in Detail 

Controlled Materials Regulations. .60 

Barley as a Feed for Livestock. . . .22 

Arouse Employees’ Interest 

Trace Minerals Vital for Livestock .34 

Working with Competitors 

Departmentize to Catch Hidden 
Losses 


By JOHN CIPPERLY 
Feedstuffs Washing Corresp 


WASHINGTON — When the soy- 
bean industry advisory committee and 
two sub-committees of the feed indus- 
try meet here with Office of Price 
Stabilization officials March 19 it is 
asserted that the government officials 
will propose that the soybean oil meal 
ceiling be boosted to $90 ton, bulk, 
Decatur, and that soybean oil be de- 
controlled. 

Soybeans would be continued under 
price control at current levels for this 
crop year. 

This information comes from gov- 
ernment sources in touch with the 
present situation, It represents policy 
formulated within the food division 
of the price agency where top officials 
feared that they could not defend the 
price provisions of the present ceil- 
ing order controlling soybeans, soy- 
bean oil meal and oil since the pre- 
vailing prices do not reflect a return 
of legal minimum ceiling require- 
ments to the producer. 

It also represents a_ recognition 
within OPS of the current demoraliz- 
ing practice of the sale of soybean 
oil meal mixes which are realistic 
pricing of soybean oil meal in rela- 
tion to the economic value of corn. 
Trade reports disclose that mineral- 
ized soybean oil meal mixes are sell- 
ing on a reflected basis of approxi- 
mately $85@90 per ton of soybean 
oil meal. 

OPS officials have been unwilling to 
tackle this problem until recently, 
and the call for an industry advisory 
committee session for March 19 was 
seen at first as an attempt by the 
price agency to buy time before any 
action was taken. 


Will Take Time 

Even if the OPS proposal is ap- 
proved by the industry advisory com- 
mittees and finally adopted it prob- 
ably will be later than April 1 before 
an effective official announcement is 
made of the planned boost in the meal 
ceiling. 

OPS officials feel that despite some 
divisions of opinion within the soy- 
bean crushers and the feed industry 
over appropriate corrective measures, 
the committees will vote their ap- 
proval of the OPS plan as the least 
of evils and will at least restore 
some measure of normal trading. 

If the industry committees should 
disapprove the OPS plans, however, 
it is possible that OPS would stand 
still on the present situation and 
wait for new crop beans before ad- 
justing the present jam-up. Round-up 
reports from crushers, while show- 
ing a wide difference of opinion over 

(Continued on page 73) 
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Guest Editorial: 
Rewards in Group Effort 


By Marve Narramore 


ORKING together through his trade association, the Feed Institute, 
Inc., the Iowa feed man has enhanced his lot immeasurably. Rela- 
tions with Iowa State College are tremendously improved. Consumer rela- 
tions are much better because of a constant creation of widespread acceptance 
of the formula feed industry. Dealer relations have been stepped up with 
the help of merchandising education and dealer training. Industry relations 
with the press and radio are far better than they were 10 years ago. And 
last but not least the volume of formula feed tonnage sold in Iowa in 
past 20 years has increased 318%. 
In other words, a well-rounded, ag- ‘we. 
gressive public relations program sagt 
T this point, let us consider a few 
fundamentals before elaborating 
on the above. 

Just what is a trade association? 
A trade association is a voluntary 
association of a group of people with 
a common economic interest. Trade 
associations should not be confused 
with fraternal organizations, certain 
types of societies or general business 
organizations, The best single sen- 
tence definition of the purpose of a 
trade association is: “The function 
of a trade association is to do every- 
thing within its power and in con- 
formity with legal limitations upon 
it, to improve the economy of the in- 
dustry it represents.” 

When a trade association does 
that fully and well it also benefits all 
those coming in contact with its in- 
dustry. How it is done is the story 
of progressive trade associations. The 
activities of the Feed Institute are 
an example of an association that 
successfully follows these principles. 

We now move on to briefly con- 
sider another guiding principle. What 
is association public relations? The 
public relations activity of a trade 
association is the function which: measures the attitudes of its “public” 
toward the industry; coordinates the policies and actions of the industry 
with the interest of the “public”; and conducts a program designed to de- 
velop for the industry and its products understanding and acceptance from 
the “public.” 

What constitutes the formula feed industry's “public’? Number one 
and most important—the farmer; number two—farm opinion leaders, and 
number three—educators. 


Marve Narramore 


GUEST EDITOR OF THE WEEK— 
Marve Narramore is one of the young 
men who keeps the industry trade 
associations ticking. He is managing 
director of the Feed Institute, Inc., 
Des Moines. Prior to two and one half 
years of army service during World 
War II, he was associated with Spen- 
cer Kellogg & Sons, Inc., Buffalo. 


* * * 


OW let's translate these theories into practice. The Feed Institute has 

been conducting for nine years a resultful formula feed educational 
program. This consists of an aggressive series of activities that are divided 
into seven different sections. First and by all means most important 
is public relations. We increase feeder understanding and acceptance of 
formula feed through consumer education. One of our most effective media 
is extensive cooperation with the state's vocational-agriculture instructors. 
Our office maintains a speakers’ bureau of qualified members who can con- 
duct instructive sessions on livestock and poultry feeding and management. 
This season we have scheduled 50 adult evening classes throughout the 


state. This is an activity in which every feed industry trade association can 
and should engage. 

We have just launched the most important phase of our public relations 
program. For some time we have felt the urgent need for a means to more 
extensively broadcast feeding information. About two years ago we decided 
to produce a series of educational feeding movies. Iowa State College visual 
aids production department was receptive to this idea and together we have 
produced our first film. On Feb. 1 we premiered “THE OPEN DOOR . ° 
to Greater Hog Profits.” It is a swine feeding educational movie and visually 
presents the latest swine feeding information as well as depicting the prac- 
tices of three successful hog raisers. The film has been enthusiastically en- 
dorsed by all who have seen it and is on the way to a long and successful 
career of education. We anticipate a very widespread distribution of the film. 

To gain greater acceptance of the formula feed industry we have published 
“The Story of Formula Feed.” Copies are given out at all Feed Institute 
sponsored feeder meetings. Members are buying the pamphlet to use in their 
own promotion work. 

In producing and selling formula feed a knowledge of nutrition is help- 
ful. To aid in the dissemination of this information we co-sponsor an annual 
nutrition school for feed men and a nutrition conference for veterinarians. 
Both are held at Iowa State College. Also, we have an active nutrition com- 
mittee which meets from time to time to discuss the latest developments 
in livestock and poultry nutrition. 


* * * 


VERYONE talks about helping the dealer. Few do anything about solv- 

ing the problem. We decided to try. Last year we held a series of 13 
retail merchandising clinics. They consisted of two-hour evening sessions 
on five consecutive weeks. All of the clinics were well attended and the 
dealers assured us they derived considerable benefit from attending. Each 
graduate was given a certificate of recognition. We published a training 
manual, “Retail Merchandising of Formula Feed.” This was given to all 
students and widely distributed elsewhere. 

To keep our members informed of association activities we mail them 
monthly the “Feed Institute Jigest.” The publication also contains timely 
articles on nutrition, merchandising, salesmanship and advertising. Services 
to our members consist of member correspondence, a committee on state 
assistance and a government regulations committee. 

Do all these varied activities pay dividends to our members? Yes, defi- 
nitely. The annual average sales of formula feeds in Iowa the eight years 
prior to the establishment of the Feed Institute were 450,579 tons; in the 
eight years after organization they amounted to 1,295,977. This is an annual 
average increase of 188%. In the ll-year period before the Feed Institute, 
tonnage increased 384,911; whereas, in the 8-year period after, tonnage in- 
creased 770,805. 

* 


N April, 1949, Wallace's Farmer & Iowa Homestead conducted a survey 

in which they asked the question: Have you ever heard or read of the 
Feed Institute? A total of 43.4% of those interviewed indicated they had. 
A similar question was asked by the Iowa Farm & Home Register survey 
in April, 1951. At this time 45.1% said they had. 

Twice, the Feed Institute formula feed educational program has been 
given national recognition in Public Relations News. This is the only weekly 
public relations publication for executives and enjoys an extensive circula- 
tion among public relations practitioners. 

Finally, last September the Feed Institute was honored with the Ameri- 
can Trade Association Executives Award of Merit. The American Trade 
Association Executives is a professional society of association executives. 
Entgies for the annual award contest are submitted by many executives 
among the 1,200 members. Our award was presented for having rendered 
outstanding service to the feed industry as well as to the American public. 

Yes, a well conceived public relations and formula feed promotion pro- 
gram is beneficial to the feed man. And we have only scratched the surface 
when one considers the huge potential opportunities for service that lie 
ahead for our industry. The market for formula feed is far from being satu- 
rated. Through a united industry working together we can more quickly 
reach the goal. 


5% Drop in Early Lamb Crop 
Noted; Feed Supplies Adequate 


WASHINGTON — The 1952 early | growth in the western states, except 
lamb crop in the principal early lamb | for Texas. In Califernia, Arizona and 
producing states is estimated to be | the Pacific Northwest, weather and 
about 5% smaller than last year, the | feed supplies have been satisfactory. 
Bureau of Agricultural Economics has | Losses have been low and lambs have 
reported. The smaller early lamb crop | made good growth. Hay and feed sup- 
is mainly due to later lambing and, | plies have been adequate but not 
to a smal] extent, to fewer breeding | plentiful. Early lamb prospects are 
ewes in the early lambing states. | unfavorable in Texas. Drouth condi- 
Marketings before July 1 are expect- | tions prevailed there during the win- 
ed to be less than a year ago. The | ter months and rains finally coming 
heavy 1951 fall movement of Texas | to the eastern plateau counties in late 
lambs reduced the supply of old crop | February and early March. 

for market this spring from Condt 

In the southeastern states area the Conditions in the important early 

number of lambs saved per 100 ewes | lambing areas are as follows: 
California: The early lamb crop is 


is higher than last year, while the 

proportion of ewes lambing before | somewhat above last year. Early 

March is below a year ago. The net | lambs have made good growth and, 

result is a smaller early lamb crop in | except for last year, are reported in 

this area. Lambs are in good condi- | the best condition since 1945. The de- 

tion, but a little late in the south- | velopment of early lambs has varied 
in the different sections of the state. 


eastern early lambing areas. 
Early lambs have made good | In the San Joaquin Valley and south- 
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ern California, conditions have been 
unusually favorable during the win- 
ter, with enough moisture to provide 
good feed. In the Sacramento Valley 
and other sections of the state, the 
weather has been cold with frequent 
rains. While the weather has not been 
severe for long periods in the north- 
ern part of the state, it has been 
continuously cool and wet enough to 
delay the development of new lambs 
and has retarded the growth of pas- 
tures and ranges. Prospects for feed 
this spring are very good. 

Arizona: Early lambs are making 
fully normal growth and marketing 
is expected to begin about April 1. 
Field pastures are a little scarce, but 
alfalfa pastures have started so there 
should be enough feed to carry the 
lambs. Some early lambs have been 
pastured on desert feed. 

Texas: Early lamb prospects are 
unfavorable. Drouth conditions in 
western Texas have forced many 
sheep men to reduce their inventories. 
Jan. 1 inventories indicated a sharp 
reduction in wether lambs, with a 
tendency to reduce ewe lambs also. 
Volume marketing of spring lambs 
may come later than usual because 
feed was scarce last fall and many 
ewes were bred for late Jambing. Sub- 
stantial rains brought relief in the 
eastern and southeastern plateau 
counties in late February and early 
March. Western and northern plateau 
counties, and the Trans-Pecas area 
still need moisture. 


Decrease in Southeast 

Southeastern States: Reports from 
three southeastern states indicate 
there will be about 6% less early 
spring lambs this year than last. The 
number of breeding ewes on farms 
Jan. 1 was up 2%, but this was more 
than offset by a smaller proportion 
lambing by March 1. Weather during 
February in the three southeastern 
States was more favorable than usual 
for the development of early lambs. 
Feed supplies are somewhat short 
due to the dry weather last fall. 

Tennessee: Winter sheep pasture 
condition is below normal. Dry 
weather last fall delayed the growth 
of small grain seedings, and a severe 
frost in November killed some of the 
grain. The lamb crop is developing 
slowly and is expected to be marketed 
later than usual. The condition of 
lambs is reported as fair to good, 
with their development expected to 
be rapid from now on. 

Kentucky: Lambing was delayed 
somewhat this year, which will delay 
the peak of marketings, perhaps as 
much as two weeks. Sheep and lambs 
are in good condition. The open win- 
ter favored grazing most of the time. 
Pastures have not made much growth 
but are furnishing a little feed. 

Virginia: Weather during February 
was more favorable than usual for 
young lambs. Rainfall was below nor- 
mal and there were many days of sun- 
shine with above normal tempera- 
tures. In some areas supplies of hay 
are getting low because of last fall's 
dry weather which caused early feed- 
ing. 

Missouri: There is a substantial re- 
duction from 1951 in the early lamb 
crop because a smaller proportion of 
ewes were bred for early lambing. 
The weather has been rather unfavor- 
able for development of lambs. Prog- 
ress of early lambs has also varied 
depending on available feed supplies. 
There is no native pasture yet, and it 
has been too wet to use grain fields 
for pasture. 


Little Change in Northwest 


Northwestern States: With little 
change in the number of breeding 
ewes on Jan. 1, the early lamb crop 
is expected to be about as large as 
last year. Sheep are in good condi- 
tion, and lambs are making satisfac- 
tory growth. The peak of early lamb 
marketings is expected to come about 
the usual time. Losses have been 
about average. Feed supplies are ade- 
quate. 

Idaho: The new lamb crop is gen- 
erally in good condition, though the 
weather has been rather cold and wet. 
Lambing in western and central Ida- 


ho has passed its peak and is about 
complete in southwestern Idaho. The 
lamb crop should be about the same 
size as last year. Marketings of early 
lambs are expected to be about the 
same as last year, with the peak 
coming in August. 

Washington: The weather has been 
generally favorable for early lambing. 
Most ewes were in fine condition at 
lambing time and the reported num- 
ber of lambs saved per 100 ewes is 
high. Feed supplies have been ade- 
quate and lambs are doing well. 
Losses have been light to normal. 
With normal conditions this spring, 
quite a number of early lambs will 
be ready for market by mid-June. 
The total volume marketed may be 
slightly larger than a year ago when 
dry weather retarded the growth of 
pastures and ranges. 

Oregon: Much cold weather and 
considerable snow were experienced 
this winter. However, sheep wintered 
in good condition. Feed supplies were 
adequate to March 1, with supplies 
expected to last through the season. 
Pastures are providing considerable 
green feed. Lamb losses have been 
about normal. Ewes are in unusually 
good condition and lambs are strong 
and making satisfactory gains. The 
peak movement of early lambs to 
market is expected to be somewhat 
earlier than usual. 


OSBORNE McMILLAN BUYS 
ELEVATOR AT SUPERIOR 


MINNEAPOLIS—The Osborne Mc- 
Millan Elevator Co. will enter the 
head-of-the-lakes grain terminal field 
through the purchase of Elevator “K” 
located at Superior, Wis., it was re- 
cently announced by P. E. Paquette, 
executive vice president of the com- 
pany. 

The purchase was made from Car- 
gill, Inc. Mr. Paquette pointed out 
that the elevator has a capacity of 
over 2 million bushels, is equipped 
with a grain drier, and is well situ- 
ated for the receiving and shipping 
of grain by rail and water. Transfer 
of the property may not take place 
until about June 1, allowing the pres- 
ent owners to ship out the stock of 
grain after opening of navigation in 
the spring. 

The Osborne McMillan company 
plans to use the newly acquired prop- 
erty for a general storage and mer- 
chandising operation and as a sup- 
plement to its 100 country elevators 
located in Minnesota, North Dakota, 
South Dakota and Montana. The com- 
pany feels that it can offer consider- 
ably better service to its farmer cus- 
tomers in these states by supplying 
them with the additional storage and 
merchandising facilities, Mr. Paquette 
said. 

The general handling and manage- 
ment will be under the direction of 
Lloyd F. Layton, assistant vice presi- 
dent, merchandising division, and 
Larry H. Peitersen, who recently 
joined the company after having been 
active in the Chicago and Duluth 
grain markets for some years. 


JOHN S. JONES NAMED 
BY COLORADO MILLING 


DENVER—John S. Jones has been 
appointed sales representative for the 
Ranch-Way feed division of Colorado 
Milling & Elevator Co. to serve south- 
eastern Colorado in the Arkansas Val- 
ley. Mr. Jones graduated from Color- 
ado A&M College where he majored 
in range management and animal 
husbandry. He was formerly with the 
Colorado Extension Service as county 
agent of Lincoln County with resi- 
dence at Hugo, Colo. For the past 
three years he has operated a feed 
and agricultural chemical business in 
Hugo. 


FEWER BORERS IN 1951 
The European corn borer was con- 
siderably less abundant in 1951 than 
in 1950, but the pest is reported to 

have spread to additional areas. 
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FORMULA FEEDS: HOW'S BUSINESS? 


FEATURE 


Additional scattered improvement in formula feed business was reported 
this week, although the boost was by no means general and plenty of room for 
further improvement remained. The upswing appeared to be seasonal in 
most instances, with price resistance still checking the full bloom of spring 
demand. Sales of chick and turkey starting mashes made up a greater portion 
of total business. Steady to improved demand for broiler feeds was noted 
despite declines in poultry prices in some areas. Heavy formula feed demand 
for cattle, both dairy and beef, tapered off seasonally. Ingredient market news 
was highlighted by further gains in millfeed values. Moderate buying of oilseed 
mixtures continued. The index of wholesale feedstuffs prices compiled by the 
Production and Marketing Administration advanced more than two points to 
272.3 and the feed grain index gained nearly seven points to 257.9 in the week 
ending March 12. (Ingredient details on pages 74-77.) 


Northwest 


Formula feed demand showed mod- 
erate improvement in the Northwest 
this week, although some manufac- 
turers continued to experience slow 
business. The pick-up in sales was at- 
tributed chiefly to expanded orders 
of starting feeds for chicks and tur- 
keys. 

Sales of egg feeds held to a fair 
total, meanwhile, in spite of depressed 
egg prices. The attitude of dealers 
toward current high prices was diffi- 
cult to determine. Some manufactur- 
ers reported sales only on a spot 
basis for hand-to-mouth operations. 
Others, however, reported bookings 
for forward shipment, mainly of chick 
and turkey starters. 

Dairy feed volume continues in a 
slump, and most manufacturers con- 
sider the season about over for any 
heavy business in this type of feed. 
Cattle feed business, likewise, has 
been reduced seasonally, although 
some fairly large orders were placed 
during the week for shipment to 
western ranges. 

Demand for pig feeds among va- 
rious manufacturers is spotty, report- 
ed slow to good. 

Reports on the prospective season's 
volume of chick feeds are somewhat 
discouraging, with dealers indicating 
that buying for flock replacements is 
still slow. However, some optimism 
also is expressed concerning the pos- 
sibility of another late season with 
sharp expansion of volume later. 

It appears that the recent slump in 
business was not too severe, on the 
whole. Some firms showed a substan- 
tial increase in volume during Janu- 
ary and February, as compared with 
last year, and others found total! busi- 
ness at least equal to early 1951 fig- 
ures. 

Operations held to about five days 
this week with some plants operating 
on two shifts rather than three. 


Ohio Valley 


It took a railroad strike to do it, 
but the formula feed business in the 
Ohio Valley area improved sharply 
this week. The unexpected stoppage 
of all service on the New York Cen- 
tral Railroad caught everyone 
“short,” with the result that shipping 
schedules had to be hurriedly rear- 
ranged. Farmers showed the usual hu- 
man reaction of immediately wanting 
something that might become scarce 
in retail outlets. 

Ample trucking facilities were 
quickly pressed into service and suf- 
ficient deliveries were made to insure 
the availability of supplies for all 
farmers throughout the valley area. 

Most manufacturers believe that 
during the spring months ahead 
there will be a slow but steady im- 
provement in sales, compared with 
the low level at which they have been 
maintained through the winter. 

With record starts of baby chicks 
and turkevs being reported in numer- 
ous localities, it is believed that farm- 
ers, despite their resentment at pres- 
ent high prices, will have to come into 


the market for formula feeds so as to 
prepare their flocks as speedily as 
possible for the market. Growers have 
so largely been using their farm 
crops for feed during the winter that 
these supplies are now virtually ex- 
hausted, with replenishments some 
months ahead. 

In the meantime, use of for- 
mula feeds is expected to increase. 
As one manufacturer viewed the 
situation this week: “Once farm- 
ers begin buying formula feeds in 
sizeable tonnages, they will be quite 
likely to continue buying, irrespec- 
tive of the price situation.” 

But the price situation continues 
unfavorable from the farmers’ view- 
point, for quotations again advanced 
50¢@$1 ton this week, with no as- 
surance that a leveling off in ingre- 
dient and production costs is any- 
where in sight. Mills in this area were 
continuing production at about 75% 
of capacities this week. 


Southwest 


Scattered improvement in demand 
for formula feed was noted at some 
points in the southwest this week. 
Yet a majority of the firms continue 
to experience a demand on a moder- 
ate scale with considerable room for 
improvement. Primary block to an ex- 
pansion of business is another ad- 
vance in prices. Further strength in 
carbohydrates and lighter proteins 
caused the new price increases in 
formula feed. 

Chick starter business was showing 
some new life, but was far from what 
it could be for this time of the year. 
Flock replacements by farmers are 
still lagging, indicating that another 
late chick season might be expe- 
rienced again this year. Broiler re- 
ports show steadiness in the industry, 
with replacements healthy and feed 
demand good. Cattle and dairy feed 
demand is fair to slow, and hog feed 
business is fair with the volume still 
hampered by the sharp culling of 
farm numbers in recent months 

Production in the southwestern 
area was about unchanged this week 
Mills were operating from four to 
five days, with the average possibly 
a half-day better than the previous 
week. Dock business was improved 
under better weather conditions and 
carlot sales were fair to good. 


Southeast 


A slight pick up in consumer de- 
mand has been experienced by south- 
eastern formula feed manufacturers 
It is the opinion of several reliable 
informants that bins have reached a 
low level which is causing replace- 
ment buying. 

The heavy chick placements of re- 
cent weeks are now beginning to have 
some effect in the pick up in demand 
for broiler mashes. Unfortunately, 
broiler prices have weakened 1@2¢ in 
most southeastern commercial poul- 
try producing areas. This has caused 
the chick-feed ratio to decline even 
further and currently make poultry 
production profitable to only the most 
experienced management. The situa- 
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tion has returned to a point of profits 
being made only through sales of feed 
by large formula feed manufacturers 
which are generally financing the 
raising of broilers. This condition is 
now causing the average southeastern 
feed manufacturer to restrict his pro- 
duction of broiler mashes even though 
rate of chick placement is at a high 
point. 


causing feeders to hold their demand 
for feed to the lowest minimum. This, 
too, is reducing over-all formula feed 
production. 


lent, but dairymen are largely filling 
their needs with comparatively low- 
priced citrus pulp, ground snapped 


The extremely weak egg market is 


Spring grasses are not as yet preva- 


corn and wheat bran. Due to these 
factors, a number of enterprising feed 
manufacturers are formulating cheap 
dairy roughage concentrates to meet 
the needs of their dairymen. 

Most mills are now able to stretch 
their production into a five-day week. 
Overtime shifts are rare. 

Apparently, the manufacturing 
trade is fairly comfortably fixed for 
proteins during the next 60 days, al- 
though it has suddenly become ex- 
tremely difficult to obtain vegetable 
oil meals from southeastern sources. 
Contrary to the popular conception 
during the past three weeks of slow 
feed demand, the available oil meal 
supply amounted to only a very few 
thousand tons from _ southeastern 


sources. During the past few days 
seattered buying over the country 
rapidly took up these offerings, and 
now it is extremely difficult to obtain 
either soybean or cottonseed oil meal 
of any kind from any southeastern 
processor. After taking a decline of 
$13 ton, nonceiling peanut oil meal 
found its true market value. The sup- 
ply is currently tight, although there 
will be a release this week of two to 
three thousand tons for late March- 
April crushing. 

A number of southern fish meal 
producers have sold out their esti- 
mated spring catches of menhaden 
meal at ceiling prices. Some have 
contracted their expected summer 
catch in a like manner. 


NEW TWO-WAY FOR YOU 


Save time, save work on custom 
mixed feeds. SuperCharger is the 
new, easy way to fortify poultry 
rations. Everything you need in one 
package — from one source. No 
unbalanced inventories — no tricky 
fractional weighing of separate 
ingredients. Available in 20 and 
100 Ib. drums. 


Vitamins including . 


SUPERCHARGER 


For mixing and over-the-counter sales, here’s one of the big- 
gest, new profit-makers of 1952. Here’s why — 8 out of 10 
poultry raisers have a real need for SuperCharger to step up 
their rations. They want it because SuperCharger contains all 
of the new, miracle-working growth stimulants proven best by 
poultry science. Amino Acid (Methionine), high-potency 


. valuable Antibiotic, plus im- 


portant Trace Minerals — all in guaranteed effective amounts 
that really SuperCharge rations with extra growing power, 


profit power. Works wonders to start birds in high gear — 
sends poultry booming along to early maturity — gets earlier 
eggs, more eggs. Improves livability, hatchability. Steps up 
feed conversion, cuts total feed costs. Power-packed Super- 
Charger does so much for starting, growing, laying and breed- 
ing birds . . . you get Big Profit repeat business month after 


month .. . all year long. 


Get in on these big, new, year ‘round profits now 


WRITE TODAY FOR FULL INFORMATION! 


THE CORN KING CO. ctpar frios, iowa 


Paeifie Northwest 


The formula feed market was very 
quiet in the Pacific Northwest, with 
price declines of $1@2 ton noted on 
all formula feeds although scratch 
grains were steady. It appears that 
inventories are still burdensome, not 
only for feed manufacturers but also 
for retailers and consumers, and de- 
mand for feeds and feed ingredients 
has slackened off considerably. It 
was felt that there would be a lull in 
the feed trade for at least another 
30 days or possibly 45 to 60 days. 

Millfeed was the only feed ingre- 
dient which seemed to be displaying 
any strength. Flour millers explained 
that the flour grind is definitely on 
the way down, and for the most part 
they withdrew from the market dur- 
ing the week, although buyers of feed 
ingredients did not seem to be excited 
about the prospect of higher millfeed 
prices. 

The protein situation in the Pacific 
Northwest is being very considerably 
alleviated with the arrival of two lots 
of soybean oil meal from Japan. One 
is already in and the other is due 
about March 20. Between 4,000 and 
5,000 tons of this imported meal will 
be delivered into the Seattle trading 
area during the month of March and 
this will plug any holes in the vegeta- 
ble protein supply situation for at 
least 60 days. 

Meat scrap producers received au- 
thorization for considerably higher 
ceilings during the week, many of 
them running up to $3 a unit of pro- 
tein, but trading was reported at from 
$2.350 2.45 a unit. 

Commercial feed mixing in Oregon 
continues about unchanged from the 
previous week. Very few price 
changes have been made. Terminal 
mill buyers are still playing a waiting 
game on purchasing proteins and 
grains for future deliveries. It is ex- 
pected that fecding will increase ma- 
terially within the next two or three 
weeks, according to Portland sources. 


Northeast 


Following the usual spring pattern, 
formula feed production was stepped 
up by northeastern mills, which re- 
ported they were the busiest they 
had been in some weeks. Demand 
from buyers started to make its ap- 
pearance last week and has continued 
through this week. 

Millfeeds, especially bran, showed 
a better tone. Demand for midds. was 
slower, though showing a lower basis 
than the other types. Protein meals 
still remain scarce and with the fu- 
ture markets going to the bid side at 
the latter part of the week, any of- 
ferings that might have come out 
were frozen tight in anticipation of 
some action by the government in re- 
gard to a change in ceiling regula- 
tions. 

Effect of the railroad strike on the 
New York Central west of Buffalo 
was not apparent to any of the mills. 

Ingredients that have been scarce 
in the past are still in that stage, 
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DEHYDRATED 
ALFALFA MEALS 
Car Lots—Truck Loads 

A 


Distributors for 
MINNESOTA 
NORTH DAKOTA 
SOUTH DAKOTA 
and Northern WISCONSIN 


For Information write 


What do you need? —ferry Parks 


Kansas City, Missouri 
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MANEY BROTHERS ’ 
MILL _& ELEVATOR CO. 
MINNEAPOLIS, MINN. 


OF SERVICE TO THE FEED INDUSTRY! 


It is now twenty years since the W. J. Small Company began operation in a plant 
at Neodesha, Kansas—and the dehydrated alfalfa industry was born. 


Since that time, no other natural feedstuff has contributed so much to the improve- 
ment of poultry, swine, and cattle rations as dehydrated alfalfa meal. Since that 
day, no other company has contributed so much to the constant improvement in the 
quality and availability of dehydrated alfalfa meal as the W. J. Small Company. 


The Small Company was first to assure a dependable supply of dehydrated alfalfa 
meal . . . first to guarantee Carotene content the year ‘round . . . first to work out 
a system of storage geared to the buyer’s shipping schedule . . . first to safe- 
guard Carotene content by cold storage. 


Today, as always, Small’s Dehydrated Alfalfa Meal has earned the confidence of 
more leading feed manufacturers than any other brand. 


1932 I952 


DEHYDRATED ALFALFA MEAL 


THE W. J. SMALL COMPANY 


DIVISION 
Archer=-Daniels-Midland Company 
1200 OAK ST. KANSAS CITY, MO. 
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TOLEDO EXHIBITORS—A number of firms prepared 
exhibits for the 37th annual convention of the Farmers 
Grain Dealers Assn. of Ohio, held in Toledo Feb. 25-26. 
Shown above in the picture on the left is Paul J. Jones 
(right) O & M Seed Co., Green Springs, Ohio, discussing 
the merits of seed corn with W. M. Curran of Toledo. 
The picture on the right shows the exhibit of the Fairfield 
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Engineering Co., Marion, Ohio. Included in the picture 


are, from left to right, H. W. Ray, Fairfield representative, 
Rock Creek, Ohio; John W. Miller, sales manager, Fair- 
field headquarters, Marion; D. E. Hughes, Hughes Engi- 
neering Co., Hopkins, Mich.; and A. L. Ward, president, 
McLaughlin Ward & Co., Jackson, Mich. (A report on the 
convention appeared in the March 1 issue of Feedstuffs, 


Industry, Farm, Labor Leaders 
Discuss Agriculture Problems 


MINNEAPOLIS — Leading repre- 
sentatives of industry, labor and 
agriculture took part this week in a 
thorough discussion of broad prob- 
lems related to agriculture, industry 
and labor. The occasion was the sixth 
annual Farm Forum, sponsored by 
the Minneapolis Chamber of Com- 
merce. 

Under the theme of “Food and 
Freedom,” the speakers and panel 
members took “a look at production, 
prices and costs,” discussing farm 
policy and farm problems and agri- 
culture in relation to other current 
problems. 

The two-day 
March 10-11. 

Harry A. Bullis, chairman of the 
board, General Mills, Inc., said he 
believed that a farm policy should 
provide reasonable safeguards against 
adversity due to major depressions in 
the economic cycle, without guarantee 
of prosperity at the expense of con- 
sumers or taxpayers. 

Mr. Bullis, who was general chair- 
man of this year’s Farm Forum, 
opened the speaking program. 

“I do not believe that farmers want 
a plan aimed at maintaining their 
economic status at a level above that 
of the general economy,” he said. 
“This would be self-defeating. Let us 
never overlook the basic truth that 
everyone's income is a cost to others.” 

The difficulty with supports at high 
levels is that they prevent prices from 
performing their normal function of 
guiding production and consumption, 
Mr. Bullis said. 

“Through the medium of prices the 
consumer tells the farmer, the manu- 
facturer and the distributor what 
goods he wants and what prices he is 
willing to pay,” Mr. Bullis pointed 
out. “The producer responds by sup- 
plying more of the goods which the 
consumer buys freely and reducing 
production of the goods which the 
consumer fails to buy. This relation- 
ship is upset when the government 
stands ready to buy, at prices profit- 
able to the producer, any products 
which the consumer does not want.” 

However, Mr. Bullis noted, the 
farmer cannot expand or contract his 
output of various products as flexibly 
as the manufacturer can. Most crops 
have an annual cycle, and the cycle 
for many animal products is even 
longer. Having planned his course, the 
farmer must carry it through until his 
crops mature and his animals are 
ready for market, Mr. Bullis ex- 
plained. 

“For that reason,” he said, “and 
because food and fiber are so essen- 
tial to the well-being of our society, 
the farmer is entitled to know that 


program was held 


the society which needs his products 
is willing to accord him special con- 
sideration so that he will not suffer 
major catastrophes in the discharge 
of his obligation to society. 

“Therefore, it would seem that a 
peacetime farm program should in- 
clude some sort of insurance that 
would pay off when farm incomes 
sink below some predetermined level 
in relation to production costs.” 

Dr. E. G. Nourse, agricultural econ- 
omist and former chairman of the 
President's Council of Economic Ad- 
visers, raised the question of “whether 
present farm policies and programs 
are drifting us toward a state, which, 
if we could foresee it, we would 
work strenuously to avoid.” The pres- 
ent pattern of agricultural policy, he 
said, is that of monopoly backed up 
by government favor. 

Dr. Nourse said the farm support 
programs rely heavily on acreage 
limitations or restrictions of market 
supply through quotas, loan or diver- 
sion operations and export subsidies. 
This, he said, is not sound economic 
philosophy. 

“Sound policy,” he continued, “dic- 
tates that farmers and agricultural 
organizations direct their efforts 
toward attacking any monopolistic re- 
strictions that exist in other areas, 
rather than themselves becoming 
parties to programs that result in 
lessening the total national output.” 

He said that pushing up of farm 
prices does nothing to lower non-farm 
prices or to increase the supply of in- 
dustrial goods or commercial services. 
Instead, he said, it still further con- 
tracts the total supply of goods and 
services and lessens the volume of 
consumer satisfaction. 

D. Howard Doane, chairman of the 
board, Doane Agricultural Services, 
Inc., St. Louis, pointed out that fewer 
and fewer American farmers are pro- 
ducing enough to spare for more and 
more non-farmers. “While we point 
to this achievement with pride, it 
also has in it the earmarks of dis- 
aster,” he said. 

Mr. Doane cited the difference be- 
tween a shortage of labor and no 
labor at all, and likewise, he said, 
there is a difference between a ma- 
chine that performs poorly or in- 
efficiently but still performs and one 
that ceases to perform. It is possible 
to use less fertilizer and pesticides 
and get by, he said, but the farmer 
who has to operate with none of 
either ceases to be a farmer pro- 
ducing saleable excesses above his 
own needs. 

In connection with this, he point- 
ed to the danger of a government 
policy of demanding more food and 
feed from less labor, less machinery 
and less fertilizer. The logical end 


of that policy is disaster, Mr. Doane 
said. 

Another speaker on the first day’s 
program was Jesse W. Tapp, execu- 
tive vice president of the Bank of 
America. Mr. Tapp stressed the im- 
portance of farmers achieving a bet- 
ter public understanding of their 
achievements and problems. 

The luncheon speaker March 10 
was Walter P. Reuther, president of 
the United Automobile Workers 
Union. Mr. Reuther listed five points 


for economic survival: (1) Learn to 
live with abundance; (2) learn to 
distribute abundance; (3) instill a 


greater sense of the national unity; 
(4) find a way to raise political 
morality; (5) wage peace as war is 
waged. 

Mr. Reuther emphasized that food 
is the most effective weapon against 
Communism. 

Urges Consumer Education 

Dr. William I. Myers, dean of the 
College of Agriculture, Cornell Uni- 
versity, Ithaca, N.Y., was one of the 
speakers on the second day’s program. 
He said many consumers have er- 
roneous beliefs about farm programs 
and farm prices which have resulted 
in serious ill will toward farmers. He 
urged consumer education in large 
cities, where farm contacts are weak- 
est. While calling for a revision of 
government payment and farm price 
support programs in a period of pros- 
perity, Dr. Myers said that their im- 
portance has been greatly over-esti- 
mated by the public. 

Agricultural payments, he said, 
have amounted to less than 1% of 
gross farm income, and farm prod- 
ucts receiving price support make up 
only a minor part of the total sales 
of American farms. 

Allan B. Kline, president of the 
American Farm Bureau Federation, 
said that the farmer is the natural 
“whipping boy” in a period of infla- 
tion because everybody has to buy 
food. “Those who talk about high 
farm prices either do not know the 
facts or are concerned with a propa- 
ganda line regardless of facts,” he 
said. “Hog growers, cattle feeders 
and lamb feeders are operating at a 
loss at the present time.” 

Mr. Kline said there are two ap- 
proaches to the problems in the pres- 
ent emergency. One is the economic 
strait-jacket with ever increasing 
powers allotted to the federal gov- 
ernment, he said, while the other calls 
for maximum production and mainte- 
nance of basic freedoms which com- 
prise the American way. 


More Production Needed 
Gus F. Geissler, administrator, Pro- 
duction and Marketing Administra- 


tion, told the conference that the 
number one job for U.S. agriculture 
is production. Col. Stanley Andrews, 
director of the Office of Foreign Agri- 
cultural Relations, said that if sta- 
bility comes to any of the unsettled 
spots in the world, it will come part- 
ly. through improved food supplies. 

During a discussion, the question 
was raised as to whether, in the pres- 
ent emergency, demands for 100% of 
parity could be met without sacrific- 
ing freedom. 

Mr. Geissler said he believed in 
supports if they do not cost too much 
and the commodity is not wasted. But 
to fix supports at 100% of parity 
takes away any opportunity for a 
free market. He said he thought sup- 
ports should be fixed somewhat below 
that level. 

Charles E. Wilson, director of the 
Office of Defense Mobilization, con- 
cluding speaker at the Farm Forum, 
said that “it is only too evident that 
the Soviet Union is arming furiously.” 
He said the Soviet is devoting more 
than half of its national production 
and services to armament, whereas 
the U.S. program, even at its height, 
will not take more than one fifth of 
the total. 

Mr. Wilson said that “agriculture 
will not go begging for equipment in 
the coming year.” 


PENDING BILL PERMITS 
ARBITRARY RATE HIKES 


WASHINGTON-— Increased freight 
rates without prior approval of the 
Interstate Sommerce Commission 
and statutory prohibition against so- 
called “trip leasing” of grain hauling 
trucks are among pending bills before 
Congress now getting serious atten- 
tion from the Senate Committee on 
Interstate and Foreign Commerce, the 
Grain & Feed Dealers National Assn. 
points out in a recent news letter. 

The association states: 

Under the bill, S. 2815, any rail 
carrier could arbitrarily raise freight 
rates on a self-certification of neces- 
sity. The public could not object until 
the higher rates became effective and 
the ICC would be restricted in its 
right to disapprove the change. The 
bill, introduced by Sen. Bricker (R., 
Ohio) for himself and Senators Cape- 
hart (R., Ind.) and O’Conor (D., Md.) 
is among a large number of bills now 
being considered en bloc by the com- 
mittee, which would make vital 
changes in the Interstate Commerce 
Act. U.S. Department of Agriculture 
is sharply opposed to its enactment 
and will appear in protest against it 
March 26. USDA will also oppose the 
bill, S. 2362 which would prohibit the 
present practice of truckers in leas- 
ing their trucks to truck carriers for 
return-trip loads upon delivery of 
grains or other agricultural commodi- 
ties at terminal or other markets. 

USDA points out that the net re- 
sult of enactment of such a measure 
would require shippers to pay in- 
creased costs for inferior trucking fa- 
cilities and would particularly affect 
the growing number of off-rail coun- 
try elevators. 

Last May, ICC, in Ex Parte No 
MC-43, ordered such a ban on trip- 
leasing. The ban was contested in 
five separate court actions pending 
the outcome of which, the prohibition 
has not gone into effect. But two fed- 
eral district courts have sustained the 
commission. S. 2362 would also re- 
strict private carriers from transport- 
ing any property for compensation 
other than that within the scope of 
its primary business, according to 
its sponsors. 


$175,000 FIRE 


CORONA, CAL.—Fire, believed to 
have started under the shakers, re- 
cently swept the Corona Feed Mill- 
ing Co. and caused a loss of $175,000, 
which included the burning of 10,000 
sacks of feed and grain ingredients. 
The plant is operated by Nathan and 
Joe Ravitz, under a lease with S. P. 
Rosenbaum, Los Angeles, the owner. 
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DENVER—Members of the grain 
trade — proprietary, cooperative or 
private—should do everything in their 
power to avoid identification with 
persons who allegedly have converted 
government-owned grain to their own 
use, William F. Brooks, executive 
secretary of the National Grain Trade 
Council, told the Colorado Grain, 
Milling & Feed Dealers Assn. at its 
convention here Feb. 25. 

(A report of other Colorado con- 
vention activities appeared on page 8 
of the March 8, 1952, issue of Feed- 
stuffs.) 

“An alleged grain warehouseman 
who converts to his own use grain 
that belongs to another is not a 
grain warehouseman; he is not in or 
of the grain trade,” Mr. Brooks said. 
“Neither you nor anyone else in the 
trade will tolerate him as a competi- 
tor, let alone as an associate.” 

“Warehousing and converting are 
mutually exclusive terms,” he em- 
phasized. 

Mr. Brooks also discussed the huge 
expansion in government grain oper- 
ations and sounded a warning against 
further encroachment on the business 
of warehousemen. The text of his talk 
follows: 

My talk today is prompted by cur- 
rent disclosures that a _ relatively 
few individuals, who represented 
themselves as warehousemen, have 
allegedly mishandled or converted to 
their own use grain that others— 
farmers, the government and mem- 
bers of the grain, feed and milling 
trade—had delivered to them, relying 
on the representation that they were 
grain warehousemen in the general 
and justifiably accepted meaning of 
that phrase, that their word was their 
bond, that the issuer of a warehouse 
receipt was a person of integrity, 
that while your property was in their 
custody and covered by their ware- 
house receipt, it would be well cared 
for and available to you at your call 
when, as, and if, you required it. 


Offers to Help 


None of you here—no one any- 
where in the land—can permit im- 
posters to warehouse your grain or 
anyone else’s grain. That is why the 
Terminal Elevator Grain Merchants 
Assn. has offered to cooperate in any 
congressional investigation of the 
alleged mishandling of government- 
owned grain. They, and I believe you, 
feel certain that no one who is a bona 
fide grain warehouseman will be in- 
volved. And to develop all the facts 
to reach this conclusion, you—as well 
as the operators of terminal grain 
warehouses—should give to the pub- 
lic, the press and to Congress and 
the government, all possible help. 

As a first step in this process, I 
would suggest you express your re- 
sentment to the use of broad generali- 
ties about the industry with which 
you are associated. No one is justi- 
fied, and no one is accurate in say- 
ing that the grain trade, proprietary, 
cooperative or private, has benefited 
from mishandling or converting gov- 
ernment owned grain. An alleged 
grain warehouseman who converts to 
his own use grain that belongs to 
another is not a grain warehouse- 
man; he is not in or of the grain 
trade. Neither you nor anyone else 
in the trade will tolerate him as a 
competitor, let alone as an associ- 
ate. 

Lately much criticism has been di- 
rected at a technique described by its 
critics as implying guilt by associa- 
tion. Let us—you and I and other 
members of the trade—-be sure that 
our critics do not successfully adopt 
this technique in commenting on the 
recent disclosures. Let us advise them 
and others—our own non-trade asso- 
ciates, our elected representatives, 
our information media—that the pri- 
vate, the cooperative, the proprietary 
grain trade has not converted other 
people’s property, that if conversion 


Trade Told It Must Set Itself 
Apart from Grain “Converters” 


there has been, the converters are 
persons other than persons in or of 
the trade, that warehousing and con- 
verting are mutually exclusive terms, 
that the operators of public ware- 
houses in the generally accepted sense 
of those terms are not, and cannet 
be, converters—that no converter 
can be a public warehouseman. 


Operate Under Laws 


You know, and you should so ad- 
vise others, that almost without ex- 
ception, public grain warehouses are 
conducted in accordance with the 
warehousing laws of the states in 
which they are operated or in ac- 
cordance with the Federal Warehouse 
Law. These laws have varying re- 
quirements as to the bonds and the 
financial responsibility of persons 
who would obtain permits to operate 
under them. 

All hold licensed warehousemen to 
a high degree of responsibility and 
warehousemen exercise a high degree 
of responsibility over the grain en- 
trusted to them. Their operation and 
methods of operating are subject to 
the scrutiny of and checks by public 
officials. Their stocks are always sub- 
ject to the call of the holders of 
warehouse receipts and warehouse 
receipts have been, are, and should 
continue to be, excellent evidence of 
the holder’s title and control over 
geain trusted to another's custody. 
They are, and should continue to be, 
safe collateral at lending institutions. 
Delivery of them does pass—and 
should continue to pass—a good title 
to the grain they represent. 

Thus far the investigations and the 
news stories have spoken of the 
government's losses. We should all 
realize that the government is not 
the only loser. Farmers who have 
stored grain with many of the al- 
leged converters stand to lose. People 
like you of the Colorado grain, mill- 
ing and feed trade stand to lose. The 
extent of all losses is as yet undeter- 
mined. But because of the nature of 
the situation the government may be 
the largest loser. Let us for a mo- 
ment, take a look at how govern- 
ment owned grain is warehoused. 

Government-owned grain can only 
be warehoused in what are described 
as “approved” warehouses. By that 
is meant a warehouse thaf has ap- 
plied for approval and has been ap- 
proved as a warehouse with which 
the government, through Commodity 
Credit Corp., will contract on the 
basis of a Uniform Grain Storage 
Agreement. The terms and conditions 
of the agreement are uniform 
throughout the country and tend to 
impose on approved warehouses a 
much higher degree of responsibility 
than is imposed by the several states 
or the Federal Warehouse Law. 

As a matter of contractual rights 
as well as statutory rights, the gov- 
ernment holding a warehouse receipt 
from an approved warehouse is in a 
sounder position than the ordinary 
holder of a warehouse receipt issued 
by any warehouse, however it be li- 
censed. In addition because Com- 
modity Credit Corp. is a federally 
chartered government corporation 
and agency, it enjoys a position as 
a preferred creditor if by chance per- 
sons with whom it does business run 
into financial trouble. 


Value Tremendous 


That the CCC seeks and obtains 
contractual rights beyond those held 
by the ordinary holders of warehouse 
receipts is not surprising. After all, 
it is government property the cor- 
poration seeks to protect. And it is 
property, the total value of which is 
tremendous even in this age of tre- 
mendous government spending. It is 
likely to be property that may not 
move into consumption for a long 
period. For these reasons and others, 
additional responsibilities not always 

(Continued on page 78) 
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Henry Fleissner d Daniels E. G. Keefe Howard Daniels 


DOUGLAS APPOINTMENTS—Douglas Chemical & Supply Co., North Kansas 
City, manufacturer of grain fumigants and insecticide sprays, has announced 
three additions and a transfer in its sales-service staff. Henry Fleissner, Spring- 
field, Ill, is the new Douglas representative for Illinois and Wisconsin. Howard 
Daniels, Chickasha, Okla., who was with General Mills, Inc., in Wichita Falls, 
Texas, seven years, has been named representative for Oklahoma. The new 
representative for Nebraska, Colorado and Wyoming is E. G. Keefe, who spent 
10 years in insecticide sales with the Phillips Petroleum Co. Lioyd Daniels, 
Salina, Kansas, who represented Douglas in Oklahoma for two years, now is 
the Kansas representative. He worked 15 years as a flour miller. 


For Highest Quality Oat Products 
COME TO AN OAT MILLER 


Ovr milling process gives you the fine, 
wniform texture you need for perfect re- 
sults in your formula feeds. 


Our Teletype number is MP 477 


Mixed cars at straight car prices 
Samples on request 


STAR BRAND PULVERIZED 
MIXED FEED OATS 
ACE BRAND ROLLED OATS CRESCENT PULVERIZED OATS 
(Steam Rolled) MIXERS’ PULVERIZED OATS 
WHOLE OAT GROATS EAGLE BRAND STEAM CRIMPED 
STEEL CUT OAT GROATS OATS 
GROUND OAT GROATS OAT FEED (when available) 
GLENWOOD FEEDING OAT MEAL 8TEAM ROLLED WHOLE BARLEY 
FALCON BRAND PULVERIZED GROUND BARLEY 
WHITE OATS HULLED BARLEY FLAKES 
STANDARD BRAND PULVERIZED (Max. 2%% fiber) 
WHITE OATS 
DAIRY BRAND COARSE GROUND 
oaTs 


TOWER BRAND ROLLED OATS 
(Steam Rolled) 


GLENWOOD BARLEY (hulled) 
STAR HULLED BARLEY GRITS 
STEEL CUT DURUM WHEAT 


FRUEN MILLING COMPANY 


MINNEAPOLIS 5, MINNESOTA 
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James H. Gambrill II 


Peter W. Chichester 


Charles 8. Lane III 


DIETRICH & GAMBRILL OFFICIALS—Dietrich & Gambrill, Inc., feed 
manufacturer, Frederick, Md., and Lewisburg, Pa., has announced the election 
of James H. Gambrill III as president, Peter W. Chichester as vice president 
and Charles 8S. Lane II as secretary and treasurer. All have been active many 
years in the firm's management—Mr. Gambrill as vice president and manager, 
Mr. Chichester as sales manager and nutritionist and Mr. Lane as secretary 
and assistant treasurer. They have been instrumental in expanding their firm’s 
activities to include 11 eastern states, a company statement said. 


Distillers Conference 


(Continued from page 1) 


products available for consumption 
sets the ceiling on the average quality 
of the American diet. 

“Nationally, we are at something 
of a crossroads in our livestock in- 
dustry. A prosperous consuming pub- 
lic is willing and able to appease its 
appetite with an even higher quality 
diet. Moreover, our population is in- 
creasing at the rate of 2.5 million 
persons annually, and no one cares 
to predict just where the mounting 
trend will level off. 

“There are three possible develop- 
ments with respect to feed and live- 
stock: (1) Produce more feed from 
which livestock output may be further 
increased; (2) step up the rate of feed 
conversion efficiency; or (3) failing in 
these efforts, either a moderate li- 
quidation of present livestock num- 
bers must take place or feeding rates 
reduced.” (The complete text of Dr. 
DeGraff's address will appear in a 
coming issue of Feedstuffs.) 


Officers Elected 

In addition to electing Charles P. 
Burr, National Distillers Products 
Corp., as president, the council chose 
the following officers: First vice pres- 
ident, Wilbur R. Gouveia, Fleisch- 
mann Distilling Corp.; second vice 
president, Murray Cohen, Joseph E. 
Seagram & Sons. Inc.: secretary, How- 
ard Jones, Distilled Spirits Institute; 
treasurer, Millard Cox, Kentucky Dis- 
tillers Assn. 

Directors include Dr. C. S. Boruff, 
Hiram Walter & Sons. Inc.; Cloud L. 
Crav, Jr.. Midwest Solvents Co., Inc.; 
Cc. K. McClure, Stitzel Weller Dis- 
tillery: C. D. McDermott, Grain 
Processing Corp.: J. F. Shake, Mer- 
chants Distilling Corn.: Dr. Frank 
M. Shipman, Brown-Forman Distil- 
lers Corp.; J. P. Thompson, Glenmore 
Distillers; John F. Young, Schenley 
Distillers, Inc.; Mr. Burr, Mr. Gou- 
veia, Mr. Cohen, Mr. Cox and Mr. 
Jones. 

Dr. Philip Schaible continues as 
executive director of the council. 


Broiler Ration Experiments 

A number of experiments with high 
efficiency broiler rations were de- 
scribed by Dr. E. P. Singsen, poultry 
department, Storrs Agricultural Ex- 
periment Station, University of Con- 
necticut. Conclusions drawn by Dr. 
Singsen were: First, rapidly growing 
chicks fed a nutritionally complete 
diet containing an antibiotic require 
not less than 21% of protein in the 
diet to support maximum growth near 
optimum feed efficiency. Second, in- 
creasing the protein level from 18 
through 24% of the ration results in 
a consistent improvement in the ef- 
ficiency of feed utilization, regard- 
less of whether or not an antibiotic 
is present in the ration. 

The third point made was that 
the combined effect of increased 
growth and improved efficiency of feed 
utilization indicates that 21% of pro- 


tein is probably the most economical 
level to use in chick starting and 
broiler rations. Fourth, the growth 
inhibiting effect of alfalfa was more 
pronounced on a ration containing 
20% protein than on one containing 
18% protein. A _ fifth experiment 
showed that the addition of fish meal 
to the ration consistently supported 
an increase in body weight, which was 
partially independent of the level of 
bacitracin and/or vitamin B, fed. 
This strongly suggests that the fish 
meal contains an unknown growth 
factor(s). The experiments showed 
that the chick growth response to 
dietary antibiotics can vary widely. 


Unidentified Factors 


Distillers solubles and other sources 
of unidentified factors for promoting 
the growth of chicks and poults have 
been the basis of a number of experi- 
ments Dr. J. R. Couch, Texas A&M 
College, College Station, Texas, re- 
ported. Results from two experiments 
with New Hampshire broilers show 
that it is quite evident that the dis- 
tillers dried solubles, dried whev and 
whey products possess one unidenti- 
fied growth factor and that fish meal 
possesses another such factor which 
stimulates the growth of chicks fed 
an all-vegetable protein ration, he 
said. 

Evidence indicates that live yeast 
culture promotes the synthesis of the 
fish meal factor in the gastro-intes- 
tinal tract of the chick. The growth 
stimulating activity of these crude 
sources of unidentified factors was 
apparent in the presence of vitamin 
B, and antibiotic supplement and 
with chicks grown on litter where 
there was access to the droppings. 

One experiment was conducted 
with Beltsville White Turkey poults 
and another with Broadbreasted 
Bronze turkey poults, using distillers 
dried solubles, whey product and fish 
meal as sources of unidentified fac- 
tors for promoting poult growth. 
From the results of the poult studies, 
it was evident that distillers dried 
solubles possess an unidentified fac- 
tor for promoting growth of young 
turkeys, Dr. Couch said, and that a 
supplementary relationship existed 
when distillers’ dried solubles were fed 
with the whey product. 


Discusses New Developments 


Prof. L. C. Norris, Cornell Univer- 
sity, discussed some of the newer nu- 
tritional developments of importance 
to feed manufacturers. He used 
charts to show what happens to cer- 
tain amino acids in soybean oil meal 
when the meal is subjected to drastic 
heat treatment. Lysine appears to be 
the first to lose strength from drastic 
heat treatment. Arginine, trypto- 
phan and histidine also are affected 
in lesser degrees. In view of the find- 
ings, Dr. Norris stated that proteins 
which need to be heated in order to 
obtain maximum protein quality, 
must be processed with care in order 
to avoid the harmful effects of over- 
heating. 

Another development was that the 


inclusion of small amounts of free 
methionine in present day chick ra- 
tions which contain large amounts of 
soybean meal has been found, in gen- 
eral, to improve feed efficiency, al- 
though the effect on growth has not 
been marked. The better feed utiliza- 
tion may be due to the correction of 
a slight methionine deficiency, to a 
special need for methionine as a con- 
sequence of a relatively slower rate 
of liberation of the amino acid dur- 
ing digestion, or to some effect of 
methionine independent of its need 
for protein formation, Dr. Norris re- 
ported. . 

Incidence of leg weakness in tur- 
key poults which results in enlarged 
hocks has been found to be increased 
by including 1 to 2% of fish liver oil 
in the ration, he said, while the in- 
clusion of 5 to 10% of brewers’ dried 
yeast in the ration has been observed 
to prevent completely the enlarged 
hock disorder. 


Swine Nutrition Advances 


Discussing the broad subject of re- 
cent advances in swine nutrition, Dr. 
Damon Catron of Iowa State College, 
named six developments as the most 
important of the past few years. 

First is a re-evaluation of the pro- 
tein requirements of growing-fatten- 
ing swine. Investigations have shown 
that protein needs of growing-fat- 
tening pigs can be reduced substan- 
tially if the rations are balanced in 
respect to water soluble vitamins, in- 
cluding vitamin B, and trace miner- 
als. Antibiotics also appear to exert 
a protein sparing effect. The new rec- 
ommendations on protein at Iowa are 
14% for pigs up to 75 Ib., 12% from 
7 to 150 lb. and 10% from 150 to 
200 Ib. 

Second, he named initial results of 
studies of amino acid requirements of 
swine. Of the three limiting amino 
acids of corn-soybean oi! meal rations 
—lysine, methionine and tryptophane 
—the first and last become less defi- 
cient and methionine more deficient as 
protein is increased from 8 to 20%, he 
pointed out. 

Third, Dr. Catron cited the estab- 
lishment of B,, requirements of swine 
which tentatively appear to be ap- 
proximately 9 micrograms per pound 
of ration for nursing pigs and 4 mi- 
crograms for weanling pigs. 

Fourth on the list, the Iowa scien- 
tist named evaluation of the role of 
antibiotics, and he outlined some of 
the theories that have been advanced 
on their mode of action and summar- 
ized in a series of 17 statements the 
present knowledge of the effects of 
antibiotics in swine feeding as well 
as 7 other points which have not 
been definitely proved but appear to 
be possibilities. 

Recognition of the interrelationship 
of nutrients is the fifth important re- 
cent development, the speaker said. 
This is a very complex subject, about 
which little is now known, and will 
continue to be a stumbling block to 
rapid progress in applied swine nutri- 
tion until further knowledge is 
gained, he added. 

As the sixth point, Dr. Catron cited 
the development of synthetic milk for 
baby pigs as an outstanding advance. 
This could have an important eco- 
nomic influence on swine production, 
he pointed out. He cited some of the 
experiments undertaken in this direc- 
tion. 

One of the two papers dealing with 
swine was a determination of the 
value of corn distillers dried solubles 
as a replacement for animal protein 
in an otherwise all-plant ration, re- 
ported by C. E. Barnhart of the Ken- 
tucky Agricultural Experiment Sta- 
tion. He found no significant differ- 
ences in gains of pigs fed rations con- 
taining either tankage, meat scraps, 
corn distillers’ dried solubles, a vita- 
min B, aureomycin supplement or 
condensed redfish solubles. When vi- 
tamin A and D was added to the corn 
distillers dried solubles, improved 
results were obtained and the addi- 
tion of a vitamin B,, aureomycin sup- 
plement also increased the rate of 
economy of gains and these pigs made 
significantly faster gains than those 


fed the same plant ration with meat 
scraps or condensed redfish solubles. 
There were no significant differences 
with pigs grazing alfalfa or ladino 
clover pasture. 

The big increase in beef cattle 
numbers has put a severe strain on 
protein supplies. Hence some of the 
distillers research work has been di- 
rected toward evaluating corn dis- 
tillers grains and solubles as the sole 
protein supplement for fattening 
steers. Prof. W. P. Garrigus of the 
University of Kentucky reported on 
studies which showed that the use of 
corn distillers dried grains with solu- 
bles as the sole protein supplement 
for yearling steers full-fed in dry lot 
resulted in slightly less feed intake 
and slightly slower gains than pro- 
duced with either soybean oil meal or 
corn distillers dried solubles. Little 
difference in efficiency of gain was 
shown. Previous work had shown that 
gains with the grains with solubles 
ran 7 to 10% slower than with soy- 
bean oil meal and 4% slower than 
cottonseed oil meal. 

The southwestern great plains pro- 
duce little corn but a great deal of 
grain sorghums, which has a chemi- 
cal composition quite similar to corn. 
Results of a comparison of corn and 
sorghum distillers’ dried grains in fat- 
tening yearly steers were reported by 
Prof. L. C. Aicher, of the Fort Hays 
(Kansas) Branch Experiment Sta- 
tion. He said that the sorghum prod- 
uct is equivalent to the corn product 
pound for pound and that the sor- 
ghum product containing sorghums is 
more palatable to beef cattle. In one 
comparison with 41% cottonseed 
cake, it required 2 lb. cake to do what 
4 lb. sorghum or corn product will 
accomplish. Sorghum distillers’ feeds 
are certainly going to be in demand 
for fattening steers, Prof. Aicher de- 
clared. 

Dr. J. K. Loosli, Cornell Univer- 
sity, reported on a second year com- 
paring distillers’ feeds with corn glu- 
ten feed as a supplement to a simple 
dairy feed mix. Corn distillers dried 
grains with solubles produced 2.1 Ib. 
more 4% fat corrected milk and corn 
distillers dried solubles produced 8 
Ib. more than did the concentrate 
mixture containing corn gluten feed. 
Rye distillers dried grains with solu- 
bles was approximately equal to the 
corn gluten feed. 


Research Projects Cited 

Charles P. Burr, National Distillers 
Products Corp., newly elected presi- 
dent of the Distillers Feed Research 
Council, welcomed the feed men to 
the meeting and cited the 34 research 
projects which the distilling industry 
currently has under way. The prime 
function of the council, he said, is to 
serve the feed industry through this 
carefully planned program of study, 
under the direction of Dr. Philip J. 
Schaible. Mr. Burr presented figures 
showing the great increase that has 
taken place in output of distillers’ 
feed products over the years and par- 
ticularly since 1941. The industry's 
total output of grains and solubles in 
1951 was a record 633,900 tons. 

Later, in a panel discussion, it was 
brought out that the current rate of 
distillers feed production is about at 
the rate of 500,000 tons annually, but 
because of many unpredictable fac- 
tors in the outlook, it is not possible 
to make a sound forecast of total 
1952 output of these products. 

The panel discussion, which brought 
out many elaborations of the day’s 
addresses, was conducted by Dr. E. I. 
Robertson, John W. Eshelman & Sons, 
Lancaster, Pa. The various speakers 
answered questions from the floor. 


NEW HEADQUARTERS 
Headquarters of the federal bureau 
of animal industry beef cattle re- 
search have been shifted from Belts- 
ville, Md., to Denver. 


SCANTY RATIONS 
Beef calves forced to live on scanty 
rations for as long as six months can 
still produce high quality meat, ac- 
cording to recent federal tests. 
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DR. SALSBURY'S 


What Does 


Gives Hogs 
27% FASTER GROWTH 


2: Hogs Consume 
14% LESS FEED 


Helps Hogs COMBAT 
HIGH “DISEASE LEVEL” 


: Reduces Mortality... 
HELPS SAVE MORE PIGS 


Helps Make 
RUNTY PIGS PROFITABLE 


6 Gets Hogs To EARLIER, 


MORE PROFITABLE MARKETS 
What Dealers Say: «5.13 1106-GAIN 1o farm. 
ers with runty pigs. It brought them out of it and 
provided the cheapest gains they ever had. Never had 
such satisfied, happy customers. Steel & Son Feed 
Company, Albia, lowa. 
What Feeders Say: gave me 


months on the cheapest feed 
I ever B. Repp, Albia, Iowa. 


Effectively Controls 


SWINE DYSENTERY 
(Black or Bloody Scours) 


DR. SALSBURY' 


RISTAT 


Easy-To-Use 


RISTAT, new chemical discovery, quickly 
controls black or bloody scours in pigs of all 
ages. Economical ...costs only a few cents per 
pig. Test proved. Fast results save pigs, money. 


=— Send for RISTAT bulletin today. Dr. Sals- 
Drinking Water bury's Laboratories, Charles City, lowa. 
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4 pounds of 
DR. SALSBURY'S 


HOG-GAIN Is NOT An Antibiotic or Protein Supplement 
But A NEW And Entirely DIFFERENT 
Multi-Chemical GROWTH STIMULANT For Mixing In The Feed 


Nothing Else Like 


On The Market 
Because HOG-GAIN Also Helps Hogs Combat A High “Disease Level” 


HOG-GAIN gives your feed a distinct advantage over all others. It helps fortify 
the ration, which is essential, for most profitable results on so many farms where a 
high “disease level” exists! 

Dr. Damon Catron, of Iowa State College, attributes the variation in “disease level” 
(degree of premise contamination) as the reason why one hog raiser does better 
than another, when identical rations are fed well-bred pigs under similar management 
conditions. HOG-GAIN helps hogs combat this high “disease level’ Gives your 
customers more uniform, faster growing pigs, more profits. 


Don’t Take Our Word For it... 
TEST HOG-GAIN YOURSELF -FREE 


Take advantage of this outstanding offer! Prove to yourself that HOG-GAIN gives 
your feed an exclusive benefit that helps you get new customers, extra feed sales, 
bigger profits. Send the coupon now. and your Dr. Salsbury representative will 
gladly deliver 4 pounds of free HOG-GAIN and help you with the test. 


SALSSURY’S LABORATORIES 
Dept. 28, Charles City, lowe 


Yes, 1 would like to test HOG-GAIN. Have your represen. / 
tative call, with 4 pounds of HOG-GAIN free of charge. 


| 


eat 
les. 
tle ‘ 
of 
: \ 
| 
: To Prove That It Gives YOUR FEED A 
| 
000000 
| 


10—FEEDSTUFFS, March 15, 1952 


TAKE IT RIGHT TO THE JOB! 


PORTABLE GRAIN DRYER 


Ideal for 
FIRE and FLOOD SALVAGE 
CHAIN and CO-OP ELEVATORS 
FARM and CUSTOM DRYING 


Here's the grain dryer that’s built to tackle any job, no matter 
where it is! It’s as easily transported on the highway as a semi- 
trailer, ready for work on arrival! 


The KOLMAN Portable Grain Dryer is a standard-size machine 
of the same specifications as our stationary dryers, but its porta- 
bility offers opportunity for more work, greater profits! 


The KOLMAN Dryer simply does not clog, even in drying the most 
water-soaked grain. Look at its success in the Kansas City flood 
area last fall! It not only dries and then cools the grain, but condi- 
tions it, too—removing must, mold, sprouts, chaff, dust and foul 
odors! A KOLMAN dryer now will save important profits in the 
wet years ahead. Use the coupon below for complete information. 


KOLMAN Manufacturing Co. 
6500 W. 12th St. 
Sioux Falls, 8. 
Gentlemen: 
Please send free folder and other literature on your 
portable and stationary grain dryers. 


Three cents now will 
mean hundreds of 


1105 WILLIAM-OL VER BLDG. A 


CHAMPION—When the champion steers of the 1952 Southwestern Exposition 
and Fat Stock Show were run through the auction ring, Burrus Feed Mills, 
Fort Worth, was one of the most spirited bidders. Grady Jones, bidding for 
Burrus, bought the reserve champion Angus of the boys’ show for $1,500 from 
its 4-H Club owner, Davis Owens of Goldthwaite, Texas. The steer was 
immediately turned over to the March of Dimes by Burrus. It was again 
put up for auction and sold to the Amon G. Carter Foundation for $2,500. 
Shown with the prize steer in the photograph are (left to right) Amon G. 
Carter, Jr., Grady Jones and young Owens. 


Grain Supplies in Top Four 
Exporting Countries Off 6% 


WASHINGTON—Grain supplies in 
the four principal exporting countries 
on Jan. 1, 1952, were estimated at 155 
million short tons, according to a pre- 
liminary report of the Office of For- 
eign Agricultural Relations, U.S. De- 
partment of Agriculture. 

This would be about 6% less than 
the total supply of 164 million tons a 
year earlier but about 6% above the 
average of 148 million tons for the 
five years ended 1951. The reduction 
from the 1951 figure was about even- 
ly divided between wheat and corn, 
while the increase over the average 
period occurred mainly in barley and 
oats. 

Significant changes in the distri- 
bution of current supplies are noted. 
Declines from last year’s total sup- 


With the Hi-Lo Convexing Stacker, your operating and labor costs 
an all time low. It is the answer for saving labor in your wareh 


ing and unloading trucks and cars with bags, packages, boxes and cartons. It is the 
most economical Stacker built today — with features like the safe screw power lift —low 


loading and sturdy, simple construction. 


The Kremser Hi-Lo Conveying Stacker has these advantages 
above any and all Stackers on the market—power lowering and 
lifting device—with the same Motor that operates the Conveyor. 
A positive safety screw lift which cannot fail. The Conveyor 
cannot fall down and endanger the life and limbs ef the operator. 


It is lower to the floor and has no obstruction at the loading 
end like most of the other Stackers. 
It is built considerably heavier than any other Stacker on the 


market, The bearings have a 300% safety factor and are all 
standard ball bearings from the best manufacturer, It has no 
wooden knobs—but rubber cleats—which will give and not tear 
the bags. 

The operating costs and maintenance with a Kremser Hi-Lo 
Cenveying Stacker are practically nil. 

This is the only Stacker manufactured today with a sure and 
safe power lifting and lowering device at the lowest first and 
maintenance cost possible. 

Kremser Conveyors are known all ever the world and are now 
operating successfally practically all over the world, as theu- 
sands and thousands of them are in use and have proven them- 
selves very successful, 


Write for Prices and Specifications 


MANUFACTURED BY 


FRANK A. KREMSER & SONS, INC. 
Material Handling Equipment Since 1926 
3435 NORTH STH ST. PHILADELPHIA 40, PA. 


will reach 
g and load- 


Designed to Carry 
Bags, Boxes 
or Bundles 


SOYBEAN OIL MEAL 
HOMINY FEED 
MILLFEEDS 


BUFFALO, WN. Y., 925 Marine Trust Sidg. 
Madison 5682 TWX 360 


Strictly BROK 
CHICAGO, II ILL, 3832 Board of Trade 


jabash 2-7322 TWX 623 


THE NELLIS FEED 


plies for the U.S., Argentina and Aus- 
tralia were partially offset by a sub- 
stantial increase in supplies of all 
grades in Canada. That increase, 
however, includes considerable quan- 
tities of grain still in the field for 
which the final outturn will be de- 
termined largely by the extent to 
which unthreshed grain escapes in- 
jury from lengthy exposure in the 
field and on the development of 
weather conditions suitable for spring 
harvesting. 

As was the case last season, a larg- 
er-than-normal proportion of the 
wheat is below usual milling grades. 
Thus availability of contract grade 
wheat for export may be somewhat 
less than indicated by the large 
stocks figure. 


Decline Severe 

Supplies in the Southern Hemi- 
sphere exporting countries are con- 
siderably smaller than the below- 
average stocks there a year earlier. 
The decline is especially marked in 
Argentina, where the current wheat 
supply is somewhat below normal do- 
mestic requirements and exports will 
be negligible. 

The wheat supply in Australia, 
though smaller than the high level 
of the past four years, would make 
about 90 million bushels available for 
export. This contrasts with actual ex- 
ports of 220 million bushels from 
those two countries during the past 
season. 

In addition to reduced supplies of 
small grains in Argentina, present 
stocks of corn are small and expected 
to be virtually used up by the begin- 
ning of the new crop year, April 1. 
Prospects for the new crop indicate 
a surplus of only about 30 million 
bushels available for export during 
1952-53. While larger than the small 
exports last season, this contrasts 
with prewar exports ranging up to 
350 million bushels. 

Supplies considered in this survey 
represent stocks of old grain remain- 
ing from preceding harvests for all 
grains in the U.S. and Canada. This 
is also the case for Argentine corn. 
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Supplies of small grains in Argen- 
tina and Australia, however, include 
estimates for the new harvest near- 
ing completion during January. 


Below 1951 Total 

Stocks of the five grains in the 
U.S. Jan. 1 were 112.3 million short 
tons, about 12 million below the com- 
parable figure for 1951. Reductions 
were reported for all grains, but the 
main reductions were for corn, which 
at 2,384 million bushels was down 
226 million, and wheat, down 146 
million bushels from the January, 
1951, stocks. 

Grain stocks in Canada were esti- 
mated at about 30 million short tons, 
compared with 22.5 million in Janu- 
ary, 1951, and the 1947-51 average 
of 18 million tons. The high level of 
current stocks results from near- 
record crops in 1951 together with 
a comparatively large carryover at 
the beginning of the season. 

Grain supplies in Argentina Jan. 1 
are estimated at 6.1 million short 
tons. That would be the smallest to- 
tal recorded, being only two thirds 
the volume of the small supply esti- 
mated for January, 1951. It is, more- 
over, only about half the average 
of 11.6 million tons for the five years 
ended 1951 and less than 40% of the 
large supply at the beginning of 1944 
and 1945. The reduction from last 
year’s total is largely in wheat, which 
is estimated at 100 million bushels, 
contrasted with 215 million a year 
ago. 

Total supplies in Australia are esti- 
mated at 6.3 million short tons, com- 
pared with 7.6 million tons in 1951. 
The reduction occurred in wheat, 
which is estimated at 170 million 
bushels on hand Jan. 1, compared 
with 215 million a year earlier. 


SOYBEAN CONFERENCE 
SET FOR MARCH 25-26 


CHICAGO—The fourth annual Tri- 
State Soybean Conference of Process- 
ors and Agronomists from Illinois, 
Indiana and Ohio will be held March 
25-26 at Purdue University, La Fay- 
ette, Ind., according to an announce- 
ment from Robert G. Houghtlin, presi- 
dent of the National Soybean Proc- 
essors Assn. 

Cooperating in sponsoring the con- 
ference are the University of Illinois, 
Ohio State University, Purdue Uni- 
versity, U.S. Regional Soybean Lab- 
oratory and the soybean processors’ 
group. 

The conference will open with a 
dinner and a talk and film the eve- 
ning of March 25, and the program 
of talks and a panel discussion on 
March 26. Among the subjects cov- 
ered will be research on soybean oil 
meal at Purdue, soybean varieties and 


NEXT WEEK’S 
GRAIN MARKETS 


TODAY! 


The Keltner 
A sound, up-to-the- 
me minute analysis of the 
trends and factors 
rer which are influencing 


the grain markets in 
the te future 
end over the long 
range is vital to anyone dealing in grains. 
The research, statistics and 
analyzed information placed at 
disposal every week by the KELTXER 
COMMODITY LETTER are important to 
you and profitable to your business. It 
is information which will give you a 
larger fand of knowledge from which 
te formulate your own market opinions. 
Buying and selling recommendations of 
the Keltner service are always definite 
as to price and time. 
THE KELTNER COMMODITY LETTER 
is Airmailed every Saturday, in time to 
reach you before the opening of Mon- 
day's markets. 
2 WEEK TRIAL 

In order to aceuaint you with this s-rv- 
ice and permit you to judge the value 
and scope of the Keltner Commodity 
Letter, both the current and next week's 
Commodity Letter will be Airmailed to 
of only $1. There is 

be. 


The Keltner Statistical Service 
Established 1989 
1004 Baltimore Ave. Dept. 42 
Kansas City, Mo. 


research reports from the universities 
and the regional soybean laboratory. 
There will be a panel discussion on 
the ratio of utilization of soybean oil 
meal to corn and roughages for sev- 
eral classes of livestock. 


LIVING COST DECLINES 

WINNIPEG—Canada's cost-of-liv- 
ing index dropped by .7 point dur- 
ing January to hit 190.8 Feb. 1. The 
peak level of 191.5 was recorded Jan. 
1, this year. The index is based on 
1935-39 prices equalling 100. Lower 
prices for eggs, beef, pork, lard and 
shortening contributed to the index 
decline. 


VISIBLE WHEAT SUPPLY 

WINNIPEG—Canadian wheat visi- 
ble in all positions declined by 2,300,- 
000 bu. for the week ended Feb. 28, 
to 215,792,000 bu. compared with 218,- 
079,000 bu. the week previous and 
205,500,000 a year ago. The current 
total includes 5,780,000 bu. of durum 
grades or 6,700,000 less than a year 
ago. The total stocks of wheat-show 
more than 121 million bushels in the 
three prairie provinces, supplemented 
by almost 2 million bushels at Church- 
ill and more than 9,200,000 bu. at Ca- 
nadian Pacific seaboard ports. Lake- 
head terminal elevators at Ft. Wil- 


liam and Port Arthur hold 38,200,000 
bu., and roughly 13,500,000 bu. were 
shown in transit by rail. The remain- 
der was located in Canadian and U.S. 
lake, St. Lawrence and Atlantic sea- 
board ports. Primary marketings for 
the current crop year, Aug. 1, 1951, 
to Feb. 28, 1952, amounted to 272,- 
500,000 bu. wheat compared with 
265,800,000 bu. for the same period a 
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year ago. Overseas clearances of Ca- 
nadian wheat only for the same pe- 
riod stand at 127,800,000 bu. com- 
pared with 81,400,000 bu. in the same 
period last year. Domestic disappear- 
ance of Canadian wheat since the 
start of the 1951-52 crop year is re- 
ported at 91,600,000 bu., while last 
year’s comparative figure was 78,- 
300,000 bu. 


PEAT 


CANADIAN PEAT PRODUCERS ASSOCIATION, VANCOUVER, B.C. 


HELP YOUR CUSTOMERS GROW 
HEALTHY PROFIT-MAKING ANIMALS 


ANIGENE — A new and important feed supplement is 
Schenley’s ANIGENE—a concentrate of vitamin B-12 
containing 12% milligrams of B-12 per pound as de- 
termined by the lactobacillus leichmanii method. A 
small amount of ANIGENE in your feed ration par- 
tially replaces, and greatly reduces the need for, animal 
proteins. ANIGENE is especially effective in stimulat- 
ing rapid growth, high hatchability, high livability, 
and reproduction, but vitamin B-12 is needed by swine 
and poultry at all ages, and by young cattle, for com- 
plete nutrition. It is dispersed in Schenley’s CARIMIN, 
(a valuable feed nutrient, itself) which is milled to uni- 
form fine particle size, for easy and even distribution. 


SCHENLEY 8-12 ANTIBIOTIC FEED 

—This supplement contains 3 milligrams of B-12 and 
2 grams of PROCAINE PENICILLIN per pound, dis- 
persed in the feed nutrient, CARIMIN. Each gram of 
PROCAINE PENICILLIN is equivalent to .6 grams 
of crystalline Penicillin G master standard. PRO- 
CAINE PENICILLIN has been shown to be unusually 
effective for both poultry and hogs. 


ANTIBIOTIC FEED SUPPLEMENT SCHENLEY— 
ANTIBIOTIC FEED SUPPLEMENT SCHEN- 
LEY, one of Schenley’s newest products, is a powerful 
antibiotic, retaining its potency for long periods in 
pellet or powder form. It contains 4 grams of PRO- 
CAINE PENICILLIN per pound, dispersed in CAR- 
IMIN. Each gram of PROCAINE PENICILLIN is 
equivalent to .6 grams of crystalline PENICILLIN G 
master standard. Growth response in chicks and hogs 
has been known to reach an average of 20% even 
when as little as 2 grams per ton was used. Make your 
feeds up-to-the-minute and capable of producing ex- 
ceptional results with ANTIBIOTIC FEED SUP- 
PLEMENT SCHENLEY. 


SCHENLEY DISTILLERS, INC. 
Grain Department, 26 East Sixth Street, Cincinnati 2, Ohio 
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Valued Service 


Bookkeeping Aid to Poultrymen 


Proves a Good Business Booster 


ILLINGNESS to sit down 
with a poultry farmer and 
work out a_ simply-main- 


tained but accurate bookkeeping sys- 
tem, and carrying a full line of “sam- 
ple equipment” with which to do so, 
is a specialty feature which has 
helped to build poultry feed sales for 
J. S. Dameron, owner of the Damer- 
on Feed Store, Waco, Texas. 

The dealer, although his lines in- 
corporate complete feeds for live- 
stock, as well as poultry, has always 
specialized in the latter. Poultry 
ranching has grown sharply in the 


central Texas region during recent 
years. 
* The transition from an almost 
100% livestock raising operation, to 
sharp interest in poultry has taken 
place during the past five years, and 
Mr. Dameron has been capitalizing 
upon it from the outset. His store was 
one of the first in the state to lay in 
a complete stock of brooding equip- 
ment and accessories for chick rais- 
ing, as well as feeds. 

Since the outset, the Texas dealer 
maintained a “want slip” system in 
connection with poultry ranchers, 


whereby any request, no matter how 
unusual it may be, is jotted down, 
compared with others of a similar na- 
ture at the end of the week and trans- 
lated into new additions into the in- 
ventory. The store now carries more 
than 100 items which have been spe- 
cifically requested by customers, 
tested out from a sales standpoint 
and retained permanently in stock. 

It is the “bookkeeping service,” 
however, which has been responsible 
for attracting the largest number of 
new customers, Mr. Dameron reports. 
A farmer himself until 1940, when he 
entered the feed retailing field, has 
a thorough knowledge of the poultry 
rancher’s problems. With business ex- 
perience, he has developed a lot of 
“know-how” in the translation of 
ramifications of chick growing into 


“Most poultry fanciers, of course, 
want to know whether they are mak- 
ing a profit, whether they are losing 
potential profit through poor han- 
dling, and what it is actually costing 


It is important to the customer as assurance that 
the feed will produce the desired results. 


It is important to the dealer as a means of having 


satisfied customers. 


It is important to us because the enjoyable repu- 
tation of SECURITY FEEDS for productiveness has been 
built through quality — maintained through quality 
That’s why SECURITY FEEDS are grow- 
ing in popularity in the growing South. 


control. 


999999999999 


NOXVILLE 1, TENNESSEE 


them to produce eggs or chicken for 
market,” he said. “The only way 
to do this is to utilize some form of 
bookkeeping system, whereby all 
costs, sales, profits and man-hours 
can be brought down into graphic 
representations.” 


Carries Samples 

In his desk at the Waco store, Mr. 
Dameron carries samples of many 
ledgers, entry records, blank forms, 
etc., which can be adapted to the op- 
erations of the large or small poul- 
try rancher with ease. Originally, 
many of the poultry feed customers 
of the store had to be “sold” on in- 
stituting modern bookkeeping meth- 
ods in their everyday operations, but 
once this was done, there was a con- 
certed rush for similar instruction 
by many others. 

Mr. Dameron willingly sits down, 
and utilizing blank pages, makes ac- 
tual entries on ledgers and pads un- 
til the farmer can see the shortcuts 
and accurate respresentations possi- 
ble. Often, as long as an hour or an 
hour and a half is spent in teaching 
a simple bookkeeping system to a 
customer, but Mr. Dameron has found 
that such efforts pay off in the form 
of larger sales to that customer as 
his own operation grows. 

Along with standard feeds, Mr. 
Dameron carries complete lines of 
fertilizers, insecticides, veterinary 
supplies, etc. All of these items, in- 
cidentally, are sold on either a 
“drive-in” or delivery basis, with a 
“speed limit truck” ready at all times 
to rush needed feed out to customers 
anywhere in the territory. 


NEW FEED MILL 

CLINTON, ARK.—A new feed mill 
has gone into operation here under 
the direction of W. J. Hut¢hison, 
owner and manager. The mill will 
grind about 7,500 lb. ear corn an 
hour. Mr. Hutchison reported that he 
plans to add a feed mixer soon. 


s for personal service: e 
e WALSH GRAIN CO. e 
416 Flour Exchange Lincoln 0678 » 

MINNEAPOLIS 15, MINN. e 


© MATT WALSH @ SHELLEY WALSH 


BAGS Used 

COTTON - BURLAP . PAPER 

BEEDLE-WHITON CO. | 
47° Cleveland 


Ave We 
ST. PAUL 4, MINN. - WEster 6348 


if You Want More Capacity 
Per Horsepower, Buy the 
FORSTER HAMMER MILL 
FORSTER MANUFACTURING CO. 


Machines for Modern Milling 
1411 8S. McLean, Wichita, Kansas 


COMPANY, INC.—BROKERS 
“Happy” Shahan @ Jay D. Smith 
GRAINS + FEED INGREDIENTS + HAY 
SAN ANTONIO, TEXAS 
512 Gunter Bldg. e Circle 4-6611 
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Use both the preferred antibiotic 


PROCAINE PENICILLIN 


and the foremost coccidiostat 


SULFAQUINOXALINE 


Poultry raisers enjoy greater profits from feeds containing 
both SULFAQUINOXALINE and PROCAINE PENICILLIN MERCK. 
Not only do birds reach market faster, but they also are 
thriftier and of better market quality. Here’s why: 


SULFAQUINOXALINE reduces stunting and mortality caused 
by coccidiosis. Scientific tests show that this drug is the most 
effective coccidiostat available against a// the most damag- 
ing species of coccidia that attack chickens and turkeys. 
Sulfaquinoxaline reduces mortality from coccidiosis to 
insignificance even with mixed infections . . . Affords 
protection when needed most, under warm, moist conditions 

. Has no adverse effect on fertility, hatchability, or egg 
production. 


PROCAINE PENICILLIN— the recognized, stable form of this 
antibiotic, first introduced to the feed industry by. Merck — 
has proved to be the antibiotic of choice for promoting 
growth of poultry. Repeated experiments show that Procaine 
Penicillin is the most active, most consistent, and affords the 
most prolonged growth stimulus of all antibiotics tested. 
Procaine Penicillin is available in two Merck products: 
Antibiotic Feed Supplement (Procaine Penicillin Feed 
Supplement) Sp. 644, and Vitamin B,; and Antibiotic Feed 
Supplement Sp. 626. 


Sulfaquinoxaline and Procaine Penicillin Merck help boost 
your volume because both these products mean higher 
profits for poultry raisers. 


Research and Produciton for 


Better Poultry and Animal Nutrition 


Manufacturing Chemists 


MERCK & CO., INC. 


RAHWAY, NEW JERSEY 
tn Canada: MERCK & CO. Limited—Montreal 
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sign 


noses to indicate a friendly feeling. 


In our country, north, south, east or west, the 
familiar Tuxedo bulls-eye has a meaning all 


its own, too. 


Wherever that sign is displayed, it means there’s 
a Tuxedo dealer close by, and wherever there’s 
a Tuxedo dealer there’s a good friend of ours. 
We are proud that so many of our dealers, when 
in Cincinnati, take time to visit our office for a 


friendly chat and exchange of ideas. 


Our Tuxedo dealers helped make this company 
the great name it is in feeds today, and we make 


no bones about it! 


In turn, our unvarying policy of always making 
Tuxedo Feeds as fine as we can make them and 
basing our claims for them solely on proven re- 
sults, helps Tuxedo dealers hold the good will 


and friendship of their feeder customers. 


It’s good to do business with friends. 


The EARLY & DANIEL CO., CINCINNATI 2, OHIO 


Our 71st Year 


FEED 


For Livestock 
and Poultry 


friendship 


In THE frozen north, we’re told, Eskimos rub 


TRAEGER MILLING CO. PLANT—Pictured above is the plant of the Traeger 
Milling Co. at Seguin, Texas, showing the firm’s newly erected unloading 
and storage facilities. Andrew J. Traeger is co-owner and general manager of 
the firm. Henry Timmerman formerly was in partnership with Mr. Traeger 
in the business. Recently Bobby C. Traeger, Mr. Traeger’s son, purchased the 
interests of Mr. Timmerman to become a partner of his father. A modern 
feed mixing and custom grinding department as well as a corn milling unit are 
part of the operations. The firm is also a corn buyer and grain dealer. 


USDA EXPLAINS RULES ON ern Ontario to points in New York.) 


The notice, issued because of the 


SHIPPING ACROSS BORDER existence of foot and mouth disease 


WASHINGTON — The Bureau of in Canada, was sent to USDA inspec- 
Animal Industry, U.S. Department of | t's, agents of the Bureau of Cus- 
Agriculture, has issued a notice ex- | toms and representatives of railroad 
plaining prohibitions and restrictions | 2%4 truck lines. 
against the movement of livestock, The notice reads as follows: 
meat and animal by-products on con- “It having been determined that 
signments normally crossing the Ca- | foot and mouth disease exists in Can- 
nadian-U.S. border more than once | ada, the importation of domestic ru- 
while in transit. (For instance, rail | minants and swine or fresh, chilled 
consignments originating in Chicago | or frozen beef, veal, mutton, lamb or 
are sometimes routed through south- | pork is prohibited by law. The prohi- 


NEW WENGE : 


R PELLET 


COOLER 


Sketch shows principle of Wenger cooler ° 
Cools %&”" hard type range pellets without 


jamming—handles pellets easily without 
smashing—easy to install—hangs hori- 


zontal from ceiling—takes up nq work 
space—also perfect for molasses pellets 
—long life. 


WRITE FOR FOLDER 


WENGER MIXER COMPANY 


KANSAS 


ONE CALL BUYS ALL! 


Just one call brings you in touch with 
experienced feed specialists who will fill 
your orders at |. S. Joseph, whether you 
call for Linseed Oil Meal, Millfeeds, Clear 
flours, fertilizers, or other specialty itefns. 
38 years of friendly, efficient service at 
1. S. Joseph, your feed headquarters . . . 
Phone for market quotations today . . . 
Call Lincoln 8431. 


DEHYDRATED 
ALFALFA MEAL 


FERTILIZER 


1. $. JOSEPH CO., INC. 


Flour Exchange Bidg. 


BEET PULP 


Minneapolis, Minnesota 


Lincoln 8431 T OTHER SPECIALTY ITEMS 


THE NEW WENGER SELF- 
UNLOADING FEED BODY 


. » will last for years of heavy service and will handle Molas- 
ses Feed—Hi-Molasses Pellets—Hard Type Pellets— 
Light Bulky Feeds— Whole Grains, Etc. 


We have designed these units to be able to 
handle Molasses Feed—Hi-Molasses Pellets— 
Hard Type Pellets—Light Bulky Feeds— 
Whole Grains, etc., without the problem of 
packing and bridging in the compartments. 
Each compartment in this Wenger Bulk Body 
is designed to let the dump gate in the tank 
open the full width of~20 in. belt conveyor. 
The unloading auger is designed with no short 
curves or corners to pack against; thereby 
eliminating jam-ups and parts breakage. 

molasses Pellet Mills 


Write Today for Further Information about 
BULK FEED BODIES and MOLASSES MIXING MACHINERY 


WENGER MIXER COMPANY 


PLANT & GENERAL OFFICE EXPORT DIVISION 
Ssbetha, Kansas 301 Scarritt Arcade Bldg. 
* none 111 Kansas City 6, Missouri 
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bition applies also to the entry of any 
such Canadian animals or meats in- 
tended for movement through the 
US. territory and reentry into Can- 
ada. It further applies to the reentry 
into this country of such animals and 
meats of U.S. origin which have 
been transported through Canada in 
bond. 

“Animal by-products—hides, skins, 
wool, bones, bonemeal, tankage, etc. 
—hay and straw and cured or cooked 
meats, of Canadian origin, will be 
permitted movement under customs 
bond and seals through U‘S. terri- 
tory for reentry into Canada. Such 
products also may be imported into 
this country subject to restrictions 
prescribed in the department's BAI 
order 371. 

“Any of the commodities men- 
tioned in the preceding paragraphs, 
originating in the U.S., may likewise 
be permitted reentry after transpor- 
tation under customs bond and seal 
through Canadian territory.” 


CARGILL SETS UP WEST 
COAST REGIONAL OFFICE 


MINNEAPOLIS — Plans to estab- 
lish a West Coast regional office at 
Portland, Ore., to supervise grain op- 
erations in the area have been an- 
nounced by Cargill, Inc. The branch 
offices at Spokane, Portland, San 
Francisco and Los Angeles will come 
under the supervision of the regional 
office effective immediately. 

Floyd S. Roberts, Sr., has been 
named West Coast regional manager. 
He will also continue as manager of 
the Portland branch office. Mr. Rob- 
erts joined the Cargill organization 
in 1935 after 16 years with the Straus 
Grain Co. He has been manager of the 
Portland branch office since 1938. Mr. 
Roberts is a native of the Pacific 
Northwest and is widely known in 
grain circles. 


PROMOTIONS ANNOUNCED 
BY F. H. PEAVEY & CO. 


MINNEAPOLIS — Promotion of 
L. E. Anquist to the post of chief 
accountant and of R. J. Herkal to 
personnel manager has been an- 
nounced by officials of F. H. Peavey 
& Co. : 

At the same time, directors of Van 
Dusen Harrington Co. announced the 
election of G. T. Leach as assistant 
treasurer of the King Midas Feed 
Mills division. Mr. Leach succeeds J. 
H. Anderson, who will assume new 
duties in the internal auditing depart- 
ment of F. H. Peavey & Co. 


Activity on K. C. 
Alfalfa Market 
Spurts Temporarily 


There was a temporary spurt of ac- 
tivity in the alfalfa market at Kansas 
City during a recent period, accord- 
ing to the Production and Marketing 
Administration market news service. 
Heavy snow during the early part of 
the week ended March 10 and some 


MOLASSES 
Delivered by 3,000-gallon tank 
truck in Ohio, Indiana and Iili- 
nois. Get our prices. 

Write or Phone 


MYERS SALES & SERVICE 
Phone 7044 


Microscopic and Chemical Analyses of 
Mixed Feeds and Feed Ingredients 
Dependable - Fast - Confidential 
Special Introductory Price Offer 
CRESWELL LABORATORY SERVICES 
53 W. Jackson Bivd., Suite 447 
Chicago 4, TIL 
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Crimping 
WRITE FOR SAMPLES 


lower temperatures increased feed de- 
mand generally, with accompanying 
increased inquiry for alfalfa. 

At the same time, offerings were 
more liberal as arrivals in the market 
were almost double those of a week 
earlier. Alfalfa suitable for dairy feed- 
ing was again in best request but very 
sparingly offered. Arrivals of 34 cars 
represented largely clean-up lots and 
included mixed cars of various cut- 
tings and qualities. 

While sales during the week were 
mostly at attractive figures, the tone 
of the market was weak with cons‘d- 
erable disappearance in inquiry. Sales 
for the period included one car of 
extra leafy at $45. Other sales in- 
cluded one car at $38, one at $36, one 
at $35, two at $32, two at $31, two at 
$29, one at $26 and two at $25 ton. 
Nominal quotations by grade: No. 1 
$35 and up, No. 2 leafy $30@34.50, 
No. 2 $28@29.50, No. 3 leafy $25.50@ 
27.50, No. 3 $23@25, sample grade 
$16@22.50 ton. 

With the supply of alfalfa nearly 
depleted in the Platte Valley of Ne- 


braska, no shipments were reported 
out either by rail or by truck. A few 
odd lots moved to alfalfa milling in- 
terests. Prices were about unchanged 
as compared with the previous week, 
with good quality moving at about 
$20@24 ton baled and delivered to 
milling plants. Shipments of meal 
dropped to 58 cars from principal 
loading stations, the bulk of which 
was loaded from local storage. Meal 
shipments moved direct on orders to 
scattered points in Iowa, Illinois, In- 
diana, Wisconsin, Minnesota and Ohio. 
Weather had been quite severe and 
8 to 10 in. snow had fallen in the 
valley. The prospect was that the 
supply of hay and rough feed in the 
valley would just about equal the de- 
mand unless extended cold weather 
and heavy snow occurred. 

In the Larned, Kansas, area a wet 
and heavy snow covering of about 6 
in. early in the period stimulated an 
increased demand for alfalfa. Rain 
and sleet preceded the snow. Baled 
alfalfa moved in larger volume and 
Offerings were a little more liberal 
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with growers more anxious to clean 
up any possible surplus. Prices held 
steady at about $30@35 ton on farms 
Small lots sold at $1.15@1.25 bale 

The prairie hay market at Kansas 
City was dull with an accumulation of 
arrivals creating some pressure on 
the market. There was some scat- 
tered demand for an occasional car 
of choice feeding hay, but the com- 
mon types which made up the bulk 
of the arrivals were in very slow re- 
quest. Arrivals totaled 18 cars, com- 
pared with 12 a week earlier. The 
only sales reported were three cars 
at $27 ton. Nominal quotations by 
grade: No. 1 $27 and up, No. 2 $24% 
26.50, No. 3 $18@23.50, sample grade 
$15@17.50 ton. 
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EUROPEAN and CANADIAN 
PEAT MOSS 
New Amsterdam Import Co., Inc. 
122H Chambers St.. New York, U.S.A 


New Louisville “Type H” 


dryer retains higher carotene content at low cost 


Gives you a premium product fo sell at ordinary prices 


For a Variety of Products 


Ory chopped alfalfa « Shredded sweet potatoes 


White potato meal + Beet pulp, 
many other root crops 


High Capacity—Low Temperature 


Complete Plant Can Be Furnished 


No Flame Contact with Material 


Keep that carotene to make more money! 
The Louisville ‘‘Type H” Dryer was de- 
veloped to retain the maximum possible 
carotene value in chopped alfalfa while 
drying at high production rates. Its no- 
table success with chopped alfalfa is 
repeated in the handling of a variety of 


Other General American Equipment: 
Turbo-Mixers, Evaporators, Dryers, Towers, 
Tanks, Bins, Filters, Pressure Vessels 


In Canada: Canadian Locomotive 


feedstuffs including sweet potatoes and 
other root crops. 

Behind this success story is a history of 
more than 50 years in the designing and 
building of Louisville Dryers to meet the 
widely varying needs of industry. Write 
for new “Type H” Dryer Bulletin. 


Louisville Drying Machinery Unit 


Over 50 years of creative drying engineering 


GENERAL AMERICAN TRANSPORTATION 


CORPORATION 


Dryer Sales Office: Hoffman Bidg., 119 So. Fourth Street 


Loatsyifie Kentacky 


General Offices: 135 South La Salle Street, Chicage 96, Tl. 


Offices in all principal cities 
Con Ltd, Kingston, Ont. 


| | | 
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TOE = DAIRYMAN 


YOUR MILK! 


Bt FEED NONE TO CALVES 


What could be more interesting to profit-wise dairymen than 
selling all their milk? Yes... all their milk! Calves fed on 
Calvita calf formula do not need one single drop of fresh milk 
in their diet after the colostrum. That's because Calvita is a 
complete formula . . . not a mere feeding supplement. It sup- 
plies all the needed body building elements necessary to raise 
4 healthy, sturdy calves ...and at the lowest feeding cost by any 
fe comparison! 


CALF FORMULA 


. . . the preferred calf feeding method 


Once dairymen have tried Calvita calf formula, they just won't 
accept any substitute. And small wonder, because in Calvita they 
get a complete feeding method that is simple and easy to prepare 
. » «NO guesswork as to how much milk to add. . . easy to prepare 
in solution . . . no stirring required during feeding. And of course 
. .. they’re mighty interested in the savings in feeding cost 


YOU’RE BACKED BY 
GUARANTEED RESULTS 


The mokers of Calvita calf formula back their 
dealers to the hilt with a satisfaction guarantee. 
You sell Calvita with the fullest confidence that 
you will have nothing but satisfied customers 
that will come back again and again for this 
superior calf formula. It’s a steady profit builder 
every decler needs. 


A Quality Formula 


These ore just a few reasons for 

Calvita’s superiority: 

@ Calvita contains over 50% milk 
solids. 

@ Calvita contains stabilized vitamin 
“A” and “D” in dry form thot re- 
tains its potency. 

@ Calvita is properly fortified with 
minerals and amino acids. 

@ Calvita by any comparison feeds 

out for less. 


AUREOMYCIN ADDED 


Calvite is gueranteed to contain 
aureomycin in the recommended level. 
Dairymen know the wonders of this 

tibiotic in hati g scours and 
colds in young calves. 


Pocked in 25-Ib. Polyethelene moisture- 
proof bags ond 100-lb. plastic lined 
bogs. 


Constantly advertised on radio and 
in farm magazines. 


Write for the name of your neorest distributor. 


NATIONAL VITAMIN PRODUCTS CO. 


3401 Hiawatha Avenue Minneapolis 6, Minnesota 


VISIT STALEY PLANT—Members of the central Illinois chapter of the 
Illinois Poultry Improvement Assn. visited the A. E. Staley Mfg. Co., corn 
and soybean processor, in connection with a recent meeting at Decatur, 
lll. Dr. W. N. McMillen, Staley’s feed nutrition director, is shown above on. 
the right as he exhibited a New Hampshire Red cockerel from the Staley 
nutritional laboratory. The cockerel weighed 2.2 Ib. at six weeks on a new 
“high efficiency” broiler test ration. Others in the picture are (left to right) 
E. L. McBride, Decatur broiler raiser, and Ralph Colburn, Standard Hatch- 


eries, Decatur. 


DECATUR, ILL.—Nutritional spe- 
cialists of the A. E. Staley Mfg. Co., 
corn and soybean processor, reported 
on tests with high efficiency poultry 
rations here recently at a central IIli- 
nois meeting of the Illinois Poultry 
Improvement Assn. 

Sixty-five hatchery operators vis- 
ited the Staley company plant and 
heard reports of feeding tests in the 
company’s nutritional laboratory as a 
part of their one-day session in De- 
catur. 


Dr. W. N. McMillen, Staley direc- 
tor of feed nutrition, presented a 
summary of 10 trials in which cock- 
erels averaged 3.52 Ib. at 10 weeks 
with an average feed efficiency of 


2.58 Ib. of feed per pound of broiler. 

Emphasizing dietary factors neces- 
sary to make “high efficiency” diets 
work successfully, Dr. McMillen said 
that the weight range of from 3.38 to 
369 of the test birds illustrated the 
uniformity of gains on the highly for- 
tified corn-soy rations. The livability 
of the broilers in these trials was 
96.80%. 

Kenneth Wright, Staley nutrition- 
ist, presented data from several trials 
showing an increased gain when 50% 
soybean oil meal was substituted for 
44°% meal. He presented the results 
of several feeding tests in which vita- 
min Bu, 50% soybean oil meal and 
“high efficiency” rations increased the 
carcass grade score. 


benefit from our knowledge and experience. Write, 
wire or phone H. J. Baker & Bro, Maryland Trust 
Bidg., Baltimore, Md. 

H. J. Baker & Bro. 


600 
Brasch Offices: 


‘ 


1 


ESTABLISHED 1850 
H AVENUE NEW YORK 

Y. 


Chicago Savannah + Tamps 
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fro the house which for many | 
—vears has represented leading Atlantic and Gulf men- 

haden producers. Place your problems before us and 
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—PleagautDreame for J— 
Everybody Wheu You 
uze te NEW 


The consumer who buys your brand has pleas- 
ant dreams because she got a bargain in those new Bemis 
SANDMAN PILLOWCASE BAGS. She has hand- 
some, pastel-bordered pillowcases at about one-third of 
store cost (pastel borders are THE latest thing). 


the Sandman Quiz... | 


Q. What are Bemis SANDMAN PILLOW- 
CASE BAGS made of? 


A. Superfine cambric, a smooth, strong, bleached 
fabric excellent for flour and feed bags, as well as 
pillowcases. 

Q. What are the pastel borders? 

A. Each bag has a six-inch width of solid color at 
the open end. The housewife turns half of this under 


to make the hem, leaving a beautiful three-inch col- ; 
ored hem. There are four attractive colors— rose, 


Your dealers and you 
have pleasant dreams because 
your brand, packed in Bemis 
SANDMAN PILLOWCASE 
| . BAGS, sells like hot cakes. 
Women love those pillow- 
cases. Mrs. Smith 

makes a pair, then tells 


Mrs. Brown, who tells Mrs. a 
, In 50 and 100-Ib. flour bag sizes .. . and 80 and 
Green, and so on. That’s 1001b. feed bag sizes. All flour bags are cut to the 


the way you get customers. ih same size (the 50-lb. bags have a false seam to reduce 
the capacity) so that pillowcases will be uniform. 


Ask your BEM | g Man Gomplete story 


about Saudman’Hilowease Baas 


GET IN EARLY ON THIS SALES-BUILDING OPPORTUNITY 


nent printed embroidery design just below the pas- 
tel hem. This design, printed in either the hem color 
or a contrasting tone, is complete in itaelf... requires 
no hand embroidering. For women who like to 
embroider, there are other Bemis Pillowcase Bags 
with beautiful embroidery patterns imprinted. 


Q. What sizes do SANDMAN PILLOWCASE 
BAGS come in? 


( 
7 
Wwf 
é 
fi 
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KS 
4 a 
green, blue and maize. i 
Q. Is there any other sales feature? = c 
Vrs A. Certainly. SANDMAN Bags also have a perma- : 


OLTRA-LIFE 


FACTS 


Whether you’re adding a new line of feeds to those you’ 
manufacturing, or switching over completely, you want PROOF char 
the move will be to your advantage. Just promises won't do. 


GIVES YOU 


re already 


We at Ultra-Life have facts to lay in front of you, positive proof of 


what other feed manufacturers have accomplished by 


switching to Ultra- 


Life. We can prove that feed manufacturers all over the country are 


v Cutung costly inventory shrinkage wv Reducing labor costs 

wv Saving time and trouble wv Increasing tonnage 

These feed manufacturers Ultra-Life are offering their customers 


something exclusive which enables them to cope with and outsell com- 


petition, and at the same time increase their profit margins. 


Our work only begins 
when you give us 
your order. Wework 
with you every step 
of the way, from for- 
mulas to sales and 
advertising. 


Tests like these go on constantly in our 
biological laboratories. We run tests of 
all kinds . . . test your ingredients . . . test 
the formulas we make up for you .. . 
test your finished feeds. Formula work 
which we do for you 


ing us your formulas 
and asking our sug- 
gestions for im- 


provement. 


We hel 
chandise lise 


and 
advertise for you, 
over your own name, 


We make sure that 

your advertising 

and tags will con- 

form to requirements 

of state and federal . 

labeling and pure “~ 

food laws. One of 4 

Washing 
tants in Was 

ton is retained 


In other words, we know from many years of 
experience that just selling you an order of 
Ultra-Life products means very little. It’s the 
follow-up that helps you sell the feeds which 
you make with our products that counts, 


Proof . . . positive proof that manufacturers of Ultra-Lifed feeds are 
doing all nee: things will be gladly furnished you on request. Just mail 
the attached coupon. This proof has meant a turning point in business 
for other feed manufacturers and it may mean the same for you. 


you manufacture is up to the highest 
standards. 


ULTRA-LIFE DAIRY SERVICE 
Helps you sell more dairy feeds by im- 
the efficiency of your customers’ 
Helps you sell more hog feeds by 
feeders how to feed for more 
results at lower cost. 


ULTRA-LIFE ADVERTISING SERVICE 
Hundreds of folders, thousands of radio 
continuities, dozens of newspaper mats, 
signs, etc. All available in tailor-made 
programs for you to build your business 
as a manufacturer of of Ultra-Lifed feeds. 


Ultra-Life Laboratories, Inc. 


MAIN OFFICE & PLANT 


EAST ST. LOUIS, ILLINOIS 


You make feeds for rabbits, dogs, 
Life products. 


ULTRA-LIFE 
PRODUCTS 


Ultra-Life Pig-Gre Concentrate 
enables you to make better 
pig meal and brood sow 
rations with $15 to $20 a 
ton margin. 


Ultra-Life Poultry Concentrate 
enables you to make poultry 
feeds which produce out- 
standing results. Ultra- 
Lifed poultry feeds are 
among the largest selling 
feeds in the entire nation. 


feeds and feeds for fattening 
hogs that produce excep- 
tional results. 


Ultra-Life Poultry-Gro Concentrate 
enables you to make feeds 
of a quality which is setting 
new records for rate of 
growth and feed efficiency 
in broiler growing, and for 
turkeys as well. 


ing for short periods more in advertis- 4 
ing than you spend for us. ~ 

far beyond the : ¥ 

that of firms using our products. Ultra-Life Livestock Concentrate 
enables you to make dairy 

awe 

Generaliy acknowledged to be the most 

i accurate method of culling ever discov- 
ered. Gives you something exclusive to : 

ULTRA-LIFE FORMULA SERVICE Mail Coupon Today 

the most economical use of available in- 
His ingredients and Aniabed feeds to. make & OF 

sure that the quality of the feeds which i 4 ; . 

| We (do) (do not) manufacture feeds 


R. 8S. Carter 


AREA SUPERVISOR — Appointment 
of R. S. Carter as an area supervisor 
for the Borden Co.'s feed supplements 
and dog food departments has been 
announced by Charles F. Kieser, vice 
president in charge of Borden’s spe- 
cial products division. Mr. Carter will 
be responsible for the area that in- 
cludes central and northern Cali- 
fornia, Oregon, Washington, Idaho, 
Montana, Utah and Nevada. Before 
joining Borden’s, Mr. Carter was a 
livestock buyer for Hygrade Food 
Products Corp. for 14 years. After 
that, he served for eight years in a 
similar capacity with the Cleveland 
Provision Co. He became Borden dog 
food sales representative for northern 
California in 1948. Later, he also was 
placed in charge of sales for the com- 
pany’s feed supplement products in 
the same area. A well-known breeder 
of wirehair terriers, Mr. Carter is a 
former director of the Wirehair Club 
of the midwestern states. He also is a 
past president of the Northern Fox 
Terrier Club. 


ANTIBIOTICS ADDED 
TO KASCO DOG FOOD 


TOLEDO—The addition of antibi- 
otics to Kasco complete dog ration is 
announced by Kasco Mills, Inc., To- 
ledo, and Waverly, N.Y. 

Experiments and feeding trials con- 
ducted by Dr. Victor Heiman, direc- 
tor of Kasco research, show that 
puppies receiving certain antibiotic 
supplements in their regular diet 
make larger and steadier weight 


SELL 


Cipeltte., 
ASN «PELLETS 


Amerca s largest selling petiet for 
producing CAPONETTES! 


Indienapolis, ind 
+ Cumberiend, ind 


Anderson Box Co 
Mid. Wick & Fry 


G. W. NOEL &CO. 
FEED INGREDIENT BROKERS 
ALFALFA MEAL SPECIALISTS 
BILL NOEL 4 KAY BURWELL 
Phone Victor 1915 
Board of Trade Kansas City, Mo. 


gains during their first eight weeks 
after weaning, the company reports. 
The use of antibiotics does not affect 
the normal size of the full grown 
dog, it adds. During and after wean- 
ing, puppies do not normally make 
rapid, strong gains, according to Dr. 
Heiman. 


JOINS L. C, SYSTEM 


MINNEAPOLIS—J. A. Erickson, 
operator of the I. C. System in Minne- 
apolis, has announced the appoint- 
ment of Gordon Tucker as vice presi- 
dent and genera! manager of the cred- 
it service, effective March 1. For sev- 
eral years Mr. Tucker was em- 
ployed in the bond department of the 
Northwestern National Bank of Min- 
neapolis and later was associated with 
a New York Stock Exchange house 
as customers representative. Prior to 
joining the I. C. System, Mr. Tucker 
was for the past four years manager 
of the Midwest Electrical Council and 
managing editor of the Electrical 
Counsellor magazine. 
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PIEHL’S 
ALFALFA MILL 


BLISSFIELD, MICHIGAN 


Dehydrated and Suncured 
Alfalfa Meal—Hay & Straw 


when you add Lime Crest MICO’ Trace 
Mineral Pre-Mixes to formula feeds 


You can be sure that your formula 
feeds really contain adequate amounts 
of the vital trace minerals Manganese, 
Iron, lodine, Copper, and Cobalt. You 
can be sure, because the Lime Crest 
Control Laboratory rigidly governs 
MICO quality and the exclusive Lime 


Crest Blending Process assures uniform 


distribution. So buyers of your feeds mico 
can be sure that the health and produc- 

ivi i Trace Mineral 
tivity of their poultry and animals can- Pre_Mixes? 


not be impaired by borderline defi- 
ciencies of these vitally important trace 
mineral elements. 


AND YOU PROFIT, BECAUSE... 


First, Lime Crest MICO Pre-Mixes are economical to use. And because they 
produce superior feeds, they help increase your volume. It’s as simple as that. 
Available in standard and custom-blended formulas. 


FREE SAMPLE! MAIL COUPON NOW! 


FOREMOST PROOBCERS OF LOW-COS', SIGH-GUALITY TRACE PRE. MIXES 


Makers of LIME CREST CALCIT! CRYSTALS —the 3-in-) poultry 
feed supplement; the perfect dey powltry BARN 
CALCITE—fer tafe, berm foors. 


Please 
descr 


pounds 


A leborotery controlled, 
exclusive - process blend 
of the following essentiol 
treoce minerols in Lime 
Crest Colcite Flour 


oliem, growth 
lodine—.01 to 5% 
for norma! thyroid 
function 
Iron—.1 to 5% 
for producing rich, 
red blood 
Copper—.61 to .5% 
for utilization of tron 
Cobalt—.002 to .1% 
for maturing of red 
blood cells 


pee CO 


me FREE some! 
mico troce 
nical 


tech 


ol Pre 


110, 


ond \iterowre 


NAME... 


=" —Dealer in— 
| 
| 
no 
Manganese to 10% 
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4 Pfizer's Diamine Penicillin . . . best antibiotic for chick starters—and all 
other poultry feeds. 


Pfizer's Diamine Penicillin . . . best antibiotic for turkeys, too! Unexcelled 
+ growth power—promotes better health and better feed conversion. 


Making good feeds better! 


Pfizer scientists were assigned to the problem of 
stability in penicillin—and they came up with an 
entirely new form of this valuable antibiotic. 

In proving that Diamine Penicillin outperforn:s 
all other antibiotics in poultry feeds, Chas. Pfizer 
& Co., Inc. compiled all available information on 
antibiotics in poultry. 

The results of independent tests covering more 
than 400 separate groups of poultry—by state col- 
leges, feed companies and experimental farms — 
were compared, analyzed and studied, in determin- 
ing that Diamine Penicillin gives better growth 
results than all other commonly used antibiotics. 


Now— 


Get from 


One dependable source for 
the vital “growth factor’’ ingredients 
for your feeds...Diamine Penicillin 

for poultry...Terramycin for 
hog feeds...and Vitamin B,2 


Pfizer supplies “All 3” in any season and in any quantity you 
want. You may buy them separately, or in standard combi- 
nations, and you have real economy and flexibility in formu- 
lating your hog and poultry feeds. Custom mixes and com- 
binations to your own specifications also available. See the 
Pfizer man for quotations on your needs in antibiotics and 
vitamins. 
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Best Antibiotic 
for Chickens 
and Turkeys 


Faster growth for chicks...earlier maturity for 
layers ... earlier finish for broilers and turkeys 
... these are the benefits when your starting 
and growing feeds contain Pfizer’s New Diamine 
Penicillin. 


Greater Stability 


Feed men and poultry scientists know the excel- 
lent growth power of penicillin for poultry. Now 
Pfizer’s new form of penicillin—Diamine Penicillin 
—brings stability to this important antibiotic, makes 
it much more practical and usable for the feed trade. 


Maximum Growth Response 


In addition to the greater stability, Diamine Peni- 
cillin shows even better growth response than 
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NEW STABILIZED PENICILLIN GIVES 
MAXIMUM GROWTH RESPONSE FOR CHICKENS 


2 4 8 w n 
¢ 
“PER HUNDRED 20 
wees 
+ EXTRA POUNDS WITH 
DIAMINE PENICILLIN 
WORMAL WEIGHT 
PER HUNDRED BIRDS 30 70 120 180 300 
140 205 


WEIGHT PER HUNDRED BIRDS 4 


“WITH DIAMINE PENICILLIN 


The curve on the chort shows you the extro weight goins per 
. hundred birds reeeiving adequote levels of Diamine Penicillin 
& _ in their feed os compared with those receiving no penicillin. 


Compilation of all available test studies of antibiotics in poultry 
—covering more than 400 test groups of poultry—reveals that 
New Diamine Penicillin outperforms all other antibiotics in poul- 
try feeds. In addition, Diamine Penicillin offers stability in 
feed processing and storage. Write us for complete details. 


other forms of penicillin. As you can see from the 
chart on the right, it is the outstanding performer 
in antibiotics for poultry. 


Guaranteed Levels 


Pfizer’s New Diamine Penicillin Supplement is 
guaranteed to contain the equivalent of 2 grams 
of penicillin G Master Standard per pound. This 
guaranteed level, coupled with the greater sta- 
bility, assures your customers better feeding results 
with their flocks. 


Chas. Pfizer & Co.. Ine. 


630 Flushing Avenue 
Brooklyn 6, New York 


605 Third Street 
San Francisco 7, California 


425 North Michigan Avenue 
Chieago 11, Llinois 


HEADQUARTERS FOR ANTIBIOTICS AND VITAMINS FOR ANIMAL HEALTH AND NUTRITION 
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Barley as a Feed for Livestock 


all classes of livestock. In spite 

of this, many corn belt feeders 
underrate barley as a feed. In the 
Pacific Northwest, California, Canada, 
and many European countries barley 
is the principal grain grown for live- 
stock feed. In these areas, excellent 
livestock is produced even though 
most of the animals fed have not eat- 
en a single kernel of corn. 

Barley has certain advantages over 
corn in rations for pigs. Barley is 
higher in protein than corn. Thus, less 
protein supplement needs to be fed 
when barley is substituted for corn 
in the ration. The quality of protein 
in barley is poor, but it is somewhat 


Bice is an excellent feed for 


By L. E. Hanson 
University of Minnesota 


better than that of corn. Barley is 
much higher in niacin than corn, and 
a niacin deficiency never occurs when 
barley is fed as the principal part of 
the ration. 

The disadvantages of barley, as 
cornpared with corn, are several. Bar- 
ley is less palatable, higher in fiber 
and lower in energy than corn. Con- 
sequently, one pound of barley is not 
equal in feeding value to one pound 
of corn in most rations. Except for 
sheep, and for scratch grain for poul- 
try, barley should be ground or rolled 
to obtain its maximum feeding value. 
In general, the feeding value of bar- 
ley tends to vary with its test weight 
per bushel because the lighter weight 


barleys contain more fiber and less 
starch. Barley contains only traces 
of vitamin A value, whereas yellow 
corn is usually a fair source of vita- 
min A value. 
Barley for Cattle 

Fattening cattle usually gain as 
rapidly when fed barley as when fed 
corn. However, slightly more pounds 
of grain are required per pound of 
gain and the barley must be ground 
or rolled for efficient use. Corn can 
be fed whole and pigs used to salvage 
the waste, thereby saving the grind- 
ing costs. Good quality cattle, fat- 
tened on corn, usually bring a slight- 
ly higher selling price than cattle of 


| seeds 


are © 
ffering 
always 


PENCE 


TRAD 


Loge’ 5 


Decatur, Ill.- 5365 
Des Moines, la. -4-7291 


SPENCER KELLOGG OFFICES FOR OIL SEED 
MEAL BUSINESS ARE LOCATED AT: 


Buffalo, N. Y.-CL 5850 
Chicago, lil.-FR 2-3437 Philadelphia, Pa.-PE 5-8787 


Minneapolis, Minn.- AT 0309 
los Angeles, Calif.- MA 6-5568 


BUFFALO, N. Y. 


BELLEVUE, OHIO 
EDGEWATER, N.J. DECATUR, ILL. DES MOINES, |OWA 


BUFFALO 5, NEW YORK 


Spencer Kellogg Mills are Located at: 
CHICAGO, ILL. 


Assures OU/4Z/7Y¥ for the 


Formula Feed Manufacturer 


Spencer Kellogg service in proteins . . . linseed meal . . . soy- 
bean meal .. . copra meal . . . is organized especially to help 
the feed manufacturer. Its aim is to provide the most trust- 
worthy source of supply you can possibly find. 


SPENCER KELLOGG AND SONS, INC. 


MINNEAPOLIS, MINN. 
LONG BEACH, CALIF. 


LLOCE 


MARK 


similar quality fattened on barley. 

Long-fed cattle are more apt to 
tire of a liberal barley ration than a 
corn ration. There is also occasional 
minor trouble with bloating in fatten- 
ing cattle fed barley as the only 
grain. Bloating is not a serious prob- 
lem as a rule, but it does occur often 
enough so that it should be kept in 
mind. In such cases, the difficulty 
can be overcome by mixing some corn 
with the barley. Considering rate of 
gain, feed required per pound of gain 
and usual selling price differential, 
ground barley is worth about 88% 
as much as shelled corn for fattening 
cattle. 

Dairy cattle are commonly fed 
grain mixtures rather than single 
grains. Numerous experiments have 
shown that when ground barley is 
used as 40 to 60% of the concentrate 
mixture, it is fully equal to corn, 
pound for pound, in feeding value. 

Barley need not be ground for 
sheep, unless it is fed to animals with 
poor or no teeth. Usually, barley-fed 
lambs gain at a slightly slower rate 
than similar lambs fed corn. Barley- 
fed lambs will require somewhat more 
grain and roughage per pound of gain 
than those fed corn. For these reasons 
average barley has an over-all feed- 
ing value of about 87% that of corn. 
Barley is of similar relative value for 
breeding ewes and for other classes 
of sheep. 

Barley for Swine 

Barley-fed hogs produce firmer car- 
casses than those fed corn. This is 
one of the important reasons why Ca- 
nadian, British and Scandinavian 
farmers rate barley so high as a 
feed for market pigs. As mentioned 
before, niacin deficiency never occurs 
when barley is the only grain in the 
hog ration. On the other hand, farm 
rations which are based on corn and 
which are inadequately supplemented 
are commonly deficient in niacin. 

Barley is higher in protein than 
corn, and therefore less supplement is 
needed with barley. However, the pro- 
tein in barley is not of good quality 
and the saving in protein supplement 
is not as great as the difference in 
protein content between corn and 
barley. 

In experiments we conducted a few 
years ago, pigs fed corn and supple- 
ment, free-choice, consumed more 
supplement and less grain per pound 
of gain than pigs fed ground barley 
and supplement, free choice. The lat- 
ter group did eat enough supplement 
so that their protein intake, as per- 
cent of the ration, was greater than 
that of the corn-fed pigs. 

Other groups, in the same experi- 
ment, were fed two kinds of barley in 
mixed rations. The two varieties of 
barley differed considerably in pro- 
tein content and test weight. When 
sufficient supplement was added so 


SAVE MONEY 
SEA-COLL 


Burhop & Company 


FEED BROKERS 
Specializing in 
SOYBEAN OIL MEAL 
619 Gettle Bldg. Phone A-7246 
Fort Wayne 2, Ind. 


PRODUCTS 


Distributed in Utah and 


Southern Idaho by 


BADER, INC. 


214 24th Street 
Telephone: Ogden 9323 
P. 0. Box 267 OGDEN, UTAH 


QUALITY GOES IN BEFORE THE NAME GOES ON 
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NEW G>D> ANTIBIOTIC FEED SUPPLEMENT 
bacitracin and penicillin 
for outstanding feed efficiency 


— 


3 


‘ Pigs, on pasture, were carried to market weight without iat: ny 
_— losses. Average daily gains were 12.3% greater on 8.4% t a 
hontebenens apie juct obtained by cul less feed than those for the controls. When 1 pound of aye 
turing B. subtilis Tracy on a medium adapted for Proferm-6, containing 6 milligrams of Vitamin Bi: vied) 7 
microbiological production of bacitracin, and a stable activity per pound, wes added with 1 pound of PENBAC RY 
\ nicillin per ton of feed, even greater daily gains and savings in 
pe pound. feed were obtained. Mads 
GUARANTEED POTENCY Ration Results ot Approximately . 
Guaranteed to contain per pound not less than 5 grams Pounds Feed 
of bacitracin and 1 gram of /-ephenamine penicillin G. . Daily Gain Saved per 


Pound of Gain 


Bosal 1.50 Ibs. 
uny Basal-+1 Ib. Penbac/ton 1,73 Ibs. 0.34 
Final results of test work done by the Wisconsin Alumni Basal-+-1 Ib. Penboc & | Ib. 
Research Foundation are tabulated below. Note that Proferm-6/ton 

1 pound of PENBAC added to a ton of feed gave a ten- 
weeks’ final weight of 2.94 pounds with a feed efficiency 


1.77 Ibs. 0.44 


of 2.55! 
: Furnishes an efficient and economical antibiotic feed 

at supplement for both poultry and swine. 
. Weight Feed Efficiency Free-flowing. Can be mixed readily with manufactured ' 
Basal 2.66 Ibs. 3.14 feeds and concentrates. |! 
{ Basal+0.5 Ib. Penbac/ton 2.93 Ibs. 3.01 50 pounds of PENBAC can be mixed with 950 pounds of ; 
Basal+ 1.0 Ib. Penbac/ton 2.94 Ibs. 2.55 corn meal or wheat middlings to give 1000 pounds of 

| pre-mix, 10 pounds of which will contain 0.5 pound of » 

} PENBAC is capable of tremendous improvements in feed PENBAC. 


efficiency. Convert this efficiency into dollars and see 
what you get—a small amount of PENBAC can make a oe a ed 
feed worth from $30 to $48 more per ton to the feeder. seeded 


| There’s nothing like PENBAC. It is a stable, efficient and 50-pound multi-wall paper bags, with cotton outer cover. 
» economical antibiotic feed supplement adapted to ra- 


tions for both poultry and swine. FOR MORE ae 

VINE Write CSC today for additional information as detailed 

/ in our new booklet on Antibiotic Feed Supplements. 
Look at the test work done on pigs by a leading Midwest Animal Nutrition Division, Commercial Solvents Cor- 


Experiment Station when 1 pound of PENBAC per ton poration, 17 East 42nd Street, New York 17, N. Y. and 
of finished feed was used in a practical swine ration. 105 South 7th Street, Terre Haute, Indiana. 
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COMMERCIAL CORPORATION 


| 
| 
| 
hy 
| q 
| 
| 
| 


24—FEEDSTUFFS, March 15, 1952 


that both rations contained the same 
percent of protein, the pigs fed the 
lower protein barley made the best 
gains. When the same amounts of 
protein supplement were fed with 
each kind of barley, the higher pro- 
tein barley produced the best gains. 


Proved Wasteful 
In these studies, one lot of pigs was 
fed whole barley and supplement, 
free-choice. This proved to be very 


wasteful because the pigs did not eat 
enough grain and ate too much sup- 
plement. The situation became more 
serious as the pigs became heavier. 
In this case, grinding the barley 
saved about 65 lb. of protein supple- 
ment per 100 Ib. of gain. In a later, 
similar experiment pigs were fed 
whole barley until they averaged 135 
Ib. and ground barley thereafter. This 
method of feeding produced good 
gains, but not as good as where 


BETTER GROWTH 


efor 


write to 


RHODIA, INC. 


_ © Hogs 
Chickens 
*Turkeys 


3-nitro-4-hydroxyphenylarsonic acid is now available. 


with ARSENICALS 


230 PARK AVENUE 
NEW YORK CITY 


Is hock trouble in turkeys 


At last! A scientifically proved solution of this troublesome problem! In 
an experiment at Cornell, when a conventional fish liver oi] supplement 
was fed at the 1% level, 40% of the poults came down with hock disorder. 
When 2% fish liver oil was fed, 60%—six out of every ten birds—were 
affected. But when no fish liver oi] was fed, not one case of enlarged hock 


disorder developed! 


You can profit from this important discovery by supplying vitamin A in 
turkey feeds as a stable dry vitamin A—and be sure it’s dependable 


New Cornell findings* reveal enlarged hock disorder = 
did not occur wher. fish liver oll was replaced by a 
stable true vitamin A tn dry form — NOPCAYTt 


NOPCAY, the pioneer true stable “A” in dry form. 
Here’s why you can depend on NOPCAY! 


NOPCAY is one of Nopco’s Micratizedt 
vitamin products, produced by the exclu- 
sive microcrystalline wax process (U. S. 
Patents Pending), which effectively pro- 
tects the vitamin A against oxidation and 
destructive feed ingredients, yet guaran- 


FREE! Write today for complete reprint of this Cornell report 


*Studies on the Enlarged Hock Disorder in Turkeys—M. L. 


University (Poultry Science, Vol. 30, #6—pp. 846-855, Nov. 1951). 


PIONEERS 


IN STABILIZED NATURAL VITAMIN A 


CHEMICAL COMPANY 


Richmond, California 


Harrison 1, N. J. 


tees complete digestibility. With NOPCAY, 
you can meet the vitamin A requirement 
without aggravating hock trouble. Be safe, 
be sure—switch to Micratized NOPCAY. 
Available now in proved acceptable poten- 
cies—alone or with added vitamin D. 


cultyral Experiment Station, Cornell 


ground barley was fed throughout the 
experimental period. In 29 experi- 
ments, summarized by Morrison, 
grinding barley for pigs has increased 
its feeding value an average of 18%. 

In our experiments ground heavy 
barley produced about the same rate 
of gain as shelled corn, but somewhat 
more feed was required per pound of 
gain with the barley ration. Light- 
weight barley, 41 to 44 Ib. bu., was of 
lower value than heavy barley (up to 
49 lb.). Numerous experiments, sum- 
marized by Morrison, show that 
ground barley of average quality has 
an over-all feeding value about 91% 
that of shelled corn. Since corn can 
be fed satisfactorily without grinding, 
the cost of grinding the barley will 
reduce the relative value of barley 
further. Thus whole barley is worth 
from 81 to 85% as much as whole 
corn. These relative values do not 
give due credit to barley for its favor- 
able effect on the carcass. 

Barley infected with scab is eaten 
without harm by cattle and sheep. 
Pigs do very poorly when fed scabby 
barley. Ten percent of scabby kernels, 


RELY 
on these Quality 
NOPCO 
Products 


NOPCO 
B VITAMINS 

riboflevin, calcium pan- 
tothenate, niacin, choline 
chloride, vitamin 8,2 feed 
supplement. 

NOPCO 
A&DVITAMINS 
@ complete line of dry 
vitomin A & D products, 
high potency A & D oils. 


NOPCAB 


entibiotic feed 
ment (Bacitracin). 


NOPCOM 


Nopcad plus vitomin 8,2. 
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Copyright 1952 
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Paul M. Feist 


JOINS ARCHER—The appointment 
of Paul M. Feist of St. Paul as pro- 
motion and service director for Arch- 
er poultry and turkey feeds was an- 
nounced by E. T. Cashman, 

of the Archer-Daniels-Midland Co. 
feed division. Mr. Feist was formerly 
the sales manager for Hilltop Labora- 
tories, Minneapolis. 


in the barley fed, will make the pigs 
sick. Positive identification of barley 
scab, if present, can be made by the 
Division of Plant Pathology, Univer- 
sity of Minnesota Farm. 


Summary 

1. Barley is an excellent feed for 
cattle, sheep and swine. 

2. Barley should be ground or 
otherwise processed for cattle and 
hogs. Whole barley is most satisfac- 
tory for sheep. 

3. For sheep, 100 Ib. whole barley 
has the same feeding value as 87 Ib. 
corn. For fattening cattle, ground 
barley has a relative value of 88%, 
for dairy cattle (as 40 to 60% of the 
concentrate) 100%, and for hogs 91% 
the feeding value of corn, on a weight 
basis. 

4. Barley of low test weight has 
lower feeding value than heavy bar- 
ley. 

5. Barley infected with scab is safe 
for feeding to cattle and sheep but 
should not be fed to hogs. 
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CONVENTION CALENDAR 


March 26-27 — Animal Nutrition | 


Conference; Kentucky Agricultural 
Experiment Station, University of 
Kentucky, Lexington; Ch., John Be- 
gin, Dairy Products Bldg., University 
of Kentucky, Lexington, Ky. 

April 3—Nebraska Feed Manufac- 
turers Assn.; Pawnee Hotel, North 
Platte, Neb., Sec., Joseph Althoff, 
York (Neb.) Milling & Grain Co. 

April 4-5—Washington State Rab- 
bit School; Evergreen Hotel, Van- 
couver, Wash.; sponsored by Poultry 
Department of the Agricultural Ex- 
tension Service, State College of 
Washington, in cooperation with Ex- 
tension Service of Oregon State Col- 
lege and Washington State Rabbit 
and Cavy Breeder’s Assn. 

April 16-19—Society of Grain Ele- 
vator Superintendents; Paxton Hotel, 
Omaha, Neb.; sec., Dean M. Clark, 
Society of Grain Elevator Superin- 
tendents, Board of Trade Bldg., Chi- 
cago 4, Ill. 

April 20-22 — Nebraska Grain & 
Feed Dealers Assn.; Paxton Hotel, 
Omaha, Neb.; sec., Howard W. Elm, 
Nebraska Grain & Feed Dealers 
Assn., 917 Trust Bldg., Lincoln, Neb. 

April 23-25—Animal Health Insti- 
tute; Edgewater Beach Hotel, Chica- 
go, Ill.; exec. see., Dal Bruner, 842 
Des Moines Bidg., Des Moines 9, Iowa. 

April 25-26 — Oklahoma Grain & 
Feed Dealers Assn.; Hotel Young- 
blood, Enid., Okla.; sec., E. R. Hum- 
phrey, 605 First National Bldg., Enid, 
Okla. 


May 1-4—California Hay, Grain & 
Feed Dealers Assn.; Ambassador Ho- 
tel, Los Angeles, Cal.; chm., H. V. 
Nootbaar, 890 S. Arroyo Parkway, 
Pasadena 2, Cal. 

May 2-3—Kansas Grain, Feed & 
Seed Dealers Assn.; Dodge City, Kan- 
sas; sec. O. FE. Case, 901 Wiley 
Bidg., Hutchinson, Kansas. 

May 5-6—Panhandle Grain & Feed 
Dealers Assn.; Amarillo, Texas; sec., 
Cc. W. Fletcher, Panhandle Grain & 
Feed Dealers Assn., P.O. Box 366, 
Amarillo, Texas. 

May 7—National Vitamin Oil Assn.; 
Blackstone Hotel, Chicago, Ill; sec., 
James H. Burrell, Continental Blidg., 
$615 Olive St., St. Louis 8, Mo. 

May 7—Annual Feeders Day; South 
Dakota State College of Agriculture 
and Mechanic Arts, Brookings, 3.D.; 


VITAMIN Dg and D; 


Alll forms for convenient 
addition to your 
formulas 
BASIC PRODUCERS — 


CHARLES BOWMAN 
& COMPANY 


PRODUCTS East St, New York 17, 
110 North Franklin St, Chicago 6, 


Distributed in Nebraska, 
Kansas, No. Missouri, 
and Eastern Colorado by 


WRIGHT W. COCHRAN 


1211 Randolph Ave. 
Phone 7466 
TOPEKA, KANSAS 


IN BEFORE THE NAME GOES ON 


sponsored by Animal Husbandry 
Department of South Dakota State 
College. 

May 7-9—American Feed Manufac- 
turers Assn., Conrad Hilton Hotel, 
Chicago, TIL; sec., W. E. Glennon, 53 
W. Jackson Bivd., Chicago 4, Il. 

May 8—Texas Feed Manufacturers 
Assn.; Galvex Hotel, Galveston, Tex- 
as; sec. W. Bassett Orr, Burrus 
Mills, Ft. Worth, Texas. 

May 9-10—Texas Grain & Feed 
Dealers Assn.; Galvez Hotel, Galves- 
ton, Texas; sec., Ben M. Ferguson, 
614 Meacham Bldg., Ft. Worth, Texas. 


May 25-26—Missouri Grain, Feed 
& Seed Assn.; the Elms Hotel, Excel- 
sior Springs, Mo.; sec., D. A. Meiners- 
hagen, Eagle Mill & Elevator Co., 
Higginsville, Mo, 

June 1-3—Indiana Grain & Feed 
Dealers Assn., Inc.; French Lick, Ind.; 
exec. sec., Fred K. Sale, 600 Board 
of Trade Bldg., Indianapolis 4. 

June 2-3—Central Retail Feed 
Assn., Inc., Hotel Schroeder, Milwan- 
kee, Wis.; exec. sec. David K. 
Steenbergh, 1712 West St. Paul Ave., 
Milwaukee 3, Wis. 
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June 16-17—Ohio Grain, Mill & 
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Aug. 22-24—Amburgo Nutritional 
Course of Study on Feed Formula- 
tion, Animal Nutrition and Feed 
Merchandising, Nationa! Agricultural 
College, Doylestown, Pa. 

Aug. 25-26—Third Nutrition School 
for Feed Men; Memorial Union, Uai- 
versity of Wisconsin, Madison; chair- 
man, G. Bohstedt, Department of Ani- 
mal Husbandry. 

Sept. 7-9—Grain & Feed Dealers 
National Assn.; Radisson Hotel, Min- 
neapolis, Minn.; sec., Don F. Olark, 
100 Merchants Exchange Blidg., St. 
Louis 2, Mo. 

Sept. 16-17 — National Mineral 
Feeds Assn., Chicago, Ill.; exec. sec., 
Peter W. Janss, 212 Equitable Bidg., 
Des Moines 9, Iowa. 


Oct. 12—American Feed Control 
Officials; Shoreham Hotel, Washing- 
ton; sec., L. E. Bopst, College Park, 
Maryland. 

Nov. 67—Oornell Nutrition Con- 
ference for Feed Manufacturers; 
Statler Hotel, Buffalo, N.Y.; spon- 
sored by Cornell Departments of Ani- 
mal and Poultry Husbandry and the 
School of Nutrition in cooperation 
with the American Feed Manufac- 
turers Assn.; Chairman, Dr. L. C. 
Norris, Rice Hall, Cornell University, 
Ithaca, N.Y. 
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New 


Here's a sales story any dairy farmer 
will be glad to hear. Tell him this: 
“Add SuperSot to the feedstuffs you 

have on your farm and you'll have an 
unexcelled calf starter. Your calves will 
grow faster and your calf starter costs will 
be cut in half.” These are statements of fact. 


HERE'S A SUPERSOL STARTER: 


1 part SupeRSoL 
1 part Oil Meal 
4 parts Grain 


The faster-than-average growth of SupERSoL-fed 
calves is a matter of record. Tests conducted by 3 
leading agricultural colleges prove that calves, receiv- 
ing a dry calf starter made of grain, oil meal and 
SupPERSOL regularly grow at a rate in excess of the stand- 
ard rate of growth for the breed. 


Never has a more salable product been offered to dairymen. 


SUPERSOL IS A NATURAL CALF CONCENTRATE 


SuPERSOL is derived from the yeast fermentation of grain. It 
is one of the richest natural sources of the B vitamins and 
contains guaranteed high levels of vitamins A and D. SupEeRSoL 


is also rich in soluble proteins and trace minerals. 


Write for FREE Booklet 


SupPeRSOL contains full amounts of all nutrients needed by calves 
except those found in grain and oil meal. Sell SupERSoL and you'll 
make both profits and friends. 


SUPERSOL 


The Natural Supplement for All Livestock 
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BROWN-FORMAN DISTILLERS CORPOR RATION 
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Feed Dealers Asen.; Deshler-Wallick 
Hotel, Columbus; Vaughn M. | 
| Thorne, 12 N. Srd St., Columbus 15. | 
June 18-19—Georgia Feed & Poul- | 
try Conference; Atlanta Biltmore | 
: Hotel, Atlanta, Ga.; sec., Will L. Kin. | 
if ard, Georgia Feed Assn., Inc., 601 | 
Trust Co. of Georgia Bidg., Atlanta | 
i 3, Ga | 
Jume 21-24—Canadian Feed Manv- | 
facturers Assn.; Manoir Richelieu, 
Murray Bay, Quebec; Sec., Robert 
Raynaald, 1236 Orescent. Montreal. | 
June 25-27 — Association of the | 
Southern Feed and Fertilizer Control | 
‘ Officials; Carlsbad, N.M.; sec., Bruce | 
Poundstone, Lexington, Ky. | 
July 22-25—American Poultry & 
: Hatchery Federation; San Francisco, 
: Tenth St., Kansas City 6, Mo. 
Starter Costs” 
Starter Costs 
| h as a 
GROW MUCH | 
Grandone, inc., Needham, Mass. : 
= 
| Brown FORMAN 
Ray Ewing ot 
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HE employees of the Brooks 
i Feed Mill were seated on feed 
sacks at the rear of the big 
showroom munching their lunches 
when Joe came out of his office. He 
was carrying a stack of large black 
notebooks under his arm, and his vest 
pockets bulged with freshly sharp- 
ened pencils. Joe had a luncheon date 
at one o'clock and so was working 
through the noon hour. 
As he sighted his employees, a 
smile overspread his wide, good na- 
tured face. “Hi, boys, look what I've 


| 
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JOE 


The Employees Keep Diaries 


got for you.” He held out the thick 
notebooks. 

“Gee, what are they for?” Milt 
Peters asked. 

“To write in,” Joe said with a smile. 
“I want all you fellows to help me 
with an experiment. Each of you is 
expected to keep a ‘merchandising 
diary’ for one week. You are to write 
in it everything that you can remem- 
ber that takes place in the mill and 
store. Don't be afraid to put down 
the slightest details, because that's 
why diaries are interesting. I’m keep- 


BROOKS 


such a diary myself. At the end of 
the week I'll collect all the diaries, 
read them and compare notes. I'll 
be able to see plenty.” 

“But how can we remember every- 
thing that took place?” Pop asked. 
“A fellow can’t write things down 
when they occur to him. Maybe we'll 
be waiting on customers.” 

“Recall what you can,” Joe said. 
“There are enough idle moments dur- 
ing the day for each of you to write 
a paragraph now and then.” 

The feed dealer handed each of his 


i 


Z 


employees one of the notebooks and 
two sharp pencils. “I'll be glad to fur- 
nish more pencils if you need them,” 
he promised. 

“Joe, what'll I put in the diary?” 
Butterball asked. “Give me some 
tips.” 

What to Record 

“I'm glad you asked that?” Joe 
said. “First of all, put down the time 
you came to work, and when you 
made your first sale. Try to list every 
task you perform, the names of cus- 
tomers you wait on. Did you sell more 
than the items asked for? What sales 
words or phrases did you use? How 
did the customer react?” 

This was quite an order, of course, 
and the employees gazed at one an- 
other in amazement. 

“Then,” went on Joe, “I want you 
to put down your observations of 
what people say when they don't buy, 
after you have given them all] the 
sales knowledge at your command. 
Make the diary very personal, just 
as if you were writing only for your 
own eyes, and no one else's. Be hon- 
est with yourself. Give as many im- 
pressions as you can that come to you 
during the course of the day’s work.” 

“It sure will be work,” Pop Henley 
said. “I never liked to write anything 
—except orders.” 


Prizes Offered 

“I'm making it worthwhile,” Joe 
said. “There’s a first prize of $10 
cash for the best merchandising diary, 
$5 for second prize and a carton of 
cigarettes to every one else who turns 
in more than a 20-page diary.” 

“Twenty pages!” exclaimed Smiley. 
“Gosh, you really expect something, 
don’t you?” 

Joe stroked his brown hair. “Well, 
I sure expect you fellows to push 
those pencils. I don’t want them 
gathering dust in your overall 
pockets.” 

“Can we put down what we think 
of our boss?” Smiley inquired bland- 
ly. “That might fill a few more 
pages.” 

Everyone laughed at this sally, and 
Joe took it in stride. “Go ahead,” he 
said, “but be sure to stay out of my 
way for an hour after I read it. I 
promise you I'll never hold a grudge 
after that first hour.” 

“How do we know that you might 
not use parts of our diaries for ad- 
vertising purposes?” Windy Kramer, 
the route man, asked. “If you do, I 
think we should get paid extra. You 
see, I've been listening to a lot of 
radio and TV shows and know how 
they operate.” 

Joe put his hand to his head. “Gosh, 
an employer has no chance whatever 
any more. Employees chisel at his 
profits and sales opportunties when- 


Yes, a great deal more goes into Hammond Multi-Wall Bags than the 
hundreds of products that are now safely and dependably shipped in them. 
Here are a few reasons for Hammond's steady growth and for the steadily 
increasing demand for these Better Bags: 
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Columbia Calcium 
COLUMBIA QUARRY CO. 


1007 Washington Ave 
$f 1, MO 


Only papers and materials of highest quality 
] are used in the production of Hammond 
Multi-Walls. 
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ever they get a chance. Okay, an 
extra carton of cigarettes if I can 
use something from a diary in my 
advertising.” 

“How about the time we put in 
nights writing these diaries?” But- 
terball asked, taking a cue from 
Windy’s approach. “Do we get paid 
extra for that?” 

Joe shook his head and said stern- 
ly, “Not on your life. That's your con- 
tribution to your own experience and 
to the feed industry. You're sure of 
winning some prize on this deal. I 
can’t pay for everything.” 


Fine Idea 

“Now that we have ribbed Joe to 
our satisfaction,” Pop said, pouring 
oil on troubled waters, “let me say 
that I think Joe really has a fine idea 
here. Let's pitch in and do that writ- 
ing. I imagine we'll surprise even 
ourselves when we read our own 
diaries at the end of the week. Sur- 
prising how quickly a fellow forgets 
things from one day to the next. But 
not with a diary.” 

And so the employees really were 
busy during that week. During every 
spare moment, they were seen 
scribbling, for the more writing in 
their diaries they could do during 
working hours, the less they would 
have to do at night on their own 
time. 

Even customers noticed their dili- 
gence. “Joe,” asked Bill Hawkins, 
“what happened to your men? Are 
they all taking correspondence 
courses? Never saw such a bunch of 
ambitious pencil pushers in my life.” 

Joe laughed. “Just a little special 
research problem they're working on. 
Nice to see them ambitious, don’t you 
think?” 

The two pencils which Joe fur- 
nished each employee for this diary 
project were worn down very short 
by the time Saturday night rolled 
around. Fingers were cramped from 
holding pencils and eyes were a little 
bleary from burning the midnight 
electricity. 

“Whew!” said Pop as he turned his 
full notebook over to Joe, “I'm glad 
that’s over.” 

It took Joe the next week to read 
the diaries. Meanwhile the employees 
were in considerable suspense. 


Some Good Slants 

“This is one of the best ideas I ever 
had, Mary,” Joe said to his wife one 
night as he sat reading the diaries. 
“Now I know exactly how those fel- 
lows feel about my business, my cus- 
tomers and me. I know what jobs 
they like to do and which they hate 
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to do. And they have givefi me some 
good slants on merchandising to 
work on.” 

To announce the results, Joe put on 
a special evening meeting at the 
salesroom, with refreshments prom- 
ised for a windup. 

“Smiley Johnson wins first prize,” 
Joe said, handing him a $10 bill, “and 
Butterball wins second prize of $5. 
Pop, you and Windy each win a car- 
ton of cigarettes for your efforts.” 

Milt looked puzzled. “Say, what 
about me? Didn’t I win anything?” 

“I want to say a few special words 
about your diary, Milt. I think you 
misunderstood my instructions in 
part. I had Mary type out the parts 
which referred to our feed business 
and I have that portion in my files. 
The rest of your diary—well—I sug- 
gest that you send it to some true 
confession magazine. Mary and I 
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PACAL HAMMERS 


LAST LONGER ... 
4to 5 Times Longer 


Pacal Hammers are made of 
special alloy steel to individual 
specifications. They wear down 
uniformly and form a concave 
cutting edge. This cup-like 
striking end makes for more 
thorough crushing and grind- 
ing with any mill. 

No finer hammers are made. 


think the editor will rush it into 
print. In the meantime, here's a car- 
ton of cigarettes as a consolation 


(To Be Continued) 
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Subsidiary of Sterling Drug Inc. 
1450 BROADWAY, NEW YORK 18, N. Y. 
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LONGHORN BRAND 
CATTLE MANURE 


Pure—vnadulterated—weed-free 
a dehydrated—pulverized 
25 Ib. and 50 Ib. 


Attractive, printed bags 


Tel. ALgonquin 5-7300 


Representatives East of the Mississippi for Natural Plant Food Co. 


FAESY & BESTHOFF, INC. 


325 Spring St, New York 13, N. Y. 


For Your CANE FEED MOLASSES Requirements 


PRICE SERVICE 


QUALITY 


STANDARD 


MOLASSES COMPANY 


Telephones 


BO. 9-1786 
BO. 9-1787 


Teletype No. 
NY 1-1938 


Cable Address 
“Standmolco” WH. 3-4239 


IMPORTERS DISTRIBUTORS 


“Please ask your brokers to contact us for quotations” 


TELEPHONE 
TELETYPE 
TELEGRAPH 


Arouse Their Interest 


A Sales Training Program Won’t Work Unless 
Employees Are Interested in Their Jobs 


and in Doing 


Good Work 


By Martin Francis 


ALES training programs in the 
retai] feed industry are catching 
the interest of many progressive 

feed dealers, and there is little doubt 
that the trend will continue. Any 
businessman knows that a better 
trained staff of employees is and 
should continue to be able to sell 
more merchandise and please more 
customers than an untrained staff. 

But a great many feed dealers who 
plunge into a sales training program 
with considerable enthusiasm are dis- 
appointed after a six to twelve-month 
try at this new procedure. 

“I can’t keep the interest of the 
employees in such a program,” one 
dealer told me bitterly. “At first they 
responded pretty well, but every 
month now the interest keeps lagging. 
I think I'll have to drop the program 
if things don’t improve. 

What is the matter in such a case? 

Let us look at it this way. Most 
feed dealers who launch a program 
of this type are interested in it. They 
have the will and the enthusiasm to 
continue it. But hew about the em- 
ployees? They are really the key peo- 
ple in the program. If you cannot get 
their interest in such a program, then 
it will not be a real success. 

But don’t expect too much success 
too quickly. In the first place, remem- 
ber that sales training as such is 
relatively new in many feed stores 
and with many feed employees. They 
have been used to hiring out to an em- 
ployer who gave them brief instruc- 
tions and then told them to “go out 
there and hit the ball.” 

Sometimes, if they were hired in a 


rush, they were given no instructions, 
except to “Go and help Jim unload 
that car of feed.” 

Under such circumstances many 
an employee had to shift for himself, 
learn by observation, and sometimes 
he learned wrong. Now, suddenly, the 
feed store employee is being asked to 
attend regular sales training meet- 
ings after hours, and is expected to 
absorb formal sales training just as 
he did when he went to school. Fur- 
thermore, he is expected to stand ex- 
aminations—get up before his em- 
ployer and fellow employees and do 
or say the right thing. 

It’s a tough assignment, even if it 
pays dividends, even though the em- 
ployee gets extra pay for such ses- 
sions, plus a free meal. 

Let us realize that the employee 
may not be too interested in sales 
training as such, but he is always in- 
terested in himself. 

If the feed dealer’s sales training 
can be centered around the individu- 
al employee, then his interest will be 
secured, in most instances. The em- 
ployee always wants to know what he 
will gain in terms of money, popu- 
larity, self esteem, respect for others, 
and so on, in any extra hours pro- 
gram in which he is asked to partici- 


pate. 

That is why, when a dealer begins 
a sales training program, it is always 
wise to discuss with his men what 
personal] attitudes and characteristics 
need to be discovered or realized by 
anyone who works for a living. 

Help the employee to study him- 
self, and then your sales training can 


Want new money-making IDEAS? 


Now it’s as easy 


Manufacturers and 


Minnesota 


pellets. Extra protein 


MINNESOTA LINSEED OIL COMPANY 


25—44th Ave. N.E. + Minneapolis 21, Minn. 


dealers everywhere use 
Minnesota 36% meal or 


367 Linseed 


| 


The editors have gone further to make it easy for you to ob- 
tain additional information about the development of new and 
improved products, new services and new literature offered by 
manufacturers and suppliers. On another page in this issue you'll 
find these new money-making ideas described in the Worth Looking 
Into department. 


All you have to do to obtain the additional information that 
you'll want about the ideas you can use in your operations is to 
clip the coupon-return-address card in the lower outside corner 
of that page. Circle the number of the item you're interested in; 
fill in your name and address. Fold the clip-out over double, fasten 
the edges together and drop in any mailbox. 


That’s all you do. We'll pay the postage. You can be assured 
we'll see to it that you get the additional information you want 
quickly. 


You're sure to find a money-making idea. Take a look now. 


It’s Worth Looking Into... 


" 


{ 

| 
\ 
\ | 
LONGHORN | | 
== 
URE 
fay 
— 
| 
| as clipping a 
Wee 120 WALL ST., NEW YORK 5, N.Y. | 
| 
aS | 
There’s ao QUALITY DIFFERENCE 


go on from there. No subject is as 
interesting to any man as himself. A 
businessman dealing with others 
should never forget this. 

How does the employee study him- 
self? 

1. He should know what he can do, 
and he should also know what he 
wants to do. 

Tell the employee that many of us 
do not always know what we can do 
in the way of work and service. Some- 
times we want to do things we cannot 
do, and sometimes we want to do 
things we can do if we have the 
chance. In your feed store, tell your 
employees, you want to work with 
thera to find out both what they can 
do and what they want to do, within 
reasonable limits. 

You can spend considerable time at 
these meetings discussing this topic 
and getting the opinion of the men on 
it. Ask each employee to detail his 
experiences with machinery, or sales 
work, or some other phase of business. 
By talking frankly about this, the em- 
ployee and you may suddenly realize 
what type of work he can do best 
and what he wants to do. 

Be frank with your employees. Tell 
them to be honest with themselves, 
too. If some employee would rather 
be an usher in a movie theater than 
work in your store or drive your de- 
livery truck, advise him frankly to 
try to get the usher’s job. If an em- 
ployee is working only for the weekly 
pay check, advise him that this is 
not enough to keep him fully inter- 
ested and happy in his work. He needs 
interest in his job, too, to perform it 
well. Also point out that almost any 
job has interesting features, if the 
employee will only look for them. 
Tell your employees you will try to 
help them discover the interesting 
features about working in your feed 
establishment. 


Reliability 


2. Reliability. Discuss this topic 
with them. Point out that no matter 
what the job, big or small, any em- 
ployer values reliablility almost above 
everything else, Every employer has 
a deep urge to be able to rely on 
individual employees to do what they 
are told to do, to know that they 
will do it. 

Many employers would rather 
have a slower worker who is reliable 
than a brilliant worker who is unre- 
liable. 

3. Help the employee to highlight 
the things he likes about his job and 
to learn to forget time when he is 


BANARAT 
warfarin 


Most Effective RAT and 
Mouse KILLER Known 


Feature BANARAT, the pioneer warfarin 
rodenticide that's —y | guaranteed to 
ban all rats and mice. It's sure to please 
your customers. 


New! BANARAT BITS 
ready-to-use death deal- 
ing pellets; also home 
size tor mice. 
BANARAT PREMIX a 
concentrate your custo- 
mers mix with any pre- 
ferred bait. 


Localized National Advertising 
Powerful, continuous yy! that’s 
read by your customers in their favorite 

dising 


sent free. 
DEPENDABLE 


Order From 
Your Wholesaler 


always watches the clock, who wishes 
it were noon or quitting time at night. 
This attitude can often be lessened 
or overcome if the werker studies his 


things better. This attitude of mind 
often carries over to the tasks which 
are not liked so well, so that in time 
the employee often learns to like 
them, too. 

These truths stem from the expe- 
rience of many men, tell your em- 
ployees, and should help them to know 
themselves. 

4. Teach employees to be cheerful, 
to cultivate good humor on the job 
and off. The employee who tries to 
be good natured conditions himself 
to withstand the average day’s work 
very well. He cooperates with others 
more willingly, accepts correction 
gracefully, appreciates himself, his 
fellow employers, his job and life. He 
does not lose his balance nor his tem- 
per very easily. 


A sour personality is licked before 
it starts, especially in retailing, in 
serving the public. The ill tempered 
employee has two strikes called on 
him before he begins, and he usually 
doesn't know it. 

5. Good working manner. This 
means to see what jobs need to be 
done and to do them in a reasonable, 
not an irritable, harassed or resentful 
way. Teach the employee to be cour- 
teous and thoughtful to.others, know- 
ing that he is being paid to be of 
service to customers. 

When things go wrong in a feed 
store, there is the temptation to cast 
good manners aside, but it never 
helps. A calm appraisal of the situa- 
tion usually shows clearly what needs 
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to be done to correct the trouble. 
Anger sees no solution but its own 
fiery outburst. 

6. Initiative. Every employer likes 
initiative in an employee. This in- 
cludes willingness to work, to earn 
a day's pay, to be persistent, alert to 
sales and service opportunities and 
willing to try to look to the future. 
Initiative marks one employee from 
another very distinctly. Try to help 
your employees discover for them- 
selves if they have initiative or if they 
believe they can develop it 

7. Show the employee it pays to 
try to give more than his money's 
worth. It is the surest road to promo- 
tion and bigger pay. 


Lacto-Vita, Clo-Vita, For-Clo, Dry D3, dried milk products, Mar- 
den-Wild and Peder Devold cod liver oils, brewers’ yeast, live 
cell yeast, Bacitracin. 

No order too large, none too small 


LACTO-VEE PRODUCTS COMPANY 


DAYTON 2, OMI0 


ARCADY 


ARCADY FARMS 


backs every dealer— 
with MONEY-MAKING 


FEEDING PROGRAMS 


Arcady 5-Point Feeding Programs 
enable dealers to give poultry, hog or 
cattle raisers in their locality the plan 
that gets the most from every feed dollar 
.-. help to assure repeat business from 
satisfied customers. Be prepared to help 
the feeders in your area with Arcady 
5-Point Feeding Programs. They contain 
invaluable tips on care and management. 
Write direct or ask your Arcady 


salesmen for free copies. 


AN ARCADY FRANCHISE © 
BUILDS SALES FOR YOU 


Arcady cooperates to bring in the business. 


First, you're selling a complete line of modern, 
research-proven feeds. Second, you're backed by 
powerful farm and trade paper advertising, informative 
literature, merchandising aids, and tested feeding 
Programs. Third, Arcady sales and service men are on 
the spot whenever you need them. They help you 
establish preference for Arcady Feeds in your 

territory. Write for the full facts. Let an Arcady man 


sist" explain without obligation how you can increase business 
and profits with this complete Arcady Program. 


223 WEST JACKSON BLVD. 


MILLING COMPANY 


CHICAGO 6, 


ILLINOIS 
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Use a Work Chart to Obtain— 


Smoother Operations, Greater Efficiency 
By Oscar Frantz 


HEN you stand in front of 
your feed store or mill and 
look at it, you see it as a 


whole. Perhaps you can judge its 


“The Polka Dot Folks” 
BOARD OF TRADE 
KANSAS CITY 6, MO. 
Victor 8459 - 60-61 
Protein Dept., TWX-KC20 
Other ingredients, TWX-KC125 ) 


Pasted Open Mouth 


Tf, your product fits ints a bag — we ll make the bag 


appearance fairly well, but there is 
one thing you cannot judge by a 
mere look. That is the various fac- 
tors that contribute to making your 
business tick at a profit. 

The reason for it is that many things 
are coordinated so that you can op- 
erate profitably, and you can’t think 


Sell STONEMO 


The GRIT with the 
Extra Grinding Surfaces 


STONE MOUNTAIN GRIT CO. 
Lithonia, Ga. Barre, Vt. 


There is no substitute am 


of all these things at one time, nor 
can you keep them all in mind. 

Therefore, one of the most valuable 
aids that a dealer can have is a 
work chart. This shows at a glance 
his entire operations, and it shows 
which duties are performed by the 
persons in the organization. 

If you have never tried a work 
chart, experiment with one. It may 
prove to be the answer to many an 
operational problem. 

In setting up such a chart, you be- 
gin with yourself as the owner. At 
the top and center of the chart, 
write in the word “Owner.” Then, 
a little lower and to the left, write 
“Owner's Duties.” On the right, at 
the same level, write “Employees’ 
Duties.” From “Owner” draw lines 
down and over to “Owner's Duties” 
and “Employees’ Duties.” 

You will note that all work done 
in your store or mill is divided be- 
tween the owner and the employees. 
Both are responsible to the owner. In 
a work chart, ownership of a business 


to fit your product 


has no relationship to the work which 
the owner does. What a dealer owns 
and the work which he does in his 
business are two separate things. 

The first duty you would set up 
would be that of buying for without 
buying you cannot do business. Draw 
lines around the word “BUYING,” and 
type in your name directly under- 
neath the word, inside the box, pro- 
vided that you do all the buying. 
That means this is one duty which 
you perform. Draw a line from that 
box to your own name at the top of 
the chart. 

If you operate a mill department, 
print or type the word and list in- 
side the box the name of the man in 
charge of that department, plus all 
others who do some work therein. 
Also draw a line from that box to the 
top of the chart headed “Employees’ 
Duties.” If you do some work in the 
mill department also draw a line 
from the box to “Owner's Duties.” 

Now take the other duties which are 
performed in and about your mill and 
store. These might be, depending upon 
your individual business, machinery 
maintenance, cleaning of mill depart- 
ment, maintenance of electrical equip- 
ment, care of parking yard, window 
displays, interior displays, retail 
store housekeeping, advertising, de- 
livery, inside selling, outside selling, 
stock control, bookkeeping, sales pro- 
motion, record keeping, feed clinics, 
collections, sales training, suggestion 
boxes, receiving and warehousing, 
financing, etc. 

Each of these duties, plus others 


Be sare te see the KELLY DUPLEX od next week 


f VITAMIN 
SUPPLEMENTS 


for the Feed Industry 


® CLO-TRATE vitTaMIN 
A & D FEEDING ia 
popular potencies. 

e CLO-TRATE “Dry D” acti- 
vated animal sterol supplies 
Vitamin D,. 

Fleischmann’s Irradiated 
Dry Yeast (FIDY )—Vitamin 
D, in several potencies—dis- 
tributed in the Midwestern, 
Southern and Southwestern 
States. 


White Laboratories, Tue. 


Kenilworth, New Jersey 
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SELDERS CO. § | 
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KRAFT BAG made-to-order 
i 
heavy-duty multi-wall | 
¥ shipp!"g sacks are x 
4 DEPEND ABLE EXPEND | 
} | 
The primary purpose of a shipping sack is provide 
economical protection in handling of your product from the 
filling machine to the vitimate consumer. 
Only kraft multi-walls give yo" such dependable 
protection at low cost. ‘3 
in ovr own integrated 
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ilmal 1 to 4 colors ‘MAN Papen On 
a 


FEEDSTUFPFS, March 15, 1952—31 


POUNDS 


| 
weight of SUG 
cockerels. 
\ 
| produced on practical broiler ration fortified with § 
WEST COAST 
| 3% PAPROCO FISH SOLUBLES | 
B-12..and lots more, too! 
FOR A CONVENIENT, YEAR ‘ROUND SEA-MAID 60-40 is a convenient pre-mix of 40% Paproco con- 
: SUPPLY OF FISH SOLUBLES SPECIFY densed fish solubles and 60% top quality alfalfa leaf meal 
| 


and dehydrated alfalfa meal. 


SEA-MAID"40 is a convenient mix of solvent extracted Soybean 
oil meal and 40% Paproco condensed fish solubles. 


MANUFACTURING PLANTS: FONTANA, CALIF. AND DUBUQUE, IOWA 


distributed by 


704 S. SPRING * LOS ANGELES 14 » MUTUAL 
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JSea-Matd_. 
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That's the feed-selling slogan used by fast- 
growing Protein Blenders, Inc., lowa City, 
to promote their smooth blended feeds. It 
works, too, according to President, C. 
Urban Kelly —primarily because the prod- 
uct promoted under that slogan is extra 
special! 

The trade refers to this “step beyond 
mixing” as intimate blending. It simply 
means that solubles and other ingredients 
which tend to lump up are thoroughly dis- 

on a Sprout-Waldron single disc 
‘eed Blender. 

The result is a superior mix, with all par- 
ticles perfectly blended into a rich tex- 
tured, more saleable product which brings 
premium prices. 

Comments like the following, from a 
large midwestern feed manufacturer, in- 
dicate the enthusiasm for intimate blended 


“Our two S-W Blenders are doing a won- 
derful job, and they have paid for them- 
selves more than once in the short time we 


_have had them. Our feed is more uniform, 


_ with a much nicer finish, and we can easily 


handle 200 tons of concentrate feed in a 
day through these two blenders.” 


Get full details on Feed Blending. 
Write for Bulletin 66 to 
Sprout-Waldron & Company, Inc., 
61 Logon Street, Muncy, Pa. 


SINCE 1866 


Doughboy 


INDUSTRIES INC. 


New Richmond, Wisconsin 


which may apply to your business 
should be placed on the chart. They 


should be boxed in with straight 
lines and the boxes should contain the 
names of employees who have some- 
thing to do with those duties. Draw 
connecting lines from these boxes to 
the top of the chart, where appear 
the two classifications “Owner's Du- 
ties” and “Employees’ Duties.” 

When this has been done, you 
are ready to study the work chart. 
Conceivably, you have listed every 
job connected with the successful 
operation of your feed establishment. 
You have also written in the name 
of every employee with the various 
duties performed. 


What It Shows 


What might your study reveal? 
Well, for example, it might reveal 
that your name appears in 20 out of 
30 job classifications. Your employees’ 
names appear in from only five to 
ten classifications. This would mean, 
under average circumstances, that 
you are carrying too heavy a work 
load, that you are not delegating 
enough work to your employees. 

The remedy then would be to study 
the work chart some more. Check on 
what Employee A is doing. Think 
about his abilities. Try to give him 
more work in one or two other de- 
partments. Widen his job outlook. 
Take some of the load from your own 
shoulders. It is up to you to determine 
which employees can and should per- 
form other duties. 

Do the same with Employees B, C, 
D, etc. Go through the entire list. If 
you do this you may find, as others 
have done, that instead of having a 
hand in 20 out of 30 operations, you 
need be active in only 10 operations. 
This rearrangement should give you 
more time for actual executive func- 
tions, which pay off well when handled 
properly. 

One of the worst mistakes a dealer 
can make is to regard himself as an 
employee earning an employee's pay 
at so much an hour. If he insists on 


this attitude, he may find most of his 
time spent in earning or saving $1.50 
an hour and not having time enough 
to earn from $3 to $10 an hour on 
executive levels. 


Chart Can Be Flexible 


If the dealer wishes to shift his 
workers and add extra duties, all he 
needs to do is make the boxes large 
enough so that names can be crossed 
out and others added from time to 
time. 

The dealer who has watched an ap- 
pliance retailer use miniature mod- 
els of kitchen appliances and work out 
a model kitchen layout for certain 
dimensions of a prospect’s home, with- 
out going to the home itself, will get 
an idea of how this work chart can 
be used. 

By having all the duties listed you 
can shift them around into a model 
job layout for each employee just as 
the appliance dealer does his minia- 
ture models. It is a matter of ar- 
rangement and this is something that 
is done mentally. So long as you are 
certain to list all the jobs before- 
hand, then the task of re-planning 
them is much easier. 

The average feed dealer who has 
less than 20 employees will find that 
his work chart can be put on a single 
sheet of paper or cardboard. It should 
be kept in a place where it can be 
studied frequently to determine bus- 
iness operations in both rush and 
quiet periods. 

I know one retail organization with 
several departments that uses such 
a work chart, and at the top of the 
chart is this printed information, 
“This work chart has been prepared 
as a convenient guide to the men 
responsible for the various executive 
and management functions of the 
company.” 

With such a work chart, the deal- 
er knows exactly what each man is 
doing and the relation of his work 
to the company as a whole. It is 
ready for instant reference. Why not 
try it? 


BONE 


IMPORTED and DOMESTIC 


FISH MEAL 


Dicalcium Phosphate 
Min. 88 B. P. L. (about 18% phosphorus) 


and all Feed Ingredients 


MEAL 


on TELETYPE PH109 


1400 SOUTH PENN SQUARE. 
\ Established 1873 


. PHILADELPHIA 2, PA. 
Phone: LO-4-5600 | 


I 
. 
ia 
SPROUT-WALDROWN 


“Did you get home all right last 
night, sir?” the streetcar conductor 
asked one of his regular passengers 
solicitously. 

“Of course. Why do you ask?” 

“Well, when you got up and gave 
the lady your seat you were the only 
two people in the car.” 


Johnny had seen his mother meas- 
ure a yard by holding one end to her 
nose and the other at arm's length. 
One day he came running in with a 
piece of rope. 
“Here, mother,” he said, “smell this 
and see how long it is.” 


Teacher: “Johnny, name an inven- 
tion that will let us take pictures 
through walls.” 
Johnny: “A window.” 


For ages the two sexes have been 
racing for supremacy. Now, they have 
settled down to neck and neck. 


The main trouble with being mar- 
ried 30 years is that it makes you 
middle-aged. 
These are the times when the 
pretty little high school graduates 
have to decide whether to marry the 
home-town boy or to go to college 
and try to do better. 
Volunteering as a blood donor at a 
hospital, a pretty young thing was 
asked by the nurse, “Do you know 
your type?” 
“Oh, yes,” came the confident reply. 
“I'm the sultry type.” 
It was during the mosquito season 
that little Jerry made his first visit 
to the zoo. He took one look at the 
elephant, pointed at its trunk and 


... MAKES PROFIT FOR YOU 


UNBEATABLE QUALITY 
..-Makes repeat sales 


UNINTERRUPTED SUPPLY 
... From 29 big plants 


NATIONAL ADVERTISING 
... Brings sales to you 


* 


SPECIAL GRANULATIONS 
».To fit buyers’ needs 


COMPETITIVELY PRICED 
...To build volume sales 


—FOR HORTICULTURE OR POULTRY- 
write — wire — 


J-M TRADING CORPORATION 


shouted, “That's the guy that bit me 
on the cheek last night.” 
Gobbledygook: Coordinator—A guy 
who has a desk between two expe- 


diters. 
Jack kissed the fickle miss 
In sight of seven hidden guys; 
“When ignorance is bliss, 
‘Tis folly to be wise.” 
The appointment had been kept. 
The examination was over. 
Co-ed: “Doctor, is there anything 
wrong with me?” 
Doctor: “Yes, but it’s trifling.” 
Co-ed: “Oh, I don't think that's so 
very wrong, is it?” 
Professor of Economics: “Give me 
an example of indirect taxation.” 
Fresh: “The dog tax, sir.” 
Prof.; “How is that?” 
Fresh: “The dog does not have to 
pay it.” 
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W-W GRINDER CORP. Dept. 311, Wichita, Kans. 


Grind Variety of Grains 


at Same Time in New 
W-W GRINDER 


High, wide feed opening—« big advantage as 
it spreads material over a wide thin surface 
enabling hammers to strike the most effective 
blows. One or more spouts can be led inte 
heed and solidly mounted, thas several kinds 
of grain can be fed at same time. Unground 
material has ample room to be thrown up inte heed te drop back to back of 
cylinder for positive grinding. Weight 1,350 Ibs.; R.P.M. 3,200, Write for cata- 
log giving specifications and capacities on all W-W Grinders. 


There’s a Size and Power of W-W 
to Meet Every Grinding Need 


fecmangam 


tO animal bone strength, 


fertility, milk production, profitable 


weight gain 


Are you effectively counterbalancing the increasing 
deficiency of manganese in natural feeds? This vital 
trace mineral helps the animal body utilize the major 
constituents of feed. To insure proper nutrition, ani- 
mal raisers should look for—and feed manufacturers 
include—at least one pound of free-flowing, non- 
dusting, easily distributed Tecmangam in every feed 
ton. For only a few cents, this economical source 
provides positive manganese protection. It is readily 
assimilated because of its complete solubility. Be 
sofe...be sure... fortify every ton of feed with one 
pound of Tecmangam — 70% monganese sulphate. 
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ECOND only to the interest in 

antibiotics, the increasing knowl- 

edge of the role of trace elements 
in animal nutrition has provided a 
subject of vital interest to all feed 
men and to the producers of live- 
stock throughout the country. 

The knowledge that salt, calcium 
and phosphorus must be supplied in 
many situations for best livestock 
production has been accepted for 
many years. Although the practice of 
supplying these supplements is too 
frequently neglected, it is not difficult 
to recognize the signs of a phosphorus 


Trace Minerals Vital 


for Livestock 
| By George K. Davis 


deficiency, and certainly the remedy 
is well known. 

On the other hand, the deficiency 
symptons of the so-called trace ele- 
ments are not always easily recog- 
nized. They frequently simulate other 
conditions which are in themselves 
clinically vague. The very name, trace 
elements, indicates that they are re- 
quired in much smaller amounts than 
are the usual mineral elements such 
as calcium, phosphorus, salt, potas- 
sium, ete. 


manganese and iodine will be con- 
sidered. To this list might be added 
others, but the five which I have 
mentioned constitute the group for 
which we have evidence indicating 
that they must be considered in any 
discussion of the trace element re- 
quirements. If in discussing these 
trace elements more emphasis is 
placed on cattle than on swine, this 
is primarily because most of our work 
at Florida has been done with this 
species. However, wherever possible, 
I shall try to bring out the relation- 
ship to swine as well as that to 
cattle. 


Information Confused 


In the case of manganese, there is 
less evidence to support a quantita- 
tive requirement in livestock than is 
the case of the other elements. Un- 
fortunately, for factual information 
which can be used in formulating a 
satisfactory feed or mineral mixture, 
information on manganese is very 
much in a state of confusion at the 


present time. The more information 


In discussing the trace elements, 
that seems to be acquired, the lower 


the vital roles of cobalt, copper, iron, 
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Here is exciting get-up-and-go — high-spirited 
action! And — with its simple design for low up- 
keep cost and trouble-free operation, the Eureka 
“Snappy Shaker” is built to out-last and out-per- 
form any machine of its type on the market. 


Please write for Bulletin F-502 


. most eficient, dependable and 
durable your money can buy! 


seems to be the requirement for 
manganese that can be established 
for any given species of livestock. 

The known requirement of poultry 
for manganese has been modified by 
the knowledge that there are other 
factors involved in the prevention 
of perosis or slipped-tendon. The 50 
parts per million of manganese usual- 
ly added to poultry feed appears to be 
completely adequate to meet require- 
ments of manganese per se. The pos- 
sibility that other growth factors 
may influence the requirement for 
manganese is still in need of investi- 
gation. 

In the case of swine and cattle, the 


EDITOR'S NOTE: Knowledge about 
the requirements of trace elements 
in animal nutrition has been increased 
considerably in recent years, but as 
Dr. Davis points out, information is 
still scant as to their action within 
the animals. It is in this field of in- 
vestigation that researchers may learn 
more about better feed utilization in 
the period just ahead. However, the 
summary of present knowledge in 
the accompanying article should be 
of considerable value to nutrition- 
minded feed men. Dr. Davis is an 
animal nutritionist at the Florida 
Agricultural Experiment Station, 
Gainsville. 


picture has been further confused by 
the claims of some for beneficial ef- 
fects of manganese in the control or 
prevention of brucellosis. While a 
great deal of work has been done and 
the evidence continues to mount that 
manganese or,manganese, cobalt and 
copper together do not control bru- 
cellosis in cattle or swine, continuing 
work on the requirements of these 
species for manganese has not pro- 
vided us with any clear cut levels 
that may be said to be the require- 
ments of these species. However, it is 
quite safe to point out that cattle 
requirements are certainly not above 
15 to 25 parts per million of man- 
ganese or at the most one half the 
requirement of poultry. 

It may be of interest to note that 
in Florida, where manganese must 
be added to enable crop production, 
the incidence of brucellosis is ap- 
proximately the same as would be ex- 
pected anywhere else where manga- 
nese had not been brought into the 
picture. In fact, brucellosis has oc- 
curred in those herds where manga- 
nese has been used as a fertilizer and 
has, in addition, been fed in the min- 
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recent visit to Alabama’s seaport, accompanied by Mrs. Welp and Amiel W. 
Brinkley of the Southern Oyster Shell Milling Corp., Mobile. Mr. Welp, who is 
Eggshell Brand distributor for Iowa, also visited the Southern Oyster Shell 
plant. Before being screened and bagged, the shell is washed, then hauled by 
barge to the mill where it is heat-sterilized, crushed and separated according 
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eral mixture and in the feed so that 
the animals are receiving 4 to 5 times 
the level of manganese that might 
be said to be therapeutic in its ac- 
tion. 

Toxicity Studied 


In addition to this, we have been 
interested in the possible toxic ac- 
tion of excessive amounts of manga- 
nese and, to follow this out, 
Mr. Kidder at the Everglades Sta- 
tion made up mineral mixtures which 
contained up to as high as 15% man- 
ganese sulfate in the mineral mixture 
and offered it to the cattle free 
choice. Under these circumstances, 
the cattle limited their intake ap- 
parently at a level which did not 
cause toxic reactions. 

On the other hand, there is an in- 
creasing amount of literature to in- 
dicate that when the leyel of manga- 
nese approaches or exceeds 500 parts 
per million of manganese in pasture, 
a manganese toxicity may very wel! 
be created which in many respects 
resembles the conditions which may 
be seen with copper deficiency or with 
molybdenum toxicity, resulting in a 
lowered blood hemoglobin, a rough- 
ened hair coat, a diarrhea or scours, 
an unthrifty animal generally and 
death if some efforts are not made 
to provide a ration lower in manga- 
nese. 

In all of our work, we have yet 
to find a case of what we could call 
manganese deficiency, because the ra- 
tions that we have worked with have 


all been far in excess of any level 
which has been suggested as a pos- 
sible requirement by cattle or by 
swine. 

In the case of swine, the work at 
Arkansas indicated that swine could 
grow normally with levels of manga- 
nese well below 10 parts per million, 
whereas, the workers at Pennsylvania 
State College, using a high bone tank- 
age, found that manganese was nec- 
essary to prevent stiffness in animals 
fed this particular high ash meat 
scrap. 

Iodine Required 


A need for iodine has been demon- 
strated in many areas of the country, 
usually those somewhat removed 
from the seacoast, and in those areas 
the inclusion of iodine in the mineral 
mixture would seem to be adequate- 
ly justified. This is particularly true 
at the time of the last three months 
of pregnancy when a deficiency of 
iodine may manifest itself in the de- 
velopment of goiterous calves or hair- 
less pigs. During the gestation period, 
it would appear to be good insurance 
to include iodized salt containing ap- 
proximately .007% of iodine as a 
protection against the development 
of big neck in calves. Additional 
benefits from iodine do not appear to 
have been demonstrated in cattle or 
in swine, and there would appear to be 
no justification for additional iodine 
in the mineral mixture or in the feed. 
In fact, there is some evidence that 
the inclusion of additional iodine may 
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No other group of vitamin products has contributed more to posed of dried fermentation solubles and press cakes from 
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depress the feed utilization of cattle. 

The addition of % oz. of potassium 
iodide to 300 Ib. of salt provides a 
little more than the .007% iodine 
which appears to be completely ad- 
equate so far as all of our classes 
of livestock are concerned. This iodine 
should be stabilized if fed as iodide 
salt. If fed mixed as a part of the 
feed, stabilization is an excellent 
precaution. However, some workers 
indicate that the iodine will combine 
with the protein of a concentrate 
feed and not be lost as is the case 


where it is included “4 an unstabilized 
form in common 

Probably no ro element has 
shown as dramatic response in a 
deficient animal as has cobalt be- 
cause so little does so much. Cobalt 
deficiency first shown to exist in 
Australia has now been shown to exist 
in many parts of this country and, 
in fact, many parts of the world 
and with its tie-in with vitamin B, 
has certainly become one of our vital 
trace elements in cattle nutrition and 
in swine and poultry nutrition. 


1122 Flour Exchange 
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While it was early demonstrated 
that cattle responded to administered 
doses of cobalt, it was much more 
difficult to demonstrate that it had 
value for swine and poultry. With 
the discovery of vitamin Bn, it became 
obvious that there was a require- 
ment of cobalt by these species even 
if only as a part of the vitamin B, 
molecule. 

At the present time, investigations 
are continuing as to whether cobalt 
has a function in addition to its role 
as a part of the B, molecule. 

Response to the inclusion of cobalt 
in the mineral mixtures and feeds has 
been such es to result in the rather 
general practice of including cobalt 
in the mineral mixtures or in the feeds. 
The extremely low requirement for 
cobalt made it difficult to check 
chemically the presence or absence of 
adequate amounts of cobalt in the 
feeds until comparatively recent years 
and has encouraged the use of cobalt 
as “insurance.” 

With a deficiency of cobalt in the 
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ration, emaciation, loss of appetite, 
rough hair coat, rough skin, failure 
to shed out the old hair coat, leth- 
argy, anemia in the later stages 
and lack of reproductive activity, all 
develop along with a loss of weight, 
and if the animal is in milk, there is a 
gradual diminution of milk flow. 

A milligram of cobalt per day will 
meet the requirement of a 1,000 Ib. 
cow, and radioactive cobalt studies 
have indicated that of this amount 
probably not more than 5 to 10% are 
absorbed from the intestinal tract 
and utilized by the body. The bulk 
of evidence indicates that the cobalt 
serves a useful function within the 
rumen of the cow and that probably 
the portion absorbed from the in- 
testine is in the form of B. or sim- 
ilar compound. 

May Need More B., 

Recent work has indicated that 
the ruminant may have a somewhat 
higher requirement for vitamin B, 
than other species and, for this rea- 
son alone, requires more cobalt than 
is the case with the monogastric 
animals. 

A cobalt level of one tenth part 
per million in the ration will ad- 
equately protect cattle from a cobalt. 
deficiency and may be provided 
through the mineral mixture in the 
form of cobalt salt or as a part of 
the trace mineral mixture in feed. 

In the coastal area of the south- 
east, good results have been secured 
by the utilization of one ounce of 
cobalt sulfate in a 100 Ib. of mineral 
mixture. Evidence provided by tracer 
studies would indicate that half this 
amount would be adequate provided 
that a rather constant intake of the 
cobalt containing mineral was con- 
sumed by the cattle. 

The toxicity of cobalt has been in- 
vestigated and it would appear that 
the toxic level is at least 5000 times 
the requirement, so there is little 
likelihood of toxicity from excess co- 
balt from any practical ration or 
practical mineral feeding program. 

In those areas where copper de- 
ficiency exists, particularly on the 
peat soils, the response of cattle to 
copper therapy is as dramatic as is 
that which occurs with cobalt de- 
ficiency even though the amounts 
which must be fed are somewhat 
higher. 

Copper has been particularly valu- 
able in those areas where molyb- 
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denum has been present in the for- 
age. While not universally associated 
with peat soils, molybdenum has been 
shown to be present in many of them 
and to be associated with a copper 
deficiency in those areas. Further, 
the presence of molybdenum in the 
soils, totally unrelated to the peat 
soils in origin, but often quite pro- 
ductive of forage, has resulted in the 
development of a molybdenum toxico- 
sis which is overcome practically by 
the feeding of a copper supplement. 


Interaction Indicated 

The actual role of copper in the 
treatment of molybdenum toxicosis 
is far from being well understood, 
but evidence has been secured at the 
Florida Station and by workers at 
other experiment stations that there 
is a definite interaction between these 
two elements not entirely within the 
intestinal tract. Both copper and 
molybdenum are readily absorbed in 
the presence of each other, and it 
has been observed at the Florida 
radioactive tracers 
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the ration, molybdenum is rapidly 
eliminated from the body without a 
toxic effect. 

With a copper deficiency, molybde- 
num is retained and apparently re- 
places, at least to some extent, the 
phosphorous of the bones with the de- 
velopment of rarefied or thin bones 
and softening of the osseous tissues. 

Copper deficiency without mo- 
lybdenum present does not appear to 
cause this extreme softening of the 
bones but does result in an anemia 
with roughened hair coat and fading 
of the hair coat or achromotrichia. 
The inefficiency of feed utilization, 
roughened hair coat, failure to shed 
out of the hair coat, poor reproduc- 
tion and lowered growth rate which 
respond to copper therapy have sim- 
ilarities with phosphorous deficiency, 
but depressed appetite does not ap- 
pear to be one of the symptoms of 
copper deficiency. 

A curtailed milk flow, and lack of 
maternal instinct or acceptance of 
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the young appear to be associated 
with a copper deficiency as does a 
lack of potency in the male. 

The level of copper which is re- 
quired by cattle is still not well es- 
tablished and is closely associated 
with the ration fed to the animals. 
An intake of 10 milligrams of cop- 
per daily has been adequate for the 
needs of cattle when fed in addition 
to that occurring naturally in feeds 
and sufficient to overcome moderate 
molybdenum toxicosis. In the mineral 
mixture for general use, a level of 
.03% of copper has proved adequate 
in all situations except those where 


molybdenum has been present. 
Investigations into toxicity levels 


have indicated that cattle will tolerate 
approximately 1 gram per 100 Ib. 
of live weight daily, but that above 
this level copper toxicity will always 
develop. When allowed to cattle free 
choice, the inclusion of one percent 
of copper sulfate in the mineral mix- 
ture or .2% of copper has given 
satisfactory protection under all cir- 
cumstances except those where ex- 
treme levels of molybdenum are 
found, in which cases it has been 
necessary to increase the level of 
copper to two or three times this 
amount. 

The importance of molybdenum as 
an essential element for legumes has 
increasingly led to the proposal of 
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molybdenum as a fertilizer element 
and this poses a serious problem so 
far as animal husbandmen are con- 
cerned due to the increased levels 
of molybdenum which occur in feeds 
normally given to animals and which 
now do not contain appreciable 
quantities of this element. This, of 
course, emphasizes the necessity of 
considering copper as a vital ele- 
ment in the feeds and mineral mix- 
tures and the developments in this 
field should be watched closely in 
the immediate future. 

While iron is recognized and has 
been recognized as one of the ele- 
ments vital for the formation of 
hemoglobin, the respiratory pigment 
of our blood, the level of iron which 
is required by cattle is. still largely 
a matter of practical guesswork rath- 
er than that based on close experi- 
mental study. 

Both beef cattle and dairy cattle 
have shown response to iron supple- 
ments in Florida under conditions of 
thin, sandy soil with sparse forage, 


low in iron during the winter and ag- 
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gravated by internal and externa) 
parasites. The cattle have shown re- 
sponses in addition to the supplements 
of copper and cobalt. The actual level 
of iron requirement, however, is very 
low, and the levels that are included 
in mineral mixtures are still based 
on practical experience rather than 
on any other basis. 

A common mineral mixture which 
has been used, has been 100 Ib. of 
common salt, 25 lb. of red oxide of 
iron, 1 lb. of finely ground copper 
sulfate and 1 oz. of cobalt chloride 
or cobalt sulfate. The level of red 
oxide of iron included has not proved 
objectionable to cattle but has been 
subject to searching scrutiny because 
of the obvious inert character of this 
ingredient. In recent years, utiliza- 
tion of a level as low as 3.3 Ib. red 
oxide of iron has been satisfatcory. 
The actual level of iron which must 
be included in the mineral mixture 
to meet the needs of cattle in these 
areas has not yet been experimental- 
ly established. On the basis of work 
in other areas, iron levels of .1% of 
the mineral mixture in the form of 
ferrous salts has been satisfactory as 
a supplement for cattle. 


Must Be Fed Directly 


The well-established need of suck- 
ling pigs for iron cannot be met by 
increasing the iron content of the 
sow’s ration but must be given direct- 
ly to the pigs. A saturated solution 
of copperas (ferrous sulfate) inted 
on the sow’s udder is a satisfactory 
solution, or the problem can be met 
by placing a piece of sod from clean 
soil in the pen with the baby pigs. 
Under pasture conditions the problem 
does not present itself. 

One of the recent developments in 
the field of trace elements has been 
the obvious interrelationship of these 
elements in the nutrition of our live- 
stock. This has been demonstrated in 
cattle where we have found that co- 
balt has served as a sort of a syner- 
gistic element in connection with cop- 
per utilization. Our observations 
have been that while copper sulfate 
appears to be the material of choice, 
we can use compounds such as cop- 
per oxide, copper acetate and basic 
copper slag, which are comparatively 
inert forms of copper, so long as we 
include along with the supplement 
some cobalt in order to apparently 
stimulate the organisms of the rumen 


DELIVERED COMPLETELY ASSEMBLED 


READY TO GO! 
GRAIN 


ARID-AIR DRYERS 


ARID-AIRE MFG. CO. 
398 ZARTHAN AVENUE MINNEAPOLIS 


EARL A. HOGAN CO.: 


Strictly 


MILLFEED 


Specialists 


MEMBERS: 
Kansas City Board of Trade 
Grain & Feed Dealers Natl. Assn. 


Board of Trade Bidg. 
KANSAS CITY, MO. 
Victor 7729 


PRODUCTS 


Distributed in Minnesota, 
North and South Dakota 
and western Wisconsin by 


Blomfield-Swanson Brokerage 


734 Midland Bank Bldg. 
Minneapolis 1, Minn. 


UALITY GOES IN BEFORE THE 


; 
ae 
i 
| | 
| 
| 
| 
¢ > A 
4 
a | 
pe 
4 
- 
¥ 4 
Bess 


which in turn are then able to utilize 
these various forms of copper. 

There appears to be information 
from other sources in regards to the 
action of cobalt and copper, iron and 
manganese in the nutrition of swine 
in which the mixture of these ele- 
ments has done a better job than 
any individual element or other com- 
bination of these trace elements. In 
each case, the response has been in 
addition to that observed with anti- 
biotics or the inclusion of vitamin Bu, 
and apparently it is associated with 
the better physical microbiological 
conditions of the gastro-intestinal 
tract. Certainly, it would appear that 
vital as are the trace elements, our 
information is still scant as to their 
action within the animals and that 
the field for investigation and better 
utilization in terms of the livestock 
industry is just ahead. 


Study at Wisconsin 
Throws Light on 
Antibiotic Effects 


A study conducted by department 
of biochemistry research workers at 
the University of Wisconsin affirms 
the theory that antibiotics destroy 
intestinal organisms which otherwise 
absorb certain vitamins. 

This comment was made by Dr. 
J. W. Hayward and R. J. LaLor, 
Archer-Daniels-Midland Co., who ab- 


arately at a level of 22.7 mg. Ib.: 
aureomycin, streptomycin, penicillin, 
terramycin, chloromycetin and 3-ni- 
tro-4-hydroxy-pheny! arsonic acid. 

The results show that the effective- 
ness of the different antibiotics was 
dependent upon the vitamin which 
was limiting in the diet. When a low 
thiamine diet was fed, penicillin pro- 
duced the best growth, followed by 
streptomycin and aureomycin. Terra- 
mycin, chloromycetin and the arsonic 
compound were ineffective. 

When the level of thiamine was 
doubled and no penicillin was fed, 
growth was nearly as good as when 
penicillin and a low amount of thia- 
mine were fed. When a low riboflavin 
diet was used, aureomycin was most 
effective, followed by penicillin. 
Growth responses from streptomycin, 
chloromycetin, terramycin and 3-ni- 
tro-4-hydroxy-phenyl arsonic acid 
were only slight. Aureomycin, strep- 
tomycin and penicillin were most ef- 
fective when a diet limiting in panto- 
thenic acid was fed. 
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stracted the report on the experiment 
for the American Feed Manufactur- 
ers Assn. “Nutrition Abstracts.” They 
add: “According to the authors’ point 
of view, any diet which can be im- 
proved by an antibiotic is actually 
nutritionally inadequate.” 

The following is their abstract of 
the paper by Hwa Lih and C. A. Bau- 
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FEATURE 


By James Acker 


OW many other merchants in 
H your town sell feeds and re- 
lated farm supplies? 

Do you think of them as competi- 
tors—fellows who are trying to take 
business away from you? Do you 
think that there is just so much busi- 
ness to be had ‘and no more, and that 
you and the merchants who sell the 
same type of merchandise must 
scramble for that specific amount of 
business? 

That used to be the way many feed 
dealers and other merchants felt 
about competition. Some still feel that 
way, but a great many other deal- 
ers feel that competitors can work 
together for mutual benefit. It’s the 
new way of thinking and acting in a 
modern economic world which is rap- 
idly breaking down many other time- 
honored barriers. 

One old time merchant told me not 
long ago that when he was in busi- 
ness around the turn of the century 
merchants wouldn't speak to one an- 
other when they met on the street, 
no matter if one sold shoes, the other 
feeds. Each regarded the other as 
a competitor. We have come a long 
way since that time, and the trend is 
not going to stop for a long time. 

Let us study the methods whereby 
merchants who sell feed in the same 
town or area can cooperate for mu- 
tual benefit. Remember, that in such 
cooperation you need not lose your 
identity as John—the feed dealer. But 
there are certain things that can be 
done in cooperation with your so- 
called competitors that cannot be 
done as well by the individual dealer. 


Trade Area Club 

1. Competitors can form a trade 
area feed dealers’ club. Men in the 
same line of business can meet and 
exchange views and ideas about prob- 
lems which are applicable to all. 

What benefit is there in this? No 
one knows everything about the feed 
business. You'll give somebody else 
an idea, it is true, but you may get 
two or three ideas for the one you 
give. In a 15-man club, if each man 
gives an idea, he gets 14 back. If 
you were dealing in dollars invested, 
you'd shout to high: heaven about 
such a wonderful return. Ideas, ex- 
perience, are just as valuable as 
money. 

In a district club you don't need 
to give away your secret ways of 
doing business, if you have any. But 
you can learn more about the feed 
business, and become friendly with 
competitors, so that if you ever have 
occasion to telephone him about a 
trade matter, he is not a total strang- 
er. District clubs break down suspi- 


cion, aloofness, go-it-aloneness. No- 
body suffers. 

And in a district club you can 
combat price cutting and other fool- 
ish trade practices because you can 
show how they are economically un- 
sound. 

2. Promoting the chick season. In 
numerous areas of this nation spring 
is chick season. There is no reason 
under the sun why feed dealers in a 
certain trade area cannot publish a 
full or half page advertisement in 
late December or early January urg- 
ing farmers to place orders early for 
chicks, and give the reason why it is 
wise to do so. 

A cooperatively sponsored ad of 
this type, illustrated properly, will 
really be seen by the farmers and 
will have a much more powerful ef- 
fect than many smaller individual 
dealer ads on the same subject. The 
names of the sponsoring dealers, their 
addresses and telephone numbers can 
be listed in such a cooperative ad, 
so that advertisement readers can 
place orders with the dealers of their 
choice. 

Egg Marketing 

3. Egg management and marketing. 
Millions of eggs are spoiled each sum- 
mer during hot weather by careless 
cooling, handling and marketing. This 
lost revenue could well be used by 
farmers. A feed club, or a group of 
dealers outside a feed club, can spon- 
sor a half or full page ad before or 
during the hot weather season, em- 
phasizing management and market- 
ing tips for the crucial hot weather 
period. 

Similar ads could be published 
throughout the year, stressing fall 
and winter season management and 
feeding ideas, culling, etc. There is 
no end to the topics which could be 
stressed in such a series of ads by 
groups of dealers. 

This is the type of information 
every dealer wants to broadcast to 
farmers to make their work more 
profitable. And the more money farm- 
ers make, the more cash they have 
available to spend for feeds, reme- 
dies, poultry and other equipment, 
which the dealer sells. 

You lose nothing by cooperating 
with such an advertising and promo- 
tional campaign and paying your pro- 
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rated share, which should be very 
small if quite a few dealers support 
the idea. 

4. Would most of the dealers in 
your area like to have a uniform cred- 
it application form and policy? If so, 
a large size ad could be published, 
illustrated by a model credit appli- 
cation blank which the dealers have 
worked out. The ad could also stress 
the importance of a good credit rat- 
ing. 

Do any farmers need financing for 
feed purchases? Perhaps you and 
your competitors can meet with local 
bankers, discuss the problem and 
work out a plan which all dealers 
can use in referring such applications 
to the banks. Meetings of this kind 
will help to lay the basis for many 
uniform, cost-cutting procedures, and 
will attract more business to your 
area. 

5. Shelf warmer sale. Do all the 
dealers in your area have accumula- 
tions of cat and dog stock, shelf 
warmers, etc., during the year? Why 
not stage an area wide “shelf warm- 
er” sale on such items, with every 
dealer offering such stock for two 
or three days and a full page adver- 
tisement boosting the event and list- 
ing the dealers participating in it? 


Institutional Ads 


6. Institutional advertising. This is 
a department in itself. “What Can the 
Feed Dealer Offer the Farmer?” That 
could be the headline of an ad in the 
series. The place of the reputable feed 
dealer in the farmer’s buying and 
service program could be detailed to 
prove interesting reading, convincing 
and provocative of more business. 
There are many other topics, of keen 
interest to individual dealers, which 
could be handled on a cooperative 
basis much more efficiently. 

The average country weekly sells a 
full page advertisement for approxi- 
mately $50. If 10 feed dealers sub- 
scribed to a cooperative ad once a 
month for 12 months, it would cost 
him only $60 for the year. And think 
of the effect of 12 full page messages 
during that period of time, each page 
with a specialized institutional or 
merchandising message. 

7. Rat campaign. Every feed deal- 
er is interested in a community rat 
killing campaign, for it has been 
proved that each rat robs a farmer 
of $4-5 worth of food per year. 
Through full page ads previously de- 
scribed a group of dealers can high- 
light the rat menace, perhaps pro- 
mote a community rat killing cam- 
paign and incidentally sell a lot of 
rat poison while it is in effect. 

8. Agricultural improvement. Let 
us suppose that there is a need in 
the area for dairy herd improve- 
ment groups, purebred stock cam- 
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paigns, etc. Through your dealer 
group, such campaigns can be dis- 
cussed fully, backed after proper 
financing and promotion and carried 
through successfully. Feed dealers 
working together in such programs 
can really be of service to farmers 
in the trade area. 

The above activities can be car- 
ried out through a feed club, or 
through a group of competitors meet- 
ing as a committee. Let us say that 
your purpose in joining such a group 
is selfish, namely, to learn more about 
the feed business, and this motive 
is what all the others will have, 
too. Yet none of you can prevent 
community benefits from accruing, 
along with the private benefits you 
and your business may secure. 

There is much to be gained through 
competitors getting to know one an- 
other better and cooperating on mat- 
ters that call for cooperation. Sure- 
ly there is nothing to lose but a little 
time, and even that will be paid for 
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Hidden Sales 


HE merchant who would have 

I insight enough to stock all the 
merchandise customers want 

and know when to sell it, could very 
likely become one of the richest men 
in his state. However, there are no 
such perfectly equipped merchants, 


By Martin Francis 


Opportunities 


and the best a feed dealer can do is 
to keep searching diligently for op- 
portunities to serve customers better, 
and to sell more goods. 

How can this be done? 

Let us take a look at a trade area 
survey which was made by merchants 
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in a city of 10,000 dependent upon 
rural trade. The secretary of the 
chamber of commerce in that city 
said that one of the purposes of the 
survey was to find out or discover 
the hidden or unexploited retail sales 
opportunities. 

And how did the merchants find 
out what those hidden opportunities 
were? The first way was to ask 
people in the trade area if they were 
able to buy the merchandise they 
needed at local stores and if the serv- 
ice was satisfactory. They asked for 
frank opinions and got them. As a 
result of the survey many merchants 
enlarged their stock, ordered more 
goods of certain types, trained their 
salespeople better, cleaned up stores, 
put forth better window displays, 
made a survey of parking and pro- 
vided more parking for farmers. 


More Trade 
In other words, as a result of this 
survey and its findings, a minor mer- 
chandising and store renovating rev- 
olution took place in that town. And 
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the merchants weren't sorry, because 
they got more trade from farmers 
in that area who now found more 
things they actually wanted to buy 
and who received proper courtesy 
and parking facilities. 

Talk to ten of your best customers 
—men whom you know very well 
and whom you can rely on to speak 
frankly—and ask them, “What addi- 
tional lines can I carry and what 
extra service can I give to serve 
my farm trade a little better?” Talk 
to them in the privacy of their homes, 
barns or fields, and tell them that you 
can “take it” that you are looking 
for honest opinions. 

The chances are that you are go- 
ing to get some enlightening replies. 
Some will be flattering; some won't. 
But you will get suggestions on serv- 
ice and stock which may surprise 
you. Even if you think you have a 
complete stock, these farmers will 
likely mention several things you do 
not carry but which they would buy. 

Is it worthwhile to carry a stock 
of items that you sell only a few of 
during the year? Yes, it pays some- 
times, if the inventory isn't too 


costly. 
Big Stock Pays 


I once visited a successful hard- 
ware dealer who had built a wonder- 
ful business in five years, despite keen 
competition. How did he do it? 

He told me that he carried the 
largest bolt stock in the county and 
he showed it to me. “Farmers and 
builders know I have a large stock of 
bolts and they come here from 40 
miles out to get them,” he smiled, 
“and when they are here they buy 
other things. I have sold refrigera- 
tors to people who came here to buy 
a 20¢ bolt.” 

When I asked him if he had a high 
turnover on some of the large sizes, 
he shook his head. “No,” he said. 
“It costs me only an extra $500 to 
put in a stock of these seldom called 
for sizes, but when a man calls for 
one I have it and he never forgets 
that. He tells all his friends that 
this is the place to come for bolts. 
Isn't $500 a small sum to pay for 
such advertising? And I eventually 


Desiers is Mimsese!s, North Detots aed Westers Wisseasts 
Write for Prices and Information to 
MANEY BROTHERS MILL & 

ELEVATOR COMPANY 
MINNEAPCLIS Distribeters MINNESOTA 


REGROUND OAT FEED 
North lowa Milling Co. 


PHOSPHATE 


A low-cost, finely divided 
source of phosphorus which 
will readily mix in your for- 
mulas to give a uniformly 
dispersed phosphorus. 
Write for information 
and prices 


COLUMBIA 
PHOSPHATE CO. 


1007 Washington Ave. 
St. Lovis 1, Mo. 
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Complete Protection vs. Tramp Iron 


—Non-Electric —Hasy Installation 
—No Current —Low Installation costs 
—No Coils —No cost afterward 
—Ne interruption of power —Permanent 
—Ne fuses to blow —Hinged 
—Always energized —Always extra Efficient 
—Insulated —Kspecially Powerful 
+ 
Write for Full Information 


1076 TENTH AVENUE S. E., MINNEAPOLIS 14, MINNESOTA 


turn over the capital investment, 
too.” 

One other thing which the alert 
feed dealer can do to uncover hidden 
sales opportunities is to publish a 
column in his display advertisement 
under the heading of new items or 
new lines. Keep featuring these items 
over and over again, until the public 
becomes conscious of them. A great 
deal of merchandise lies unsold on 
every store’s shelves because some 
customers do not know that the store 
stocks it, and they fail to ask for it. 

It is your job as a feed dealer to 
tell the public what you sell. This 
applies not-only to your main lines 
but also to your minor lines. I have 
had dealers show me slow-moving 
stock and admit that they didn't give 
it newspaper advertising regularly or 
upfront or window display. No won- 
der it didn't sell. Such merchandise 
need not take up all the ad or window 
space, but give it some space so that 
prospects know you stock it. You'll 
make numerous extra sales if you do. 

Another way to stimulate interest 
is to conduct a contest listing 10 
types of merchandise and offer small 
cash prizes to the first 10 people who 
can determine how many of the 10 
lines you stock in the store. Such a 
list might be feed, fertilizer, furni- 
ture, seeds, women’s dresses, dog 
food, poultry remedies, automobile 
tires, seeds and radios. 

To find out what lines you carry, 
entrants would have to come to the 
store to find out, either by observa- 
tion or asking a clerk. Guessing would 
not win a prize usually, for the vari- 
ance of items is too great. In addi- 
tion to the people winning prizes, 
many others would read that list of 
items and try to figure out what mer- 
chandise you carry. Thus they would 
get buying suggestions on many feed 
and related items. 

There are hidden sales opportuni- 
ties in every retail store, if the owner 
and clerks will only try to discover 
them. 


Earl P. Mitchell 


PROMOTED—Ear! P. Mitchell, for- 
merly assistant to the sales manager, 
has been appointed assistant sales 
manager of Kasco Mills, Inc., Toledo, 
Ohio, E. H. Kieser, vice president, has 
announced. Before coming to Toledo 
last year, Mr. Mitchell was a sales 
representative for Kasco for five 
years in Virginia. A graduate of Berea 
College, Mr. Mitchell did graduate 
work at Virginia Polytechnic Insti- 
tute. He served in the air force dur- 
ing World War II and had experience 
as a vocational agriculture teacher 
prior to joining Kasco. 


FEE) STORE OPENS 


MONTICELLO, ARK. — The Rice 
Feed Store, managed by E. L. Bran- 
son, opened here recently. The firm 
handles Cameron Feed Mill supplies 
and works especially with broiler 
producers. 


OYSTER SHELL 


FOR POULTRY 


OYSTER SHELL PRODUCTS CORP. 


DEPENDABLE 


Our policy for thirty years has been to make 
Pilot Brand the purest and most economical 
crushed oyster shell that experience, superior 
raw material, loyal employees and management 
can jointly achieve, and then to sell it 

to consumers through national consumer 
advertising in the leading farm papers 


and over the radio. 


This unfailing support has constantly 
stimulated sales in the feed store and 
profitable repeat business for them—each 
year increasing over the previous year. 


New Rochelle, N. Y. 


St. Louis, Mo. 
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Broiler Trial Results 
Reported at Field 
Day at Salisbury, Md. 


SALISBURY, MD. — Nearly 150 
Eastern Shore broiler growers and 
poultrymen attended a field day at 
the University of Maryland Agricul- 
tural Experiment Station broiler farm 
at Salisbury Feb. 19. The field day 
was held on the last day of a 12-week 
four-point broiler trial. 

The trial was the third to be con- 
ducted at the new broiler substation, 
and was designed to: (1) compare 
eight strains and breeds of broilers; 
€2) compare relative merits of mar- 
keting at 10, 11 or 12 weeks; (3) test 
a new broiler ration compounded by 
Dr. G. F. Combs, professor of poul- 
try nutrition at the university; and 
(4) compare radiant and Shenandoah 
systems of heating. 

Results disclosed at the field day 
were for the first 10 weeks of growth, 
since final figures had not yet been 
tabulated. 


The strain and breed comparison of 


broilers from eight different hatchery- 
men “served to illustrate that marked 
differences between strains are pos- 
sible,” according to Dr. C. S. Shaffner, 
poultry physiologist at the university. 
In this trial, the differences between 
strains were greater than the differ- 
ences between breeds, it was noted. 
The two pens with the greatest rate 
of growth were New Hampshires and 
a New Hampshire-Barred Rock cross. 
The slowest growing pen was also 
New Hampshire. The White Rocks 
that grew best weighed 3.19 Ib. at 10 
weeks, compared to the top weight of 
3.27 Ib. for the New Hampshires, and 
had a feed conversion of 2.67 Ib. of 
feed per pound of chicken produced. 

Figures comparing the growth 
curve at 10, 11 and 12 weeks were 
not yet available. When compiled, 
they will show the growth curve for 
the strains on test and the way feed 
conversion values change as the broil- 
ers get older. This information will 
aid broiler growers in deciding the 
comparative advantage of selling at 
10, 11 or 12 weeks. 

The ration formulated at the uni- 
versity was fed all 16 pens of broilers. 
The average weight of all birds at 10 
weeks was 2.95 lb. and the feed con- 
version was 2.89. The feed conversion 
was figured by dividing total feed con- 
sumed by the weight of all birds. 


THEO. STIVERS 


Broker 


Raw Materials to the Feed Industry 


1527 Candler 5 
Adanta 3, G 


For Quality Products 


Need 
INCREASED 

Pigmentation? 
Get AMBURZAN 
The Amburgo Xanthophyll 
supplement product, designed 
for best pigmentation results 


in today’s broiler rations. 


1315-17 WALNUT STREET 


PHILADELPHIA 7. PENNSYLVANIA 


The Shenandoah type of brooding 
system showed an advantage over the 
radiant heated system with greater 
average weight of broilers, better feed 
conversion, and a better feather score 
at 10 weeks. On the Shenandoah side 
of the house, average weight at 10 
weeks was 3.07 Ib. and the feed con- 
version was 2.84. 

Dr. Morley -A. Jull, head of the 
university’s poultry department, com- 
menting on the present disease situa- 
tion on the Delmarva area, advised 
farmers, ‘‘Don't be too optimistic or 
impatient about results with disease 
prevention.” 

A livestock Sanitary Service offi- 
cial, Dr. I. M. Moulthrop, said that 
two ways to improve vaccination re- 
sults are to “not try to get 1,500 
treatments out of a bottle of vaccine 


FEEDSTUFFS, March 15, 1952-49 


Unexcelled for accurate and uniform 
testing of grain, the Carter Dockage 
Tester is used officially in U. S. Dept. 
of Agriculture grain inspection offices 
and state grain inspection departments. 
This tester uses one riddle and three 
sieves simultaneously, aspirates at the 
same time. Sieves clean mochantenty 
between tests. Operates quietly, wit 

little vibration. All-Metal construction. 


Write for folder. - 


CARTER DOCKAGE TESTER 


HART-CARTER COMPANY 


661 19th Avenve N. E.  Minnecpolis Minn. 


FEEDSTUFFS—LEADER in its field 


More advertisers use FEEDSTUFFS than any other 
publication in the feed industry 


meant for 500,” and “handle the vac- 
cines properly.” 

Wade Rice, extension poultryman, 
reviewed the progress of the broiler 
industry in recent years, pointing out 
the greatly increased feeding effi- 
ciency of modern broiler rations. 
P. F. Twining, extension poultryman 
formerly stationed at Salisbury and 
now at College Park, described the 
feed efficiency and gain in weight 
during the first 10 weeks, and Floyd 
Kerns, manager of the broiler farm, 
described the management of the 
trial. 


6 


NEW! SPECIALLY DESIGNED! SMART! 


Now your feed bags will be the talk of the town! The patterns are neat, the 
colors are gay and perfectly blended, and of course fast to sun and many washings. 
These lovely prints will not only make the prettiest bags you have ever seen, but 
their special re-use possibilities make them the “bag-buy” of the season—well 


deserving of the praise they will surely get from smart customers everywhere. 


Write, wire or phone today for quotations on these brand-new (and very attractive) Easter Prints 


MENTE CO., INC. 


- ISAAC T. RHEA, Pres. Dept. J 
Box 1098 Box 690 Box 204 
Savannah New Orleans Houston 


Sales Offices or Representatives in New York, Chicago, St. Louis, 
Denver, Cincinnati and other large cities 


— 


| Up 10 Official Standen 
| 
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... says Louis Hershey 


Over 15 Years: 
Experience with 


BROWER MIXERS 


top MIXER 
on the market 


Hershey Company 
New York City 


“I’ve personally had over 15 
years’ experience with Brow- 
er Mixers and for my money 
they’re the top mixer on the 
market. I’ve recommended the 
Brower Mixer to other firms 
and they’ve also given the 
Mixer high praise. 

“We mix our own brand of 
Hershey Feeds including a 
large quantity of Bird Feed 
each year. Our present mixer 
is 4 years old and has never 
needed servicing or repairs. 
We figure the Mixer paid for 
itself the first year and has 
helped increase our business 


MIXERS 


Thousands of Satisfied Users 


Reports indicate that feed dealers 
who mix their own brand of feeds 
with Brower Mixers can step up 
their profits as much as $10 per ton. 
The dependability, fast action and 
low cost operation of Brower Mix- 
ers have made them the favorite of 
feed dealers everywhere. 


Mixes a perfect blend in approxi- 
mately 10 minutes—at a power cost 
from 3¢ to 5¢ per ton. Above-and- 
below floor models. Five sizes— 
mixing capacities of 700, 1200, 3000 
and 4000 Ibs. feed. Heavy welded 
constructions—gives years of serv- 
ice. Many outstanding features— 
easier and faster to operate. 


30-DAY TRIAL. Write for Full Details 
BROWER MFG. CO., 402 N. 3rd St., Quincy, Ill. 


Werlds Largest Selling Mixer! 


Division of BAKER, JONES, HAUSAUER & SAVAGE, INC. 


THIS COUPON PAYS BIG! 


Send it NOW with somples of your tags 
with quantities marked on each, and in 
ten days you'll learn how the “tags 
that talk" are turned inte money-savers 
ond sales-makers for over 400 brands 


Progress in Retailing 


There Are “Three Forward Steps” You Can 
Take—It Pays to Take Them All 


By Martin Francis 


HETHER you are selling 
W eves: shoes or any other 
kind of merchandise, you as 
the owner, or manager, of the busi- 
ness can take three possible forward 
steps during your business career. 
These very vital steps are not taken 
by all retailers. Some take only the 
first step. They are in the majority. 
The second step is taken by a still 
smaller group of merchants. The 
third step is taken by a very small 
percentage. And the degree of suc- 
cess which a merchant makes in the 
feed or any other business is largely 
dependent upon his realization of 
how many of these important steps 
he has taken in his business, and 
how many he is willing to take. 
Let us take a close look at these 
three steps and see how they affect 
the average feed dealer. 


Work for yourself and your own 

profit——-nothing else. Naturally a 
man who invests his money, his time 
and his life’s interest in a business 
is interested in making a profit 
and a good one. He wants a fine re- 
turn on his investment in addition 
to the profit for the risk he takes. 
After taking this step, many retail- 
ers stay right there. They stick ex- 
clusively to this goal all their lives, 
and continue to try to feather their 
own nest to the end of their days. 

What's the danger? The danger is 
that when a man devotes all his time 
and energy to but one phase of any 
business or social work he never 
sees the whole of it. He sees only 
part of the entire operation. He is 
mainly interested in making sales 
and getting a profit, a noble motive to 
a certain degree. 

What's the rest of the operation? 
The rest is simple—the customer and 
his needs. Have you ever seen a mer- 
chant who was so sold on his prod- 
uct and his store that he continually 
tried to sell something to people re- 
gardless of his knowledge of their 
need for it? He was mainly interest- 
ed in selling—not serving. 


Serve the customer and thereby 

profit. This is the second step. 
When the feed dealer has taken this 
step, he realizes that he can best 
sell and make a profit by proving 
he is finding and fulfilling the needs 
of his customers. His chief focus is 
on the customer—not on the store 
and the product. 

You can easily discern a merchant 
in each of the above classes. Both 
are sincere, but the latter fits his 
sales presentation to what the cus- 
tomer wants. He will go to great 
lengths just to make certain the cus- 
tomer is satisfied. He realizes his ob- 
ligation of use and service very much. 
He knows his future business life 
depends on it. More customers’ like 
this type of merchant than the first 
type. They know he is thinking of 
them and they are willing to pay him 
for this service. 

The second type may not give two 
pounds for one of a commodity which 
sells for the pound—but he will un- 
hesitatingly give his knowledge, his 
time and his service to make certain 


that the customer gets good value | 


and is satisfied. 


3 The third step is the most dif- 
ficult for many merchants to take. 
They can get through the second 
step in many instances, but falter 
on the third step. The reason is that 
the third step involves the giving 
of time and attention to customers’ 
interests and needs of the future— 
without any immediate tangible 


money returns. In other words, the | 
feed dealer who does his bit in com- | 


munity and rural organization work, 
who helps to develop better agri- 
cultural programs which may not 


blossom until after he is dead, who 
does more than his bit to improve 
the feed industry—this dealer really 
has taken the third step. 

Why has he taken it? From a pure- 
ly selfish standpoint, he may not 
have to do so. He can instead de- 
vote the time to the development 
of what he thinks will return more 
profit from his own business, if he 
so wishes. He need not serve on com- 
mittees, convention programs and the 
like, often at his own expense. 

The dealer who has taken the third 
step does so partly because he feels 
an obligation, beyond the call of per- 
sonal profit, to improve the field or 
industry to which he has devoted a 
majority of the precious hours he 
spends on this earth. 

It is this type of man, in conjunc- 
tion with men of like beliefs, who 
advance progress in community, agri- 
culture and industry affairs. They 
leave foundations on which other 
enterprising business and research 
men can continue to build and thus 
achieve known goals much quicker. 

Are there any material benefits 
to the feed dealer who does much 
of the work outlined in step three? 
There are many. After a few years 
in this invigorating work he finds 
his knowledge of business and hu- 
man relations improved far beyond 
his anticipation. In the operation of 
his own business he discovers this 
knowledge works admirably and ef- 
ficiently for him. It affords him extra 
sales and service tools. This knowl- 
edge and experience is never avail- 
able to the dealer who hews strictly 
to Step No. 1, doing business solely 
for himself. 

Experts in the field of public rela- 
tions predict that in the next 20 
years, we shall see a vast extension 
of Step 3 type of service by enter- 
prising American business, as it 
moves forward to new opportunities 
to serve customers. 

Remember that 40 years ago most 
businessmen regarded each other 


INVESTIGATE 


@ Steamed ROLLED OATS 
@ Steamed CRIMPED OATS 
@ PULVERIZED OATS 


Write for information 
DES MOINES OAT 
PRODUCTS CO. 


Phone 6-3155 Ont 


Des Moines, lowa 
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with suspicion even though they were 
in different lines of business. How 
far we have progressed since those 
days. This is definitely an age of co- 
operation, of pooling research facili- 
ties in’ many fields to reach goals 
more quickly, with more benefits to 
all. This is all being done, for the 
most part, through the free enter- 
prise system. 

Do you remember back in the 
1920's and early 30’s, when the re- 
tailer’s philosophy was, “There are 
only so many dollars that are avail- 
able to spend. I must get my share 
of them.” 

That philosophy has changed. The 
emphasis rightly so is on more earn- 
ing power, more production, more 
ways of service to customers, which 
in themselves produce more dollars 
that people can spend. 

Don't be afraid to take Step 3. 
Don’t be afraid to plan big things 
for the future, so long as you keep 
your feet on solid economic ground. 
The chances are that your planning 
will be far eclipsed by what the 
future will produce. But your ef- 
forts will have a tiny part of that 
future. It is worth working for—now. 


Texas Research Shows 


Pullets Produce More 
Eggs on High Protein 


A protein diet containing 17.5% 
protein fed to pullets resulted in high- 
er production of eggs per pound of 
feed than a diet containing 15.5% 
protein, according to results of an 
experiment conducted at Texas A. & 
M. College. 

The better results with the higher 
protein feeding were obtained when 
pullets were fed either an all-mash 
or a mash and grain diet. The Texas 
researchers, J. C. Williams and J. W. 
Quisenberry, also found -that slight- 
ly more eggs were produced per 
pound of feed when the birds were 
maintained on the all-mash diet re- 
gardless of the protein level of the 
total feed. 

Protein levels or feeding methods 
failed to show any consistent rela- 
tion to egg size or mortality. In the 
experiment 170 inbred hybrid pullets 
and 400 White Leghorn pullets were 
used. 

J. W. Hayward and M. J. Giles, 


MEANS QUALITY. 


Make Your Customers 
GOOD Customers... all ycar "round 


SUPREME Brand 


Condensed BUTTERMILK 


HERBERT K. CLOFINE, Inc. 
MILK PRODUCTS 


612 Bulletin Bidg. Phila. 7, Pa. 


PRODUCTS 


Distributed in Mlinois, 
Indiana, Ohio and South- 
ern Wisconsin by 
HALL SALES COMPANY 
1313 Ridge Avenue 


Phone: Greenleaf 5-0225 
EVANSTON, ILLINOIS 


N BEFORE THE NAME GOES ON 


QUALITY GOE 


Archer - Daniels - Midland Co., who 
abstracted the experiment report for 
the American Feed Manufacturers 
Assn. “Nutrition Abstracts” (from 
which the above was adapted), make 
this comment: 

“It appears that the chicken may 
not always be too successful in bal- 
ancing her diet when she has the | 
opportunity to choose the feed she 
wants to eat. Additional work with a 
wider range in protein is needed to 
check this evidence favoring a high- 
er level than is customarily believed 
optimum for a complete laying 


COMPLETES WAREHOUSE 
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CINCINNATI—Cooperative Mills, | 
Inc., now in the midst of an expan- | 
sion program, has completed a new 
two-story finished feed warehouse, | 
containing 20,000 sq. ft. of floor space. | 
The new warehouse wil! improve the | 
loading facilities for trucks, com- | 
pany officials said. 


Direct Importers 
PRECIPITATED BONE PHOSPHATE OF LIME 
(Dicalcium Phosphate, Feed Grade) 


STEAMED BONE MEAL 


Here's the amazing 
winning record estab- 
lished by MANAMAR- 
fed birds at the 7th Far 
West Turkey Show at 
Turlock, California, 
the Utah Turkey Show 
at St. George, Utah, and 
the National Turkey 
Federation Convention 
in St. Louis, Missouri. 


NATIONAL TURKEY FEDERATION CONVENTION—JAN. 8, 9, 10, 11, ST. LOUIS, MISSOURI! 
MELVIN LOVELACE TURKEY RANCH 


MELVIN LOVELACE, DINUBA, CALIFORNIA 


ANDREWS 


Cc. W. ANDREWS G. W 


22 AWARDS: Champion Tom & Reserve Grand Champion 
of Show ® 8 Firsts © 8 Seconds 


6 AWARDS: 2 Firsts @ 2 Seconds @ 2 Thirds in New York 
Dressed Division 


SANTA MARGARITA, CALIF 


BARLOCKER TURKEY FARM 


8 AWARDS 


WILLIAM BARLOCKER, ENTERPRISE, UTAH 


7th FAR WEST TURKEY SHOW—DEC, 4, 5, 6, TURLOCK, CALIFORNIA 


CONYERS BROS. TURKEY FARM Live Division Brood Breasted Bronze 
TURLOCK, CALIFORNIA 18 AWARDS: 4 Firsts ® 6 Seconds 
WESTLOCK TURKEY FARM Dressed Division: Grand Champion & Reserve 


BLWOOD SWANSON, TURLOCK, CALIFORNIA 


Grand Champion @ 4 Champion Prizes @ 3 Firsts © 1 Second 


UTAH TURKEY SHOW—DEC. 6, 7, 8, ST. GEORGE, UTAH 


BARLOCKER TURKEY FARM 


ENTERPRISE, UTAH 


1 Sweepstakes © 1 Grand Champion @ 4 Champion 
2 Reserve Champions ® 6 First Places © 9 Awards Dressed 
Division ¢ 19 Awards Live Division 


Join the MANAMAR parade of champions! 


PHILIP R. PARK, INC. 


FEED ENGINEERS 


manu/factaters of MANAMAR “Sea Power” supplements 


BERTH 42, OUTER 


HARBOR @ SAN PEDRO, CALIFORNIA 


WEST JACKSON BOULEVARD @ CHICAGO 4, ILLINOIS 
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GROWING 
PROGRAM 


PULLET 


Two New Feeds for Faster Growth, 


1. NEW DIXIE CHICK STARTER 


2. NEW DIXIE PULLET GROWER 


Based on the latest scientific facts, proved by leading agricultural colleges 
and poultry experts on hundreds of flocks, Dixie announces two new feeds and 
o NEW Pullet Growing Program. Both new feeds contain not one, but all three 
important growth, health and early production ingredients. 


NEW DIAMINE PENICILLIN 
Proved by poultry experts as the antibiotic thot 
provides the fastest growth, best bird development 


MEGASUL 


diseased birds. 


, DIXIE FEEDS — 


and earliest laying. 

METHIONINE 

The essential Amino Acid needed for moximum utilization 
of feed, resulting in better body confirmation and 
increased capacity for laying. 


For continuous protection against outbreoks of 
coccidiosis. It also produces ao more uniform laying flock 
by reducing the number of culls, stunted and 


If you ore not now o Dixie Deoler, write 


DIXIE MILLS COMPANY 


East St. Lowis, tl. 


102 


used available spa 


UP IN THE AIR! 


When a company in northwestern Ohio need- 
ed more than the 65,000 bu. storage space 
they already had in eight Neff & Fry bins, 
they talked to us about more bins. 

Adjacent ground could not be obtained for 
lateral expansion. So the alternative was to 
build tall bins. The four shown in the photo 
are 70’ high. They provide additional storage 
for almost 200,000 bu. of grain. 

On top of the four big bins is a 16’ x 30’ 
machinery house, the roof of which is 100’ up 


in the air where space 


is always available—and 
free! 

Maybe room upwards 
will solve your problem 
for handling and storing 
flowable bulk materials. 

Be sure to read our 
interesting folder, “Bins 
with the Strength of Pil- 
lars.”” Write, wire, or 
phone for a copy. 


THE NEFF & FRY CO. 
220 Elm St. ¢ Camden, Ohio 
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Departmentize 


to Catch the 


Hidden Losses 


By Arthur Roberts 


caused by higher taxes and 

higher business costs, the feed 
dealer must minimize his loss-de- 
partments or loss-lines. Almost 90% 
of the dealers, if our field experience 
is any criterion, lump their sales 
of feed and related lines, and they 
know only the over-all profit on vol- 
ume, which may kide “invisible 
losses” on certain lines or in certain 
departments. 

The wise dealer will now depart- 
mentize to make visible these “in- 
visible losses.” Of course, he should 
not keep his cost of goods sold, over- 
head expense and net profit in such 
detail that his paperwork will be too 
costly or time-consuming, but he 
should know what he is gaining or 
losing on his major salables, er the 
salables grouped into different de- 
partments. Then the paperwork will 
increase only slightly, yet the dealer 
will have the benefit of more pre- 
cise information on operations so 
that he can minimize loss-lines or 
loss-departments and earn maximum 
profits on the over-al] business. 

The margin varies in the feed busi- 
ness. Feed does not carry wide mar- 
gins, but some of the lines related 
to feed, poultry equipment and dairy 
products, which are sold by many 
feed dealers, carry bigger margins, 
and for this reason alone, the sales, 
business costs and net profit should 
be kept separately. To lump the 
margin for the business as a whole 
gives a distorted perspective of the 
gross profit earned by the dealer and 
will throw him off on his mark-up 
calculations. Departmentization will 
differ with the business set-up, the 
lines carried and their groupings into 
departments. But, fundamentally, the 
procedure is the same for all dealers. 

Not long ago, we were auditing 
the accounts of a feed dealer who 
revealed surprise that his net profit 
was only 2.1%. He had expected at 
least 4%. He further stated that 
he had been making a lower net 
than anticipated for a number of 
years and he asked us why. We told 
him his composite figures were cor- 
rect, that he probably had “invisible 
losses” that could not be traced to 
source because the figures were 
lumped for the business as a whole, 
that we'd have to make a break- 
down of his figures departmentally. 

He agreed, and we reclassified his 
sales for the prior period into five 
departments, charged the cost of 
goods sold against the sales to get the 
margin earned and allocated over- 
head expense to arrive at the de- 
partmental profit. The result showed 
that he was losing money in the 
department with the highest volume, 
and this department was siphoning 
off profits from departments that 
had substantial earnings. 

For the sake of reference, we'll 
call this dealer James Black. The 
name is mythical, but the case his- 
tory is authentic. This was his 
composite profit and loss statement, 
which we have condensed for easy 
reading and understanding. The fig- 
ures are rounded for simplicity and 
cents omitted. 

Schedale 1 
. .$250,000—100 & 


B ECAUSE of the “profit-squeeze” 


Sales . 
Cost of goods ............. 180,000— 72 
..$ 70,000— 28 


Margin earned . % 
64,750— 25.9% 


Overhead expense . 

When we departmentized the sales 
into five departments, we got this 
result: 


Schedule 2 
Dept. 1 $150,000— 60% of total 
Dept. 2 25,000— 10% of total 
37,500— 15% of total 
27,500— 11% of total 


10,000— 4% of total 
$260,000—100% 


Next, we broke down his cost of 
goods sold departmentally, using the 
suppliers’ invoices as the source of 
our calculations. This was the result: 


$180,000 


Mr. Black's overhead expense was 
$64,750, so we computed the over- 
head-to-sales ratio for each depart- 
ment. This was done by using the 
ratios shown in Schedule 2. For ex- 
ample, Dept. 1 had 60% of total 
sales, hence in Schedule 4 we allocat- 
ed 60% of total overhead to this de- 
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partment and followed the same pro- 
cedure in the other departments. 
Schedule 4 


$38.850.00— 60@ 
DORE. 7,122.60— 11% 


Total overhead ... .$64,750.00—100@ 

After deducting the cost of goods 
sold and overhead expense for each 
department from the departmentized 
sales. this was the result: 


.00— 3.2% 
775.00— 3.0% 
2,531.50— 
. 6,877.50—21.04 
910.00— 9.0% 

Boldface type indicates loss. 

When the department profit was 
figured, it showed that the largest 
department, $150,000 in sales, lost 
a substantial sum, $4,850. This, of 
course, was the feed department. It 
was impossible to check back because 
there were no stock control records, 
but an inspection of the storage space 
revealed that it was not insulated 
properly against rats, that many bags 
were gnawed through, the man in 
charge of stock stated that the place 
was over-run with these profit-pil- 
ferers. 

However, this could have account- 
ed for only part of the loss, not all. 
Subsequently, it was discovered that 
one of the drivers had been stealing 
feed, loading it on his truck and 
selling it. The driver admitted he 
had been filching feed for three years. 
This was why Mr. Black had earned 
a lower net than anticipated for a 
number of years, but because he 
didn't departmentize the loss was 
“invisible.” Had he kept departmental 
reeords he would have discovered 
these thefts sooner and saved him- 
self money. 

‘Many other dealers are in the 
same boat. They are losing money 
in some lines or in some departments 
and do not realize it because they 
keep composite records of business 
operation. Departmentization would 
enable them to ferret out these losses, 
take steps to eliminate them and 
earn the profit they anticipate when 
they mark up their wares. 

The large net earned in Dept. 4 
is explained by the fact that the 
dealer had picked up some merchan- 
dise at a very advantageous price 
from a competitor who was retiring 
from business. The dealer should 
remember, however, that a depart- 
mental statement will not disclose 
the reasons for losses er gains but 
it will isolate results to make it 
easier to find discrepancies and cor- 
rect them. 

Fixing Overhead 

In the foregoing Schedule 4, we 
pro-rated overhead indcirectly, using 
the same ratios to get the depart- 


Year Round Supply— 
Stable Low Cost 


HOMOGENIZED 
CONDENSED FISH 
FIVE PLANTS 


FULL PRODUCTION 


DEHYDRATING ctss CO 


mental burden that are shown in 
Schedule 2 covering sales. For the 
purpose of revealing “invisible losses” 
this is accurate enough, but if the 
dealer wishes greater precision, he 
may allocate the overhead directly, 
wherever possible. Direct expenses, 
such as rent, may be allocated on 
the basis of the square footage oc- 
cupied by the department, deprecia- 
tion may be charged to the working 
assets used in the department, such 
as grinding and mixing machinery 
in the grinding department, repairs 
to working assets, the labor used on 
grinding operations or in any other 
department may be charged directly 
according to the time spent on the 
departmental work. 
All expenses that cannot be 
directly, such as bad debt 
losses, heat, light, power, office sal- 
aries, may be pre-rated in accord- 
ance with the foregoing Schedule 4. 
Overhead, you see, contains two types 
of expenses, direct and indirect, but 
in some establishments, the direct al- 
location may be difficult to obtain 
because of overlapping outlays. The 
dealer can use either method of al- 
location when he departmentizes and 
obtain sufficient information to trace 
profit or loss to its source. 
Departmentize so that you know 
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IN OPERATION—The new plant and general office building of the Myers- 
Sherman Co., Streator, Ill, is now complete and in full operation. The company 
manufactures the “Fords” line of industrial grain processing and handling 
equipment, including hammermills, corn shellers, molasses blenders, feed 
mixers and pneumatic grainvayors. The new plant, plus growing sales 
and service organization, will enable Myers-Sherman to more efficiently serve 
the grain-processing trade, the company states. 


your profit or loss in each depart- 
ment or on each line if it is a sub- 
stantial seller. In this critical period, 
the dealer must do a better account- 
ing job, otherwise higher costs and 
higher taxes will put a squeeze on 
his bankroll] that will keep his net 
below a reasonable return on sales 
and the capital he has invested in his 
business. 


VACATIONS IN CUBA 

CHICAGO—Mrs. E. E. Brice, presi- 
dent of the Great Lakes By-Products 
Co., Chicago, is spending some time in 
Havana, Cuba, and Nassau, the Baha- 
mas, on a business trip. She left Chi- 
cago around the middle of February. 
Giles J. Williams, general manager, is 
in charge in ner absence. 


There are 


no headaches 


with DPi 


Vitamin E 


wo you buy your vitamin E feed supplement from DPi, you 
know it will keep its potency. That's because we use the 
esterified form, 4-alpha-tocophery] acetate. Tests show 100% stability 
after as long as six months’ storage at 70° F 

It's easy to use, too. We ship it conveniently packaged in drums, 
in any quantity you require, on whatever schedule you wish. And, 
you can have DPi vitamin E in cither oil or dry form whichever 


suits your mill best 


The dry material is Myvamix Vitamin E Feed Supplement. \t's on a 
base of soybean meal and has a potency of 20,000 Internationa! Units 
of Vitamin E per pound. The oil is DPi Distilled Vitamin E Concen- 
trate, Type 6, with a potency of 300,000 International Units of Vita- 


min E per pound. 


Let DPi make the fortification of your feed with vitamin E as easy 
as possible. For further information or prices, write, wire, or phone 
Distillation Products Industries, 627 Ridge Road West, Rochester 3, 
N. Y. (Division of Eastman Kodak Company). Sales offices: New 
York and Chicago « W. M. Gillies and Co., Los Angeles and San 
Francisco « Charles Albert Smith Ltd., Montreal and Toronto 


“Myvomia” is o rode-merk 


leaders in research and production 
of vitamin E and vitamin A 


Also... high vacuum equipment . . . distilled moneglycerides more than 1500 East man Organic Chemicals ter science and |ndustry 
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items discussed in this department 
may be obtained by writing the 
Reader Service Department of: 


No. 2357—Fence 
Tightener 


A new hand tool to tighten sagging 
fences has been introduced by Calf- 
Teria Sales, Inc. It is known as the 
“Farm-Wise Fence Tightener,” and 
its operation is so simple that it can 
be used by a 10-year-old boy, John 
Rhinehart, president of the firm, re- 
ports. 

The heavy steel claw tip is first 
placed over the wire to be tightened. 
A light downward push and twist of 
the wrists form a permanent “Z” in 
the strand. This action can be per- 
formed at walking speed, and it does 
not break the galvanizing nor does it 
damage the wire, the firm states. The 
fence tightener has a suggested retail 
price of $1. For details circle No. 2357 
and mail the coupon to Feedstuffs. 


No. 2358—Booklet on 
Granite Grit 


How to merchandise a grain of 
granite is the theme of “The Stonemo 
Story,” a recently published history 
of the Stone Mountain Grit Co. It 
relates the progress of the company 
in crushing, 
“Stonemo Granite Grit” for poultry. 

A late bulletin of the agricultural 
service division of the American Feed 


| 
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A reader service feature announcing the development bf new and improved products, 
new services and new literature offered by manufacturers and suppliers. Claims made 
in this department are those of the firm concemed. Further 


FERDSTUFFS 
118 So. 6th St. 


packaging and selling. 


on any of the 


Minneapolis, Minn. 


Manufacturers Assn. states that in 
the past 15 years egg production has 
increased from 121 eggs per layer to 
169 eggs. Commenting on this encour- 
aging development, Charles L. David- 
son, president of the Stone Mountain 
Grit Co., says, “Many factors account 
for this improvement, better breeding, 
better management, better feeds and 
the increase in feed efficiency made 
possible with granite grit to produce 
more eggs and meat.” 

A discussion of the feeding of poul- 
try as well as a sales story is told in 
the publication. For copies, circle No. 
2358 and mail coupon to Feedstuffs. 


No. 2355—Bag Clamp 


The Burrows Equipment Co. has 
announced a new combination bag 
clamp for the Apex Bagging Scale. 
The firm reports that a feature of 
the clamp is that it is adjustable to 
handle both small bags, as well as 
large bags, and in several minutes the 
operator can, by loosening two nuts, 
make adjustments to handle bags 
from as small as 25 Ib. to 200 Ib. 

Because of a shorter grip on bag, 
this new clamp needs only about one 
inch of material for gripping pur- 
poses, thus permitting a greater 
amount of material to enter bag, the 
firm states. Another feature claimed 
is that it opens the perimeter of the 
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bag wider, and promotes a 25% great- 
er flow of material than is usually 
obtained. Open te the widest point 
the measurements are 10 in. wide by 
11% in. deep. The smallest opening 
to which the clamp can be adjusted 
is 10 in. wide by 4 in. deep, and the 


smallest bag that can be accommo- 
dated is 15 in. when laid flat. 

The clamp is designed to fit vir- 
tually all makes of bagging scales on 
the market. For complete informa- 
tion, circle No. 2355 and mail the 
coupon to Feedstuffs. 


No. 2356—Grain 
Fumigant Applicator 


A new applicator that will deliver 
grain fumigants to bins intermittent- 
ly as the bin is filled is now on the 
market from the Sherwood Brass Co. 
The pump was developed jointly by 
Sherwood Brass and the Dow Chemi- 
cal Co. 

J. L. Maxwell of Dow’s agricultural 
chemical sales assisted in developmen- 
tal installations and states that such 
a pump for grain fumigants is an im- 
portant engineering achievement since 
ordinary pumps will not stand up 
under the chlorinated hydrocarbons 
normally used as grain fumigants. In 
the new machine, packing and all 
other parts will stand up indefinitely, 
he said. 

Mr. Maxwell added that accurate 
measurement of the fumigant deliv- 
ered is assured, and that installa- 
tion of the machine reduces hazards 
connected with the hand-pouring of 
fumigants into the bin. 

The new pump is not designed for 
farm use. It is intended for installa- 
tion in large storages and terminals. 
The retail price of approximately 
$1,000 includes explosion proof motor 
and explosion proof switches. For de- 
tails circle No. 2356 and mail the 
coupon to Feedstuffs. 


No. 2359—Bag 
Booklet 


Information in a new booklet ex- 
plains how manufacturers and deal- 
ers can increase sales and save costs 
in packaging products, the Textile 
Bag Manufacturers Assn. reports. 


The booklet tells how packaging prod- 
ucts in bags aids sales and describes 
methods of displaying. brand names. 
It is pointed out that brand names are 
effective in selling and in bringing 
buyers back into retail stores, where 
they are exposed to the purchase of 
other products. 

The booklet lists special types of 
textile containers and equipment for 
packing, shipping, handling and emp- 
tying bags. Copies of the booklet, 
which contains helpful information 
for “Sellers of All Products Moving 
in Bags,” may be obtained by circling 
No. 2359 and mailing the coupon to 
Feedstuffs. 


No. 2354—Poultry 
Litter Display 


The Western Mineral Products Co. 
has announced a new type self-dem- 
onstrating display for “Sani-Flor” 
poultry litter. The display, for coun- 
ter or shelf, is in full color and it 
invites prospects to “try the drop- 
per test” by using an eye dropper 
(included in the display) to place a 
drop of water on a red spot at the 
base of the display. The prospect then 
slides a piece of littler toward the 


SURE 


DRY 


drop of water. This is designed to 
demonstrate the absorption qualities 
of “Sani-Flor.” 

The firm reports that the product 
is pure mineral—expanded vermicu- 
lite—and is insulating, fireproof, rot- 
proof and vermin-proof. The display 
and other promotional materials are 
available at no cost. For details 
circle No. 2354 and mail the coupon 
to Feedstuffs. 


No. 2361—Reprint on 
Poultry Nutrition 


The Limestone Products Corpora- 
tion of America, has announced that 
it has reprinted Dr. Harry W. Titus’ 
chapter, “The Nutrition of Poultry,” 
from D. Van Nostrand Co.'s Agricul- 
tural Chemistry, Vol. 11. The com- 
pany states that the reprints may be 
obtained from it as long as the supply 
lasts. 
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WASHINGTON — Beef calves 
forced to exist on scanty rations for 
as long as six months can still pro- 
duce high quality meat, the U.S. De- 
partment of Agriculture reported fol- 
lowing the recent completion of feed- 
ing experiments. 

Meat from animals fed restricted 
diets from the ages of 6 to 12 months 
was at least equal in quality and 
sometimes superior to the meat from 
animals that had been well fed, USDA 
said. 

“These results were found in the 
first of a series of experiments being 
conducted to discover the effects on 
growing beef calves of reduced ra- 
tions such as they might get on win- 
ter range, with inexpensive supple- 
ments added,” USDA said. “Bureau of 
Animal Industry scientists are con- 
ducting the tests on identical twin 
calves, which have exactly the same 
inherited characteristics. One calf of 
each pair is given 75, 60, or 50% 
of the calories needed in a diet for 
rapid growth, while its twin is given 
a full gaining diet. Adequate protein, 
minerals, and carotene are the supple- 
ments furnished in both diets. 

“After the period of restricted feed- 
ing ended in the first experiment, the 
animals were brought back to full 
feed gradually, and all animals were 
slaughtered at 1,000 lb. With one ex- 
ception, both animals in each set of 
twins reached the slaughter weight 
within three months, or less, of the 
same time. The meat was thoroughly 
tested for flavor and tenderness, and 
only slight differences in quality were 
detected. In comparing these differ- 
ences, the meat of animals held on 
restricted diets was judged superior 
just as often as that of their better- 
fed twin.” 

Tests for tenderness of the meat 
were made with mechanical] shears. 
These shear tests showed a distinct 
difference in tenderness between the 
meat of only two out of six pairs of 
twins, USDA said. In both cases the 


ALFALFA MEAL PRODUCTION (tons) 
January, 1952, With Comparisons 
The Production and Marketing Admin- 
istration reports the following statistics on 
alfalfa meal 
Suncured Dehydrated Total 
January, 1952° .. 29,000 3,700 32,700 


December, 1951 . 26,100 7,800 33.900 
January, 1951 ... 32,300 20,100 52,400 
December, 1950 20.500 15,300 35,800 
Season's total: 
April, 1961- 
Jan., 1952 -224,000 754,100 78,100 
April, 1950- 
Jan., 1951 .....208,500 870,600 1,079,100 


*Preliminary. 
Stocks of Alfalfa a at Producing 
Plants in Tons 


Jan. 31, 1952 -» 12,400 73,600 86,000 
Dec. 31, 1951 .... 11,800 104,500 116,300 
Jan. 31, 1951 .... 11,300 119.600 130,900 
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Distributed in Washington, 
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LEO COOK CO. 


1202 American Bldg. 
SEATTLE 4. WASH. 
410 Lewis Bidg. 
PORTLAND 4, ORE. 


Calves on Scanty Rations 6 Months 
Still Produce Quality Meat—USDA 


twin that had been fed restricted ra- 
tions produced the more tender meat, 
it was found. Carcass grades, fat con- 
tent and dressing percentages were 
about the same for the animals in 
both classes. 


NEW FEED MILL 

DAMASCUS, ARK.—A new feed 
mill, claimed to be the most modern 
and of largest capacity between 
Springfield, Mo., and Little Rock, 
Ark., is in operation at Bee Branch, 
according to W. J. Hutchinson, own- 
er. The machinery is housed in the 
basement of a building recently built 
for the mill, adjoining a cotton gin on 
Highway 65. Feed is dumped on the 
first floor, goes down to the grinders 
by gravity and is blown back to the 
first floor for loading. A feed mixer 
was being installed for mixing dairy, 
hog and poultry feeds. 
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FARMERS FRIEND 


Trade Mark Reg. U. 8. Pat Off., April 30, 1907, No. 62380, Oct. 8, 1946, No. 424533 
an economical source of high grade and well-balanced 


Contains important minéral elements blended with COBALT, MANGANBESR, 
ZINC, BORON, IRON, COPPER, STABILIZED IODIN®S and other trace minerals 
tm carefully calculated proportions to supply necessary mineral nutrition. 


We Sell Through Dealers and Jobbers Warehouses from Coast to Const 


(SINCE 1906) 


all-purpose 


TRACE MINERALS 


Also Contains 
LIQUID BLACKSTRAP MOLASSES 
Irradiated Yeast 
(Source of Vitamin D,) 


BY THE TON, TRUCKLOAD or CARLOAD 
Write Today Regarding Our Dealer or Jobbing Proposition 


FARMERS FRIEND MINERAL CO. 


NAPOLEON, OHIO 


SEEDBURO-HYTROL FOLDING CONVEYOR 


Portable — Low-Priced — One-Man Unit..... 


EF eedmen! Here's a bagged feed handler 
made for your type of operations! It can help whisk 
heavy bags of feed, shell, and gravel between 
floors or in and out of trucks or freight cars in rec- 
ord time. Saves manpower, too. And it can handle 
baled straw and hay! 


These are not its only advantages. It is compact 
—folds to half its size. Stores in small space. Ele- 
vates to any angle while in use. Made in 5 sizes, 
10’ to 20’ long. Widely used for between-floors 
handling jobs. Loading end near floor—saves lift- 
ing. All moving parts concealed to protect operator 
and products. All controls hydraulically operated. 


Flow of materials can be reversed by turn of a 
switch. Welded steel construction—sturdy, lasts a 
long time. Stacks bagged products four times as 
fast as manually. GUARANTEED against faulty 
materials and workmanship. 


T22 Converse Building, Chicago 6, Il. 


H 
Gentlemen: Send complete details about the HYTROL 
Folding Conveyor. t 
- Nome__ — 
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7 City State a 
H 


| 
| 
| 
| 
| 
Handle Feed 
4 
| 
|: 
STERICK BLDG suutendones MAIL THE COUPON TODAY! 
—. SEEDBURO EQUIPMENT COMPANY. ‘ 
THE 
ay UINE 
peg 
QUALITY GOES-IN BEFORE THE NAME GOES ON Cc Hi ICAG 


The feed supple- 
ment that provides 
a readily available 
source of carbohy- 
drates, minerals 
and vitamins. The 
most palatable of 
all feeds. 


The high protein- 
equivalent feed 
specially prepared 
for ruminant ani- 
mals—a mixture of 
Cane Feed Molas- 
ses and pure crys 
talline urea. 


CANE FEED MOLASSES AND UREA 


Wire, phone or write our nearest 
office for prices. . . 


COMPANY, ltd. 


SAN FRANCISCO 5, CAL 


ax 5, N.Y. 
ORLEANS 12, LA. 


The PACIFIC MOLASSES 


215 MARKET sTReet, 
Offices: 


120 WALL STREET, N 
309 DELTA BUILDING, 


corm TuCSOm, ARIZ. STOCKT 
uo. PORTLAND, ORE. LOS ANGELES HARBOR, 


Loading and unloading of heavy materials and objects from trucks have always 
been a problem for many feed dealers as well as other businessmen. Dealers 
who are new buildings or have built on ground permitting further 
work might consider the system illustrated above. The picture shows how an 
inexpensively built inclined ramp has been dug away at the back of a building 
to provide loading and unloading at both floor level of the building and the bed 
level of trucks. Guard rails on both sides of the depression provide a safety 
feature. With this loading and unloading method, it may be possible to 
eliminate the need for a loading dock since materials may be moved directly 
between truck and building through the large door shown. 
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FAIRFIELD-HAINES mixer 


INSPECTED RECEIPTS 
OF SOYBEANS DECLINE 


WASHINGTON — Inspected re- 
ceipts of soybeans in January, while 
somewhat above Deeember, were only 
a little more than half those of a 
year earlier, the U.S. Department of 
Agriculture reports. 

January inspected receipts totaled 
7,878 cars, compared with 7,385 in 
December and 14,129 cars in January, 
1951. 

Inspected receipts for October- 
January this season amounted to 69,- 


S8CR after sack 


@ When you can see high tonnage of quality mixed 
feeds leave your operation day after day, you know 
your mixer is doing the job expected by both you 
and your customer. That's exactly what happens 
with the Fairfield-Haines Mixer in action . . . the 
folding action of the patented blending hood is 
positive assurance that you‘re getting superior mixing 
—faster . . . the enlarged elevating screw is the key 
to the high tonnage . . . heavy construction means 
the Fairfield-Haines Mixer will deliver that excellent 
service for years. Write today for a copy of Bulletin 
1250 and the location of your nearest Fairfield- 
Haines installation. You'll want to see it in action 


606 cars, compared with 84,628 for 
the same months last season. 

USDA said the quality of soybeans 
inspected in January improved over 
the preceding month but was below 
the same month for the preceding 
eight years. Sixty-six percent graded 
No. 2 or better, compared with 59% 
in December and the eight-year Janu- 
ary average of 79%. 

Inspection of soybeans in January 
included the equivalent of 714 cars 
inspected as cargo lots and 226 cars 
as truck receipts. 


for yourself! 


FAIRFIELD 


that help you 


STEP UP YOUR FEED SALES 
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MATERIAL! 


THE FAIRFIELD 


326 Chicago Ave. 


SELLING TOOLS| 


E. E. ZARWELL DIES 

MILWAUKEE — Edward E. Zar- 
well, 70, veteran inspector at the Mil- 
waukee Grain Exchange, died recently 
en route to a hospital after collapsing 
at his home. He had been at home for 
a week because of a heart ailment. 
Mr. Zarwell, a native of Beaver Dam, 
Wis., was with the grain exchange for 
39 years. 


NEERING COMPANY 
Marion, Ohio 


@ You can’t sell feed merely by delivering it 
to your dealers. Selling feed in large volumes is 
B) done through the coordinated efforts of salesmen 
: and dealers, PLUS the use of the proper 
“SELLING TOOLS.” These “tools” should in- 
clude the proper training, plus handout literature, 
direct mail, dealer displays and posters, outdoor 
advertising material, newspaper and radio adver- 
tising. A good job can be done without all of 
them, of course, but it IS important that the 
material you DO supply be of the best, at 
lowest cost to you. That’s why SIMMONDS & 
SIMMONDS, INC. belongs in your advertising 
and sales plans. Write today for full details of 
how S. & S. specialized feed services can help you. 


N. WELLS STREET, CHICAGO 6, ILLINOIS — 
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A complete program for 
LOCAL FEED MANUFACTURER 


The rapid growth of acceptance for the Whitmoyer 
line of feed supplements, and the high regard 
accorded to the name Whitmoyer is more than the 
result of 20 years of service to the feed industry. 
It is also the result of the continued excellence of 
the products themselves. 


The name Whitmoyer is your assurance of uni- 
form “top-quality” time after time. It’s a name to 
be remembered for “products of scientific merit” 
—a standard of quality backed by two decades of 
outstanding service and extensive experience. 


That's why more and more feed manufacturers are 
relying on Whitmoyer feed supplements — cod 
liver oils, vitamin concentrates, trace minerals 
and minerals—in the manufacture of feeds which 
are nutritionally sound, yeteconomically produced. 


To help local feed manufacturers, the Whitmoyer 
Nutritional Department offers a complete pro- 
gram for setting up feed formulas which will 
utilize to the best advantage the ingredients 
readily available to the local feed manufacturer. 


Be sure of your feed quality by Following the 
Whitmoyer program which will enable you to uti- 
lize the latest nutritional developments in the 
manufacture of your feeds. Remember, more satis- 
fied customers mean increased sales for you. It 
will pay you to investigate the Whitmoyer Pro- 
gram today. 


Products of Scientific Merit 


MYERSTOWN, PENNA. 


MANUFACTURING CHEMISTS 


DISTRIBUTORS 
NEW ENGLAND HAVANA, CUBA TEXAS 
Grendone, Inc. Ave. S.A. 


Infante, 1201 


CANADA 
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80 Ir milligro™ 
ne, 


‘COD LIVER | 
SUPP 
wHitcoD available either pure cod 
liver oll OF aso fortified cod liver oil concentrate. 
is the highest quality tested 
and standardized: aad Feeding Oil is also ovollable. 
FLAV-A-DEE A complete vitamin supplement i 
containing blend of vacuu™ dried cod liver meal, dried 
i brewers’ yeast, natural riboflavin supplement, D-acti- 
: vated enimal sterol, cod liver oll, niacin, betaine hydro- 
chloride, choline chloride, vitamin By, and antibiotic teed 
ment. Guaranteed vitamin analysis Per pound: 
j ick units vitamin D;, 60 milligram™® 
choline, 4000 milligrams be- 
jacin. ig 
cLO-MEAL a complete vitamin B concentrate Pro” 
duced froma blend of cod liver meal, dried brewers’ yeast, 
natural riboflavin supplement, cod liver oll, niacin, be- 
taine nydrochioride: choline chloride, vitamin Bi. ond 
antibiotic teed supplement Guaranteed vitamin analysis 
per pound: 70 milligrams riboflavin. 3500 milligrams 
choline, 3500 milligrams petaine, and 700 milligra™® 
niacin. 
TRA-MIN A balanced essential trace mineral 
f centrate containing “protein bound” iodine (100% stabil- 
La ized), manganes®: jron, coppe’: cobalt and zine with guer 
anteed amounts of each. Tra-Min is also available without & 
| ine palt. Tra-Min patented in the United States and Canada. 
| OTHER Mhilmove* provucts 
qRa-PHOS— Presence’ and trace mineral supplement 
oss GRO-TEIN—Morine protein supplement FISH sol- 
pres—Either liquid oF in Ory carrier FISH MEAL— 
odhom, Mees. Vacuum dried - pri-cot—Dry a and D, straight A 
el — ly Co. (stabilized) or straight Ds:-: wHit-DEE—4 or 16 million 
| Texos ynits D2 Per pound puo-mix—A complete concentrate 
itmoyer Laboratori tor manufacturing and poultry feeds ond supple 
Yormouth, tories, Lid 
, Nove ments. 
WAREHOUSE ST Scotie 


Provide the GREATEST MINERAL 
EFFICIENCY that Science Can Produce 
with 


FOR EVERY NEEDED MINERAL 


Completely mineralize your feeds with this soluble 
phosphorus and trace mineral concentrate. To- 
gether with your own limestone and salt, it pro- 
vides every needed mineral. It contains five com- 
pletely soluble phosphates and correct balance of 


PHOSPHORUS CONCENTRATE 
the eight vital trace minerals, No pre-mix needed. 


with TRACE MINERALS 


FOR FEEDS, SUFFICIENT 

IN PHOSPHORUS Use Herman Nagel’s Trace 
Mineral Concentrate. It supplies the essential trace 
minerals, correctly proportioned . . . stabilized 
Iodine, Manganese, Copper, Cobalt, Nickel, Iron, 
Zine and Boron. 


WER MAM 


CONCENTRATE 


ONE POUND FORTIFIES 


A TON OF FEED It's the AVAILABLE minerals 


that produce healthy animals! 


Write for FREE Booklet 


“Facts for Feed Men" DISTRIBUTORS 


Kastern States Utah and Idaho 
The Amburgo Co., Inc. Bader, Inc. 
Philadelphia 7, Pa. Ogden, Utah 


THinois Kansas and Missouri 
Hall Sales Co. Bartels & Shores Chem. Co. 
Evanston, TL. Kansas City 7, Mo. 


South Texas 
Towa and Nebraska Big State Grain Co., Inc. 
Carroll Swanson Sales Co. San Antonio 5, Texas 
Des Moines 9, lowa . 
Oregon and Washington 
Minnesota Cook Co. 
Seattle 4, Wash. 


Minneapolis 1, Minn. rig 


FEEDSTUFFS 


A WEEKLY NEWSPAPER 
Cfor the Teed Manulacturer, Teed Jobber 
Teed ‘Broker ana Dealer 
If you’ve been wondering 


how you can best keep informed about 
the developments in production, research, 
nutrition, and changes in prices, taxes, 
shipping, or government actions, you need 
FEEDSTUFFS. 


Each weekly issue of FEEDSTUFFS brings 
to its readers factual reports on all 
phases of the feed industry—from the 
growing and harvesting through the proc- 
essing and distributing. 


By adopting this simple plan of read- 
ing for profit—by watching every devel- 
opment in the feed industry week by week 
in FEEDSTUFFS, you can make your sub- 
scription work for you. 


FEEDSTUFFS 
Circulation Dept., 118 S. 6th St., Minneapolis 2, Mian. 


Please enter immediately my subscription to 
FEEDSTUFFS 
CO One year $4 0 Two years $7 
OBillme OBill my firm OI am sending payment 


0 FEED MILL 

© FORMULA FEED MFR. 
0 FEED LNGREDIENT MFR. () HATCHERY 


Don’t Forget the Small-Lot Buyer 


You May Be Able to Get a Good Share of 
Your Volume From Sales of Feeds, Seeds 
and Other Supplies to Small-Lot Buyers 


By James Acker 


trouble to analyze the itemized 

sales ticket, or invoice, he may 
be in for a surprise concerning his 
market potentia‘ities. 

This was pointed out to me by a 
feed dealer operating in a sinall town 
and serving many large size dairy 
and general crop farms, and also sell- 
ing supplies to home owners in and 
about the small town. The latter 
group earned their living principally 
from other than farming sources, but 
had gardens, small flocks of chickens 
and dogs. 

“I knew that I was getting a lot 
of poultry, dairy and hog feed vol- 
ume, and also fertilizer orders, from 
the full time farmers,” this dealer 
said, “but what I did not realize, 
until I studied the sales tickets, was 
that the small lot buyers also con- 
tributed a great deal to my total 
volume. I have been playing up to 
them ever since, without playing 
down my larger feed customers, and 
I have prospered.” 

What this dealer discovered, as 
many others have also found out, is 
that in the average small town there 
are many home owners who are po- 
tential customers for items sold at 
the feed store. 

The home owner may work a 40- 
hour week and have two days, plus 
spring and summer evenings, each 
week for leisure. He sometimes has a 
small flock of chickens, a half acre 
of land and a small orchard. So he 
comes to the feed store to buy chicks, 
poultry equipment and feed. Then he 
may also buy poultry remedies, or- 
chard sprays, weed sprays, insecti- 
cides, seeds, plants, cultivators and 
other garden tools. 

He may also have a hand or power 
lawn mower, a water pressure system, 
home freezer, etc. These items need 
service, and some feed dealers are 
set up to give it. And if the dealer 
stocks the appliance items, he has a 
chance to sell them to many small 
town home owners. 

“The seed, plant, fertilizer and gar- 
den tool business is considerable 
here,” one dealer told me. “If you 
have 100 customers who buy garden 
tools, they'll buy just as many as 
will the farmer who owns a large 
farm. Perhaps more, because the 
farmer will rely on power tools for 
his garden work principally, while 
the home owner does it all by hand. 
And every home gardener can be sold 
on the idea of fertilizer. Each order 
is small but a lot of them add up.” 

When the feed dealer looks over his 
sales tickets he can quickly see that 
while he may not be selling more 
than $3 to $15 worth of supplies to 
the home owner at one time, he does 
have many such customers whose 
total volume amounts to a good deal. 
And these people keep coming back 
throughout the year for other season- 
al needs, especially if the dealer has 
a fine showroom, well stocked with 
feeds, seeds, insecticides, some hard- 
ware items and other supplies. 


Promote This Business 

In fact, it will pay some feed deal- 
ers to publish special ads now and 
then appealing to the home owner in 
average sized towns, stressing the 
many items that can be bought at the 
store. Publicly invite and welcome 
this business, and many customers 
will come your way. 

The home owner with poultry rais- 
ing and gardening as hobbies will 
generally not know as much about 
feeds and gardening as the modern 
farmer, although there are exceptions. 
For the most part the small lot cus- 
tomer will be in need of information 


I: the feed dealer will take the 


so that he makes the best use of his 
purchases. Here is where the feed 
dealer and his employees have an 
opportunity to be of real service. 
Grateful customers will not forget 
such help and will recommend the 
dealer to their friends. Such recom- 
mendations can be responsible for 
much extra seed and other business. 

Direct mail keyed to the small lot 
buyer, too, is also provocative of 
business. Because his mind is not al- 
ways centered on his hobbies, the 


Feed dealers are cashing in as more 
and more farmers discover the salt 
and trace minerals in STERLING 


BLUSALT mean healthier, more 


productive farm animals. 
Demand increases as powerful adver- 
tising pounds home the BLUSALT 
story via farm magazines and radio 
in 22 states from Maine to Texas. 


16 farm magazines carry BLUSALT 
ads month after month. 


30 radio stations broadcast hard- 
selling BLUSALT messages several 
times every week. 


Plus 5 special programs, week after 
week, directed by farm experts: 
George Haefner, WHAM, Roches- 
ter; Amos Kirby, WCAU, Philadel- 
phia; Merl Galusha, WGY, Sche- 
nectady; Homer Martz, KDKA, 


Pittsburgh; and Lee Hamrick, 
WHCU, Ithaca. 


It All Adds Up to 
BIGGER DEMAND 
FOR BLUSALT! 


BLUSALT 


INTERNATIONAL SALT COMPANY, Inc. 
Scranton 2, Pa. 


© Please have your representative call 
on or about . 
(date) 


© Please send me more information on 
STERLING Trace-Mineral BLUSALT. 


fe 


Address 


- 
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ining merchandise. Here is where ef- 
fective, clean display works to the 
dealer’s advantage. The smal! lot cus- 
tomer often sells himself extra mer- 
chandise by his browsing. 

The trend in many areas is toward 
an expansion of small lot buying of 
the supplies which I have mentioned. 
Many small stores, specializing in 
these supplies but not handling feed, 
are springing up in new shopping cen- 
ters and even in small towns. Thus ‘op. 
Goud aan be We hear so often, ‘Ken-Prints are 
that efforts made by him to secure unquestionably the finest and most beautiful 
some of these customers’ business will 4 
prove successful. 

Of course, a feed dealer naturally 


has the tendency to key his advertis- R. K. PEEK, President 
ing and sales promotion toward the 
large scale buyer, the farmer who has _ BAG COMPAAY. mc 


a large farm. Certainly these farmers 
are an important source of volume, 
but let’s not forget the small lot buy- 
er. There are many of his kind, and 
they are willing to buy. Don't over- 
look this sales opportunity in your 
area. 


Wp in America.’”’ 


KANSAS CITY « BUFFALO « NEW YORK 


Dr. J. F. Olmey 


JOINS DR. LE GEAR FIRM—The 


Dr. L. D. LeGear Medicine Co., St. a 

Louis, has announced the addition of © 
Dr. J. F. Olmey to its research de- 

partment as director of veterinary 

service. Dr. Olney was associate pro- . 

fessor of animal pathology at the Uni- =z my, e 


versity of Nebraska for more than 20 
years. He received his doctor of vet- 
erinary medicine and master of sci- f 


ence degrees from Michigan State - > 

College. Officials of the Dr. LeGear \ \ 

company said the addition of Dr. Ol- SY “> P 
ney to their staff will enable the firm ) F 
to offer increased educational and re- & 


serve services. 


small lot buyer may forget or not 


be aware of the items he may need > 
to make that hobby more productive. 3 q 
The dealer can step into the breach 4 


with reminders about stocks carried 
and their uses. Always emphasize the 
small lot sizes, for this is the type 
most of those customers will want. 


Small Packages 

Pre-packaging of poultry and other 
feeds in small lots for the use of 
small lot buyers is done by some deal- 
ers who are aware of the possibilities 

’ of such a market. These are done up 

j in 5- to 25-lb. packages which can 
be carried or taken home in a family 
car or coaster wagon without too 
much effort. 

The feed dealer who has a retail 
store which is modern enough in dis- 
play, lighting, etc., to compete with 
other stores will find that such an 
arrangement will attract many cus- 
tomers. Due to his long week-ends, 
the small lot customer has plenty of 
time to browse through stores exam- 


wise to 
JERSEEize'. 


with JERSEE VITAL-MIN 
eeee ADVANCE CUSTOM MILL | 
Dullders of Vitaminised and Mie 
onenbeenennin sien You may not be aware of it, but YOU helped 
EE ane plenty. In the designing stages, Prater never lost | 
sight of your requirements . . . your limitations | | 
... your desire to deliver a better product at less | 
= was an mill ... with PRATER PULVERIZER COMPANY 
uilt-in advantages never before offered the cus- 1 . 55th Court ° ‘ , Wm. 
tom miller. This was the Blue Streak Advance tinder — 
Custom . . . today, a tried-and-proven performer Please send information on Prater equipment checked 
—superior in every way! Check all these benefits: below: 
Low Maintenance . . . Low Starting Load . . . Low at 
Power Costs . . . High Capacity . . plus the 1D Bive Streak Twin-Spiral ( Proter Permonent 
efficiency of the exclusive Triple Reduction Pro- Mixer Magnets 
cess that produces the popular Granular Grind. Bive Streak Bive Streok 
And now .. . as an added convenience, Prater Core Cotter Ce Cute 
makes available the Pratermatic automatic device Some 
that changes screens from the work floor. , 
You just can’t make a wiser choice than a Blue — > 
Streak Advance Custom Mill. After all, YOU 
helped design it! 


££ 
| 
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Controlled Materials Plan Regulations 


Here’s How to Order Equipment Under the CMP 


How do the government's Controlled Materials 
Plan regulations affect millers, feed manufacturers 
and other grain processors and handlers? How 
can the machinery user help assure quicker de- 
livery of repair and maintenance items or new 
equipment which he orders? What steps should 
be taken when the processor requires equipment 


Mr. Walter has advised that both 
machinery manufacturers and grain 
processors should give attention to 
“rated orders.” The National Produc- 
tion Anthority, it is noted, will un- 
doubtedly give consideration in allo- 
cation of materials to the machinery 
and equipment manufacturer who in- 
dicates on his CMP application for 


materials a number of rated orders. 

The machinery manufacturers’ or- 
ganization has pointed out repeated- 
ly that allocations of controlled ma- 
terials have been far short of re- 
quirements. Machinery users, it has 
been explained, can help by helping 
call the situation to the attention 
of government authorities and by 


or parts? Of what value are rated orders? Some 
answers to these questions are provided in the 
following paragraphs. The information is taken 
from a bulletin issued by the Grain Processing 
Machinery Manufacturers Assn. and from a talk 
by Raymond J. Walter, executive secretary of 
the association. 


taking advantage of certain provi- 
sions of CMP regulations. 

Here are some suggestions from the 
machinery manufacturers’ association 
for grain processors: 

When the machinery user requires 
maintenance or repairs or equip- 
ment to maintain operations valued 
up to $1,000, his order to the machin- 


PROOF THAT WOMEN WANT COTTON BAGS 


in one day’s mail for 


1952 Pattern Service 


YOUR 1952 Cotton Bag advertising cam- 
paign is off to a remarkable start. In one 
single day more than 3000 requests arrived 
for the 1952 PATTERN SERVICE—and the 


campaign has just started. 


EVERY four out of five customers are writ- 
ing on the coupon the brand names they 
buy, or prefer to buy. This stamps in the 
minds of your customers the brand which is 


packed in Cotton Bags. You get full credit 
for this unique service. 


THIS year millions of farm folks will read 


your colorful and informative advertisements 


in national, regional and state farm papers. 
will for you and your products when packed 
in Cotton Bags. 


TEXTILE BAG MANUFACTURERS ASSN. Evanston, 


ery manufacturer should carry the 
wording “Certified under CMP Regu- 
lation No. 5.” This certification should 
be individually signed or stamped 
with a facsimile signature of a re- 
sponsible officer of the purchaser. 
This is a self-certification and pro- 
vides a DO MRO rating. 

Mr. Walter has explained that use 
of this certification helps the machin- 
ery manufacturer obtain controlled 
materials he uses. He said that proc- 
essors can aid their machinery sup- 
pliers by taking the fullest possible 
advantage of provisions of CMP Reg- 
ulation No. 5. 

Where the grain processor re- 

quiries new machinery and equip- 
ment to maintain production or to 
replace an old. worn out unit cost- 
ing more than $1,000, he should write 
to: Office of Materials and Facilities, 
U.S. Department of Agriculture, 
Washington 25, D.C. 

His letter should be in triplicate 
and contain the following informa- 
tion: 

(a) Applicant’s name, address and 
telephone number. 

(b) Manufacturer’s name and ad- 
dress. 

(c) Applicant’s purchase order 
number and date. If purchased 
through an agent, give agent’s name, 
address and his purchase order num- 
ber on the manufacturer. 

(d) Dollar value, exclusive of cost 
of installation. 

(e) Delivery date required and 
why. 

(f) Promised delivery date, both 
with and without rating. 

(g) Complete description of equip- 
ment. 

(h) If for replacement, what dis- 
position will be made of old equip- 
ment. 

(i) If for additional equipment, 
how is work being done at present 
time with an explanation of the part 
new equipment plays in saving labor, 
improving quality of product, effect 
on production, etc. 

(j) Complete reasons and justifica- 
tion for requesting assistance, such 


JOIN SUCCESSFUL DEALERS! 


COLLOIDAL CALCIUM PHOSPHATE 
Distributed by 


M. A. McCLELLAND CO. 


Dwight Bidg. - Kansas City 6, Mo. 


Thee PURINA 
FRANCHISE 


HUB OF A Profitable 
FARM SUPPLY BUSINESS 


Write today for FREE 
Hog Production Manual! 


HALES & HUNTER CO. 


141 W. Jackson Bivd., Chicago 4 
MILLS AT: CHICAGO. ILL MARSHALL MO 
WILMINGTON, DEL LEXINGTON. KY 


— requests 

4 

FEEDS 

| 
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as “vital to the defense effort” and 
why; “essential to the maintenance 
of the public health, safety and wel- 
fare” and why; or effect on the com- 
munity at large, and why. Reasons 
must be given which warrant the 
request receiving precedence over 
less important activities or projects. 

(The above items a to j are quoted 
from an official NPA letter.) 

This letter is submitted by the 
processor when the machinery manu- 
facturer is unable to fill his order 
or where the cost thereof is in ex- 
cess of $1,000. 

It is possible, through the Office 
of Materials and Facilities of USDA, 
for the processor, in some instances, 
to get direct ratings to extend to 
his machinery manufacturer for new 
or replacement machinery not re- 
lated to construction. If the miller, 
feed manufacturer or other processor 
has a good story to tell of the es- 
sentiality of the end use to which 
he is going to put the equipment, 
he should submit that story to USDA 
and ask for assistance in the procure- 
ment of a rating that he can extend 
to his manufacturer. 

Another priority that should be 

utilized by the processor is that 
provided by CMP Regulation No. 6, 
Directive 1. 

Briefly, this regulation permits a 
processor to self-certify an order for 
processing machinery and equipment 
as carrying a DO-U6 priority if the 
installation of that machinery and 
equipment involves most any kind 
of a construction job. To date there 
has been no well defined definition as 
to how much construction is re- 
quired to qualify an order for proc- 
essing machinery and equipment as 
entitled to carry this DO-U6 priority 
rating. It has been said that, for ex- 
ample, the use of but a pound of nails 
and some wiring might very well 
make the installation of the machin- 
ery involved conform to the require- 
ments of Regulation No. 6 Certifica- 
tion of an order as carrying a DO-U6 
priority is permitted by this regula- 
tion only when the project in ques- 
tion involves less than 30 tons of 
carbon steel and alloy with no more 
than 2% tons of alloy, no stainless 


For Better Bags — Better Buy Chase 


CHASE BAG COMPANY 
General Sales Offices, 308 W Jackson Bind. 


Chicago 6, Illinois 
Coast-to-Coast Bag Service 


PEDER DEVOLD OIL CO. 


45-FM Clinton Ave., Brooklyn 5, N. Y. 


BRAN + SHORTS 
MIDDLINGS 
Sacked or Bulk—Any Shipment 


DREYER COMMISSION Co. 


MEMBERS 
KANSAS CITY BOARD OF TRADE 
ST. LOUIS MERCHANTS EXCHANGE 
Board of Trade Merchants Exchange 
Kansas City 6, Mo. St. Louis 2, Me. 
Phone B. A 5462 Phone L. D. 178 


Statistical Charts Furnished Free. We 
Handle Futures Trades in Kansas City. 


Find out today how 
ARROW assures you 


ofa more prof- 
itable future in the 
feed business. Write 


steel, 2,000 Ib. of copper and copper 
base alloy and 1,000 Ib. of aluminum. 


IF the processor is engaged in a 
construction project requiring 
more material than that above indi- 
cated, he should make application on 
Form CMP 4C to the office of Mate- 
rials and Facilities, U.S. Department 
of Agriculture, Washington 25, D.C., 
Stating his need for the construction, 
expansion, etc., the amount of mate- 
rials needed therefore, and request 
the approval of USDA. If the depart- 
ment feels that the construction job 
is warranted, it then initiates a GA-50 
order for approval of the necessary 
CMP materials and a priority rating 
is only for the materials going into 
the construction job. Actually no ad- 
ditional materials go to the machin- 
ery manufacturer. However, there 
is no limit on the amount of mach- 
inery and equipment required there- 
under, and the processor can place 
this priority order for his needed 
machinery and equipment. 
Explaining the value of rated or- 
ders, Mr. Walter points out that 
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SINGLE UNIT CUTTER 


OATMEAL and CUT WHEAT 


KIPP- -K ELLY 
Rotary Granulator 


GRANULAR UNIFORM CUT ASSURED 
World's standard machine for cutting wheat, kilned or 
undried hulled oats, hulled barley, rice, rye, etc., (not corn) 
for cereal and poultry foods. Rugged design, low in up- 
keep cost, capacity 300 to 500 pounds per unit per hour. 
Six unit machines producing 1,800 to 2,400 Ibs per hour. 

Supplied in 1, 2, 4, 6 Unit Sizes. 


Inquire of your Mill Furnisher or write 
MELLY LIMITED 


WINNIPEG, MANITOBA, CANADA 


WITHOUT WASTE 


because U.S.I. Vitamin B-12 in Breeder Rations 
gives EXTRA VIGOR to PROGENY 


Hatchability and growability of poultry are -. 
_ proved materially when Vitamin B-12 is used to 
fortify breeder rations. More and more research 
being completed which indicates that Vitamin B-1 
has more value in relation to its cost than 


anything you con feed. 


poultry breeder rations are properly fortified with | 
Vitamin 8-12. And when you arrange for your ; 
ply of B-12, remember the plus values 


.U.LNDUSTRIAL CHEMICALS CO. 


Division of National Distillers Products Corporation 
Dept. FS, 60 East 42nd Street, New York, N.Y. Branches in Principal Cities. 


4 
| 
d 
| 
- | 
4 
) 
to liwe, to grow 
VITAMIN orn 
is) It is @ fermentation 
3) Substantial quantities of B-complex 
mins are present. 
| addition to 8-12 which have been foune 
_ For these extra values ot no extra cost, use U 
Vitamin B-12 Supplement 9 6 mg. of B- 
Vitamin B-12. pound). Write to |. for further infe 
U.S.1. Products for the Feed Industry 
DEAL, FOR we seit U.S. 1. Antibiotic Feed Supplement Liquid Curbay, condemed mole 
POULTRY and Vitamin 8-12 ond Antibiotic Feed Vacatone 40, dried molasse 
FEED 8-6, dried motowes termantotion | 
= with solubles (East Coast produ U.S. OL Methionine (fe 
PN 
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requesting priority ratings costs the 
machinery user nothing other than 
some time and effort. “And,” he says, 
“if that effort meets with success in 
the form of a rating that you can 
extend to your supplier, your delivery 
will be accelerated as compared with 
deliveries of non-rated orders in your 
particular supplier's shops and you 
will be helping the machinery manu- 
facturer and the industry’s organiza- 
tion in their plea for adequate ma- 
terial allocations.” 


ATTEND SCHOOL—Sixteen assistant salesmen from a 13-state area in which - 
they represent Allied Mills, Inc., were brought together at the Karcher Hotel, NPA is allocating for “MRO” on 
Waukegan, IL, Jan. 6-11, for a basic sales school to supplement their intensive the same basis as the military. 

period of “on the job training.” Most sessions were conducted by the sales Mr. Walter notes that machinery 
training division, assisted by the educational service division. Other divisions manufacturers’ showing of rated or- 
of the company were represented by John Richardson, director of advertising ders in their applications for materials 
and sales promotion; Wayne Switzer, director of the kennel and fur food allocations will indicate a growing 
division; E. D. Griffin, vice president and general sales manager; his assistant, awareness on the part of industry— 
F. E, Christen, and F. H. Blough, insurance and office manager of Allied Mills, machinery manufacturer and user— 
Inc., Chicago. The highlight of the school was a tour of the research farm at of the seriousness of present ma- 
Libertyville, Il. Pictured, left to right: R. Smith, Ohio; John Westall, Miinois; terial allocations and of the need for 
Carl Huntzinger, New Jersey; Nathan Whitfield, Virginia; Bill Ward, Iowa; greater consideration of the fact that 


George Uhlmann, Tennessee; Lee Baird, Iowa; Francis Warren, Pennsylvania. “food is essential” and that adequate 
Rear row—Paul Dibble, Indiana; Henry Hisey, Virginia; Bob Carmichael, processing machinery and equipment 
Georgia; Fred Goggin, Delaware; Les Hargrave, Illinois; Lawrence Lee, Michi- must be provided. 

gan; Ward Henderson, Kentucky; L. A. Murphy, Alabama. Machinery users are advised to 


Wouldn't you like to 
end the bother of 
buying, storing, and 
handling costly 
ingredients that 


require pre-mixing ? 


Ever figure what it costs you to pre-mix sub- _ lends provide all the vitamin and antibiotic 
stances, like antibiotics, vitamin  B,,, choline, fortification required — plus nutrients like 
riboflavin, niacin and others? betaine, lactalbumin and methionine to increase 
The time you spend buying? Your inventory protein efficiency. 
problems? The waste, spoilage and possible 
mistakes by employees in handling? 
Let Borden take over this serious responsi- 


If you're realistic about the cost, bother and 
risks of pre-mixing you'll want to consider the 
bility and save you time, money, headaches. advantages of using one or both of these com 


Use Borden's SF-41 in your poultry feeds and plete Borden blends. 
HOPRO in your pig and hog feeds. These Send for the Borden man today. 


Borden's 


350 Madison Avenue, New York 17, N. Y. 


S F = 4 1 Please have your representative call on me as soon as possible. 
HOPRO 


Hog Feed Supplement 
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EGG CONSUMPTION 
WEEKS OBSERVED 


LANSING, MICH.— The governor 
of Michigan, G. Mennen Williams, re- 
cently gave the Michigan poultry in- 
dustry a boost by proclaiming the 
period of Feb. 27-March 12 as “Michi- 
gan Egg Consumption Weeks.” Gov. 
Williams urged Michigan citizens “to 
support this important state indus- 
try and enjoy the economy and nu- 
tritive value of this food by increas- 
ing their purchases and consumption 
of Michigan eggs.” The proclamation 
noted that eggs “are cheaper and 
more abundant than ever.” The gov- 
ernor also cited the versatility of eggs 
as a food and pointed to their nutri- 
tional value. Further, he said, Michi- 
gan egg producers have a national 
reputation for the excellent quality 
of their product and are an impor- 
tant part of Michigan industry. The 
Michigan Allied Poultry Industries, 
Inc., has cooperated by doing exten- 
sive advertising to back up the proc- 
lamation. Gov. Williams notified the 
governors of 20 surrounding states so 
that they might do something similar. 


have copies of the above-mentioned 
CMP regulations on file. Also, infor- 
mation may be obtained from ma- 
chinery manufacturers. 


INDIANA GRAIN, FEED MEN 
PLAN MEETING JUNE 1-3 


INDIANAPOLIS — The Indiana 
Grain & Feed Dealers Assn. has an- 
nounced that its annual midsummer 
convention will be held June 1-3 at 
French Lick. 

The business-outing meeting comes 
at a long weekend, including Memor- 
ial Day, and it has been suggested 
that members plan their May 30 trips 
in connection with the convention. 


NEW GANO ELEVATOR 

HUTCHINSON, KANSAS — The 
Gano Grain Co. of Hutchinson has 
announced the firm will construct a 
new elevator with capacity of 150,000 
bu. at Meade, Kansas. Plans are to 
have it ready for the 1952 harvest. 
It will be located on Rock Island 
trackage. 
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Feed Line Given Added Sales Appeal 


with New Trademark, Package Design 


wide paper label used with dress print bags 

for the trademark and design. The hat is bright 
blue on which the lettering appears in 
with the animal head in blue, In the case of the 
is in red. 


BOUT a year ago the Alabama 
Flour Mills, Decatur, Ala., had 
a new design made for its feed 
packages. A completely new approach 
was used in the trademark and design 
for the firm's line of “Mother's Best” 
formula feeds—with very successful 
results, it is reported. 

This is the story of why the design 
was changed and the results with the 
new trademark. 

Company executives concluded aft- 
er study that the old feed package 
design was in need of a change, that 
the design was out of date and lacked 
the stand-out quality and sales ap- 
peal which were desired. They want- 
ed a design for their feed bags that 


(ELECTRONIC WEIGHT CONTROL) 
Remote, Instantaneous 
Dial-Control Formula 
Changing and 
Ingredient Selection 


would arouse the quick interest and 
enthusiasm of dealers; that would 
have the attention and memory value 
which would make the package rec- 
ognized on sight by consumers once 
the design had been seen in adver- 
tising. 

In short, the company wanted a 
trademark that would be a focal 
point around which could be planned 
an entire merchandising campaign, 
and which would be a connecting link 
between advertising, retail store and 
the customer. 


New Trademark Created 
Jim Nash, a well known package 
designer for grocery store products, 


For Feeo Proportionine Applications 


Write for Select-O-Weigh Bulletin #0351. 
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Rep 


“AUBREY’S RED A” HAS 
JUST WHAT WE SOUTHERN 
FEED DEALERS NEED... 


1, PRICED RIGHT. RED A prices get 
down to brass tacks. No fancy frills. at 
Quality that ranks with the best and = 


priced so feeders can profit, RED A 
feeds are priced to sell and do. 


MADE RIGHT. Modern up-to-date 
formulas of proven merit. Ingredients 
carefully selected and tested. RED 


A feeds get results! 


HERE’S 
WHY! 


DELIVERED RIGHT. Excellent mill 
location to serve the Ohio Valley and 
the South without expensive out-of- 
line hauls. Mixed car service avail- 
Serving the Ohio able with millfeeds, proteins, etc. Save 
Valley and the money on inventories with RED A 
South Since 1898 3 


FEED MILLS 
LOUISVILLE 4, KY. 
the Great Southeast 


@ WE ALSO OFFER COMPLETE MIXED CAR SERVICE * GRAIN a 


PROTEIN IS 
THE HEART 
OF THE FEED 


COTTONSEED MEAL supplies 
dependable protein in your 
feed mixture! 


Educational Service 


NATIONAL COTTONSEED PRODUCTS ASSOCIATION INC. 


618 Wilson Bidg Dallas |, Texas 


“ALL YOUR NEEDS IN GRAIN AND FEEDS" 


SUNSET FEED & GRAIN CO., Inc. 


805 Dun Building, Buffalo 2, N. Y. Branch Office: Middletown, N. ¥. 


FEED JOBBERS 


MOLASSES Hercules Dried Whey BRAND FEED 
A Hubinger (Keokuk) (Anexctusivety milk product) 
Prethie a, ua A rich and uniform source 
atime of Lacta Albumin and 
Balti: St Granite Grit Mi 
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NEW PACKAGE DESIGN—The above picture illustrates the new package 2. j 
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HERE’S A DANDY DEAL 
FOR DEALERS 


Everywhere | 
Want to make extra profits and at the 
same time make your customers mighty 


happy? Yes? Then take a tip from us and 
stock this popular 


BURROWS Light Weight 
PORTABLE ALUMINUM 
ELEVATOR 


was called in by the Alabama com- 
pany. His first step was to create a 
trademark. Mr. Nash chose for a 
trademark motif a 10-gallon hat, and 
he developed it in a bright, atten- 
tion-getting color, red. Also, it has 
been noted, the hat has an air of 
jaunty gaiety which is appealing. 

As used on the package, the hat is 
perched aslant a bull’s eye of a sharp- 
ly contrasting blue shade. The center 
of the bull's eye is white, and Mr. 
Nash used this space to indicate the 
particular kind of feed in each pack- 
age. He did it by means of stylized 
and amusing abstract designs of the 
animals for which the feed is intend- 
ed—a chicken head with lolling 
tongue for the poultry mash, a piglet 
for hog rations, a cow’s head for cow 
feed, and so on. Because they are ab- 
stracts, these animal designs are live- 
lier, with more attention value, than 
would be possible with literal depic- 
tions, it was explained. (See accom- 
panying picture.) 

The Red Hat-and-Bull’s Eye theme 
is carried throughout the entire line 
of feeds, thus insuring continuity of 
appeal. 

The Bemis Bro. Bag Co., Memphis, 
is manufacturer of the bags, paper 
and cotton. 

The Red Hat trademark proved to 
be a success with dealers and cus- 
tomers alike, it was noted. It pro- 
vided a “hook” upon which to hang 


It's absolu 
of this type. 
ing features that appeal to farm- 


tops in elevators 
as many outstand- 


ers and t 
BURROWS EQUIPMENT COMPANY demand F-- 
1316-C Sherman Ave., Evanston, Ill. 


men, In active 
‘round. 


Tell as all about your Portable Elevator 
and deal to dealers 


proof. A tre merchandising campaigns. 
Ge Red Hat shoulder patches were is- 

a 16 and 20 ft. hs. j 
4 7 either. Immediate delivery. and truck drivers, salesmen and other 
individuals now wear the patch on 

<———- Send Coupon NOW! 

| ieiieaaaas Gell the their shirts and jackets. Also, the 


company’s salesmen were provided 
with tall red hats to wear when call- 
ing on dealers. Slim Rhodes, radio 
and television personality, and Joe 


a? Rumore of Birmingham's Station 

WVOK, when making personal ap- 

m EQUIPME NT COMPANY pearances on behalf of Mother's Best 
feeds, also wear red hats. 

Company executives feel that the 


Red Hat trademark and the new 
package design have given them the 


Evanston, Ill. 


| 


1316-C Sherman Ave. 


Your Rabbit Breeders 


RIVAL HELPS FEED MAN 
BECOME MAYOR 


BOYNE CITY, MICH.—The new 
mayor of Boyne City, Mich., is Sam 
Arbuckle, feed store operator who 
was sponsored by his rival in the po- 
litical race. This is how it happened: 
Harry Tompkins, farm cooperative 
manager and mayor for the past four 
years, was almost sure he was head- 
ing for another term as mayor since 
he was unopposed, but he circulated 
petitions for Mr. Arbuckle to stir 
the voters out of their apathy. He did 
a fine job for Mr. Arbuckle, who won 
384 to 234. Mr. Arbuckle campaigned 
after being pushed into the race, but 
there were no issues of major im- 
portance. 


sought after tie-in between advertis- 
ing, dealer and consumer. In fact, it 
is pointed out, the memory value of 
the trademark has resulted in some 
customers now calling for “Red Hat” 
feed instead of “Mother's Best.” 

Also, it is explained, use of the 
new trademark and package design 
has helped stimulate dealers to do a 
better job of display and merchan- 
dising. And in turn, this brought a 
substantial over-all increase in sales 
during 1951, it was noted. 

The net results of the package de- 
sign change are listed as follows: The 
customer finds the Red Hat easy to 
remember. Dealers are pleased be- 
cause the trademark offers real op- 
portunity for store-front display and 
speeds stock turnover. And the Ala- 
bama Flour Mills is pleased with an 
increase in sales volume for the entire 
line of its feeds. 

NEW FEED STORE 

MARINE, ILL.—A new feed store, 
Haegle Bros., has opened in Marine. 
The store occupies the property of the 
late Ed Grimm. The firm is plan- 
ning a grand opening. 
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ALFALFA MEAL 


— naturally wholesome 


The pleasing field-fresh 
fragrance of National prod- 
ucts is indicative of their in- 


herent goodness. 


Buy National dehydrated 
alfalfa products with confi- 


dence. 


NATIONAL ALFALFA DEHYDRATING & MILLING CO. 
LAMAR, COLORADO 


Merchants Exchange 
ST. LOUIS, MISSOURI 
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Commodity Market Analysts Believe 


Farm Price Decline Marks a Trend 


By JOHN CIPPERLY 
Feedstuffs Washington Correspondent 
WASHINGTON — The decline of 
4% in the prices received by farmers 
for their products between Jan. 15 


and Feb, 15, 1952, has received less 
attention than this significant item 
merits, according to commodity mar- 


ket observers. It adds confidence to 
the commodity market “bears” who 
have been forecasting a steady de- 
cline in these prices. 


They say that a decline of this 
proportion is definitely bearish in its 
connotations, marking a decline in 
the buying power of the substantial 
farm group of the nation. Most com- 
ments on this topic have been limited 
to explanations of the reasons why 
the decline occurred and few, if any, 
have marked the importance of this 
economic factor. 

The farm price drop as reported 
last week by the USDA showed that 
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LIDE 


reduces todine loss 


STABILIDE®~— potassium iodide stabilized with calcium stearate —is designed 
to iodize feed, salt and calcium carbonate mixtures. Try sTABILIDE. 


It may solve your problem of iodine loss in storage. 


Scientists at the Mellon Institute found that “an iodized live- 
stock mineral containing 0.21% stearate-coated potassium iodide 
lost 0.5°, of the original iodine content during two months, while 
an unstabilized mineral containing the same ingredients lost 14% 


of the iodine content.”* 


MINIMIZES IODINE LOSS 


STABILIDE 


ASSURES UNIFORM IODINE CONTENT 
EASY TO MIX THOROUGHLY 


FREE FLOWING 


Write today to your nearest Mallinckrodt office for samples, prices 
and complete literatare. 
Other Mallinckrodt iodizing mixtures are Ioflow®, Iomag®, and 


lodide Mixture, 


*"Stabilization of Iodine in Salt and Feedstuffe” by F. F. Johnson and E. R. Fred- 
erick, scxmncn, Oct. 4, 1940, Vol. 92, PP315-316. 


MALLINCKRODT CHEMICAL WORKS 


Mallinckrodt St., St. Louis 7, Mo. 


72 Gold St., New York 8, N. Y. 


HICAGO © CINCINNAT! CLEVELAND LOS ANGELES MONTREAL © PHILADELPHIA® SAN FRANCISCO 
Monufocturers of Medicinal, Photographic, Analytical and Industricl Fine Chemicals 


wasn’t fair to talk. 


matter how large or small. 


who the h - - - is MAxim?! 


Altho it hurts our ego, we must admit that there isn’t any reason why you 
should have heard of us. Until very recently, we wanted it that way. For many 
years we've been blending our oils under private label contracts — and it just 


But, now we can offer you the same good oils under our own label — with 
guaranteed potencies, prompt shipments and personal attention to each order, no 


We import directly, blend the A and D to your needs and pass the savings 
on to you and your customers. How can we work together? 


Maxim Ol & EMULSION Corp. 


44 CLIFF STREET, NEW YORK 38, N. Y. 


since Jan. 15 the prices farmers re- 
ceived had fallen from an index of 
300 on that date to 289 on Feb. 15. 
There are no indications in the mar- 
ket reports, since that latter date, 
that the farm price trend has been 
arrested or reversed. 

On the other side of the market 
street, the bulls are intrigued with 
the aspect of a further inflationary 
stimulant through a predicted boost 
in the ceiling price for steel and the 
granting of a wage increase to steel 
workers. That wage hike has been 
estimated at between 15¢ and 20¢ 
an hour. 

When and if this occurs, the bulls 
feel that the commodity market price 
trend will be halted and a renewed 
inflationary price climb can be ex- 
pected. 

Government economists are broadly 
split on the immediate economic out- 
look but this division seems to 
strengthen the pessimists who find 
little underlying strength in the mar- 
kets and are forecasting difficulty on 
the part of manufacturers to sell 
their goods at the prevailing price 
levels. One school in government cir- 
cles is forecasting that any steel 
wage-price adjustment will have only 
a transient and psychological effect 
on markets and will be regarded with 
skepticism by trained observers. 

This opinion, widely held by impar- 
tial government price observers, is 
supported by opinions that the auto- 
motive industry will be unable to sell 
the four million units this year for 
which steel and other scarce materi- 
als have been allocated. 

They also cite in support of their 
conclusions the expanding steel pro- 
duction capacity of the nation. This 
evolution has been taking place and 
itself has been one of the big causes 
for the tightness in the supply of 
steel. The peak of the expansion de- 
mand is over, they say, and in turn 
the new plant capacity will shortly 
be delivering more steel rather than 
consuming steel. This opinion appears 
not without merit since the National 
Production Administration is present- 
ly preparing to increase allocations 
of steel to consuming industry after 
finding that the mills have more pro- 
duction than the current allocations 
authorize. 

Isolated pieces of information also 
support the bear side of the market, 
particularly in regard to demand for 
machinery and equipment. One feed 
industry official disclosed here re- 
cently that his company had been 
selling pelleting machine dies from 
its inventory. This situation resulted 
from heavy accumulation of inven- 
tory following the outbreak of the 
Korean war. If this condition is wide- 
spread, it may be wise for industry 
to put the demand for heavy durable 
goods under closer scrutiny and meas- 
ure the immediate economic outlook 
from that examination. 

The market place bears are not 
forecasting sensational breaks from 
the current price level. Instead they 
see a slow decline in the commodity 
markets which will move these prices 
somewhat lower but probably not as 
low as the price support line for 
such grains as corn. 

They do not look for market 
strength until new crop conditions 
are seen. Admittedly the supplies 
of feed grains will be sharply low- 
er at the end of this crop year but 
good new crops, plus expected heavy 
imports of Canadian feed supplies, 
will cushion the market impact of a 
declining corn reserve here. 

The turning point in the present 
market may come some observers 
feel when the cotton crop report is 
issued July 10. If that report dis- 
closes what some now expect—a de- 
cline in acreage from last year— 
then the vegetable oil market may 
reverse itself and lead the whole 


commodity market into higher 
ground. 

Commodity market reports reach- 
ing here indicate a spotty softness 
in some significant respects. One of 
these bits of information concerns 
reported purchases of two carlots 
of soybean oil meal for March de- 
livery at the ceiling price without 
any fancy strings such as custom 
grinding charges or sales of miner- 
alized mixes. Another report of this 
nature revealed that there have been 
actual sales of soybean oil meal at 
less than the ceiling price. While 
these instances are isolated and far 
from revealing a trend, they are im- 
portant since soybean oil meal has 
been steadily pushing its ceiling and 
through one device or another has 
actually been commanding better 
than the ceiling. 

From the bull side of the mar- 
ket street these observers declare 
that any wage boost for the steel 
worker is essentially inflationary 
since it puts more money into the 
workers’ purses and will make most 
products made from steel cost more, 
which, in turn, will be reflected in 
the price of goods, and hence there 
will be a renewed demand for an- 
other wage boost. Among the prod- 
ucts which would probably have to 
reflect higher steel prices would be 
made of the items of farm equip- 
ment which are needed on the mod- 
ern farm. Unless the prices farmers 
receive improve, the farmer will be 
less able to buy new equipment, the 
bears assert, and this factor will 
make it difficult for the steel com- 
panies to obtain any price advance 
which is expected to be granted to 
them. 

Some of the inflationary aspects of 
a steel wage increase may be modi- 
fied through the nature of the in- 
crease. Some observers predict that 
the wage increase will consist of a 
package increase, in part, a direct 
hourly wage rate increase plus some 


Specitide's 
Now 


CHOLINE CHLORIDE 


There are numerous chemi- 
cals like ethanolamine, betaine, 
methionine, etc., that will serve 
in part for choline and its salts, 
but none will serve in all the 
capacities of choline. 

Choline has a vitamin like 
function not exhibited by the 
other compounds. When there 
is a deficiency of methionine, 
choline is broken down for its 
methyl groups which enable the 
animal body to synthesize meth- 
ionine. This destruction of cho- 
line, however, robs the body of 
choline’s vitamin function. 

It has been estimated that 
one pound of choline enables 
the body to synthesize five 
pounds of methionine. Try your 
cost figures on this ratio and 
learn which is cheaper, meth- 
ionine or choline chloride. The 
other compounds do only a frac- 
tion of the job of choline chlo- 
ride, and economics and judg- 
ment do not support their use. 

Specifide, Inc., has manufac- 
tured choline chloride for over 
six years, and is more convinced 
of its value now, than ever. And, 
the feed industry responds by 
using more and more of Speci- 
fide’s choline chloride. 


Specifide, Inc. 
Farmaceuticals 
P. 0. BOX 5305 
INDIANAPOLIS, INDIANA 
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Lt. Charles U. Daly 


AWARDED SILVER STAR—An em- 
ployee of the Pacific Molasses Co. who 
is now serving in the armed forces 
has been awarded the Silver Star 
medal for gallantry in action in Ko- 
rea. He is Charles U. Daly, Marine 
first lieutenant, a veteran of seven 
years of service in the Navy and Ma- 
rines, and recently superintendent of 
the Pacific Molasses Co. terminal at 
Baltimore, Md. Lt. Daly won the 
Silver Star for his gallantry last May 
29 while serving as a rifle platoon 
leader. He was wounded last June 12 
and is now under treatment at the 
Oakland, Cal., Naval Hospitai. Upon 
his discharge he will return to the 
Pacific Molasses Co. in its headquar- 
ters in San Francisco. 


increase which will be charged to 
increased productivity per worker. 
The controversy over commodity 
price trends will finally be solved in 
the market place itself. However, it 
seemed pertinent at this time to em- 
phasize the significant drop in the 
prices farmers are receiving in the 
period from Jan. 15 to Feb. 15, 1952. 


BUSINESS’ OBLIGATIONS 
CITED BY PILLSBURY 


MANHATTAN, KAN.—Philip W. 
Pillsbury, president of Pillsbury Mills, 
Inc., Minneapolis, said in a talk here 
last week that “a business has an 
obligation to provide service, to im- 
prove that service continually as much 
as it can, to provide opportunity and 
means of livelihood to the people who 
operate it and to turn its facilities to 
the general benefit of the community 
in which it lives.” 

Certainly no business should exist 
which does not intend to make a 
profit, said Mr. Pillsbury in address- 
ing students at Kansas State College. 
Such a situation is unhealthy and a 
deterrent to the economic welfare of 
the country. But, he added, making a 
profit should not be its sole purpose. 
He then went on to mention the 
service and other obligations of a 
business. 

If a business is to operaté in such a 
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Alaska Fish Oil Extractors, inc. 
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manner, Mr. Pillsbury continued, it 
must be staffed by “whole” people— 
people who will recognize their obli- 
gations, who will act decisively in the 
belief that what they do is right and 
for the good of the company and 
those it serves, who will sense their 
obligations to society, who will have 
the technical tools and skills serve it. 


SELLS INTERESTS 
EL DORADO, KANSAS — Fred 
Hill, Whitewater, Kansas, has sold 
his interests in elevators and other 
grain businesses at E] Dorado, Casso- 
day, Chelsea, Potwin, Brainerd, Fur- 
ley and McClain, Kansas, to Nelson 
Poe of Peabody. Mr. Poe is manager 
and a large stockholder in the Pea- 
body Milling Co., which owns eleva- 
tors at Marion, Cedar Point and oth- 

er towns in central Kansas. 


$300,000 NEW MILL 

GOSHEN, IND. — The Elkhart 
County Farm Bureau Co-Operative 
Assn., Inc., has voted to erect a new 
$300,000 feed mill here, which will 
triple the capacity of the present 
plant. The new mill, to be erected 
on land adjoining Farm Bureau prop- 
erty, now awaits National Production 
Authority approval for steel. The mill 
will be of reinforced concrete con- 


struction. Half of the mill's construc- 
tion costs will be financed through 
sale of preferred stock to Farm 
Bureau members. The remaining 
$150,000 will be drawn from reserves. 
The new mill will be able to produce 
120 tons of feed in eight hours. Farm 
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Bureau produces 40 tons a day with 
its present facilities. DeMain Warner, 
president of the board of directors, 
emphasized that the mill will be 
strictly a manufacturing operation. 
Grain will not be stored in the new 
mill. 


EFFICIENCY 
BUILTIN... 


When we plan, every precaution is taken 
to see that the plant is built and equipped 
to assure economical and efficient opera- 
tion. Write us in confidence. 


Peavey Elevators 
Pipestone, Mian 


1 IBBERSON COMPANY 


In these days of steadily rising labor costs, the Consolidated Model 
84 Super Bagger may be the answer to a serious problem in your plant. Not only do 
users report savings on labor cost up to 75% after installing the Model 84, but 
they also report it increases production as much as 50%. In every instance, a major 
machinery investment was quickly liquidated through savings. 
The Super Bagger fills, settles and sews the larger sizes of textile bags at 
speeds of 15, 18 and 20 per minute. All the units . . . scales, feeders, rotating turret 
and discharge conveyor . . . are automatically synchronized. The machine 
paces the operators who hang empty bags and remove filled ones at a moderate rate. 
The Consolidated Super Bagger has reduced costs sharply throughout 
the feed industry. Other models for lower levels of production are available. 
Write for complete information and prices. 


_ LONSQLILATED PALKAGIME UNERY LORP 


BUFFALO 13 , 
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Experiment Shows 
Hormones Useful 

in Turkey Feeding 


No increase in gains was shown 
by turkeys fed thiouracil and diethyl- 
stilbestrol unless a combination of 
the hormones was fed, according to 


results of experiments conducted at 
the University of Alberta. 

An article in Poultry Science by 
A. R. Robblee, A. B. Morrison and 
D. R. Clandinin on the experiments 
was summarized as follows in “Nu- 
trition Abstracts,” issued by the 
American Feed Manufacturers Assn.: 

Broad breasted bronze toms, num- 
bering 184 were utilized to determine 


| Van Dusen Harrington Co.| 


for Barley, Oats, Corn 


BUSINESS FOUNDED 1852 


MINNEAPOLIS 


if thiouracil or diethylstilbestrol or 
a combination of the two compounds 
had any effect on the rate of gain, 
fat deposition and the occurrence of 
pin feathers on immature birds. 

Results showed that no increase 
in gain was obtained unless the com- 
bination of the thiouracil and diethyl- 
stilbestrol was employed. Each hor- 
mone alone or a combination of the 
two increased fat deposition. How- 
ever, the birds that received stil- 
bestrol either alone or in combina- 
tion with thiouracil produced more 
subcutaneous fat. Stilbestrol also re- 
sulted in a decrease in the amount 
of pin feathers on the dressed car- 
cass of these half grown broad 
breasted bronze toms. 

Dr. J. W. Hayward and M. J. Giles, 
Archer-Daniels-Midland Co., who ab- 
stracted the article, noted that the 
experiment demonstrated that some 
combinations of hormones can be 
beneficial in turkey feeding and fin- 
ishing. 


CANAJOHARIE, 
THE OLDEST NAME 


IN PAPER BAGS 
%, 
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Letters to the Editor 


NIACIN—TUBERCULOSIS 
To the Editor: 

Recent publicity has it that isoni- 
cotinic acid is the new wonder drug 
for the treatment of tuberculosis. 
Then warning came that present 
treatments should not be abandoned 
and that much is yet to be learned. 
It will require several years to estab- 
lish the value of isonicotinic acid and 
to win approval from the Food and 
Drug Administration. 

We are informed by a manufactur- 
er of isonicotinic acid that: isonico- 
tinie acid is not the drug that is used 
but is only the starting point for 
a derivative; the isonicotinic acid has 
been on the laboratory shelves for 
several years and supplies and sam- 
ples of it are not now generally avail- 
able. 

Isonicotinic acid is the same as 
niacin except that the acid radical is 
in another position on the pyridine 
ring and this makes a great difference 
in the physiological and biological re- 
sults. 

There are many compounds that 
have some of the properties of niacin 
(nicotinic acid), but only one, niacina- 
mide, has all the desirable vitamin 
values of niacin. Much the same is 
true about choline and its salts. 

A recent abstract released by the 
AFMaA read, “Both nicotinic acid and 
(an antibiotic) produced highly sig- 
nificant growth increases of about 
the same magnitude for the first 
three weeks. After three weeks of 
feeding, (the antibiotic) was of no 
value, while nicotinic acid still gave 
a significant growth response.” It 
becomes more involved. Apparently, 
niacin has more value than is sus- 
pected. 

Where niacin is going, physiologi- 
cally, we don’t know but we have 
advised the use of more niacin for 
several years. We are like the second 
drummer in the band who said to the 
first drummer, “Hey, Bill, where are 
we now?” We don't know—we're just 
beating time. 


John O. Beasley, 
President, Specifide, Inc. 
Indianapolis, Ind. 


WINFIELD, 
KANSAS 


H. E. CLARK CO. 


Company 


FEED BROKERS 


MANUFACTURERS AGENTS 
Chamber of Commerce Building 
BUFFALO 2, NEW YORK 

Call Cleveland 5177 or Teletype Bu. 444 


WAYNE FISH 


AND COMPANY 


1455RAND TOWER 
MINNEAPOLIS, MINN. 


Distributed in Southern 
Missouri, Arkansas, Okla- 
homa and Texas by 
The Tommy Thompson Co. 
3617 Dryden Road 


FORT WORTH, TEXAS 
Telephone: Webster 0005 


QUALITY GOES IN BEFORE THE NAME GOES ON 
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FUTURE IS WARDS 
sales 


[MASTER 


Sales Appeal to your chick starter drive! 


Use this powerful new Master Mix Merchandising Plan to make 
sales easier...Beautiful posters and swinging displays that will 
appeal to customers...Management literature to help you serve 
them... Valuable tips from your Master Mix man on how tosell them. 


/ Yi/ New Business with advertising 


that reaches out and gets results... 


Magazine ads that pre-sell your prospects...unique newspaper 
mats to attract them to your store...a full-color direct mail letter, 
sent to your list, that explains the ABC’s for higher poultry profit 
and importance of feeding a Master Mix Chick Starter. 


WA “MW on your future Mash Potential. 


Selling chick starter is a sales starter. Feeders well-satisfied with 
your service on chick starter will be back for growing and egg 
mash needs. Give them the best...Master Mix Chick Starter or 
your own brand made with Master Mix Chick Concentrate. 


McMILLEN FEED MILLS, Inc. (of Tennessee) Memphis, Tennessee 


Gentlemen: Please tell us more about the ABC's of higher profit for feed dealers and the 
sales building opportunities with a Master Mix dealership. 


NAME 


4 
chick” 
- 
METHIO-VITE source oF vitay 
rad 
= 
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Classified advertisements 


the following Saturday. 


of 


accepted until 

Wednesday each week for the issue of 

Changes of ad- 

vertising copy in classified advertise- 

ments must be received by closing date 
Saturday preceding date of issue. 


Classified Ads 


Rates: 15¢ per word; minimum charge 
$2.25. Situations wanted, 10¢ a word; 
$1.50 minimum. Count words of signature, 
whether for direct reply or keyed care 
this office. If advertisement is keyed, 

20¢ per insertion ad- 


ditional 


for commercial advertising. 
ments of new machinery, prodacts and 
services accepted for insertion at mini- 
mam 


charged for forwarding replies. 
Classified advertising rate not available 
Advertise- 


rate of $7 per columa 


v 


MACHINERY WANTED 


WANTED TWO SUPER DUO EXPELLERS 
—May consider Duo or RB for other 
operation. Address 1594, Feedstuffs, Min- 
neapolis 2, Minn. 


MACHINERY FOR SALE 
v 


FOR SALE—ONE 


FOR SALE—SOME CALIFORNIA PELLET 
mille Wenger Mixer Co., Sabetha, Kansas. 


want. AWAY AIRBLAST CAR LOADERS 
Hagan Mill Machinery, Jefferson 


Mo 


JAY BER ‘HAMMERMII 
rebuilt. W. EB. Berling 
apolis, Ind 


NEW “AND 
Box 6084, Indian- 


FEED MIXER—NEW 1-TON VERTICAL 
with TEFC 3-phase motor. Will trade. 
Address 402, Feedstuffs, Minneapolis 2, 
Minn 

CORN SHELLERS, NEW MINNEAPOLIS- 
Moline Model “Db.” Portable — Triumph 
Sheller, new. Address 401, Feedstuffs, 
Minneapolis 2, Minn 

FEED MIXER, 1-TON CAPACITY, GUAR- 

ecd first-class throughout, 6 H.P. mo- 
tor drive. Address $774, Feedstuffs, Min- 
neapolis 2, Minn 


COMPLETE LINE OF FEED MILL MA- 
hinery with motors to be sold as unit, 
$4,000. Address 5622, Feedstuffs, Minne- 
apolis 2, Minn 


EXPELLERS, FRENCH 
“as is” or re- 
Pittock & 


ANDERSON 
Screw Presses—all models, 
built for specific materials. 
Associates, Glen Riddle, Pa. 


MOLASSES 4 MIXER, NEW MUNSON MO- 
lasses Biender with TEC motors, also 
new Molas-O-Fier, complete. Address 400, 
Feedstuffs, Minneapolis 2, Minn. 


WHEN YOU ARE IN THE MARKET FOR 
new or used mill machinery, electric mo- 
tors or any other equipment, write J. EB 
Hagan Mill Machinery, Jefferson City, Mo 


FOR SALE — ONE BAUGHMAN BULK 


feed body (new), 6-ton capacity, six 1-ton 
compartments, 11 ft. long, price $2,200 
Baughman Bervice Co., Mason City, Ll 
FoR SAL E—t SE D MILLS: | FORD MILL 


$240, 560 H.P. size; Gruendler 60 H.P.; 
Bauer 60 H.P.; Kelly Duplex 30 H.P. and 
others. Let us know what you need. 
Prater Pulverizer Co., Chicago 60, IL 

NO. 24° J. B. HAMMER- 
mill, 75 H.P., 360 R.P.M., direct-connected 
with otfl-bath, slow speed starter, 440 
voltage (not metal frame). Farmers Mill- 
ing & Elevator Co., Collierville, Tenn 


FOR SALE—ONE USED WILCOX & GIBBS 


Metropolitan Suspended-head Bag Closing 
Machine. Used two years and recently 
completely overhaule by factory Price 
$200, Farm Bureau Cooperative, Fayette- 
ville, Ark. 


FOR SALE—ONE B. F. GUMP BAR NUN 


Flour Sifter, used very slightly; one En- 
terprise Grinder, Model EVM-2, used, good 
condition; one No, 1038 MeGehee Dehy- 
drator; one Filtair Bag Cleaner; two 
Wheelco Capacilog (Recording Thermom- 
eters) Address 499, Feedstuffs, Minne- 
apolis 2, Minn 


POR SALE—TWO NO. 2 FORSTER HAM- 


mermilis, direct drive with 30 H.P. elec 
tric motor mounted on solid cast tron 
base, 3,600 R.P.M., 220- or 440-volt, com- 
plete with 220-volt magnetic starters and 
main switches, new bearings and fans in 
tep condition Price each $967, f.0.b 
Clemens, 1413 N. Willow, Phoenix, Ariz 
1—Bleach Equip t, including tanks. 


1—60x54" Circular Dust Collector. 

1—S. Howes Wheat Scouring Machine. 

1—Invincible Grain Cleaner. 

I—Bar-Nun Hammermill with 25 H.P. 
Watson Induc, Motor, 3,400 K.P.M., 
220-volt with one oil switch for op- 
eration of this motor. 
I1—Cyclone Dust Collector. 
206—Wooden Elevators, wood casing, 
boots and head, 68 8 long each. 
4—Elevators, same as above, except 
8” long each. 

1—Invincible Special Close Scouring and 
Separating Machine (30-bushel ca- 
pacity). 

The buckets on the above elevators vary 
from 3x3" to 3x4". 

The belting is mostly 344" and 4° widths. 


FLORY MILLING COMPANY, Inc. 
BANGOR, PA. 


Screens - Hammers - Bearings 


NEW and REBUILT MILLS 


Write for Prices 
INDIANA GRAIN MACHINERY Corp. 
Indianapolis, Ind. 


420 S. Meridian St. Riley 3235 


Use Feedsiufls WANT ADS for RESULTS 


HELP WANTED 
v 


SITUATIONS WANTED 
v 


FEED INDUSTRY WANTS AGRICULTUR- 


al graduate or nutritionist under thirty 
five. Travel central West. 
Give qualifications 
stuffs, Minneapolis 2, Minn. 


WANTED _— ‘ONE SALESMAN, AN AC- 


countant familiar with freight rates, and 


& poultry serviceman for a fast growing 
feed mill in the Carolinas. Address 5600, 


Feedstuffs, Minneapolis 2, Minn. 


FEED “STORE “MANAGER ‘NEEDED BY BY 
large southeastern Virginia wholesale-re 


tail business handling complete line of 


equipment, grains, seeds, feeds. Age 30-40 


Salary and employee benefits. All replies 
confidential. Our employees know of this 
Feedstuffs, Minneapolis 


ad. Address 517, 
2, Minn. 


Salary open. 
Address 441, Feed. 


GENERAL SALES MANAGER FOR WELL 


known manufacturer of quality feeds. 
Thirty salesmen at present covering terri- 
tory east of Mississippi River and At- 
lantic states. Unusual opportunity for ag- 
gressive, experienced and successful feed 
sales manager. All correspondence held 


in strictest confidence. Our organization 


knows of this ad. Address 416, Feedstuffs, 
Minneapolis 2, Minn. 


RESPONSIBLE MANUFACTURER OF 


meal dog food desires to contact men 
who are calling upon eastern feed stores, 
and/or kennels and pet shops, and who 
wish to take on a side line on an ex- 
clusive territory basis. For years our 
product has had exceptional palatability, 
biological worth, and record of repeat 
sales. Address 518, Feedstuffs, 114 East 
40th St.. New York 16, N. Y. 


NEED SALES IN NEW JERSEY, DELA- 
ware or Maryland broiler area? Long ex- 
perience—wide selling contacts. Address 
497, Feedstuffs, Minneapolis 2, Minn. 

OFFER you LONG “EXPERIENCE > PRO- 
duction maintenance large mills and ele- 
vators, engineering or supervision. Wil! 
travel if needed. Address 495, Feedstuffs, 
Minneapolis 2, Minn. 


AVAILABLE JUNE 1, FEED SALES EX- 
ecutive with twenty years’ sales and nu- 
tritional background. Employed, but desire 
wider opportunity College graduate. 
Would make moderate investment in suc- 
cessful feed operation. Address 526, Feed- 
stuffs, Minneapolis 2, Minn. 


OFFER SIX YEARS’ EXPERIENCE IN 
active dehydration. Thoroughly capable 
in sales, purchases, maintenance, produc 
tion, acreage procurement. Able to han- 
die labor. Reference of ability and char- 
acter upon request 29 years of age 
married. Want opportunity with future on 
ability to procure Address 619, Feedstuffs, 
Minneapolis 2, Minn. 


FLORIDA-GEORGIA AND SURROUNDING 
territory. Successful salesman and sales 
manager with many years’ experience 
selling staple lines, equipment to feed 
dealers and manufacturers, hatcheries 
implement and hardware trades is re 
locating South Desire handling estab 
lished quality productis which offer 
repeat sales Address 628, Feedstuffs, 
Minneapolis 2, Minn 


WANTED —60 OR 7% H.P. ENCLOSED 
three phase 220-440 electric motor. The 
Wyoming Elevator & Supply Co., 321 
Railroad Ave., Worland, Wyo. 


WANTED TO BUY — RICHARDSON 
scales, bag closing machines and other 
good mill, feed and elevator equipment. 
J. B. Hagan Mill Machinery, Jefferson 
City. Vo 

WANTED — ALFALFA DEHYDRATION 
equipment for immediate moving One 
large Heil or McGehee Dryer with Feed- 
er, Fox Chopper, Dump Trucks or Trailer. 
All details in first letter. Address 621, 
Feedstuffs, Minneapolis 2, Minn 


WANTED! 


Second hand Union special portable 
table type frame with conveyor, style 
No. 21800-H complete, for our 60000.D 
head. Address 396, Feedsfuffs, Minne- 
apolis 2, Mina. 


MISCELLANEOUS 


FOR SALE—MILLION DOLLAR HEN— 
Five Deck Brooders; Johnson Automatic 
Tray Washers; complete Addressograph 
Direct Mailing Systeme; motors-wiring. 
Write us for any item you need; we may 
have it Reasonable prices. H. Drumm, 
Brenham, Texas 


HELP WANTED 


PEAT MOSS 
Salesmen or Brokers 


Territories available in New 
York and New England, to 
work with old reliable import- 
ing firm. All inquiries strictly 
confidential. 


Address 506, Feedstuffs 
114 EB. 40th St. New Vork 16, N. Y. 


CONTROLLER 


Well established medium-sized 
Midwest feed manufacturing 
company needs an ambitious 
qualified persen desirous of 
wonderful opportanity to ve 


ability and progress 
growing organization. 
Qualifications: Background of 


business and statistical analy- 
sis, general accounting. 


Preferred: CPA, feed industry 
experience in budgets and cost 
accounting, general knowledge 
of IBM equipment, office man- 
agement. Age 30 to 45. 

Compensation commensurate 
with ability. State qualifica- 
tions which will be treated 

jentially. 


Address 162, Feedstaffs 
Minneapolis 2, Minn. 


SITUATION OPEN 


Wanted: Man with ability 
and experience to operate a 
modern feed mixing plant 
employing about 100 men. 
Applicant must have had 
several years of active ex- 
perience in all phases of 
feed mixing and produc- 
tion. Ability to select and 
supervise foremen and 
workers is essential. Loca- 
tion is Upper Midwest. Sal- 
ary is commensurate with 
experience and ability. Re- 
ply to 491, Feedstuffs, Min- 
neapolis 2, Minn. 


BUSINESS OPPORTUNITIES 


FEED MILI—CENTRAL FLORIDA—C A- 
pacity ear day Bargain Address 527, 
Feedstuffs, Minneapolis 2, Minn 


FEED MILL WITH NATIONALLY KNOWN 
franchise. Only steam roller in commu- 
nity. Business steadily increasing. Small 
down payment, terms arranged. Nyssa 
Feed Mill, Nyssa, Ore 


WHEN YOU WANT TO BUY AN ELE- 
vator or feed mill, see or write us your 
We have some good ones tn Ohio 
Indiana, Illinois. Mia-West Business Ex- 
change, Plymouth, Ind. 


FOR SALE—20,000-BU. GRAIN ELEVA- 
tor, feed, flour, corn meal. Hammermill, 
three corn shellers and truck scales. Run- 
ning six days per week In heart of 
broiler country. Unlimited possibilities. 
Local grain. Doing about $200,000 per 
year. Reason for selling, other business. 
Address Southwest Milling Co., South 
West City, Mo 


FOR SALE—80 BARREL LONG SYSTEM 
Flour and Feed Mill. Located in one of 
the best sections of Virginia. Retail sales 
in 1951 over $66,000. Remodeled in 1950 at 
cost of $17,000. We also offer used equip- 
ment—eight Wolf Super Rolls 9x36; four 
Allis 9x30 at $400 each; four B. & L. Rolls 
7x16 at $225 each. List your surplus equip- 
ment with us. W. B. Osgood, 4100 Roland 
Ave., Baltimore 11, Maryland. 


TOASTED BREAD CRUMBS 
Inquiries Invited 
Truckload, carload and less car- 
load shipments 


EASTERN STOCK FOOD CO. 
719-721 Kent Ave. Brooklyn 11, N.Y. 


FOR SALE—PROCESSING PLANT 
Equipped for dehydrating and drying. 
Can be used for many types of business, 
mfg. and other ibilities. Tuildi 

has 29,000 sq. ft., 10 acres of land. Deep 
well, jet pump, two 175 BLP. boilers with 


stokers, one 2%-cylinder 300 steam 
engine, a showers and lockers. 
Buildi od mt in top condition. 


Well in good farming area 
about 100 miles west of Minneapolis. 
Priced at a fraction of original cost. For 
complete information, write Mr. Sund at 


CALHOUN REALTY CO., Realtors 
3040 Hennepin Ave., Minneapolis, Minn. 


COUNTRY ELEVATOR 
FOR SALE 


Located in Excellent Grain Pro- 
ducing Area Near La 
Porte, Indiana 
12,000 Bu. Capacity — Volume for 

Handles 
standing opportunity. Priced low for 
Quick Sale—Owner Ketiring. 


Address 477, Feedstuffs 
Minneapolis 2, Minn. 


ATLAS 
FIELD-TEST 


Knotless 


BALER TWINE 


ardage a reated 
Strength on 


e@ Dependable Delivery 
A Quality Product of 
FITZMAURICE MILLS 
For Dealership Contact 


ATLAS CORDAGE CO. 


“CMICAGO 


purters Since i928 


DISTRIBUTORSHIPS 
AVAILABLE 

in some areas for Tykor Insecti- 
cidal SANO-WHITE, the leading 
insecticidal white wall coating. 
Widely accepted by commercial 
sprayers, farmers and others as 
best available. Referred to in '52 
Spring FARM QUARTERLY ar- 
ticle. Write Tykor Products Divi- 
sion, The Borden Company, 350 
Madison Ave., New York 17. 


BABY CHICKS FOR SALE 
v 


HATCHING YEAR ROUND; 45,000 CHICKS 
per week; contact us for wholesale — 
and pullorum passed. 

y. 842 at. 


Use Feedstuffs WANT ADS for RESULTS 


DEALERS & DISTRIBUTORS 
for BALER and BINDER TWINE 
Packaged 2-color paper be« 
is manufactured from grade A 
one of the most modern and up-to-date 
mills found in any part of the world. 
Satisfaction guaranteed to users. 


MIDWEST CORDAGE Phone 664, FAYETTE, MO. 


j 
| _ | | 


Germany Refuses 
to Allow Millfeed 
Exports to U.S. 


WASHINGTON—The German gov- 
ernment will refuse to license mill- 
feed exports to the U.S. at this time, 
cables received over the week-end 
from Germany reveal. 

This decision appears to end the 
prospect of these exports which had 
been planned by independent Ger- 
man millers faced with a weakened 
domestic millfeed market. 

The plan for exports to the U.S. 
was reported a week ago by a US. 
government official. 


iin 


TO BUILD ELEVATOR 
NEW PROVIDENCE, IOWA— 
Stockholders in the Lawn Hill Co- 


WE BUY AND SELL 
Corn, Soybeans, Oats, Wheat, 
Other Grains & Feed Ingredients 

GMC FEEDS & SEEDS 

GURLEY MILLING CO. 
PHONE 55 SELMA, N. C. 


BALER TWINE—BINDER TWINE 
ROPE—WRAPPING TWINES 
Quality Guaranteed 
Our large purchases enable as to make 
big discount to Jobbers, Dealers, 
Distributors 


Bob Stone Cordage Company, Chariton, lowa 


National Twine Distributors 


Standard steel elevators. belt and bucket type, avail- 

able from stock. Ten Heavy Duty sizes, from 300 to 

10,000 Bu /Hr., for continuous service and four 

Light Duty sizes, from 110 to 750 Bu/Hr., for inter- 

mittent service. We also manufacture screw con- 

veyors and hoppers. Send your requirements for 
information. 


GODSHALK 
Sheet Metal Fabricators 


|, PA. 


operative Co. recently approved plans 
to build a $65,000 grain elevator. This 
project was approved after the stock- 
holders defeated a proposal to build 
a combination elevator and feed mill. 
A representative of the T. E. Ibber- 
son Co., Minneapolis, offered plans 
for the new structure. Work probably 
will begin in the spring. 


BIRTH ANNOUNCED 

CHICAGO—Emmett W. Wells, Chi- 
cago manager of Balfour, Guthrie & 
Co., Inc., was passing out cigars this 
week. His wife, Mary Francis, gave 
birth to a 7-lb. baby boy March 8 at 
the Edgewater Hospital. The young 
heir is named Phillip Scott Wells. 
Mother, son and father are doing well. 


OPS ISSUES AMENDMENT 
TO MOLASSES REGULATION 


WASHINGTON — The Office of 
Price Stabilization has issued an 
amendment to Ceiling Price Regula- 
tion 89 which allows both distributors 
and producers of industrial molasses 
to charge a price differential between 
sales in tank car lots and sales in 
less than tank car lots if they cus- 
tomarily had charged a differential 
during the year ended Dec. 31, 1950. 

Ceiling prices for the smaller lots 
are the existing producer or distribu- 
tor tank car ceiling plus the lower 
of (a) customary differential during 
calendar year 1950, or (b) 4¢ gal. 
or $6.84 ton. 

The amendment, No. 1, also estab- 
lishes ceiling prices on the basis of 
a ton of at least 42 degrees baume 
for sales in Hawaii.of cane blackstrap 
for feeding to livestock. The pro- 
ducer ceiling is set at $42 ton, f.o.b. 
vessel or tank car at mill, factory or 
storage tank, and the distributor ceil- 
ing is set at $45 ton, f.o.b. point of 
shipment. 


HOW TO CRACK HYBRID CORN 
WITHOUT EXCESSIVE MEAL! 


b4¥COMBINATION CORN CRACKER & GRADER 


ROLL« DICE «CUBE 


Millers everywhere are replacing inefficient, 
power-wasting crackers that make up to a very 
meal from hybrid corn. TO- 
.. the “Davis-Built” CORN CRACKER 
& GRADER’S special corrugated rolls dice, 
cube or roll corn with less than 40 pounds meal 


undesirable 40°% 
DAY. 


per ton. 


$185 


60 to 3000 
bushels hourty 


GENTLEMEN: Please send me complete 
money-making “Davis-Built” 
checked here. 


MAIL THIS COUPON RIGHT AWAY 


machinery 
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Feed and Feed Grain Price Indexes 


INDEX NUMBERS OF WHOLESALE FEEDSTUFFS PRICES, 1955 TO DATE 
BASE PERIOD 1935-39— 100 


Season Oct. Nov. Dec. Jan. Feb. Mar. Apr. May June July Aug. Sept Aver 
1961-52...... 258.9 269.0 274.6 277.1 274.0 
1960-51...... 207.8 221.1 229.0 233.6 241.3 240.2 243.9 240.7 237.4 240.4 296.6 246.6 248 
1949-50........ 222.6 209.7 214.2 206.7 202.9 212.4 221.8 237.3 227.8 261.2 227.5 213.6 219.8 
1948-49....... 208.8 230.4 230.0 225.5 210.8 214.2 226.4 221.4 215.5 229.5 239 219 ‘ 222.6 
1947-48........ 283.6 283.1 301.9 313.7 281.6 272.6 276.3 271.6 277.1 94 1221.7 271.8 
1946-47........ 229.7 254.0 221.6 208.6 197.4 236.7 224.5 223.0 238.8 1 9 288.1 237.0 
1945-46....... 165.0 165.1 166.1 165.2 165.2 165.2 165.3 192.3 202.3 278 D044 190.7 
1944- 164.8 164.6 164.4 164.5 164.8 164.7 164.3 164.2 164.6 164.8 1649 164.9 1606 
1943 162.6 164.0 164.2 164.2 166.0 166.1 165.1 165.2 16 166.1 165.1 165.1 164.7 
1942 137.1 142.1 142.7 143.9 143.8 146.7 147.3 146.7 146.8 147.2 162.1 162.1 147.4 
1941- 126.9 127.6 133.9 143.8 143.4 144.2 142.1 139.2 1395 140.3 1 3 137.5 137.9 
1940- 90.9 99.9 89.3 98.9 93.1 93.7 98.1 102.5 11856 192.5 103.3 
1939-40........ 98.9 104.5 106.2 106.3 102.7 101.2 103.7 100.7 90.3 884 & 89.0 os. 
1938-39 ose $1.7 83.1 87.5 2 88.6 90.7 948 946 90.9 85.7. 83.0 1064 sos 
1937-38..... 94.0 93.9 93.2 O82 96.7 929 87.9 S866 874 S28 82.2 904 
1936-37.... - 427.8 226.3 132.7 198.2 132.6 131.2 142.5 138.7 123.3 116.7 1002 962 124.58 
1936-36 86.0 84.6 86.0 84.8 83.0 81.4 83.1 83.4 89.0 114.9 126.1 
Complied by Market News and Services Division. Grain Branch, Production and Mar 


keting Administration 


INDEX NUMBERS OF FEED GRAIN PRICES (CORN, OATS, BARLEY AND GRAIN 
SORGHUMS), OCTOBER, 1935, TO SEPTEMBER, 1940 100 


Season Oct. Nov. Dec. Jan. Feb. Mar. Apr. May June July Aug. Sept Aver 
1961-62........ 247.6 261.4 273.7 269.1 264.5 
1960-61........ 207-6 219.9 232.0 240.3 250.2 245.8 247.4 246.6 236.8 240.6 241.8 243.1 2376 
1949-650........ 173.8 173.5 184.0 184.6 185.2 190.6 201.5 212.3 211.3 218.6 211.6 10.9 196.4 
1948-49... -+» 207.8 201.3 206.6 203.1 183.3 193.3 197.3 4 193.7 
gs ae. ee 334.1 344.6 367.0 378.2 319.1 326.8 325.4 319.0 
1946-47... -« 264.8 210.4 194.8 192.0 200.0 244.0 248.5 25 63.5 
1946-46........ 170.2 172.7 173.6 173.9 174.1 179.0 1787 2 204.0 
1944-46........ 1646.9 167.1 164.6 168.2 159.0 170.0 166.6 1663 
1943-44........ 161.1 161.3 172.2 172.6 172.6 172.6 172.8 169.6 
1942-43........ 111.9 116.2 126.1 137.2 138.9 145.6 149.8 142.7 
ge, Tee 99.8 103.1 109.2 118.2 117.0 116.9 118.0 1148 
1940-41...... 87.8 88.6 86.4 87.3 85.8 89.2 0 
1939-40........ 73.6 765 823.7 86.6 862 862 923 2 6.1 , 3 86.7 
1938-39........ 64.5 66.8 T1656 72.8 68.7 68.6 170.7 ‘4 $.1 70.8 
ee 90.0 78.4 81.3 85.2 82.2 81.7 81.8 9.1 79.5 7 71.5 80.3 
1936-37........ 160.3 163.2 166.2 163.6 163.8 165.6 185.4 183.2 166.6 161.6 141 130.6 160.1 
1936-36........ 204.2 88.6 83.1 86.4 88.68 86.4 87.0 85.6 86.9 121.1 156.1 153.4 102.2 
Compiled by Market News and Services Division, Grain Branch, Production and Mar 


keting Administration. 


FISH MEAL 


Top quality Imported 60% 
Protein IMMEDIATE and 


forward shipment. 


BONE MEAL 


Top Quality Steamed 
65/70% BPL, fine grind, 
packed 100 Ib. paper lined 
burlap bags available for 
forward shipment. 


Delivered prices on request. 


MAURICE PINCOFFS COMPANY 
COTTON EXCHANGE BUILDING 
HOUSTON, TEXAS 

Phone: PReston 8191 Twx: Ho-144 


Importers and Wholesalers 
of Canadian Screenings 


SurPerion FeeD COMPANY 
Board of Trade Duluth 2, Minn. 
Phone: 2-0777 Teletype DU 16 


Members: American Feed Manufacturers Association 
The Grain and Feed Dealers National Association 
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| Capacity 
! teil © Corn Cracker & Grader H 
) H.C. DAVIS’ SONS’ MILL MACHINERY CO. 
DEPT. FH-27, BONNER SPRINGS, KANSAS - 
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FEEDSTUFFS offers you these important advantages: 


aa BLANKET COVERAGE .. . RESPONSE . . . 
5 } ‘ FEEDSTUFFS leads the field with the largest paid FEEDSTUFFS offers its advertisers proved reader- 
i circulation and the largest total circulation. More ship. Current renewal rate on paid circulation is 
4 than 40,000 individuals and firms receive FEED- almost 80%. 
STUFFS. 
SELECTIVE COVERAGE... ACCEPTANCE ... 
FEEDSTUFFS was first to offer selective cove FEEDSTUFFS has built confidence by long experi- 
ECONOMY ... FREQUENT REPETITION .. . 
FEEDSTUFFS offers its advertisers the lowest FEEDSTUFFS is the only weekly publication serv- 
cost-per-thousand of any publication in the field. ing the feed industry. 


If you have something to TELL — and SELL— to the 3” billion dollar 
‘feed industry you need the LEADER in the field. Give us a call. 


THE MILLER PUBLISHING CO. 


Flour, Feed, Grain and Baking | 
| 


Tue NortHwestern Miter + FEEDSTUFPS 118 South Sixth St., Minneapolis 2, Minn. 


Tue American Baker + MILLING PropucTION evvecus: New Yesk, Chi City, Toronto 


} 
DA Fors asts Strong Demand 
ae) 
a 
| 


USDA Forecasts 
Smaller Wheat 
Carryover 


WASHINGTON—A sharply small- 
er carryover of wheat at the end 
of the current crop year, with some- 
what less than 60% of the total in 
government hands, is forecast in the 
current “Wheat Situation” report of 
the U.S. Department of Agriculture. 

USDA says that total disappear- 
ance of wheat in 1951-52 is expected 
to be about 1,115 million bushels, the 
largest since 1948. With the supply 
estimated at 1,423 million bushels, 
the carryover next July would be 
about 300 million bushels, compared 
with 396 million on July 1, 1951, and 
the 1941-50 average of 334 million 
bushels. 

Domestic disappeaarnce in 1951-52 
is expected to total about 715 million 
bushels, compared with 696 million 
a year earlier, and the average of 
773 million for 1945-49 when feed 
use of wheat was at much higher 
levels. Exports in the 1951-52 mar- 
keting year are expected to total at 
least 400 million bushels, compared 
with 366 million in 1950-51. During 
July-December, the first half of the 
marketing year, domestic disappear- 
ance of wheat was 326 million bush- 
els. Exports in the six months to- 


taled 219 million, and it is estimated | 


that during January an additional 
46 million bushels were exported, 
bringing the total for the first seven 
months of the season to 265 million 
bushels. 

The Commodity Credit Corp. may 
own between 160 and 185 million 
bushels out of the estimated 300 
million-bushel carryover July 1, 1952, 
according to estimates based on cur- 
rent CCC inventories and likely de- 
liveries after April 30. This would 
leave 115 to 140 million bushels of 
“free” wheat, which would be suf- 
ficient for domestic and export needs 
until the new crop is available in 
quantity. 

Wheat prices may continue at 
about present levels, USDA says. 
The biggest uncertainties during the 
next few months are the weather 
and export demand. Prices will be 
increasingly affected by prospects for 
the winter crop. Export demand will 
continue to be stimulated by the 
small harvests in Argentina and Aus- 
tralia this winter. On the other hand, 
Canada has moved considerable 
wheat into export positions and will 
offer increasing competition for sales 
outside the International Wheat 
Agreement. 


Loss on Support 
Program Reaches © 
$40,645,000 | 


WASHINGTON-—-The U.S. Depart- 
ment of Agriculture reports that $1,- 
953,761,000 was invested in Commodi- 
ty Credit Corp. price support pro- 
gram loans and inventories as of 
Jan. 31. 

USDA also noted that the CCC sus- 
tained a net realized loss of $40,645,- 
000 in carrying out the program dur- 
ing the first seven months of the cur- 
rent fiscal year, which ends June 30. 
(The net realized loss on the program 
for the fiscal year ended June 30, 
1951, was $345,599,000.) 

Of the total investment of $1,953,- 
761,000, loans outstanding totaled 
$787,454,000 (including $249,834,000 
of commodity loans held by lending 
agencies, $516,029,000 held by the 
CCC and $21,591,000 of loans ap- 
proved but not fully processed) and 
inventories acquired under loan, pur- 
chase agreement and direct purchase 
operations represented an investment 
of $1,166,307,000. 


Price support operations in four 
commodities accounted for the bulk 
of the loan total. These commodities, 
the quantities of collateral pledged, 
and the loans outstanding were as 
follows: 
Wheat bu 


$§320,299.072 


Tobacco, Ib, .... 418,362,161 206,769,261 
Cotton, bale : 445,235 70,787,403 
Corn, bu . $44,539,963 64,034,114 
Other . 125,564,116 
$787,453,966 

*Includes, in addition to 153,476,917 bu 


139,209 bu 1950 crop 
resealed 1949 crop 


wheat, 
9.652 bu 


on to 16,519,893 bu 
90 bu. 1950 crop corn 
‘ 1 1948 and 1949 crop 
orn, and 167,842 bu. 1948 and 1949 crop 
ess of liquidation or resealing 


Included under “other” above were 
loans on cottonseed, flaxseed, pea- 
nuts, soybeans, hay and pasture and 
winter cover crop seeds, barley, dry 
edible beans, grain sorghum, oats 
rice, rye, and gum turpentine and 
rosin. In this group, the largest 
amount of loan on any one com- 
modity was $23,446,937 on soybeans. 

Items in the inventory of the CCC 
as of Jan. 31, the quantities involved, 
and the cost were as follows: 


wT bu 


Whea bu 
Linseed oi b 
Dry edit 
beans wt 4,557,791 37,837,890 
I y, bu 14.8 169 24,459,671 
it 5.659.485 19,984 3 
. 324,805,409 5,8 
wt 1 
It 11,939,999 1 
It 144,164,380 1 


$1,166,307,214 

“Other” items in inventory includ- 
ed upland cotton, cotton linters, cot- 
tonseed oil, soybeans, flaxseed, rice, 
rye, tobacco and gum turpentine, the 
largest of which was flaxseed with a 
cost value of $2,063,715. 

The net loss in carrying on the 
CCC price-support program during the 
first seven months of the fiscal year 
was realized largely on eggs, beans, 
wheat, peanuts and grain sorghum. 


ELEVATOR PLANNED 

HOLYROOD, KANSAS—The Holy- 
rood Cooperative Grain & Supply Co. 
will construct an 80,000-bu. elevator 
at Fahrman siding in Barton County 
west of here. Construction of the ele- 
vator has been approved by stock- 
holders of the company. 


HEAT LAMPS 
Low-cost heat lamps installed in 
your pig brooders will cut your baby 
pig losses from chilling, according to 
a swine specialist at the Illinois Col- 
lege of Agriculture. 


Soybean Oil Meal 


(Continued from page 1) 


the proper remedy, indicate that de- 
control of beans and their end prod- 
ucts is most desirable but seme action 
by OPS is essential soon. 

U.S. Department of Agriculture of- 
ficials expressed surprise at the news 
that OPS would move on the soybean 
situation. They said, however, that 
they could not see any objection to 
the proposal but they insisted that if 
soybean oil was decontrolled it would 
be necessary at the same time to de- 
control cottonseed oil, lard, tallow 
and grease. They asserted that OPS 
has been derelict in its duties for its 
failure up to this time to correct the 
existing frozen GCPR price ceiling 
situation in cottonseed oil meal. These 
USDA officials said that any change 
in the soybean oil meal ceiling would 
require prompt action for cottonseed 
oil meal, 


Difficult to Appraise 


Observers here within and outside 
the government were at a loss to ap- 
praise the market effect of the re- 
ported OPS action. A new $90 ton 
soybean oil meal ceiling would merely 
reflect the current market for the 
mixed soybean oi] meals and presum- 
ably would not change the country 
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CAPITAL COMMENT 


WASHINGTON—The report of 


By John Cipperly 


Office of Price Stabilization plans to 


suggest an increase to $90 ton in soybean oil meal ceilings is a disturbing 
element in the meal market. OPS food attorneys are not happy about the 
delay in making the adjustment, noting the market play which will be avail- 
able and also distortions which exist for crushers who have made forward 


This situation points up the inability of government to reflect mar- 
kets through bureaucratic action, It sets up a situation where one side 
of the market stands to benefit at the expense of the other through no 
substantial change in economic factors. 


sales at present ceilings. 


Crushing industry officials complained about a report in last week's 
Feedstuffs that the processors were somewhat short of agreement when they 
met recently with OPS. A trade leader has asked that Feedstuffs report the 
processing industry was unanimous for decontrol of beans and the end prod- 
ucts first and foremost. Anything short of such a broad move, however, did 
disclose some disagreement within the industry. This trade leader wants to 
correct the record, fearing information from government sources might have 


been designed to divide the industry. 


The comments on the final talks between U.S. officials and grain 
warehousemen on a new Uniform Grain Storage Agreement (see page 
77 of this issue) should be read in the light of attacks which have 
been directed against the Commodity Credit Corp. and the govern- 
ment over the storage scandals. Despite the willingness of each side 
to appreciate the other's position, it should not be concluded that 
the warehousemen are ready to back down in their proven need for 


higher storage charges. Reports 


of the atmosphere at these talks 


indicate that U.S. Department of Agriculture officials are not being 
punitive, but, to the contrary, are trying to hand out a full measure of 


OPS attorneys, reading last week's report in Feedstuffs that some legal 


justice to the warehousemen. 


butter-fingering of the linseed price 


adjustment order was responsible for 


the failure of that action to issue, complained that the facts were somewhat 
different than learned in other quarters of the government. The assistant 
counsel of OPS in charge of food decisions, William Burt, formerly editor of 
the World War II Marine Corps publication, “Leatherneck,” said this week 
that there was no “butter-fingering” of this order. To the contrary, he said, 
the order has had legal division approval and that in substance the order 


would be issued soon. 
It is somewhat of a privilege to 
average government employee. 


quote Mr. Burt, who is more than an 


price for beans since they are in turn 
reflecting the mineralized mixed meal 
price. 

They also state that there is little 
danger that the oil price will fall 
substantially below present levels. A 
$90 ton adjusted ceiling for soy- 
bean oil meal and 10% @11 cents for 
soy oil would appear to reflect pari- 
ty for soybeans. 

For the long pull, USDA and other 
competent observers of the oil and 
meal markets say that oil prices are 
resting on their lows and can be ex- 
pected to move ahead from current 
levels. 

These opinions are based on esti- 
mates of the USDA report to be is- 
sued on March 19 showing farmers’ 
intentions of planting 1952 crops. Gov- 
ernment officials, in pre-official fore- 
casts, say that farmers will fall short 
of the 13-million-acre goal for soy- 
beans and that the report will adduce 
that cotton acreage will miss the 28 
million acre level asked by the gov- 
ernment. 

The March 19 report will not carry 
any estimate of cotton acreage, but 
a rough determination of the acreage 
of this crop can be made if acreage 
intentions of other crops are added 
and the total deducted from the aver- 
age cultivated acreage of the nation. 


Expect Oil Recovery 
A reduction in cotton and soybean 
acreage reported or reflected by the 
March 19 report could make an OPS 


decision to decontro] soybean oil look 
good. Most government officials are 
bullish on the vegetable oil outlook 
for mid-summer. They feel that stocks 
are being worked down and that the 
statistical surplus now evident will 
either disapper or be washed out with 
results from the farmers’ intentions 
to plant report of March 19. 


RUMORS OF CEILING HIKE 
BOLSTER PROTEIN FUTURES 


Circulation of rumors that the Of- 
fice of Price Stabilization plans to 
increase soybean oil meal ceilings 
strengthened oil meal futures mar- 
kets at Memphis and Chicago this 
week 

All soybean oil mea] futures moved 
March 10 to the $74 ton ceiling, both 
old and new crop. Later in the 
week the January delivery dropped 
back 50¢. 

Cottonseed oil meal futures at 
Memphis rose considerably early in 
the period but began to decrease lat- 
er. March and May continued at ceil- 
ings, however. 


ELEVATOR DESTROYED 
CHURCHS FERRY, N.D.—Fire de- 
stroyed one of three Farmers Union 
grain elevators here recently. Marvin 
Hodnefield, manager, said that the 
building and contents were a total 
loss. 


Chicks Placed in Principal Broiler Areas 


(In thousands) 


va. North 

Week Bast'n Del-Mar- Shen. Caro- North N.W. -—Totale—. 
ending Conn. va. Valley lina Georgia Ark. Texas 1951-52 1960-61 
234 2.556 1.918 1,139 1,287 6,277 6,707 

Tam, 3.148 720 778 2,133 1,263 1,292 9.709 7,608 
Jan. 12 2,891 713 860 3.220 1,395 1,466 9.891 7,678 
Jan covccvcs 258 1,991 723 3,207 1,208 1,376 8.604 7,654 
Jan. 26 303 2.542 680 910 2,360 1,259 1,415 9.469 8,273 
Feb, 2 389 3.253 2.396 1,260 1.387 10,491 
Fed. 477 3,284 $30 998 2,607 1,227 1,536 10.959 8,803 
Feb. 16 542 3.392 893 ove 2,456 1,357 1,633 11,446 9.461 
Feb. 23 423 3.441 952 1,045 2.791 1,333 1,686 11,671 9.615 
March 1 381 3,589 ous 905 3.648 1,371 1,616 11,464 9.626 
March 8 416 3,493 $23 oe 2,656 1,260 1,596 9,125 


| 
w he 
| 
= 49.077.493 $7,413 
Oats, bu > 6.184.863 6,280,602 
4 
ig 
} 
| 
| 
| 
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THE FEED 


* * 


MARKETS 


* * 


Demand — Supply — Trends — Prices 


Quotations on feed ingredients shown in these and adjoining 


columns are wholesale prices, per 
unless otherwise noted. They are 


ton, bagged, for prompt delivery, 
the latest quotations available by 


mail from Feedstuffs correspondents, but are not necessarily those 
in effect on date of publication. The prices represent fair average 
trading values and do not necessarily represent extreme low or 
high levels at which individual sales might have occurred. A de- 


scriptive summary of supply and 
feed market appears on page 2. 


ALFALFA MEAL 


Los Angeles: Demand very good; trend 
slightly weaker; spot dehydrated very tight, 
suncured adequate; 15% suncured $64@66; 
no spot dehydrated meal offered, with the 
exception of tie-in sales March through 
June at ceiling 

Indianapolis: 
unchanged; supply normal; 
$61; no dehydrated 

Ft. Worth: Demand fair 
dehydrated, 100,000 A 17% 
origin, March-April $98.40 A TCP 

Portland: Demand good trend higher; 
supply scarce; 15% suncured $57, f.0.b 
Idaho shipping points; 15% suncured $58, 
f.o.b. California shipping points; dehydrated 
$70. f.0.b. California producing points 

falo: Demand fair; trend steady; 
supply of good quality tight; No. 1 \& In 
suncured $66, nominal; No. ft 13% suncured 
$68, nominal; 17% dehydrated 100,000 guar- 
anteed vitamin A $110, nominal, all Boston 
basis 

Minneapolis: Demand continues light, with 
no 100,000 A dehydrated meal offered before 
April from California and from the South 
west before May. Offers for April on Ari 
zona shipment meal are anticipated soon, 
however, Quotations 15% suncured 
60; 13% suncured No. 1 fine ground $57@58 
17% dehydrated, 50,000 units of vitamin A 
guaranteed $914 93; 17% dehydrated, 100,000 
A $97. April forward shipment from Cali 


Demand fair to good; trend 
suncured, 13% 


limited; 
Vest Coast 


While Nebraska suncured 
remained unchanged, Colorado suncured 
was in slightly better demand at lower 
prices No. 1 15% Colorado fine ground 
$58@62, sacked, Kansas City No, 1 13% 
fine ground Colorado $57.50@60 
Kansas City No. 1 13% % In. $52@54, 
sacked, Kansas City; dehydrated meal, de 
mand good with market unchanged at plant 
cellings. 

St. Louis: Demand moderate; supply very 
limited on dehydrated, ample on suncured; 
dehydrated 17% $99.50, 100,000 A, St. Louis; 


Kansas City: 


suncured No. 1 fine ground 13% $66.50, 
Louls. 
Chicago: Demand good; supply scarce; 


17% with 100,000 units vitamin A guaran- 

teed $105 ton, sacked; 20% with 150,000 A 

$112@113; 13% suncured No, 1 fine ground 

nominally $68, 15% nominally $65@66 
Memphis: Demand fair; trend steady; 

supply very limited; dehydrated, 17% pro 

tein, guaranteed 100,000 units vitamin A 

0 


Seattle: Demand dull; supply good; 15% 
fine ground suncured $70 ton ex-warehouse, 
very slow; dehydrated $78, f.o.b. California 
shipping points 

Cincinnati: Demand good; trend strong; 
none available; 17% dehydrated, 106,000 
units vitamin A $108.85 

Philadelphia: 17% dehydrated demand 
moderate; supply scarce; $109.25, nominal 

Omaha: Demand strong on dehydrated 
weak on suncured supply short on dehy 
drated, long on suncured; 17% dehydrated, 
100,000 unite A $92@100, no A guarantee 
$80@85; suncured No. 1 13% fine ground 


Nebraska 0@75, Colorado 
Milwaukee: Demand good; supply scarce; 
western dehydrated, 17% with 100,000 A 


$110, without $94; suncured 15% $63 


BAltimore 2000 
MILO - POULTRY WHEAT 


Sacked or Bulk 


KANSAS GRAIN COMPANY 
Board of Trade Building 
Kansas City, Mo. 


Ask for 


P. A. (Pat) Trower 


demand factors prevalent in the 


Boston: Demand sooner 
hydrated, 17% $110.25 
ed $75.25 

New Orleans: Demand good; trend un- 
steady supply tight; 17% dehydrated, 
guaranteed vitamin A §97@98.30, non-guar- 
anteed $93@98, 15% $83@85, 13% $68@70. 

ALFALFA PELLETS 

Omaha: Demand strong on dehydrated, 
weak on suncured; supply short on dehy- 
drated, long on suncured; 17% dehydrated, 
100,000 of A $97@105, no A guarantee $85 
@90; suncured No, 1, 13% fine ground $60, 
Nebraska, $75@80, Colorado. 

BARLEY FEED 

Milwaukee: Demand fair on pulverized, 
good on balance; supply ample on pulver- 
ized, light on balance; pulverized, white 
$63, feed $53; needles $1.15@1.35 bu 

Boston: Demand steady; supply fair; 
Canadian $71.50 

Chicago: Demand improving; supply light; 


supply fair; de- 
suncured 15% blend- 


$55 ton, sacked 

Baltimore: Demand improving; supply 
light; $63.50 ton, sacked. 

Seattle: Demand dull; supply good; whole 


$84, ground 
ex-warehouse 
Philadelphia: fair; 
pulverized $68.50 


rolled $87, all per ton, 
Bol 


supply light; 


Portland Demand good; trend steady; 
supply ample; rolled $84, ground $82 
li. is: Demand fair; trend un- 


chenged; supply short; whole barley $81, 
sacked; crimped barley $84 

San Francisco: Demand fair; supply am- 
ple; rolled $85, ground $83 

Ogden: Supply hormal; 
whole barley $67@ 

New Orleans: Demand fair; 


rolled $71@72, 


trend high- 


er; supply light; pulverized feed barley 
$69@70 

BLOOD FLOUR 
Louisville: Demand fair; trend steady; 


supply ample; $130 ton 
New Orleans: Demand slow; trend easy; 
supply adequate; $112.50@115, local plants. 
BLOOD MEAL 

Portland: Demand fair; 
supply ample; $140 


trend higher; 


Chicago: Demand fair; supply adequate; 
$145@152.15 ton, sacked 
Louisville: Demand fair; trend steady; 


supply ample; $130 ton. 
Seattle: Demand slow; supply fair; $115 
ton, f.o.b. local packing plants 
San Francisco: Demand fair; 
ple $6.10 a unit of ammonia 
blood $6 a unit of ammonia. 
New Orleans: Demand dull; 
supply adequate; $112.50@115, 


BONE MEAL 


Demand good; 
$102@110 ton, 


supply am- 
screened 


trend easy; 


local planis. 


trend steady; 
sacked, f.o.b 


Cincinnati: 
supply tight; 
Cincinnati 

St. Paul: 
dividual ceilings 

Louisville: Demand fair; 
supply ample; 875 @80 

Atlanta: Demand fair; trend steady; sup- 
ply limited; $84, f.0.b. southern ports 

San Francisco: Demand good supply 
fair $67 

New Orleans: Demand strong; supply lim- 
ited; trend steady; $80@85, f.o.b. southern 


Market is unchanged at in- 
of $85@115 ton 
trend steady; 


ports 
BONE MEAL (STEAMED) 

Boston: Lemand steady; supply plenti- 
ful; $85@88 

Buffalo: Demand fair; trend steady; sup- 
ply adequate; $80@82, Buffalo 

Portland: Demand good; trend steady; 
supply limited; $104 

St. Louis: Demand good; supply nil; no 


quotations available 


BAGS * BAGS BAGS 
NEW COTTONS 


READY TO SERVE YOU 


MAX KATZ BAG CO., INC. 


Call Plaza 9561, 316 So. New pean St. 
INDIANAPOLIS 4, IND. 


GET THINGS DONE 


The Two-Way Communicator 


portable — No expensive pone _- 


Operates on A. C. or D. 


409 South 23rd Street, Jackson, Michigan 


VOCATRON 


That - be plugged in anywhere —It's 


McLaughlin.Ward & Co. 


FASTER— 


FULLY GUARANTEED 
ORDER A SET TODAY 


supply adequate; 


Chicago: Demand fair; 
$95@111 ton, sacked 

Louisville: Demand fair; 
supply normal; $100@105 

Ft. Worth: Demand good; supply light; 
lc.l. fine $5.15, f.0.b. Ft. Worth; carlots 70% 
B.P.L. $88 March, $87 April, f.o.b. Houston 

Denver: Demand good; trend uncertain 
supply available; $120@125, price date of 
shipment 

Indianapolis: Demand good; 
supply ample; $108 ton 

San Francisco: Demand good 
ple $90 

Los Angeles: 
supply ample; 

New Orleans: Lemand good; trend steady; 
supply adequate; 65% B.P.L. $81@83, f.o.b 


dock 
BREWERS’ DRIED GRAINS 
am Demand good; supply scarce 


trend easy; 


trend easier; 
supply am 


Demand fair; trend steady; 


domestic §97 


$6 75 
Demand good; 
scarce; ho quotations 
St. Louis: Demand good; supply tight 
$47@56 bulk, $59.40 sacked; seller's ceiling 
price time of shipment, if higher 


supply very 


Chicago: Demand good; supply tight 
75 ton, sackec 

Louisville: Demand fair; trend steady 
supply light; $63.50 ton. 

Cincinnati: Demand good; trend steady 


supply limited; $66.50@68.50 


Omaha: Demand good; supply poor; 
$53.70. 
Buffalo: Demand strong; trend steady 


supply tight; 24 and ceilings $85 @ 90, 
nominal, Boston 
Francisco: No offerings, no quota 


Demand fair; trend steady; 


supply light; $73@75. 
Boston: Demafid fair; supply adequate; 
$82. 


BREWERS’ DRIED YEAST 

Omaha: Demand good; supply poor; 8%¢ 
Ib., carload lots; 9\%¢ 5-ton lots; 9%¢ 1-ton 
lots; 10%¢ less than ton. 

Cincinnati: Demand heavy; 
ited; no offerings in carlots, 
10%¢ Ib., ton lots 11¢. 

Chicage: Demand good; supply limited ; 
11%¢ Ib. in carlots; 12@12%¢ Le 

Milwaukee: Demand good; Roe limited ; 
1lé Ib. in carlots; 12¢ 1 

St. Louis: Demand bas supply limited; 
11¢ Ib. in ton lots; 12¢ less than tons; no 
carlot quotations. 

Louisville: Demand good; 
supply light; $200 ton. 

tsburgh: Demand heavy; 

ited; no offerings in carlots, 
10%¢ Ib., ton lots 11¢ 
se: Demand heavy; supply lim- 
ited; no offerings in carlots, 5-ton lots 
10%¢ ton lots 1i¢ 
Demand heavy; 
ited; no offerings in carlots, 
10%¢ Ib., ton lots 11¢ 

San cisco: No offerings; no quota- 


supply lim- 
5-ton lots 


trend steady; 


supply lim 
5-ton lots 


supply lim 
lots 


tions. 
: Demand fair; supply nil; 9\¢ Ib., 


nominal 
BUTTERMILK-CONDENSED 
ladelphia: Demand moderate; supply 


trend un- 
bags $5.65, 


Demand normal; 

changed; supply ample; 100-Ib 

in barrels $4.90 

Demand fair; 

$4.50 ecwt., in carlota. 
Minneapolis: Market steady; 

ple; demand light; $5 cwt 


supply tight; 


supply am- 


Louisville: Demand good; trend steady; 
supply normal; $5.75 cwt. 
ffalo: Demand fair; trend steady; 


supply ample; 5% @6¢ 
Francsico: Demand fair; supply good; 
$5.35 cwt. 
Ogden: Supply 
drum. 
CALCITE CRYSTALS AND FLOUR 
NJ.: Crystals $8.50, carlots; 


normal; $6.25, 100-Ib 


Limecrest, 
flour $5.75 

New York: Demand steady; supply am- 
ple; crystals $11.84, flour 9. 

Baffalo: Demand slow; supply ample to 
good; crystals $10.50, flour $9.25. 

Toledo: Demand steady; supply ample; 
erystals $13.92, flour $11.17. 

ton: Demand steady; supply ample; 

erystale $12.87, flour $10.12. 


CALCIUM CARBONATE 


Min: : Prices depend on potency of 
mix; KI .6 and 25-Ib. eae $15, plain 
calcium $9 ton; . 

Denver: Der sup- 
ply sofficient; $15 

tt Demand steady supply good; 


$12 ton, ex-warehouse, truck lots 
New Orleans: Demand good; trend steady; 
supply ample; $9@9.25. Louisiana origin 
Los Angeles: Demand geod: trend steady; 


supply adequate; $10.72@12.73 
CHARCOAL 
: Demand good; trend steady; 
supply limited; $100. 


Demand and supply good; 
plant, depending on 


Kansas City: 
$55@60, sacked, f.o.b 
grade and bag size 

Chicage: Demand fair; supply very lim- 
ited poultry chareoal $80 ton in 650-Ib 
multiwalls, ceiling 

New Orleans: Demand light; trend steady; 
supply ample; oak charcoal in 40-Ib. bags 
$1.85; poultry charcoal in 50-lb. bags $2 

Boston: Demand and supply steady; $81 

San Francisco: Demand steady; supply 
ample; $59.50 

Los Angeles: Demand slack: 
supply ample; $60 

COCONUT MEAL 

Portland: Demand fair; trend steady to 
down; supply Umited; §85 ton, Tacoma; $80 
ton, Ban Francisco; §79, ex-dock for im- 


trend steady 


Demand steady; supply good 
$87, Tacoma, carlots, March-April-May ship- 


ment; imported $78, ex-dock, April arrival 
San Francisco: Demand good; supply im- 
proved; $79@80 
Bayonne, N.J.: 20% protein solvent ex- 


sacked 
$6.50 ton, seller's re- 


tracted meal $73.50 ton, bulk basis; 
$1 ton, buyer's bags; 
conditioned bags 
Los Angeles: Demand fair; trend steady; 
supply ample; $455 
COD LIVER OIL (FORTIFIED) 
Boston: Demand good; supply ample; 
600 D, 2,250 A 31¢ Ib.; 300 D, 2,260 A 30¢; 


300 D, 1,500 A 27%¢. 
York: 300 ICU, 1,500 A 26% @27¢; 


New 
300 ICU, 2,350 A 29% @30¢; 300 ICU, 3,000 


A 32% @33¢; 600 ICU, 1500 A 27% @28¢; 
600 ICU, 3,000 A 33% @35%e. 


COLLOIDAL PHOSPHATE 


carlots. 


Kansas City: $21, carlots. 
St. Louis: $20.50, carlots 
Des Moines: $22, carlots 
Philadelphia: $21, carlots 


CONDENSED FISH SOLUBLES 


Boston: Demand good; supply fair; tank 
ars 5¢ Ib., drums 6¢ Ib 

CORN GERM MEAL 
St. Louis: Demand good; supply tight; 


$64 bulk 
Louisville: 

supply normal; 
CORN GLUTEN FEED AND MEAL 
(All quotations for all cities are sacked 

basis; bulk basis $6 less) 

Minneapolis: Feed $72.15, meal $92.15 
Atianta: Feed $78.54, meal §98.54 


Demand fair; trend steady; 


$76.80 


Birmingham: Feed $76.99, meal $96.99 
Boston: Feed meal $96.45 
Chicago: ad $87 


Cley eland meal $93.28 
Denver: Feed $75.03, meal $95.03 

Ft. Worth: Feed $73.69, meal $93.69 
Indianapolis: 71 meal $91.02 
Kansas City: 
Louisville: Fe« 
New Orleans: 
New York: Fee 
Norfolk: Feed 
Philadelphia: | 
Pittsburgh: Feed $ 
St. Louis: Feed $467, 


COTTONSEED OTL MEAL 


Philadelphia: Demand fairly good; sup 
ply Light; $98 


meal $87. 


Cc innati: Demand good; trend steady; 
supply limited; $93.50@94.50 

Omaha: Demand fair; supply good; $98.40 

Buffalo: Demand strong; trend steady; 


supply tight; 41 Boston 

Portland: Demand good; trend higher; 
supply scarce; $73 sacked, f.o.b. California 
shipping points; $89, ex-dock Pacific North- 
west 


rt. Demand quiet; supply plenti 
ful maseed, f.0.b. oil mills, north, 
west Texas $88; $91@92, deliv 
ered Ft. Worth 

Denver: Demand good; trend uncertain; 


supply plentiful; $104 
Better interest, demand im 
th market a little tighter; most- 


ly $85@8 sacked, Memphis, for March 
forward 

Chicago: Demand slack; supply ample 
$930 94 ton, sacked 

Memphis: Demand good; trend steady; 
supply fair prime 41% protein $83.50 
acked 

Demand good; supply very 
scarce 

Rd Demand good; trend steady 
supply light $92 

Seattle: Demand slow; supply good; do 
mestic 43 $89 ton, delivered rail, carlots, 
April forward, nominal only, no supplies 


imported $88, ex-dock April 
arrival 

Atlanta: Demand fair; trend steady; sup 
ply tight; 41 $87, f.0.b. South Carolina 
.b. Georgia mills 


Demand good; trend down 


ward upply ample 41% $98 ton 
San Francisco: Lemand good supply 
scarce; nominal $76.50 


New Orleans: Demand light; trend steady; 
supply limited; $102@106 on 41 
Dn mand cautious; supply Ught; 


Los Angeles: Demand very strong; trend 
firm; supply scarce no offerings; no quo 
tations 


Ogden: Supply normal; 41 $90@95 
D ACTIVATED ANIMAL STEROL, 
POWDERED 

Kansas City: Demand good; supply satis 
factory; 12@13¢ Ib 

New York: Demand good; trend firm; 
supply sufficient; 1,500 ICU pr. gm. 11@ 
12.6¢ Ib., ton lots, f.0.b. warehouse; 3,000 
ICU 18@23¢. 


A AND D FEEDING OIL 

New York: 300 ICU, 750 A 22% @23%¢ 
300 ICU, 1,500 A 25% @26¢; 300 ICU, 2,250 
A 28% @29¢; 300 ICU, 3,000 A 31% @32¢; 
600 ICU, 1,500 A 26% @27¢; 600 ICU, 3,000 A 
32% @34%¢. 

Boston: Demand and supply fair; 600 D, 
1,500 A 28¢ Ib.; 300 D, 2,250 A 29%¢; 300 
D, 1,500 A 27¢; 300 D, 750 A 23¢ 

llwaukee: Demand fair; supply ample; 

85 D, 100 A $1.35; concentrated vitamin oil, 

300 », 750 A 28%¢; 300 D, 1,500 A 31¢; 300 


Demand fair; supply light; 
straight A feeding ofl, with 100,000 units 
vitamin A per gram 11@12¢ a million units 
of vitamin A, Lc.1., packed in 55-gal. drums. 
f.o.b. Chicago, drums included 
Seattle: Demand fair; supply sufficient; 
300 D, 2,250 A 31¢; 300 D, 1,500 A 29¢; 
300 D, A 27¢. 
: Straight vitamin A feeding oll, 

gram—demand slow 
supply ample; trend steady; 15\¢ 
Minneapolis: Straight A feeding olls 15¢ 
per million; 85 D $1.35 gal.; 300 D, 750 A 


25¢ Ib.; 300 D, 1,500 A 27¢ Ib.; 300 D, 2,250 
A 29¢ Ib 

Buffalo: Demand good; trend steady; 
supply adequate 00 D 284% @294¢, tank 
car; 300 D, 3,000 A 29@29%¢, drums; 4,500 


in drums 324% @33¢, 4.500 A in tanks 

32% @33¢, all basis Staten Island. 
DEFLUORINATED PHOSPHATE 

Wales, Tenn.: $64.35. 

Tupelo, Miss.: $49.50 

Coronet, Fla.: $50 

Houston: $63.75. 


DISTILLERS' DRIED GRAINS 
i Demand very good; 
nominal 


supply 


Cincinnati: Demand good; trend steady; 
none available; $71.50 

Demand good; supply fair; 

50 

Louisville: Demand excellent trend 
steady; supply scarce; light $69.40, dark 
$7040, solubles $80.40 

Buffalo: Demand strong; trend steady: 


no spot available; light and dark 
prices $77@82, basis Boston 


ceiling 


Portland: Demand fair; trend steady 
supply limited; solubles $88. 
Atlanta: Demand fair; trend steady 


supply tight; $81. 
New York: Demand very heavy; trend 


| 
New Orleans: | 
fc 
ig 
| 
| 
| | 
| 
| 
| 
if 
ONLY 
$79.30 | | 
| 
| 
| 
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; supply limited; solubles, sacked Leaisville: Demand good; trend steady; Buffalo: Demand good; trend steady; New Oricans: Demand fair; trend down 
light grains $66 supply fair; $300 ton supply ample; 60% $140@142, ceiling, basis slightly; supply light T2@ 74.40 
New Orleans: Demand poor; trend steady; Seattle: Demand fair; supply scarce; $17 all eastern ports Indianapolis: Demand fair; trend lower; 
supply adequate; $81@83 cwt., ex-warehouse, Lc.l HAY supply ample; $68 ton, delivered Indian- 
Demand fair; supply short; Ca- San Francisco: Demand good; supply Philadelphia: Demand and supply fair; apolis, including state tags and used bage; 
nadian $84, nominal fair; 13¢ ib Umothy and clover $31@3 ground corn §77 
San Francisco: Demand fair; supply am- New Orleans: Demand good; trend strong; Buffalo: Demand fair; trend steady; sup- Buffalo: Demand fair; trend slightly 
ple; solubles $82 supply adequate; $13@14 cwt. ply of top grades scarce; $34.50@35.50, all higher; supply ample; yellow §72@74, white 
: Boston: Demand light; supply adequate; Erie County points $71@73, both Boston 
DRIED BEET PULP Lel. 14@14%¢ Ib Ft. Worth: Demand fair; supply limited Omaha: Demand weak; supply adequate; 
Buffalo: Demand good; trend steady; ilwaukee: Demand good; supply scarce; on alfaifa, ample on prairie; carlots, baled $56 
domestic supplies tight; Canadian 100-lb. | $14.75 cwt. — No. 1 alfalfa $53@57, No. 2 $48@62; prairie Cincinnati: Demand good; trend higher; 
burlaps $85, nominal; domestic 50-Ib. bur- DRIED WHEY No. 2 $37.50@43.50; Johnson grass, nomi supply adequate; $68 
laps $87, nominal, both basis New York, Denver: Demand good trend strong nal, No. 2 $36@41, delivered TCP 
Philadelphia and Boston; Yugos plain $71 supply limited; nominally $8.35 cwt Wichita: Demand fair supply inade- LINSEED OTL MEAL 
@73, f.0.b. freight cars, New York City San Francisco: Demand steady; supply quate; prairie $20@25, No. 1 alfalfa $37.50 Milwaukee: Demand heavy, supply scarce 
Atlanta: Lemand slow trend steady; good; $7 cwt @4o 34 to 36% $83. celling 
supply ample; $84.70 Les Angeles: Demand good; trend steady Louisville: Demand poor; trend steady; Hesten: Den s eulet: cussly all: with 
Denver: Supply extremely limited; no supply adequate 7.25 cwt supply normal; mixed timothy and clover, : : emand qule upp! ’ 
. drawn becausé of scarcity of supply 
quotations available Ogden: Supply normal; $8.25, 100-Ib. bag No. 1 $40@45 ton, No. 2 $38; timothy, $35 . : 
San Francisco: Demand good; supply New Orleans: Demand good; trend steady and $33; local alfalfa, $45 and $43; west New Oricans: Demand geod trend ay 
fair; $67.35 supply sufficient; $7.25@7.50 cwt ern, No, 1 $60; straw $20@22 supply tight; 36% $89@90, 34% S91¢ 
Les Angeles: Demand strong; trend firm; Boston: Demand good; supply fair; 7 seattle Demand slow; supply tight; Les Angeles: Demand urgent; trend firm 
supply tight; $71.10, packed in paper; §75.10 @74+ lb baled alfalfa $42, delivered truck lots west- no offerings; no quotations 
in burlap, nominal Philadelphia: Demand moderate; supply ern Washington common points for U.8. No San Francisco: Demand and suppy fair 
Jgden: Supply normal; $68q@72 scarce; 7.6 2 green—market very dull $79, nominal 
New Orleans: Demand fair; trenfi steady; Baffalo: lemand good; trend steady; Los Angeles: Demand fair; trend weak Seattle: Demand good; supply exhausted 
supply light $80@83.50, f.o.b dock in supply sufficient; 8% @9¢. er; supply ample; baled alfalfa, U.S. No. 1 $108, ex-warehouse, nominal 
100-Ib. burlaps Portland: Demand good; trend steady; $46@47, U.S. No. 2 leafy $44@46, U.S. No. 2 Louisville: Demand fair; trend steady; 
ton: Demand fair; supply light; im- supply ample; $7.50 green $43@44, U.S. No. 2 $41@42 supply ample; $84 ton 
ported $72.50, f.0.b. Boston . Worth: Demand unsatisfied; supply Ogden: Supply average; $1.50 bale; $40@ Wichita: Demand very heavy; supply nil; 
Seattle: Demand fair; supply exhausted; very scarce; nominal, carlots $7.60 cwt.. de- 43 ton, baled, in barn 34% $92 
$68 ton, ex-warehouse, truck lots, nominal livered Ft. Worth or any Texas point or in New Orleans: Demand quiet; trend steady Kansas City: No offerings, no quotations 
price. ton lots out of warehouse, Ft. Worth supply plentiful; timothy and clover $37@ Chicage: Demand good supply tight 
Minneapolis: Market firm; supply limited 40, baled alfalfa $48@ 19, prairie $30@32 
DRIED BUTTERMILK $7.35@7.50 cwt., carlots Den 1 quie supply plentiful 
Omaha: Demand and supply fair; $11.75. Kansas City: Demand good; offerings No, 2 timothy $ '7, first cutting alfalfa 
Buffalo: Demand good; trend steady; searce; nominally $7.35 cwt., price date of $38@40, second cutting alfalfa $48@50 
supply adequate; 12% @12%¢ shipment for fortified. New York: Demand good; trend lower 
Ft. Worth: Demand poor; supply lim- Chicago: Demand very good; supply supply limited: timothy, No. 1 $40@43, No a 
ited; $11 scarce; $7.35 cwt., in carlots 2 $33@39, No. 3 $26@30 mbiey 
Minneapolis: Market steady; demand fair; Louisville: Demand good; trend steady; S Un tform Qu 
supply fair; $13.25@13.75 cwt supply normal; $150 ton HOMINY FEED 
Chicago: Demand increased; supply fair; Seattle: Demand steady; supply ample; Milwaukee: Demand good: supply scarce; 
$13.75@14.25 cwt., in carlots. $8 cwt., ex-warehouse, 1.c.l. $65 
oy Demand fair; supply short; Boston: Demand fair: supply light: $66.60, 
$12.25 ew FISH MEAL deferred shipment late oven or early : 
Loutoville: Demand poor; trend steady; Ogden: Supply normal; $2.20 a unit, April $70 
supply ample; $290 ton. f.o.b. Coast; 65% $163@165 Chicago: and improving; supply am- 
Indianapolis: Demand fair; trend un- Los Angeles: Demand strong; trend firm ple; $63.50@64 sacked j = 
changed; supply average; $13 cwt supply improved with offerings of import emgiot e1 i fair trend down: | 
San Francisco: No offerings, no quota- ed meal; ceiling $2.26 a unit of protein, supply te $65. yellow $67.50 | . 
tions. plus bags and mark-up Louisville: Demand fair; trend stronger; | 
den: Supply normal; $11.50, 100-lb. bag San Francisco: Demand good; supply fair supply ample; $66.50 ton a | o E La Y o J A T t 
New Orleans: Demand light; trend slight- imported $2.25 a unit of protein Seattle: Demand slow; supply good; pa- 
ly higher; supply limited; $12@12.60 cwt. Indianapolis: Demand good; trend steady; | per bags $72, burlap bags $75, both deliv- ALFALFA MEAL 
Milwaukee: Demand good; supply scarce; supply limited; 65% $180 ton. erea Geattic. caricts 
; Atlanta: Demand slow; trend weaker 
Demand fair; supply light; 1.c.l. supply adequate; 60% $139, f.0.b. Atlantic 
ports 
DRIED CITRUS PULP Ft. Werth: Demand fair; supply light; | 
Buffalo: Demand fair; trend easier; sup- 60% imported African origin $142.20, ceil 
ply ample; pulp $65@67.50, meal $63 @64.50, ing, burlaps, f.o.b. Houston, March ship 
all points in New York state ment 
Atlanta: Demand fair on pulp, good on Seattle: Demand slow; supply limited 
meal; supplies ample on pulp, limited on herring meal $2.37 a unit protein, sacked, 
meal; trend steady on pulp, strong on meal; Seattle, prompt shipment from British Co 
pulp $47.50, meal $35, f.0.b. Florida mills, | lumbia U 
San Francisco: Demand and supply fair; Louisville: Demand fair; trend easy; 
meal $62.50 supply ample; $155 ton ; 
Los Angeles: Demand very good; trend Chicago: Demand light; supply fair; 60% 
firm: supply tight; orange pulp $55, bulk protein $142 ton, sacked, fob New Eng 
producers’ plants land; 60% blended West Coast $150; herring 
“ meal 73% protein $2.35 a unit of protein 
New Orleans: Demand good; trend steady; f.0.b. West Coast. sacked ; 
supply adequate; $47.50@48, f.0.b. mills Minneapolis: Market easier; demand fair; Al FALFA | 
Boston: Demand fair; supply good; $66.50 supply ample: 70% herring meal $2.25, West 
= Coast; 60% imported meal $142, Gulf 
DRIED SKIM MILK Milwaukee: Demand good; supply scarce; i 
Philadelphia: Demand good; supply nil; 60% $171 
ho quotations. Boston: Demand good; supply tight INDEPENDENCE, KANSAS 
Buffalo: Demand good; trend steady; bulk $2.26 a protein unit 
supply adequate; 13@13%¢ New Orleans: Demand fair Sond shentiys 
» : Deman¢ ood rend steady: supply adequate; 60% $142.50@ 
$13. Portiand: Demand good an steady Elk ll De dr ted R 
Ft. Worth: Demand good; supply scarce; supply tight, Canadian $2.30 ° unit, Van 4 ey a 
$11 cwt couver; $2.26 a unit, ex-dock, California 
Minneapolis: Market firm; demand fair; ALFALFA MEAL M —— 
supply tight: $15 ewt., nominal pusT TITE | BAGS 
Chicago: Demand fair; supply inade- 


now available in fifty Ib. paper bags ABILENE ALFALFA SALES CO. 


ABILENE, KANSAS 


ALFALFA MEAL 


- DEHYDRATED - - WITH A REPUTATION SUNCURED - - 


PLATTE VALLEY SALES SERVICE 
Phone HArney 8844 Teletype OM 191 


FEED GRAINS 
KAFIR-MILO 


BARLEY - CORN - OATS - WHEAT 
From &very Grain Producing Area in United States 


CONTINENTAL GRAIN COMPANY 


OFFICES: TERMINAL ELEVATORS: 


New York St. Louis Nashville Fort Worth Galveston Vancouver, B. C. Kansas City Omaha Portland 
Chicago Omaha Enid Buffalo Portland Winnipeg >* ¢ St. Louis Toledo Galveston 


Kansas City Columbus Minneapolis Peoria San Francisco Los Angeles Chicago Columbus Enid 
. Buffalo Fort Worth Minneapolis 


quate; nominally $15@16 cwt., in carlots. 


\ 
That's My Name! 
BATES 2) | 
A 
| 
Grain Company mars | | 
: KANSAS CITY, MISSOURI | 
Kansax< - Omahg - Dallas 
| 
| 
‘ 
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nominally 36% protein $79.50 ton, sacked; 
34% $80.50, celling 
M The market remains nomi- 
er ceilings of $64 50 @66.50, 
with no current offerings 
Demand excellent; supply 


supply extremely 


trend higher; 
Pacific Coast; 


Umited nomina 
Portland: Rs 


supply r 
0 i 
Demand trend steady; 
Demand good, supply short; 


innati: Demand good; trend steady; 
none available; $83@ 90 
Philadelphia: ler sand good; supply very 
QU stat 


carce; ! 


MALT SPROUTS 

vl trend steady; 
$67@68.90; 

both Boston 


Buffalo: 


supply 


Canadian 

st. Louis vi supply tight 

$61 bulb sacked; seller's ceil 
nent, if higher 


time 


ing 
Chicago: Let 1; supply fair; No 
$65 ton, sack 

New Orleans: lemma d fair; trend steady; 

mported 


osten: Vemand poor supply ample; 


Milwaukee: lremand good; supply scarce; 


MEAT SCRAPS 
Cincinnati: Demand good; trend steady; 
supply adequat $105 @111 ton sacked, f.o.b 
snd and supply fair; $105 


and good trend steady; 


ad: trend steady at 
a unit up to 


dual ceiling 
n scarce; 
meat t bone J = 
Kansas City: Demand fferings am- 
ple meat and bone scraps $11i@ 
115 Kansas Cit 
st t neat and bone scraps 
$1056 
st Demand fair supply ade- 
quate 1 e110 
Chicage I ul low upply ample; 
protein 41 ton sacked 55% 


$105 
Wichita: Demand od; supply tnade- 
ob plant; 55%, no 


quate $11 
quotations, no of ings 
Louisville snd good; trend easy, sup 
ply t mia ton ; 
New Orlea Demand fair; trend easy, 
ule #112 local plants 
i 
Houston: $1.50 
a protein un onve 0 
Milwaukee: supply am 
60 $1 


“New York: Der 
supply ted 


San Francisco supply 
$11 


5 »tein 
Los Angeles: len and strong trend firm 


upt $ »30 a unit of protein, 
ius bags and ! k-up 
Seattle: heavy supply tight 
650 ton sacked, f.o.b producer's 
plant 
st Demand good; supply very 
Arce y Fortune country run $3 75 
ewt bu Early Fortune and Yellow Prose 
recleaned and vwked $5 all prices 
fo.b. St. Louis and nominal quotations 
MILLFEED 
Much of current millfeed 
nut to be applied on pre 
view and offerings ure rela 
tivel ! I firm during the 
week n 1 bu nterest was not 
great. ¢ bra $64.50@6 stand 
ard ur midds, $65.50 
red | Al t nt offered at 
about $1 p ium ar May at about a $5 
al int rent quotations 
Kansas City: La of sufficient offerings 
from un irned eed to the 
atror ‘ N ead existed between 
bran and ot 1h i was fair to good 
On M 12 either type was quoted around 
$65 acke i 
Wichita und improved upply ade 


Kansa City bran $63, shorts 


quate; ba 
$63 
Omaha: Temar fair upply adequate 
and hor both $¢ 
Worth: Demand good; supply ade 
wheat bra s70@71 gray shorts 
1 Tcl 


Millfeed were a “hot” item in 
ral states area this week, show 


DEHYDRATION 
Engineering and Equipmen: 


McGehee 
Compan 


7002 Prospect Ave., 
KANSAS CITY, MISSOURI 


ing price advances of $2.50@5 ton, with 
the greatest advance showing in red dog 
Responsibility for the upward surge is 
placed on slack flour mill running time, 
and some buying in anticipation of the 
usual pick-up in feeding experienced at 
spring time. Quotations March 12 bran 
$69.90@70.40, standard midds. $69@69.5 
flour midds, nominally §70@71, red dog 
$71@74.50 

Milwaukee: Demand improved; supply 
adequate; pure bran $69.50@7 

St. Louis: Demand inactive, particularly 
for shorts, bran fairly well absorbed; supply 
ample; bran $68@68.25, shorts $68@68.25 
St. Louis switchiing limits. 

Louisville: Demand fair; trend stronger 
supply ample; bran, mixed feed and shorts 
ton 

Indianapolis: Demand fair; trend upward 
supply light; soft winter wheat bran $76, 
ard midds. $76, gray shorts $380 
mnati: Demand good; trend higher 
tight; bran $73.50@74, middlings 
73.50@74 
Buffalo: Demand improved; trend high- 
er; supply ample; standard bran s70@72, 
standard 9@70, flour midds. $71@ 
72, red dog $71@ 50 

New York: Demand poor; trend steady; 
ur ample; bran $74, standard midds. $ 

Philadelphia: Demand and supply good 
bran $77, standard midds, $76, red dog $78 
Demand good; supply adequate 
bran, Canadian $74; middlings, Canadian 


$73. 

New Orleans: Demand slow; trend firm; 
supply adequate bran $73@74.50, shorts 
73.60@74.50 

Memphis: Demand fair; trend up; supply 
good; wheat bran $67, gray shorts $67.50, 
standard idds, $68 

Seattle: Demand very slow; supply good; 
$68.50, March-April, delivered common 


normal; to Utah and 
Idaho dealers red bran and mill run 
blended, white $68, middlings $73; to Den 
ver: red bran and mill run $75, middlings 
$80: to California: red bran and mill run 
$75.50, middlings $80.50, f.o.b. San Fran 
cisco and Los Angeles 

Los Angeles: Demand good; trend firm 
supply adequate standard mill run $76@ 


78, bran $380@ 


Demand fair; supply am 


MINERAL FEED 

Omaha: Demand strong; supply Lmited 
$80 bulk, $90 blocks 
»ortland: Demand good; supply ample; 
trend unchanged; $40@50. 

Ft. Worth: Demand good; supply searce 
mineral supplement, 20% calcium, : 
phosphorus $75 @80; mineral blocks, 
each. 21% calcilum, 4% phosphorus, 
salt $85@90 

Wichita: Demand heavy; supply inade- 
quate; all-purpose with iodine, 50-Ib. blocks 
$92.50, 100-lb. bags $87.50, f.0.b. plant 
Milwaukee: Demand heavy; supply tight 
75; 50-Ib. blocks $2.25 

Indianapolis: lemand steady; trend un 
changed; supply ample; mineral feed with 
jodine $51, $-ton lots $49, 10-ton lots $45 
f.o.b Indianapolis. 

San Francisco: Demand steady; supply 
good; all-purpose with todine $70 

Minneapolis: Minimum phosphorus, 7% 
$95, vitamin mineral for hogs $90 

St. Paul: All-purpose with todine $92.50 

Seattle: Demand fair; supply excellent; 
ehouse, for high phospherus mix 
tures, Le.l $38 for competitive brands, ex 
warehouse, 


MOLASSES 

Cincinnati: Demand fair; trend easier; 
supply adequate, 26%¢ gal. f.o.b New 
Orleans 

Buffalo: Demand good; supply adequate 
$52@55, tank cars, basis Albany; $28@q@ 30 
in drums 

Portland: Demand good; trend steady 
supply ample; cane, beet 45 

New Orleans: Demand dull; supply am- 
le; 27¢ gal. in tank cars, f.0.b. New Or 


leans 
Kansas City: Demand moderate offer- 
ings adequate; market lower at 26%¢ gal., 
Minneapolis: Market easier demand fair; 
supply ample; 26%¢ gal f.o.b. New Or 
leans; West Coast is offered in the North 
west at the equivalent delivered price 
i Demand good trend steady; 
blackstrap 27%¢ gal., tank 
New Orleans 
Demand fair; supply ample; 
trend in tank car lots, f.o.b. Gulf 
ports 6%¢ gal. for blackstrap 
Hoston: Demand steady; supply fair; 
%¢ gal. in tank cars 
Milwaukee: lemand fair; supply ample; 
blackstrap $65 
New York: Demand fair; trend lower; 
sufficient 29% @30%e 
Indianapolis: Demand good; trend un 
changed; supply ample; 59-gal. drum $22.35, 
drum included; bulk, 50-gal. $19.35, ton $66, 
barrels extra 
San Francisco: Demand good; supply 
fair $46 ton, f.o.b. cars, Richmond, Ca 
Los Angeles: mand fair; trend steady 
supply ample; $46 ton, f.o.b, tank cars 
Los Angeles harbor 
Seattle: Demand good supply ample 
$46 ton in tank cars; $15.70, 600 Ib. drum 
Ft. Worth: Demand fair; supply ade- 
quate blacks 7¢ 
Houston; $55.13 
March through May, seller's price date o 


COTTONSEED OTL MEAL FUTURES 


Closing prices of cottonseed 


change in dollars per ton (sa ked) 


March $8 
Mar. 
May 76.7 7 
July 76 
Oct 72 
Dec 70 
Jan 70.2 


982.05 


(41% protein) on the Memphis Merchants Ex- 


March 12 Me 


) 75.00 
00 74.00 
0 @°72.00 


SOYBEAN OIL MEAL FUTURES 


Closing prices of soybean oil meal 
and on the Memphis Merchants Exchange, in 
CHICAGO 


March 8 
Mar @°74.00 
May *74.00 
July @ °74.06 
Oct 
De« 72 
*Bid 
March 8 
@ *74.00 
u 00 
@ °*74.00 


@°74.00 


(basis Decatur, IL.) on the Chicago Board of Trade 


dollars per ton (bulk basis) 


March 12 March 13 


@*74.00 
@*74.00 
@ °74.00 
@*74.00 
@ *74.00 


March 11 


shipment, maximum 27%¢, f.0.b 
Denver: Demand fair; supply available; 


$3.50 
NIACIN 


New York: $9 kilo 
OAT PRODUCTS 


Philadelphia: Lemand fair 
fair on pulverized, 


Minneapoli 
r what 


oat feed $39 
Louisville: Demand 
pl ul 1: reground $42.5 
6, pulverized 
Milwaukee: Demand fair on 


supply 

rlance er 
mol oat 
1 t r tr 
ale at 
wh oats $¢ 
mixed feed 

erized white 


Portland : good; trend 
supply limited rolled $88, ground 


cleaned $88 


oatmeal $108 
No, 2 white 
Boston: Dems 
white pulverize 
$71, Canadian 


OYSTER SHELL 


New Orleans: Demand good; trend easier; 
supply ample; $8, Louisiana orig! 


Boston: Demand and supply 
per $20.64. 


Portland: Demand good; trend 
supply fair; western shell $26, granite grits 


$24, crystal grits western 


$18, eastern shell 


Denver: Demand slow; trend 


supply available; $70@73 
San Francisco: Demand fair 
ple; local $13, eastern $24 


Los Angeles: Demand fair; trend 
supply ample; eastern $23.84, pa ked in pa- 


Seattle: Demand steady; supply 
4 eastern $27, both 


house, 


1 
Louisville: Demend fair; trend 


supply ample; $19.50 ton 


PEANUT OTL MEAL 


New York: Demand very good 
ficient Canadian 


firm; supply suff 
50, impo $2.75@3.32, f.0.b 


Atlanta: Demand good trend 
supply limited 45% $85, f.o.b. 


mills 


New Orleans: Demand heavy; trend weak; 


45 $s9q@92 


uppiy are 
Milwaukee: 
$71, 45 


good 
ym 


supply 


trend 


i; trend 


anapolis: Demand good; trend steady; 


Demand good; supply searce 
) 


NEW ENGLAND BY-PRODUCTS CORP. 177 MILK STREET BOSTON, MASS. 


Distributors For Gorton:Pew Fisheries Company, Ltd. By-Products Div. 


MILLFEED FUTURES 
The following is a comparison of settling 
prices at Kansas City for March 6 and 13 


- Mar. 6 Mar. 13 
$ @ 64.50 
0 
7.25@ 568.50 
1.00@ 54.00 
0 
$ @ 64.00 65.00 
65.70@ 66.00 66.00 
66.00 66.00 
‘ 66.00 65.65@ 
63.00 60.00@ 
9 @ 61.50 9 0u 


PEAT MOSS 
Philadelphia: Demand moderate; supply 
5. 
nand good trend steady; 
d and supply fair; 


eady supply ade 


slow supply ample; 
either horticul 


tural or litter 
Los Angeles: Demand fair; trend steady; 
ample; Canadian $3.25 bale, carlots 
New Orleans: Demand siowing down after 


upply 
season tre 1 ea 


t 


supply ample; 150-lb 


$3.50@3 


a Get 
Boston: 
arlots $2.7 bale; Le.l. §2.85@3 
POTASSIUM IODIDE, U.S.P. 

New York: Demand normal; trend un 
supply ample; 200-Ib. lots $2.15 
ts $2.17, 25-Ib. lotsa $2.20; potas- 
halk mixture 254 lots 

lots $2.08, 25-Ib. lots $2.11 
Demand anc upply good; 100% 
um iodide U.8.P 100-1b. lots 
$2.17 in fiber drums, 25-1b. lots $2.20 in 
fiber drums, 5-lIb. lots $2.27 in bottles, f.0.b 
st Louis 90% potassium iodi« calcium 
stearate mixture, 2 b. lots $2 
pak drums, 100-Ib. lots $2.08 in fiber drums, 
25-lb. drums $2.11, 5-Ib. bottles $2.18, f.0.b 

St. Louls 


ply adequate 


changed, 
100-Ib. 1 


RICE BY-PRODUCTS 

Ft. Worth: Demand unsatisfied; supply 
very searce; rice bran $53@654, nominal, 
March-April; hulls $8@9, f.o.b. south Texas 
rice mills 

Memphis: Demand fair; trend lower; 
supply very tight bran $53.50, sacked 
f.o.b. Arkansas points 

San Francisco: No offerings, no quota 


tions 
Atlanta: Demand fair; trend steady 
supply limited bran $51, f.o.b. Louisiana 
mills 


New Orleans: Demand fair; trend steady, 

supply searce; bran $50@53 
RIBOFLAVIN 

New York: I> 
supply ample 
allowed 

Terre Haute: Demand and supply good; 
12%¢ gm ef contained riboflavin, with 
freight allowed, for 8,000 and 16,000 po 
tency dried fermentation solubles 


SESAME MEAL 


Los Angeles: Demand strong; trend firm 
$112 sacked 


good; trend steady 
4¢ gm. equivalent, freight 


supply tight 
SORGHUMS 


Ft, Worth: Demand good; offerings mod- 


erate; bulk, No. 2 yellow §$3.12@3.17, de 
livered TCP 
SCREENINGS 


Chicage: Demand improved; supply am 
ple ground grain screenings $ 50@38 ton, 
ke nadian $28.50 ton, bulk 
Minneapolis: Prices strengthened further 
this week as recent buying apparently re 
duced available supplies. Quotations: dust 
liums $30@40, 
bulk, Duluth; 
50, sacked, Duluth; 


screer $46 
Buffalo: Demand fair; trend easier; sup- 
ply ample: Canadian ground $38@40, do- 
mestiec ground $40@42, both toston and 
Philadelphia 
SOYBEAN OTL MEAL 

Philadelphia: Demand very good; supply 
nil; ceilings 

Seattle: Demand quiet; supply improved; 
$112 ton, sacked, carlots, 41% protein, ex- 
dock. March arrival from Japan 

Atlanta: Demand slow: trend steady; sup- 
ply tight: 41 $90. f.0.b. Mississippi mills. 

New Orleans: Demand good: trend steady 
supply adequate; 44% $9798 

Boston: Demand quiet; supply light; $74. 
Decatur 

Minneapolis: No straight meal ia offered 
by crushers, but scattered small lots ap- 
pear from time to time from resellers. 
Quotations: $74, bulk, Decatur (nominal); 


ie March 10 March 11 Ech 13 
| 71.25@ 7 
| | *Bid 
| 
Ma ) March 11 
@°*74.00 .. 4.00 
p*74.00 @ *74.00 1.00 
73.75@ 74.00 @°73.75 4.00 
| MEMPHIS 
March 10 March 12 March 13 
| @°74.00 @°74.00 @*74.00 @°T4.00 
} Aug. @*74.00 @°*74.00 @°74.00 @*74.00 00 
Oct @ 73.85 73.560@ 74.00 *74.00 p*74.00 °*74.00 *74.00 
72.25@ 73.25 72.40@ 73.00 @*74.00 2*74.00 *74.00 @*74.00 
| *Bid. 
Buffalo | Br 
April 
| su scarce on re- June 
= grour ed e oats $71.50; Ca July 
B 3 nadian and domesti reground oat feed August 
no quotations Short 
New Orleans: Demand good; trend steady a 
, to lower; supply ample; feeding rolled oats farch 
ee $110.55@111 pulverized white oats $75.55, April 
egal feeding oatmeal $106.55 May 
Prices. are unchanged to | June 
ten Frenciece: - | so gher, with demand reported | 
‘ : | unusu low for tl time of the year August 
Quotations poultry rolled oats $96@95 
Pp | standard pulverized $62.50, feeding oat 
meal $3864 90 reground oat feel $50, 
nominal 
St. Louis: Demand fair to supply 
ample on pulverize 1 scarce reground 
oat feed; pulverized white oats $66, chotcr 
- ae 4 $67; reground oat feed $41, burlaps u 
} reground oat feed $37@38 ton, sac ked $3.25 bale 
| fine ground feeding rolled oatmeal $90@ Chicago: Demand 
| 93: feeding rolled oats $95@100. quate; $3.20, 100-ib. ba 
Memphis: Demand poor lower Seattle: Demand 
t protein, reground $2.5 
| fine ground 
pulverized 
good n pulver- 
ized, scarce ed white 
ae $63.50, feed $58 feed $43; 
regrounds, 3% $ 
Buffalo: Ler 1 slight 
ly upward; und oats 
$28@39, pulveri P66, both 
Ruffalo; pulver ats $66@ 
67. mixers’ 1} ste 
74 
$86, 
Indi 
supt 
pulve ts $ teel 
ut t groats $108, fine ground 
rolled oats $110, recleaned 
ts $1.20 bu., sacks extra | 
1 fair supply adequate 
$73: Aroostook fine ground 
7.50@68, reground oat feed 
$4 
| 
ipply am- 
w ex-ware- 
; trend 
$3.25@ 
| rt 
‘ | steady; 
Georgia 
| 
for AGRICULTURE and INDUSTRY 
D 
by © | | 
i 
aoe roducts of American Industry | 
| SOLD BY MEN WHO UNDERSTAND YOUR NEEDS 
{ 


mineralized meal is quoted at $80@82.50, 
bulk, Decatur, and lecithinized meal at $83 
@&85, same basis; more interest is shown in 
the latter, although over-all demand is 
bot great. 

Memphis: Demand poor; trend steady; 
supply fair; prime 41@ protein, old process 
$90, sacked, f.o.b. Memphis 

Decatur: Demand heavy; supply very 
scarce; 41% protein $74 ton, 44% $74, 
ceiling prices. 

Kansas City: Demand improved; offerings 
nonexistent on straight grades in position 
to mrove through Kansas City; mineral mixes 
range $83.50@88, bulk, Decatur, with bet 
ter volume moving now, all is at least 
5% foreign matter now 

Wichita: Demand good; none available; 
41% $93, f.0.b. Wichita: mineralized $100.50. 

Louisville; Demand good; trend steady; 
supply fair; straight oil meal $86.50 ton 

Chicago: Soybean of] meal mixes were 
enjoying a fairly brisk demand in the cen- 
tral states area this week, but trade was 
slowed somewhat by the reluctance of trad 
ers to enter into any long range deals with 
the prospect that ceilings might be boost 
ed on straight soybean oil meal, and thus 
make more available for regular trade 
channels, Straight soybean oil meal remains 
virtually unobtainable although small 
amounts become available occasionally from 
southern producers. Formula mixes are sell 
ing for around $87@88 ton, buik, Decatur 

Milwaukee: Demand heavy; supply nil; 
41 to 44% $100@110, ceiling. 

Omaha: Demand good; supply short; 
$90.90. 

Buffalo: Demand strong; supply tight; 
trend steady; 41 and 44% both $74, bulk, 
Decatur; demand for soybean concentrates 
good, with supply adequate 

Portiand: Demand good; trend higher; 
supply limited $4 bulk, Decatur; $112, 
ex-dock for March imported 

Ft. Worth: Demand quiet 
quate; nominal 41 or 44 
souri-Mississippi origin $102@103, 
April, delivered Ft. Worth 

Denver: Demand good; supply extreme 
ly limited; nominally $103 

Indianapolis: Demand good; supply nil; 
ho quotations. 

San Francisco: Demand good; supply 
searce; $110 from outside Decatur freight 
points. 

Los Angeles: Demand urgent; trend firm; 
no nearby offerings; no quotations; seme 
sales reported through October at ceiling 

Ogden: Supply average; $107@112 

SUNFLOWER SEED 

St. Louis: Demand good; supply limitec 

large black and large gray California 

3.50 cwt.; medium black and gray 
$21.50 ecwt.; local grown Polly 5 
ewt.; small black, northern grown $12 cwt.; 
small black the only variety available in 
carlots. 


supply ade 
Arkansas- Mis- 
March- 


TANKAGE 

New Orleans: Demand dull; trend steady; 
supply adequate $128.50@135 on 60% 

Milwaukee: Demand better; supply ade- 
quate; 60% $110 

St. Paul: 60% digester $110 

Louisville: Demand fair; trend steady; 
supply normal; $120 ton 

Wichita: Demand good; 
quate; 60% $115, f.o.b. plant 


supply inade- 


Chica; Demand slow; supply ample; 
60% protei $105@120 ton, sacked 
St. Louis: Demand fair; supply adequate; 


60% 8 
Kansas City: Demand fair; offerings sat 
isfactory; 60% digester tankage $113@120 
sacked, Kansas City 

Omaha: Demand and supply fair; $105 

Ft. Worth: Demand fair; supply suffi 
client; 60% digester $118@123 

WHEAT GERM 

Chicago: Market steady; 
supply ample; $86 

New Orleans: Demand slow; trend steady; 
supply adequate; $91@93 


Markets 


(Continued from page 4) 
with little or no prospect of any re- 
lief. Soybean and cottonseed oil meal 
concentrates are meeting with a good 
demand, although somewhat higher in 
prices. 


Central States 


Not much change in the status of 
business in formula feed is apparent 
in the central states area this week. 
Manufacturers say orders are coming 
in rather spottily, with one good day 
followed by two slow ones. Although 
the spring pick-up in feeding is con- 
sidered almost inevitable, it is a little 
slow in coming this season. 

Mixers report a less than seasonal 
advance in the volume of spring 
mashes—such as chick starters, grow- 
ing feeds and turkey starters—but 
look for improvement in the next few 


demand fair 


weeks. However, they say the move- 
ment is handicapped by the low mar- 
ket for eggs and broilers. Some can- 
cellations of pullet chicks are report- 
ed in the trade. 

On the brighter side, however, feed 
dealers believe that laying flocks have 
been culled heavily, and with the cut- 
back in pullet orders, the egg market 
is due for a revival. This would call 
for good feeding of the remaining 
stock. Cattle and pig rations are ex- 
pected to start moving on a broader 
scale before many weeks. 

Prices were firm to higher this 
week. Some mixers report average 
price boosts of their feeds of around 
50¢ ton, reversing a downward trend 
which has persisted over several 
weeks. The order backlog of formula 
feed manufacturers ranges around 
two days. 


KANSAS CITY FEED CLUB 
TO HEAR OTIS F. BRYAN 


KANSAS CITY—Otis F. Bryan, 
president of the Muehlebach Brew- 
ing Co., Kansas City, will speak at 
the next meeting of the Kansas City 
Feed Club. The party will be held at 
the Wishbone restaurant March 26. 
The 12 ex-presidents of the club will 
be honored at the meeting, the cere- 
mony to be handled by Joseph Coo- 
per, Staley Milling Co., president of 
the group. 

Wayne Forcade, Mid-Continent 
Grain Co., vice president and program 
chairman, and Eugene Selders, E. L. 
Selders Co., are in charge of the ar- 
rangements. The club wishes to point 
out that the total cost of $4 will in- 
clude cocktails at 6 p.m. and the 
chicken dinner which will be served 
at 7:30. A large attendance is ex- 
pected at this first meeting of the 
new year. Reservations can be ac- 
cepted for 172 persons. 


STAMPER FIRM PLANS 
TO BUILD NEW PLANT 


MOBERLY, MO.—The F. M. Stamp- 
er Co., Moberly, Mo., feed manufactur- 
ing firm, has announced plans to build 
a new formula feed plant adjacent to 
the property of the present mill. Hen- 
derson Wilcox, general manager, stat- 
ed that construction by the Johnson- 
Sampson Construction Co., Salina, 
Kansas, will be of reinforced concrete 
and steel. 

Elevator storage at the new plant 
will be 75,000 bu., and bulk feed stor- 
age capacity will total 800 tons. In- 
stallation of machinery and engineer- 
ing will be handled by Combs & Co., 
Kansas City. After the new facilities 
are in operation, the old plant will 
be used for storage. 


FEED MILL BLAZE 

BUFFALO, N.Y.—Firemen recent- 
ly fought a stubborn fire in the six- 
story brick building of the Harper 
Feed Mills, Inc., here for more than 
two hours before they controlled it. 
The fire apparently started in a huge 
grain pellet machine on the ground 
floor. Damage was estimated at $50,- 
000, including $20,000 to the building 
and $30,000 to machinery and stored 
grain. The fire was confined to the 
ground-floor room in which the pel- 
let machine is housed. 

The blaze stopped production only 
temporarily. Within two days the mill 
was back in full operation except for 


the pellet division. 


Millfeed Output Drops Slightly 


Production of milifeed in tons for 


total of (1) principal mills in Nebraska, 
awe Joseph; (2) principal mills of Minnesota lowa, North and South Dakota 


Kansas City and St 


and Montana, including Minneapolis, St. Paul and 


the current and prior two weeks, together with 


Kansas and Oklahoma and the cities of 


Duluth-Superior; (3) mills of Buffalo 


N.Y. Production computed on the basis of 72% flour extraction 


South west*—— 


Weekly Crop year Weekly Crop year 


North west*— —Buffalot— 


-Combined** 
Weekly Crop year Weekly Crop yr 


production todate production to date production to date production to date 


Mar. 2-7 $94,821 13,348 
Prev. week 213 847 
Two wks. ago 13,735 
53.840 13,832 
1950 913.666 12,462 
1949 1,098,636 13.021 
1948 1,106,866 13,706 


Five-yr. average 993,546 13.274 


607,386 9.889 335,709 47.530 1,737,916 


8.786 
502.206 9,299 736 886 1,792,932 
508,997 10,950 390.319 1,812,982 
472.004 9.002 391.946 1,962,486 
613,822 8.961 372 802 46,726 2,093,490 
620.883 9 620 365,632 47,926 1,879,961 


*Principal mills. **84% of total capacity. tAll mills, tRevised. 
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FINAL TALKS ON NEW STORAGE 
AGREEMENT CENTER ON RATES 


Government Recognizes Increased Costs for Warchouse- 
men, But Disclosures of Conversions 
Cloud Session 


By JOHN CIPPERLY 
Feedstuffs Washington Correspondent 


WASHINGTON—U.S. Department 
of Agriculture officials and grain 
warehousemen met here this week 
to wind up the final proposals to 
amend the Uniform Grain Storage 
Agreement under the suspicions 
which arose from the disclosure of 
defalcations by warehousemen during 
the past year. 

The sessions, which started sev- 
eral weeks ago with USDA repre- 
sentatives, were clouded by the un- 
fortunate circumstances which have 
been revealed in some trade ware- 
house circles handling government 
grain as well as grain owned by pri- 
vate buyers. 

The warehouse trade has felt that 
a renewed uniform grain storage con- 
tract should contain an increase in 
rates which have existed in recent 
years. 

The outcome of the first of a two- 
day session here shows that the gov- 
ernment is not unwilling to recognize 
increased costs for grain warehouse- 
men, But it is faced with the em- 
barrassing situation of approving in- 
creased storage charges while at the 
same time under fire for alleged ir- 
regularities in emergency storage op- 
erations during recent years. 

The warehousemen submitted a 
proposal that the storage rate be 
advanced to take into consideration 
clearly ascertainable increases in cost 
of handling grain. 

In response the government made 
a token recognition of these increased 
costs and suggested that for the com- 
ing Uniform Grain Storage Agree- 
ment year there be an advance 
in storage charges on a per diem 
basis. This would eliminate the ac- 
celerated storage rate basis which 
has heretofore existed wherein there 
has been a charge for eight months 
of actual storage plus a free time 


8S. K. Haynie 


REPRESENTS DR. HESS & CLARK 
—Dr. Hess & Clark, Inc., Ashland, 
Ohio, manufacturer of animal health 
products, has announced the appoint- 
ment of S. K. Haynie, Konawa, Okla., 


as special sales representative in the. 


Southwest. Mr. Haynie was formerly 
associated with the Quaker Oats Co., 
the Ada Milling Co. and a number of 
large estates where he was in charge 
of the feeding program. Mr. Haynie 
will contact feed manufacturers in 
Kansas, Oklahoma, Texas, Missouri, 
Arkansas and Oklahoma. 


period under which the government 
did not have storage charges. 

In addition USDA proposed that 
there be a credit granted to country 
houses for delivery of grain grading 
higher than warehouse receipt re- 
quirements of Commedity Credit 
Corp. grain. Heretofore warchouse- 
men lost over-grade deliveries to the 
government. 

The sessions here this week are 
marked by a high degree of under- 
standing and sympathy between the 
government and the warehousemen 
despite a current failure of agree- 
ment on storage rates. The trade 
members who were here were high in 
their praise of the attitude of Drexel 
Watson, Production and Marketing 
Administration grain branch, and the 
old war horse of grain branch, Wil- 
liam McArthur. Trade observers said 
they sensed in the sessions here a 
broad comprehensive understanding 
of the problems of the warehousemen 
on the part of these government offi- 
cials. 


FLAXSEED STANDARDS 
TO REMAIN UNCHANGED 


WASHINGTON-—The U.S. Depart- 
ment of Agriculture has announced 
that no changes are being made at 
the present time in the official grain 
standards of the U.S. for flaxseed. 

Requests were made by several flax- 
seed processors that the department 
revise the flaxseed standards by re- 
ducing the maximum limit of mois- 
ture permitted in Grade No. 1 from 
11% to 9%%. Notice that the de- 
partment was considering these re- 
quests was published in the Federal 
Register Jan. 1, and an informal hear- 
ing was held Jan. 15 at Minneapolis 
Opportunity was also provided for 
those who desired to do so to ex- 
press their views in writing by Jan 
30, a date later extended to Feb. 20, 
by subsequent notice published in the 
Federal Register of Jan. 31 

After careful review of all com- 
municatians, representations submit- 
ted at the hearings, and other infor- 
mation available to the department, 
it has been decided not to amend the 
official grain standards for flaxseed at 
this time. 


OFFICIAL REPORT NOTES 
BETTER WHEAT OUTLOOK 

While small grain prospects were 
generally improved by snow and rain 
last week and over the previous 
week end, additional moisture is still 
needed in much of the southern and 
western Great Plains area, the 
March 4 US. official weather and 
crop bulletin states. This is particu- 
larly true in southern and western 
Texas and eastern New Mexico 

On the other hand, the bulletin 
States, wet soils in many of the val- 
leys and coastal areas of the Pacific 
States delayed soil preparation and 
early seeding. 

Additional moisture is still urgent- 
ly needed in Texas, except in the 
eastern portion. The light moisture 
permitted wheat to make fair growth 
in the northwestern portion of the 
state. In Oklahoma smal! grains are 
responding to the recent moisture, 
although low temperatures slowed 
growth. Abandonment of wheat ap- 
pears below average, except in the 
Panhandle. Moisture was beneficial 
in Kansas, and in Nebraska the con- 
dition of wheat is reported gener- 
ally excellent under a good snow 
cover. 
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PENB BRIEFS TRADE 
PRESS ON PLANS FOR 
$250,000 FUND DRIVE 


CHICAGO — A press conference 
luncheon was given by the Poultry & 
Egg National Board, Chicago, for 
members of the trade press at the 
La Salle Hotel March 10. 

The luncheon was given on the eve 
of the organization's annual fund 
drive to inform the press of the pro- 
gram and needs for the year, and to 
enlist the cooperation of the indus- 
try’s trade journals. The PENB plans 
to raise $250,000 in 1952. 

As outlined by Don W. Lyon, gen- 
eral manager of the PENB, the pro- 
gram will include a two-sided cam- 
paign. One line of approach will 
stress the use of poultry and egg 
preparations by the housewife, and 
the other will encourage the food 
merchant to do a better job of display 
and selling. 

Mr. Lyon pointed out that in a lit- 
tle more than 10 years consumption 
of eggs per person annually has in- 
creased 27%, chicken almost 50% 
and turkey 58%. This increase, said 
Mr. Lyon, has been aided by the tire- 
less action of the PENB. He observed 
that in the last three weeks, the 
PENB has mailed out more infor- 
mation than during any like period 
of the life of the organization. This 
was done to help relieve the critical 
situation in eggs. 

Recent publicity appearing in daily 
newspapers was shown to the group. 
Unusual acceptance of publicity ma- 
terial offered by the PENB was ap- 
parent in the many appetizing pic- 
tures and menus used by the large 
circulation dailies. Mr. Lyon and Mrs. 
Kathryn Bele Niles, home economist 
for the organization, have appeared 
on network radio shows recently on 
behalf of poultry and egg products. 

The board's fund drive, called the 
“Gold Mine” campaign, will be kicked 
off March 15, and will last through 
July. An effort will be made to raise 
$75,000 from hatcheries, $30,000 from 
feed manufacturers and $15,000 from 
feed dealers. The remainder of the 
budget is to be secured from other 
segments of the industry. Mr. Lyon 
stressed the necessity of meeting the 
goal this year, saying that the in- 
crease in the amount of industry 
products gave the board much work 
to do. 

Other PENB representatives at- 
tending the luncheon, besides Mr. 
Lyon and Mrs. Niles, were Bronte 
H. Leicht, director of public rela- 
tions, and Charles D. Hawks, direc- 
tor of retail merchandising training. 

Mr. Lyon announced that the 
PENB would move April 4 to new 
and larger quarters at 185 N. Wabash, 
Chicago, and would have a new kitch- 
en laboratory. Offices of the organi- 
zation now are at 308 W. Washing- 
ton St. 


QUAKER OATS ANNOUNCES 
TWO MANAGERIAL CHANGES 


CHICAGO—The Quaker Oats Co. 
has announced two changes in its 
western division to become effective 
by June. 

Myron J. Aubineau, western divi- 
sion manager at San Francisco for 
seven years, has been appointed direc- 
tor of purchases at the company’s 
Chicago headquarters. Paul H. Bim- 
merman, western manager of pur- 
chasing and production at Portland, 
has been named to succeed Mr. 
Aubineau. 

Mr. Aubineau has been with the 
company for 33 years. In that time 
he has served in executive sales ca- 
pacities at Cedar Rapids, Iowa; Chi- 
cago; and in general operations as 
well as sales at the company’s west- 
ern division headquarters, San Fran- 
cisco. As western division manager 
he was responsible for the company 
expanding its business in the nine 
western states by undertaking mill- 
ing operations at Los Angeles and 
Portland. 

Mr. Bimmerman, with Quaker Oats 


for 11 years, has worked in mana- 
gerial capacities for the company in 
Texas, Los Angeles, San Francisco 
and Portland, Ore. 

(A story on other Quaker Oats Co 
personnel changes appeared in the 
March 8 issue of Feedstuffs, page 6.) 


RETURN FROM VACATION 


CHICAGO—Russ D. Ward, Ward 
Feed Co., Chicago, returned to his 
office March 10, relaxed and tan after 
a month-long vacation in sunny Ari- 
zona. He and his wife spent their time 
at Phoenix doing the usual vacation 
things, but mostly just loafing, he 
says. 


PROGRAM ANNOUNCED FOR 
FOUR ELEVATOR SCHOOLS 


EAST LANSING, MICH.—The pro- 

gram has been announced for a series 
of four elevator employee training 
schools sponsored by the Michigan 
Associated Feed Men. The schools 
will be held March 24, Harris Hotel, 
Kalamazoo; March 25, Hayes Hotel, 
Jackson; March 27, Zehnders, Frank- 
enmuth; March 28, Rowe Hotel, 
Grand Rapids. 
“In addition to the talks, there will 
be a grain grading contest. Associa- 
tion officials point out that the pro- 
gram will provide a comprehensive 
discussion of grain and grain prob- 
lems. 

Speakers and their topics will be 


Prof. Boyd Churchill, farm crops de- | 


partment, Michigan State College, 
“Crops for '52”; Dr. L. M. Turk, soil 
science department, Michigan State, 
“Fertilizers and Nutrient Deficien- 
cies”; Prof. H. R. Pettigrove, farm 
crops department, Michigan State, 
“What an Elevator Employee Should 
Know About Grain”; Alice Haggans, 
educational director, Chicago Board 
of Trade, “Story of the Market.” 
Doyle Bauserman, president of the 
Michigan Associated Feed Men, will 
present contest awards. 


STABILIZED VITAMINS 
TO HANDLE PERMADRY 

NEW YORK — Astrol Products, 
Inc., of Brooklyn, N.Y., has recently 
announced that the distribution and 
manufacture of Permadry to the feed 
trade will be handled by Stabilized 
Vitamins, Inc., 57-59 Commerce St., 
Brooklyn, N.Y. 
5 RAPID AMORTIZATION 
APPLICATIONS APPROVED 


WASHINGTON—Five new certifi- 
cates of necessity for rapid amor- 
tization of grain elevators have been 
announced by the Defense Transport 
Administration. 

The applicants and the amounts of 
certification are as follows: Grain- 
growers Warehouse Co., Wilbur, 
Wash., 40% of $188,738; Grainfield 
(Kansas) Elevator Co., 40% of $81,- 
212; Zenith (Kansas) Cooperative 
Grain Co., 40% of $55,520; Pyle Ele- 
vator Co. of Salina, Kansas, at Glas- 
co, Kansas, 40% of $18,723; the Cen- 
tral Kansas Elevator Co., Inc., Ly- 
ons, Kansas, grain elevator annex. 


_ 


SEMINAR TO MEET 

ST. PAUL—The Twin City Nutri- 
tion Seminar will feature discussions 
of product control in packing house 
by-products and alfalfa meal at its 
meeting March 18 in Peters Hall at 
the University of Minnesota Farm. 
Myron Carpenter will be in charge of 
the meeting, starting at 7:30 p.m. 


HILLTOP RADIO PROGRAM 


MINNEAPOLIS — With Clellan 
Card, Minneapolis radio artist, as 
“funmaster,” Hilltop Laboratories, 
Minneapolis, has started a five-minute 
dealer-cooperative broadcast three 
times a week over more than 40 
radio stations, according to Fred H 
Moore, president. More than 200 Hill- 
top dealers are participating in a 


part of the cost of the entertainment, 
directed to poultry raisers, Mr. Moore 
said. The same transcribed programs 
are also being sponsored individually 
by Hilltop Laboratories over some of 
the larger stations, including WCCO, 
Minneapolis-St. Paul; WNAX, Yank- 
ton, S.D., and WHO and KIOA, Des 
Moines. 


Brooks 
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with additional fees for these addi- 
tional responsibilities and services 
must be assumed by warehousemen 
who are willing to warehouse govern- 
ment grain. Let no one believe that 
warehousing government grain is an 
easy road to prosperity. 

I have spoken of the value of prop- 
erty the government must warehouse. 
We should all remember that in lieu 
of a price support program that of- 
fered a relatively low level of support 
through loans, to a few basic com- 
modities, we now have a price sup- 
port program offering a high level 
of support to a variety of commodi- 
ties through loans, purchase pro- 
grams and other operations. These 
support programs and the other ac- 
tivities of CCC have made that agen- 
cy about the largest business agency 
in the country—if not the world. 
Congress, two years ago, increased 
its borrowing authority by $2 billion. 
To give you an idea of the magnitude 
of the corporation's activities, let me 
quote from the recent report of the 
House Committee on Appropriations. 
The quotation is from a report sub- 
mitted to that committee and there- 
after incorporated in the committee 
report of hearings. 

“This statement is presented for 
the purpose of indicating the magni- 
tude of the task, in terms of re- 
sources and activities, facing the CCC 
in any period of expanding agricul- 
tural production. The statement pre- 
sents certain pertinent information 
concerning actual operations in a 
typical period of high level produc- 
tion; specifically, the two fiscal years 
ending June 30, 1949, and June 30, 
1950. 

“The total assets of the CCC 
reached an all-time high of $3.7 bil- 
lion in February, 1950. Monthly fig- 
ues for the fiscal year 1950 show an 
average of $3.2 billion. The combined 
total assets of 10 of the largest cor- 
porations engaged in the processing, 
packaging and distributing of food 
and kindred products (American To- 
bacco, R. J. Reynolds Tobacco, Lig- 
gett & Myers, Philip Morris, Armour, 
Swift, National Dairy Products, Bor- 
den's, General Foods, National Bis- 
cuit) at about the same date were 
slightly less than the total assets of 
CCC. The total assets of General Mo- 
tors were about 20% less than CCC 
and U.S. Steel’s assets were about 
25% less. 

“Only 17 private corporations had 
sales in excess of a billion dollars in 
1949, and the CCC would have ranked 
tenth in dollar volume of sales. Of 
companies engaged in handling agri- 
cultural commodities only Swift and 
Armour had a volume of sales ex- 
ceeding the CCC. Any comparisons 
made between the CCC and other or- 
ganizations, however, must be quali- 
fied because such comparisons can- 
not recognize the many transactions 
and activities of the CCC which are 
not duplicated in private industry or 
elsewhere in the government. 

“A more indicative measure of the 
size of CCC operations can be ob- 
tained by adding the dollar volume 
of the major activities, which are 
loans made, commodities purchased, 
commodities sold, and, during World 


| War II years, the payment of con- 


sumer subsidies. 

“During the four fiscal years 
1943-46 when operations under the 
agricultural supply programs repre- 
sented the bulk of CCC activities, 
this combined total averaged over 
$7 billion per year and in the fiscal 
year 1944 the total was nearly $10 
billion. In 1949 and 1950 when price 


support operations hit their peak 
and supply operations were compara- 
tively small, the dollar volume of 
major activities was $6 billion and 
$4% billion, respectively.” 
Concerned with Operations 

It was and is because of the mag- 
nitude of the corporation's operations 
that we have been concerned with its 
operations. It was because of the size 
of its operations that we have rec- 
ommended that its board of direc- 
tors be independent of the policy 
making agencies of the U.S. Depart- 
ment of Agriculture. It was—in all 
probability—because of a feeling in 
Congress that something along this 
line should be done, that a public ad- 
visory board was established. And it 
was because of our fear of the fur- 
ther inroads this huge agency might 
make into the operations of the grain 
industry that we recommended that 
the corporation's authority to acquire 
storage facilities be limited. 

Our specific suggestion that in 
acquiring storage sites and storage 
facilities, the corporation be required 
to use appropriated funds rather 
than be permitted to draw on its gen- 
eral funds and borrowing authority 
was not accepted by Congress. We 
made that suggestion lest the man- 
agers of the corporation build facili- 
ties in excess of their needs and be 
advised later by an economy-minded 
Congress that these facilities were to 
be used in preference to commercial 
facilities. We were at that time ad- 
vised by Congress that this would 
not happen. And we were then—and 
have continued to be—until recently 
—assured by spokesmen for the cor- 
poration that government facilities 
would be used only in emergencies— 
that the operators of public ware- 
houses could increase the capacity of 
their facilities without fear that at a 
later date the corporation would set 
up or operate competitive facilities— 
that warehousemen and others in the 
grain trade need have no fear that 
their properties and their operations 
would be in effect condemned without 
compensation by the operation of 
government facilities. 

Let us see what has happened in 
spite of a limitation that in its ware- 
housing activities the corporation, 
before acquiring storage facilities, 
must determine that commercial 
storage facilities are inadequate and 
that in carrying out its programs, the 
corporation, to the maximum extent 
practicable, shall use usual and cus- 
tomary facilities of trade and com- 
merce. 

Between June, 1949, and today, the 
corporation has acquired and erected 
storage facilities, described as tem- 
porary, of 544,785,370 bu. capacity. 
These are spread around in 31 states, 
with Iowa leading with government- 
owned storage facilities there of 
168,972,579 bu. capacity. In Colorado, 
the government owns in excess of 
4 million bushels of storage capacity; 
Nebraska, nearly 81 million; Kansas 
18% million—and so it has gone un- 
til, operating with no congressional 
limitations by way of a limitation on 
amounts to be expended, the govern- 
ment today owns storage facilities far 
in excess of the rated storage ca- 
pacity of the members of the Ter- 
minal Elevator Grain Merchants 
Assn., whose rated capacity is less 
than 400 million bushels. 


Fear Well Founded 

Our fear that this corporation 
should be limited as to storage fac- 
ilities was, it appears, well founded. 
What of our fear that an economy- 
minded Congress might at a later 
date require these facilities to be 
used in preference to commercial fac- 
ilities? There again we may have 
been correct for a congressional sub- 
committee has recommended that this 
procedure be followed. 

With that recommendation I take 
exception—I urge that you do like- 
wise. To follow it will mean a direct 
condemnation of private property 
without compensation. To follow it 
will mean that Congress has required 
our government—yours and mine—to 
break faith with the grain warehous- 
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ing industry. To follow it will ulti- 
mately mean the elimination from 
our economy of persons—individuals, 
partnerships and corporations—from 
the grain, feed and milling trade. I 
say to you—it is time now to refute 


the suggestion lest it be too soon | 


translated into action. 

I have told you of congressional 
assurances. I have advised you of our 
fears. Let us see how, in reliance on 
those assurances, the grain trade act- 
ed when the Congress and the USDA 
advised us that more storage was 
needed. 

Take Colorado. In 1943, the Bu- 
reau of Agricultural Economics esti- 
mated thet there were about 18 mil- 
lion bushels of rated storage capac- 
ity here. In 1951, the USDA esti- 


mated that this capacity had dou- 
bled—it then stood at 36 million 
bushels. 

Take Kansas—in 1943 Kansas had 
a capacity of 130 million bushels; in 
1951, a capacity of 207 million bush- 
els. Nebraska went from a capacity 
of 51 million bushels in 1943 to a 
capacity of 69 million in 1951; Iowa 
from 71 million bushels to 91 million 
bushels; Oklahoma from 46 million 
to 96 million, and Texas from 107 
million to 217 miilion. 

In 1943 the estimated total com- 
mercial storage capacity of the coun- 
try was 1,600,000,000 bushels. Today 
it is estimated by the department to 
stand at better than 2 billion bushels. 
In the face of these increases, can 
anyone say that the grain trade— 


cooperative and proprietary — has 
failed to expand its operations in re- 
sponse to, and in reliance on, the gov- 
ernment's requests? Because it is my 
opinion that they have done so, I 
urge you to take it upon yourselves 
to make sure that this industry, of 
which you are a part, is not swallowed 
up by the government—accidentally, 
or otherwise. 

Coming out on the plane I read in 
the Saturday Evening Post, with 
some interest, the third installment 
of Whittaker Chambers’ “I Was the 
Witness.” If you have not read it, and 
the previous articles, I suggest you 
do so. The current article, the third 
in the series, speaks of a number of 
things, including a series of incidents 
revolving around a Russian agent— 


one Bykov. Bykov, it appears, came 
here pretty well heeled. Among other 
things he suggested that Chambers 
pay off some of his pro-Communist 
co-workers with funds Bykov would 
supply. Chambers was advised, “Who 
pays is boss—and who takes money, 
must also give something.” Chambers 
states that these phrases kept run- 
ning through his mind, and adds: they 
“might stand for every welfare state 
philosophy.” 

I add, I agree; and would suggest 
that you gentlemen think of them 
lest the effect of him who pays be- 
comes too widespread here. We in 
America want no bosses other than 
the Good Lord in His most important 
sphere and the constitutional proc- 
esses of government in the others. 
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CENT -O- GREEN DEHYDRATED ALFALFA MEAL is your 
dependable source of consistent uniform quality de- 
hydrated alfalfa meal in a wet or dry season or under 
most unfavorable weather conditions. 


There’s a reason for the consistent quality of CENT-O- 
GREEN DEHYDRATED ALFALFA MEAL, week after week 


and month after month. That reason is the special 
formulated blending and rigid scientific laboratory 
control, maintenance at Central Mills, giving assur- 
ance of uniform quality at all times in all seasons 


Be sure this tag is on the de- 
hydrated alfalfa meal you buy. 
The CENT-O-GREEN tag is 


your assurance of uniform high 
quality. 
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